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There is good news for the lumber industry in a nation- 
wide survey on building conditions, conducted by the 
Greenebaum Sons Investment Co., Chicago, and made 
public this week. Interviewed by the AMERCAN LUMBER- 
MAN, Walter J. Greenebaum, vice president of the invest- 
ment company, stated that the survey covered conditions 
in 125 cities having a population of 50,000 or over, the 
information being gathered with the codperation of nearly 
600 banks, which were selected as being best fitted to re- 





Why Building Must Continue Active 


the first of which was: ‘‘ Has the saturation point been 
reached in all types of new buildings?’’ Thirty-four cities 
returned an unqualified ‘‘no’’; fifteen answered ‘‘yes,’’ 
and seventy-six expressed qualified or divided opinions. 

An analysis of the replies received to the question, 
‘Please indicate what type of new construction can be 
absorbed at this time in certain locations’’: Ninety-nine 
cities reported ‘‘private homes’’; in seventy-one cities 
‘‘apartment houses’’ were indicated; in fifty-six cities, 


port accurately on local condi- 





tions in their communities. 

Mr. Greenebaum has just re- 
turned from Washington, D. 
C., where he presented to Presi- 
dent Coolidge a summary of 
the results of the survey. The 
President manifested great in- 
terest, and expressed the hope 
that one of the government de- 
partments might take up and 
earry on the task of making 
similar periodical investiga- 
tions as to building needs 
throughout the country. 

This survey comes at a pecu- 
liarly opportune time, proving 
conclusively that reports and 
statements that have been wide- 
ly cireulated, to the effect that 
the ‘‘saturation point’’ in 
building had been reached and 
even advising temporary cessa- 
tion of some forms of construc- 
tion, are not well founded. 

The survey is of special sig- 
nificance and value not only be- 
eause of the sources of the 








information and the compre- 
hensive plan followed, but par- 





OLUME of building in 481 cities of 
the country during February totaled 
$286,463,371, compared with $273,187,- 
695 in February of last year, a gain of 5 
percent. 


HE February total indicated a gain of 

15 percent over January of this year, 

the normal gain of February over January 
being only 11 percent. 


HE twelve leading States in point of 
building volume were: New York, 
California, Georgia, Michigan, Pennsylva- 
nia, New Jersey, Ohio, Massachusetts, 
Texas, Rhode Island, Florida and Indiana. 


Sia excellent showing made in building 
and construction volume for the entire 
country for February, as against the same 
month last year, is in large measure due to 
the heavy volume registered by the cities 
of Chicago, Detroit and New York. 


The above figures are from a nation-wide 
survey just completed by S. W. Straus & Co. 














‘‘apartment hotels’’; in sixty- 
six cities, ‘‘hotels’’; in forty- 
three cities, ‘‘ office buildings’’; 
in sixty-two cities, ‘‘commer- 
cial buildings’’; in sixty-eight 
cities, ‘‘garages.’’ 

To the question, ‘‘Do you 
look for an over-supply of new 
buildings in your city this 
year?’’ sixty-three cities an- 
swered ‘‘no,’’ fifty-four ex- 
pressed divided opinions and 
only eight replied ‘‘yes.”’ 

To the collateral question, 
““If so, what kind of struc- 
tures?’’, hotels were specified 
by seventeen cities, office build- 
ings by thirty-three, apartment 
houses by thirty-two, apart- 
ment hotels by thirteen, garages 
by fourteen, commercial build- 
ings by eighteen and private 
homes by thirty-two. 

‘‘Has rental demand been 
such as to maintain fairly well 
the prices established in recent 
years?’’: Sixty-seven cities 
answered ‘‘yes,’’ ten answered 
‘‘no’’ and forty-eight expressed 
divided opinion. 





ticularly because it deals chiefly with the much argued 
question of whether the saturation point has been reached 
in any class of construction, and if so, what class or 
classes fall into that category. In a nutshell, the report 
presented to the President indicates that there is still 
need for a vast amount of construction, and -that the 
saturation point, in the majority of the cities investigated, 
is far from having been reached. 

In order that unbiased information might be obtained 
the banks were requested to answer a set of questions, 





‘“Are you of the opinion that increased land values 
since the war require more modern improvements in cer- 
tain sections of your city in order more fully to capitalize 
the earning power?’’ was answered in the affirmative by 
sixty-seven cities, in the negative by eleven, while forty- 
four expressed divided opinion. 

To the question ‘‘Have new, well located buildings 
been occupied within a reasonable time?’’ seventy-six 
cities answered ‘‘yes,’’ five answered ‘‘no,’’ and forty- 
four gave divided opinions. 
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Announcement 








Our New Orleans Office 
will now be located at 
1504 Pere Marquette Bldg. 
Our resident Manager 


will be W. D. Durland. 








James D. LA C E Y & Co. 


Established 1880 
TIMBER LAND FACTORS 


CHICAGO NEW YORK SEATTLE 
231 So. LaSalle St. 350 Madison Ave. 626 Henry Bldg. 


MONTREAL VANCOUVER 
Drummond Bidg. Vancouver Block 


Maple, Birch Flooring 
in Mixed Cars 


Look over the list of items below and see 
how easily you can save yourself money by 
ordering these items all in one car. This 


mixed car proposition is proving popular with 
other dealers. 


Maple Flooring, Birch Flooring, 

In one Cedar Posts, Shingles, 

car we White Pine Lath, 

can ship K. D. Maple and Birch Lumber, 

you => Hemlock and Pine yard and 
shed items. 


We also welcome inquiries for Maple 
and Birch Flooring L.C. L. 


ROBBINS FLOORING COMPANY 











Hardwood J gua. 
io Busy 1GS30. ff WISCONSIN 


HARDWOODS 
HEMLOCK 


Values Will 


Interest You 


Other buyers are find- 
ing it well worth their 
while to take advantage of our Northern 
Hardwood offerings and we believe that if 
you were to try some of our well-manufac- 
turerd lumber, you would find them equally 


profitable. Get our quotations on the fol- 
lowing: 


150,000 ft. of 1” No. | Common Kiln Dried Birch 
50,000 ft. of 1” Sel. & Btr. Kiln Dried Birch 
200,000 ft. of x5 and wider No. 2 Com. Kiln Dried Birch 
50,000 ft. |” No. 2 Com. & Btr. Soft Elm 
75,000 ft. 1” No. 2 Com. & Btr. Soft Maple 
50,000 ft. 1” No. 2 Com. & Btr. Brown Ash 
150,000 ft. 5/4x6 Common Pine and Spruce 
75,000 ft. 13/16x2%4” No. | Maple Flooring 
30,000 ft. 13/16x1'/2" Clear Maple Flooring 
20,000 ft. 13/16x1'2” No. | Maple Flooring 
50,000 ft. 13/16x244” Clear Birch Flooring 
40,000 ft. 13/16x24%4” Ne. | Birch Flooring 


| car 4’ No. | Basswood Lath 
3 cars 4’ No. | Hemlock Lath 
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We Want Your 
Steady Business 


To merit it we constantly strive 
to keep you satisfied with our lum- 
ber and service. A part of our sell- 
ing policy is to give you a method 
by which you can accurately check 
every shipment of 


Northern Hardwood 
and Hemlock Lumber 


We have your invoice sent directly from the 
mill making shipment. We handle the entire 
outputs of two big mills: The Weidman Lum- 
ber Co., Trout Creek, Mich., and Bergland 
Lumber Co., Bergland, Mich. These mills 
zealously guard our high standards of qual- 
ity and milling. Investigate our special sales 
service today. 


Weidman -Vogelsang 
sevinewBenk six, Lumber Co. 


| GRAND RAPIDS, MICH. 
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Putting the Facts Straight About Lumber 


OOD HAS A good story to tell, a story that would prove inter- 
esting to all classes of persons if rightly told. All men are 
not good story tellers, but most of them can do ‘pretty well 

with practice. If wood’s story is to be told to the public, and it 
must be if the great mass of lumber buyers and users are to get 
the facts straight, lumbermen must tell it. The only way to reach 
the public effectively is through retail dealers and others who come 
in direct contact with buyers and users. It is all right for lumber- 
men to tell one another the good things about wood, but the results 
desired will not be achieved unless this information is passed on to 
those who should buy and use wood in larger amounts. 

At a meeting of wholesale and retail lumbermen and salesmen, 
held in Minneapolis last week, D. H. Bartlett, of the Weyerhaeuser 
Forest Products, gave his hearers a great many interesting facts 


that should be relayed by them to their customers and to the public 
generally. It has happened with the lumber industry as it has hap- 
pened elsewhere that folks have got notions and beliefs founded on 
fallacies, but nevertheless beliefs that stick and will continue to 
stick until somebody comes along with the facts that dislodge them. 
Mr. Bartlett mentioned a number of such facts, and it is a fair in- 
ference that it was his intention in telling them to the lumbermen 
that they should make the best possible use of them by giving them 
to the public. 

There has been so much said about lumber that is not true and so 
much of this has been believed and still is believed by a large part 
of the public that it should be the deliberate purpose of every seller 
of lumber to drive home the truth at every opportunity. Suppose 
the distributer make it a point to observe to the buyer that lumber 
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of every commercial species is now available in quantities in every 
market. Suppose he casually refer to the durability of wood as 
exemplified in widely published articles about colonial and other 
houses. Suppose he stress the fact that wood lends itself readily 
to additions and alterations. Suppose he tells how widely reforesta- 
tion is being practiced by lumbermen, how trees of every species 
are being grown. If lumbermen will broadcast the facts, nothing 
but the truth, about wood and the lumber supply, and will persist in 
systematically doing so, the public soon will be won to a favorable 
attitude and the selling of lumber will be made easier. 





Local Instruction in Forest Problems 


T ITS LATEST session just ended the legislature of Washing- 
ton State adopted a bill providing for a forest products labora- 
tory at the State university and appropriating $45,000 for the 

purpose. At the time of going to press the bill was still in the gov- 
ernor’s hands. Whatever may happen to this particular bill, there 
can be hardly a doubt that ultimately the people of the forested 
States will recognize the logic and the necessity of putting forestry 
in all of its aspects and implications into the curricula of their public 
schools, secondary as well as collegiate. Tree growing now is and 
forever must continue to be a leading industry and interest of many 
of these States. To ignore this fact in providing instruction for the 
citizenship would be to exhibit a shortsightedness that is hardly 
conceivable in an intelligent community. 

Such advance as has been made in forestry thus far has been owing 
to the recognition of the localism of its problems, a recognition of 
the fact that climate, species, topography and even character and 
attitude of citizenship, are factors determining the kind of forestry 
and the kind of reforestation policy that can be made to work out 
in a practical way. The same has been true of instruction in agri- 
culture and other subjects as provided in the land grant universities 
of the various States; their policies, their teaching forces, the 
amounts of money made available to them and the curricula reflect 
the sentiments and needs as well as the resources of the States. It 
should be so and ultimately must be so with respect to instruction in 
forestry. 

The name suggested for the proposed Washington laboratory im- 
plies research in qualities and uses, perhaps, more than instruction; 
but it is to be inferred that such an educational institution inevitably 
will exert a profound influence upon the thoughts and sentiments of 
the people of the State with respect to forestry and lumbering. One 
of the country’s great educators has said that the chief glory of the 
public educational system as administered in the United States has 
been and must continue to be that it gives instruction to all classes 
of persons on multitudes of subjects together, and not subdivided or 
classified into castes. This scheme of education can not fail to beget 
tolerance and liberality through creating a better understanding of 
the variety of interests represented in the multitudes of industries 
and occupations of the people. One of the valuable results of such 
an institution as that proposed in Washington, in addition to the 
technical instruction it will provide, will be a more intelligent public 
policy on forestry and a better appreciation of wood’s place in the 
world’s economy. 


Hang Together—or Separately ? 


HE MATTER OF forming some sort of a national organization 
that shall in a united way be representative of the entire mill- 
work industry, is again being agitated in a rather definite way. 

Indeed, the subject has not been entirely quiescent at any time during 
the last five or six years, usually bobbing up at the annual conven- 
tions of the millwork manufacturers, where after being given an 
airing, it usually is tucked away to sleep for another year. Since 
the early demise and decent interment of the so-called National 
Association of Millwork Manufacturers, after a bfief and uneventful 
life of something less than a year, and the later abortive attempt to 
organize the industry for promoting national advertising under the 
auspices of the “International Woodworking Institute” which unfor- 
tunately, or fortunately, according to the viewpoint, died a-bornin’, 
there has been a decided lack of enthusiasm on the part of a majority 
of the millwork producers when the question of a national organiza- 
tion or any united effort of national scope has been broached. 

The reason for this lack of cohesion may only be guessed. Per- 
haps the varying conditions under which millwork production is car- 
ried on in different parts of the country tend to individualism rather 
than to organization and codperation, but whether that really is 
more true of millwork than of a number of other industries allied 
with lumber, which do maintain efficient national organizations, may 
be regarded as problematical. Anyway, the fact remains that aside 
from educational work along cost accounting lines, which is efficiently 
handled through an organization of national scope, associated or 
coéperative endeavors on behalf of the industry have been almost 








entirely confined to regional groups, which function with varying 
degrees of efficiency in their several associations and territories. 

At this time the question of whether or not to organize, or at 
least of whether to codperate on a national scale, is not an academic 
but an intensely practical one. Am effort is being made to raise, 
within the industry, a large sum of money annually, to be matched 
dollar for dollar by the National Lumber Manufacturers’ Association 
and the joint fund to be expended in promoting woodwork, under the 
direction of a committee on which the millwork industry will have 
adequate representation. While it may be entirely practicable to 
carry through this campaign without a national millwork organiza- 
tion, it would seem that it might be done much more effectively 
through such a body, if one existed or could be formed in time to 
function in connection with this movement. As a matter of fact, at 
a gathering of representatives of various existing millwork associa- 
tions held in Chicago last December, a resolution was adopted 
expressing the sense of the meeting that for the better codperation 
of present existing associations on matters pertaining to the indus- 
try, a small body be formed to be known as the Executive Council 
of Building Woodwork Associations of the United States. At a 
meeting to be held in Chicago, April 20, just preceding the opening 
of the annual meeting of the Millwork Cost Bureau, this question 
is to be discussed and, presumably, settled. 

The AMERICAN LUMBERMAN is not making any recommendations, 
pro or con, at this time. This journal was the first to suggest a 
national organization, and its advocacy, at least in part, eventuated 
in the formation of the short-lived National Association of Millwork 
Manufacturers. It has devoted a great deal of space and thought 
to promoting coédperation, national and regional, in the millwork 
industry, but this time it is going to stand on the sidelines as an 
interested observer. One thing at least seems fairly certain, and 
that is, that whatever is undertaken should be carried through to a 
finish. The millwork industry can not afford to give birth to many 
more still-born offspring. 

While the industry has been fiddling and procrastinating as to 
whether or not to get behind the program for advertising, trade 
extension and research, the flood of substitutes has swept away a 
by no means insignificant portion of its market, and unless checked 
the end has by no means been reached. 





Arbitration in the Lumber Industry 


OMEWHERE ABOUT five years ago the National-American 
Wholesale Lumber Association established its policy of com- 
pulsory arbitration of disputes by its members. It was thought 

by those who led in the adoption of this policy that the example of 
the National-American association would be followed quite generally 
by other associations and that ultimately arbitration would be a 
recognized policy of the lumber industry. Announcement now is 
made by the National-American association that it is considering 
the taking of a referendum which will bring out the viewpoint of the 
members on the application of the principle of compulsory arbitra- 
tion to the non-members of that organization, whose membership 
in other associations does not involve compulsory arbitration of 
disputes. 

The fact often has been brought out that arbitration is not a new 
means of settling trade disputes. It is not a thing outside the law, 
as is likely to be believed by persons who think it a substitute for a 
lawsuit. Arbitration long has been recognized by the law, and the 
arbiters’ award has in many jurisdictions and for many decades 
been given somewhat the same standing in law as a judgment of a 
court with respect to a similar dispute. In recent years, it is true, 
the law has been changed and so adjusted as to facilitate adjustment 
of trade disputes by arbitration; but the law already had long 
favored this means of reducing the amount of litigation. 

It is quite evident that throughout the lumber industry there is a 
strong sentiment in favor of arbitration. The practice has been 
adopted by several other industries. It has long been an established 
practice in international trade, and in that field in particular it has 
been so perfected and has become so nicely adjusted to the condi- 
tions prevailing in trade between different nationals that a proposal 
to abolish it would not receive a moment’s consideration. 

There may be reasons for some differences of opinion regarding 
the need of arbitration in the lumber industry, but it is doubtful 
if there are many other industries in which there are so many oppor- 
tunities for honest differences of opinion regarding the right or 
wrong in cases of controversy arising in the sales and distribution 
of lumber that could easily be settled by arbitration. This fact is 
recognized in Provision No. 142 of Simplified Practice Recommenda- 
tion No. 16, covering the American Lumber Standards, which reads 
as follows: “In pursuance of national responsibility of the lumber 
industry for the maintenance of agreed American Lumber Standards, 
if, after original association inspection, reinspection, and if neces- 
sary after reinspection, a report thereon of the chief inspector, any 
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complaint involving agreed and published standards of lumber size, 
or grade, or inspection shall not have -been settled, the National 
Lumber Manufacturers’ Association, by agreement or upon request, 
will represent the manufacturing shipper in arrangement for arbi- 


tration.” 


In paragraph No. 148 also of this recommendation arbitration is 
placed on a parity with the adoption of grades, inspection service 
and grade marking as a means of maintaining “for the benefit of 
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Softwood Orders and Shipments Gain 


[Special telegram to AMERICAN LUMBERMAN] 


WaSsHINGTON, D. C., March 17.—-The softwood 
lumber industry showed a substantial advance 
for the week ended March 12, as compared with 
the previous week, says the National Lumber 
Manufacturers’ Association, reviewing reports 
from 314 of the leading mills of the country. 
Production advanced a little, while the gains in 
new business and shipments were marked. Be- 
cause of the smaller number of mills reporting 
this year than last, it is impossible to make 
proper comparisons with the corresponding week 
last year, but it is apparent that there has been 
some contraction in all three factors, although 
much smaller than the actual reports indicate. 
The 135 hardwood operations reporting showed 
nominal decreases in production and shipments, 
with new business about the same as that re- 
ported for the week earlier. In comparison 
with the corresponding week last year, no note- 
worthy change was noted. 

The unfilled orders of 191 southern pine and 
West Coast mills at the end of last week 
amounted to 547,549,169 feet, as against 526,- 
223,040 feet for 190 mills the previous week. 
The 117 identical southern pine mills in the 
group showed unfilled orders of 240,917,468 feet 
last week, as against 235,816,813 feet for the 
week before. For the 74 West Coast mills, the 
unfilled orders were 306,631,701 feet, as against 
290,406,227 feet for 73 mills a week earlier. 

Altogether the 299 comparable reporting soft- 
wood mills had shipments 105 percent, and or- 
ders 113 percent, of actual production. For 
the southern pine mills, these percentages were 
respectively 96 and 103; and for the West Coast 
mills, 105 and 108. Of the reporting mills, the 
277 with an established normal production for 
the week of 192,504,125 feet, gave actual pro- 
duction 90 percent, shipments 94 percent, and 
orders 102 percent thereof. 

The softwood figures for last week, the week 
before and the same week last year follow: Pro- 
duction—181,997,000 feet, against 178,534,000 
feet the week before, and 228,029,000 feet last 
year. Shipments—190,349,000 feet, against 
172,628,000 feet the week before, and 234,040,- 
000 feet last year. Orders—205,838,000 feet, 
against 191,260,000 feet the week before, and 
248,180,000 feet last year. 

The hardwood figures for last week, the week 
before and the same week last year follow: Pro- 
duction—21,036,000 feet, against 23,234,000 
feet the week before, and 22,398,000 feet last 
year. Shipments—20,520,000 feet, against 23,- 
049,000 feet the week before, and 20,184,000 feet 
last year. Orders—21,090,000 feet, against 21,- 
843,000 feet the week before, and 21,456,000 
feet last year. 

The following revised figures compare the 
softwood lumber movement of seven regional 
associations for the first ten weeks of 1927 with 
the same period last year: Production—1,833,- 
395,000 feet, against 2,107,004,000 feet last 
year. Shipments—1,826,074,000 feet, against 
2,195,573,000 feet. Orders—1,977,384,000 feet 
against 2,295,046,000 feet. 

A similar comparison of the hardwood move- 
ment follows: Production—297,181,000 feet, 
against 250,579,000 feet last year. Shipments 
—285,784,000 feet, against 243,849,000 feet. 
Orders—299,427,000 feet, against 260,338,000 
feet. 

The mills of the California White & Sugar 
Pine Manufacturers’ Association make weekly 
reports, but they have been found not truly com- 


the lumber-using public the standards of size and basic grade names 
and classifications as agreed upon and as published in the associa- 
tion grading and inspection rules.” The placing of these provisions 
regarding arbitration in this recommendation of the Department 


of Commerce, which has been adopted by practically all of the 


parable in respect to orders with those of other 


mills. Consequently, the former are not now 
represented in any of the foregoing figures nor 
in the regional tabulations below. Fifteen of 
these mills, representing 45 percent of the cut 
of the California pine region, gave their produc- 
tion for the week as 5,818,000 feet; shipments, 
16,299,000 feet, and new business, 14,764,000. 
feet. Last week’s report from 11 mills, repre- 
senting 33 percent of the cut, was: Production, 
5,433,000 feet; shipments, 10,708,000 feet, and 
new business, 11,921,000 feet. 

The West Coast Lumbermen’s Association 
wires that 74 mills reporting for the week ended 
March 12 gave production as 72,418,047 feet 
(previous week, 74,059,575 feet); shipments, 
75,932,546 feet (previous week, 63,692,892 feet) ; 
and orders, 78,320,286 feet (previous week, 74,- 
110,118 feet). Of all new business taken dur- 
ing the week, 37 percent was for future water 
delivery, amounting to 29,233,455 feet, of which 
19,739,182 feet was for domestic cargo delivery, 
and 9,494,273 feet export. New business by rail 
amounted to 45,730,129 feet, or 59 percent of 











This wood seat of unusual design should not be 
difficult to construct for the home pwner handy 
with tools 





the week’s new business. Thirty-six percent of 
the week’s shipments moved by water, amount- 
ing to 27,475,241 feet, of which 20,999,047 feet 
moved coastwise and intercoastal, and 6,476,194 
feet export. Rail shipments totaled 45,100,603 
feet, or 59 percent of the week’s shipments, and 
loeal deliveries, 3,356,702 feet. Unshipped do- 
mestic cargo orders totaled 103,299,332 feet; 
foreign, 75,445,066 feet, and rail trade, 127,- 
887,303 feet. 

The Western Pine Manufacturers’ Association 
reports a substantial increase in production, 
shipments about the same and new business con- 
siderably in advance of that reported for the 
preceding week. 

The California Redwood Association reports 
big increases in production and shipments, and 
a small reduction in new business. 

The Northern Pine’ Manufacturers’ Associa- 
tion reports production and shipments about the 
same, and new business somewhat below that 
reported for the previous week. . 

The Northern Hemlock & Hardwood Manu- 
facturers’ Association (in its softwood produc- 


manufacturing and distributing organizations, would seem to estab- 
lish the principle of arbitration at least as a part of the permanent 
policy of the lumber industry. 


tion), with two more mills reporting, shows a 
considerable decrease in production, and sub- 
stantial increases in shipments and new busi- 
ness. 
Fifteen hardwood mills of the Northern Hem- 
lock & Hardwood Manufacturers’ Association 
(two more mills than for the week earlier) re- 
ported a heavy decrease in hardwood production, 
shipments about the same and some increase in 
new business. 

[The barometer of the Southern Pine Asso- 
ciation appears on page 53.—EprrTor. | 


[Special telegram to AMERICAN LUMBERMAN] 

NorFotk, VA., March 17.—For the week 
ended March 12, forty mills reporting to the 
North Carolina Pine Association, and having a 
normal production figure of 11,040,000 feet, 
manufactured 7,701,990 feet, shipped 7,878,248 
feet, and booked orders for 9,180,616 feet. 


[Special telegram to AMERICAN LUMBERMAN] 

MEMPHIS, TENN., March 16.—For the week 
ended March 5, one hundred twenty units re- 
porting to the Hardwood Manufacturers’ Iusti- 
tute, and having a normal production figure of 
20,160,000 feet, manufactured 17,286,000 feet, 
shipped 17,583,000 feet, and booked orders for 
16,633,000 feet. Orders on hand amounted to 
125,345,000 feet. 


Wood Utilization Committee Annual 


[Special telegram to AMERICAN LUMBERMAN] 

WASHINGTON, D. C., March 16.—Secretary of 
Commerce Hoover today announced that the an- 
nual meeting of the National Committee on 
Wood Utilization is scheduled to meet here on 
Tuesday, May 3. Hope was expressed that the 
committee’s program for the next year can be 
lined up in a one-day session. On May 4, spe- 
cial meetings of the several project subcommit- 
tees will be held. 


American Veneer Package Men Meet 

[Special telegram to AMERICAN LUMBERMAN] 

New OrbEANS, La., March 17.—The Ameri- 
can Veneer Package Association, in semiannual 
session at the St. Charles Hotel, is closing its 
two-day meeting this afternoon with a steamer 
trip over the New Orleans harbor. At the open- 
ing session yesterday afternoon, with President 
H. W. Lockwood, of Suffolk, Va,, presiding, the 
feature address was delivered by L. R, Putman, 
of the Southern Pine Association’s staff, with 
headquarters in Chicago. Mr. Putman’s char- 
acteristically forceful and breezy talk was fol- 
lowed with interest and heartily applauded. 
After transaction of routine association busi- 
ness, the general meeting was adjourned and 
sectional conferences, each dealing with its own 
branch of the industry, were organized. These 
were continued yesterday afternoon and this 
morning, and the plan is to give this afternoon 
largely to sightseeing. The attendance as re- 
ported yesterday, approximated sixty. 


SHSSSS822828288: 


Well Known Executive Resigns 


KanSas City, Mo., March 15.—Frank Schop- 
flin, for many years with the Central Coal & 
Coke Co., resigned last week as vice president 
and general manager of the company and prob- 
ably will go into other business. Following 
his resignation, the position was abolished and 
his duties were taken over by Charles 8. Keith 
in part and by Harry T. Kendall, manager of 
the lumber department. 


~ Leow 
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Scribner Log Scale and Mill Tally 


I have been trying to locate some authority 
giving a scientific discussion of Scribner log scale ; 
that is, on the question of the quantity of over- 
run in lumber that the rule allows. My recol 
lection is that I have seen in some book a sche- 
dule showing just the amount of overrun in lumber 
that the rule allows upon different sizes of logs, 
assuming of course that the log is perfect and 
not defective. I realize that on defective logs 
sealed it is largely a question of judgment, but 
upon logs that are straight and sound no question 
of judgment is involved. The rule will spell the 
quantity in feet according to the diameter anid 
length of the logs. What I am interested in is 
knowing what percentage of overrun in feet there 
will be found when such logs are sawed into 
lumber.—INQuiRyY No. 1,916. 


[This inquiry cemes from an attorney in Wis- 
consin. Originally the Scribner Log Rule was 
designed to show the exact number of board feet 
in the log sealed. In his work, ‘‘ Forest Men- 
suration,’’? Henry 8. Graves makes the following 
statement: ‘‘ The judgment of most buyers with 
whom the author has talked is that the Scribner 
rule gives very fair results for small logs, but 
that for large logs, for example those above 28 
inches, the results are too small if the logs are 
free of defects. It often happens that defects 
are greater with large logs than with small 
ones, because the former are from trees which 
are older and more apt to be mature or over- 
mature than small trees. The Scribner rule is 
entirely satisfactory in such cases. Results for 
the small sound logs are fairly accurate and 
the defects of the larger logs are balanced by 
the deficiencies of the rule.’’ 

In Austin Cary’s ‘‘Manual For Northern 
Woodsmen,’’ are given some results of tests 
made in spruce mills of Maine showing the yield 
in inch boards of logs 16 feet long, and of logs 
of different lengths as well as of the yield in 
inch boards squared of second growth white pine 
logs. It would be practicable to use the tables 
in this book in making a comparison with the 
footage as shown by the Scribner rule. This 
book is supplied by the AMERICAN LUMBERMAN 
at $2.75 a copy, delivered.—Ebironr. } 


Refusal to Unload Shipment 


Will you kindly advise us what your opinion is 
in regard to shipping a customer a carload of lum- 
ber and upon arrival of car he opens up the car 
door and finds some of the stock he claims not up 
to grade and he wires us and refuses to unload 
the car, and states that the car is subject to dis- 
position ?—INquiry No. 1,917. 


[The foregoing inquiry comes from a Wiscon- 
sin lumber company. The letter from this con- 
cern contains a number of statements in addi- 
tion to the inquiry already quoted. Inasmuch as 
‘*Simplified Practice Recommendation No. 16, 
Lumber,’’ proposed by the Department of Com- 
meree and accepted by the principal lumber 
manufacturers’ associations and retail organi- 
zations, contains a stipulation regarding the 
handling of shipments about which complaint is 
made, the rule there laid down should be fol- 
lowed in cases of dispute. Because this rule does 
not appear to be known as widely as it should 
be, it is here given in full. It is embodied sub- 
stantially in all of the grading rules of the 
manufacturers’ associations, and both buyers 
and sellers should have it in mind in every trans- 
action: 

“Upon receipt of complaint from the purchaser 
the seller shall immediately request the associa- 
tion under whose rules shipment has been made 
to provide official reinspection or remeasurement, 
as the case may be, according to its inspection 
rules in effect at the time of execution of contract ; 
and the purchaser shall lend all reasonable as- 


sistance to facilitate the reinspection or remeasure- 
ment. 

“The expense of such reinspection or remeasure- 
ment may be divided between the buyer and seller, 
or may be borne by either, according to agreement 
between them, but the person calling for the re- 
inspection shall be responsible to the association 
for the costs thereof. 


“In cases of complaint regarding grade but not 
involving measurement (tally), the buyer is re- 
quired to accept that portion of a shipment of 
lumber of standard grade or standard size which 
is up to grade or of standard size as the case may 
be, holding intact that portion thereof the grade 
or size of which is in dispute for official association 
inspection; the action on the part of the buyer 
in accepting and using such portion of the ship- 
ment shall not be construed as his acceptance of 
the entire shipment; further, the buyer shall pay 
in accordance with the terms of sale for that 
portion which he accepts, but acceptance by the 
buyer of a part of a shipment does not prejudice 
his just claims on account of any unused material 
that is alleged by him to be below standard grade 
or not of standard size. The complainant buyer 
shall hold disputed material intact, properly pro- 
tected, for not exceeding 60 days, and shall file 
complaint with seller within 10 days from receipt 
of shipment. 

“A shipment shall be considered as of the grade 
invoiced if, upon official association reinspection 
under the grading and inspection rules under which 
the lumber has been graded and sold, 95 percent 
thereof or more is found to be of said grade, the 
material below said grade to be accepted by the 
buyer as of its actual grade. Where the de-grades 
are in excess of 5 percent of the shipment, or 
where the de-grades are found upon official rein- 
spection to be more than one grade lower than 
the grade invoiced, the de-grades shall be the prop- 
erty of the seller. These provisions shall not 
apply in the case of specially worked lumber.” 

This rule expresses the deliberate judgment 
of leaders in all branches of the lumber industry, 
reached after long and careful consideration, 
and it is believed it is designed to simplify the 
adjustment of complaints as well as to promote 
justice in all cases where honest differences of 
opinion oceur.—EDITor. | 


Supply of Bamboo Poles 
We have a request for a small quantity of 4 to 
6-inch, 7- to 13-foot lengths, bamboo. Do you 
know where this could be located?—INQuiry No. 
1,915. 
[This inquiry comes from a Chicago lumber 
company. In response the names of a number 


ee 


of concerns that handle bamboo lumber have 
been given. The inquiry is published for the 
benefit of others to whom the name of the in- 
quirer will be given on request.—EbIrTor. | 


Makers of Wooden Fences 


Will you kindly advise us if you have any ree- 
ord of any garden fence or any wooden fence man- 
ufacturers? We are interested in getting some 
eatalogs on fences and if you can send us the 
names and addresses of such concerns we will 
greatly appreciate it.—INQuiry No. 1,918. 

{This inquiry comes from a Colorado retail 
lumber concern. Unfortunately, the confession 
must be made that wood fences apparently have 
gone out of fashion in the greater part of the 
United States. There are a few concerns that 
make gates, lattice work, and similar ornamental 
fence-like structures, and of course many lumber 
manufacturers are prepared to make pickets. 
However, the AMERICAN LUMBERMAN has no list 
of manufacturers of wooden fence. There are a 
few concerns making a combination wire and 
slat fence, in which the slats are woven in be- 
tween several strands of wire. Frequent refer- 
ences have been made in the columns of the 
AMERICAN LUMBERMAN lately to this sort of 
fence as being used for snow fence. 

Notwithstanding the prevalent fashion, this 
editor often has regretted that country people 
as well as city people have seen fit to do away 
with the beautiful garden and lawn fences that 
were so characteristic a feature of the landscape 
a few decades ago. The need of the sort of deco- 
ration that formerly was provided largely by 
fences, is indicated by the building of pergolas, 
lattice work and similar structures of a purely 
ornamental character. In this connection the 
inquirer and other readers will be interested in 
the beautiful booklet got out by the Southern 
Pine Association, New Orleans, La., entitled, 
‘*Beautifying the Home Grounds,’’ which con- 
tains numerous designs of lattice work and is 
supplied by the association at 25 cents a ecopy.— 
EDITor. | 
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Cummings, Kenny & Co., 
with 4,500 feet of wharfage at 
East Cambridge, Mass., sales 
and warehouses occupying 
two floors and running 17 
Wareham to 3 and 5 Plymp- 
ton streets, Boston, covering 
some 1,300 feet, are the 
largest dealers in Boston in 
western woods such as black 
walnut, butternut, hickory etc. 
They intend to go more into 
the fancy wood trade. 

s* 8 & 


Harvey, Easton & Co., Lock 
Haven, Pa., are manufacturing 
a new machine which they 
claim can be adjusted to make 
lath, pickets or slats by merely 
turning a crank. 

7 8 @ 


The sugar pine of California 
occupies the same place there 
that white pine or cork pine 
does here and is about equal 
to it for finishing lumber. It 
is used almost exclusively for 
sash, doors and inside blinds. 
For all uses where a white, 
soft, straight grain lumber is 





required there is no wood on 
the slope to compare with it. 
The heart is durable for shin- 
gles, cross ties and the like. 
Shingles made from heart 
sugar pine are free from some 
of the objections attaching to 
those made from redwood. 
2 


Puget Sound, Washington 
Territory, lumber sells at the 
mills for $9@12 rough and 
$16@18 dressed. In the San 
Francisco market it brings 
$17@18 rough and $25@26 
dressed. 

* 8 & 


The local demand for lum- 
ber at San Francisco, Calif., is 
reported quite active in conse- 
quence of the large number of 
buildings which are being 
erected in the city and sub- 


urbs. 
* 8 * 


A new lumber yard has been 
established at Oswego, N. Y., 
by Dodge, Meigs & Co. Wil- 
liam E. Dodge, of New York 


City, is the principal owner. 





The experiment of shipping 
lumber from Pembroke, Can- 
ada, to England, which was 
lately tried by a prominent 
operator of that place, has re- 
sulted satisfactorily. 

. os * 


The annual meeting of the 
St. Croix Lumbermen’s Board 
of Trade was held at Still- 
water, Minn., recently. The 
following officers were elected: 
President, E. W. Durant; vice 
president, S. L. Cowan; secre- 
tary and treasurer, John S. 
Proctor; directors, David 
Bronson, David Tozer, E. S. 
Brown, L. E. Torrimus, 
Charles N. Nelson, S. Ellison, 


and William Veazie. 
* 8 & 


The dissolution is an- 
nounced of the lumber firm of 
Ketcham, Stevens & Co., 258 
Sherman Street, Chicago. 
Ketcham & Fisk will succeed 
to:the business. Mr. Fisk of 
the new firm, for a number of 
years has been with the Pesh- 
tigo Co. 
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Southern Pine Bookings Show Decided Increase 
Southern pine bookings made a decided gain in the week 
ended March 11, averaging 583,000 feet a mill against an 
average of 542,000 for the preceding week, and exceeding 


production by three and a half percent. This increase evi- 
dently represents the opening up of spring business from the 
middle West and North, though some territories are not yet 
very well represented, the bulk of the orders still coming 
from the South. More business came from both Missouri 
and Indiana, but western Kansas suffered from a blizzard 
that hurt yard sales. Special cutting is in heavy request, 
there being a fair call for oil field material and export items. 
The recent gain, however, is largely due to retail takings. 

In some sections, the rains that have closed down hardwood 
mills have curtailed the pine production also, especially that 
of the smaller mills, but they have cut down shipments from 
the larger plants. Mills have good stocks of such items as 
flooring and finish, as higher grades of these have been rather 
slow during the last few months. Holdings of dimension and 
boards are becoming rather low. Prices show little change, 
but a decided tendency toward strength. 


Coast Waterborne Trade Shows a Healthy Increase 


West Coast mills reported a marked gain in bookings dur- 
ing the week ended March 12, to eight percent above produc- 
tion, which was on about the same level as in the previous 
week. The largest increase was in domestic cargo business, 
but there was also a substantial one in foreign bookings. 
Building activity in California is calling for larger quantities 
of fir, and wholesale stocks are far from burdensome. In the 
Atlantic coast market, bad weather has held down consump- 
tion, so that retailers are not buying much, but there will 
undoubtedly be need for early replenishment of wholesalers’ 
assortments. Rail trade has held about even, but there has 
been much more life in the inquiries recently. Prices have 
recovered from their low levels, and are from 50 cents to $2 
above what they were during the early spring. 

Logs are now plentiful and a little weaker, for the mills 
have been following a conservative policy as to lumber out- 
put, and most of the camps have been running to capacity. 
Some loggers have announced a curtailment in the input. 


Trade in the California Pines Is Making Gains 


California pines are in improved demand within the pro- 
ducing State, and also in middle West sales territory. Build- 
ing is getting under way in California. Last year, urban 
trade was held down by strikes, which are now settled, and 
this year construction should take a much larger volume of 
the pines, especially for millwork. The good supply of mois- 
ture this year has greatly improved prospects for country 
trade, and for consumption of box. Export trade has been 
showing some expansion recently. Production is seasonably 
low, and both bookings and shipments for the year to date 
have been almost twice as large, so that mill stocks are con- 
siderably reduced. No decided price changes have been 
made in the last couple of weeks, but the trend is upward. 


Western Pine More Active; Prices Are Advancing 


During the first nine weeks of the year, production of In- 
land Empire pine mills had amounted to only 47 percent of 
normal, whereas the output for the corresponding period of 
last year was 59 percent of normal. Bookings during this 


period amounted to respectively 64 percent of the produc- 
tion, for 1927, and 36 percent, for 1926. Mill stocks are there- 
fore much reduced, and shipping dry material is becoming 
rather searce. Prices have been showing strength, and Card 
No. 3, effective March 4, puts into effect advances of $1 on 
all No. 3 items, and of 50 cents on No. 4. There is a prob- 


Lumber Statistics Appear on Pages 52, 53 and 71; Market Prices and Reports on Pages 83 to 89 





ability of further mark-ups as spring trade opens. Retail 
business, both city and country, shows the greatest improve- 
ment, but there is also more activity in millwork lumber, the 
best volume so far coming from the middle West. 


White Pine Advances; Hemlock Active; Spruce Slow 


Northern pine demand has shown recent increase. Retail 
yard orders are coming in good volume from the middle West, 
calling mostly for mixed cars for sorting up stocks, and there 
has also been an improvement in industrial business in the 
same territory. Users of box are said to be providing for 
future needs, because of the probable shortage of lower 
grades. In the East, yard trade is showing some life, though 
it can not be called active, and industrials are taking more, 
especially of pattern lumber. Production of smaller northern 
operators is bound to be light, as they have been prevented 
from making the log input. they had planned. Bookings so 
far this year have been about ten percent ahead of the cut, 
and mill stocks are light. There have been advances of 50 
cents to $1 on some items, and the list is strong. 

Northern hemlock has been moving in larger volume during 
the last couple of weeks, for favorable weather has started 
building operations at Wisconsin and Michigan farms and 
summer resorts. Production is a good deal more active, but 
not much stock has been accumulated since the first of the 
year. Prices remain at $5 off the Broughton list. 

The eastern spruce market continues dull. Though output 
is light, the yards have not started buying, and prices are 
weak. Framing lumber is obtainable at $38, a decline of 
another $1, and Canadian boards remain at their low. 


Northern Hardwood Movement Good; Prices Are Firm 


Northern hardwood bookings for the first week in March 
averaged about the same as for February. Production has 
been increasing, and is running higher than that for the cor- 
responding period of last year, but of course the present cut 
will not enter the market until a few weeks after good sea- 
soning weather has set in., Meanwhile dry stocks are none 
too plentiful at the mills. 

Recent improvement has been noted in building trades de- 
mand for yard stocks and millwork material, though trade 
in maple flooring has not reached much volume, and takings 
of flooring factories are light. A good volume continues to 
move to the automobile industry, and furniture plants are 
buying a little better. The present good weather in the 
North should soon result in gains in the business volume. 

Lower grades are the strongest, but the list as a whole has 
shown no further changes. 


Renewed Rains Curtail Southern Hardwoods Output 


The southern hardwood market has taken on a much 
stronger aspect as a result of heavy rains during the last 
week in the Memphis and northern Louisiana producing ter- 
ritory. Logging has been stopped in sections that had es- 
-caped previous rains and had therefore been producing 
actively. During the week ended March 12, production was 
about eighty-five percent of normal, but will undoubtedly be 
much less in the succeeding week. Shipments that week 
exceeded the cut, but orders fell a little behind it. 

The market has been feeling the lack of building trades 
demand. Neither oak flooring nor millwork plants have 
been taking much, though the livening up of construction is 
sure to bring them into the market soon. The automobile 
factories have continued good buyers, and demand from fur- 
niture makers shows great improvement. Overseas buyers 
are said to be buying much more freely. 

Prices have remained low, but decreased supply and in- 
creased demand are certain to result soon in needed advances. 
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Wood Construction Endures 


GREENVILLE, OHIO., March 14.—There is sit- 
uated here in Darke County, a few miles from 
Greenville, an interesting old ‘‘grist mill’’ 
which has been in continuous use for over 114 
years. The old structure is a standing monu- 
ment to the durability of wood, inasmuch as, 
while the steel and iron, and even the stone, en- 
tering into the construction have been replaced, 
some of it more than once, during the last cen- 
tury, the original wood frame is still physically 
sound and apparently good for several centuries 
more, 

This old mill, now known as ‘‘ Weimer’s 
Mill,’’ is situated on the Greenville-Union City 
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The accompanying kodak picture was recently 
taken by EB. C. Brown, manager mail sales and 
advertising of the Allied Belting Co., of Green- 
ville, Ohio, manufacturer of the ‘‘ Green Duck’’ 
line of carpenter aprons and other canvas goods. 
Following an inspection of the mill and its en- 
vironment Mr. Brown was moved to pen the fol- 
lowing verses: 


The Old, Old Mill 


‘Mid the trees, "long the trail where the Indians 
crept, 
"Neath the hill at the edge of the lea 
Stands the Old, Old Mill built in eighteen-eight 
As staunch as when cut from the tree. 


The forests are gone and a scenic paved road 
Now winds where a path found its way 

From Anthony Wayne's little fortress near by, 
But all else has long passed away. 


When first it was started no white man had gone 
Thus far from the barracks to trade; 

While the Indians fought with a desperate will 
To keep the Old Mill from their glade. 


Completed in eighteen hundred thirteen 
It has stood a century’s storms. 
It is running today and with the same little 
stream 
The valley and landscape adorns. 


The iron and the steel, the forests and roads 
Have decayed, many times been replaced. 
But the frame of the mill is as robust as when 

Its en’my was slowly effaced. 


The heavy woodwork is hard as pure steel 
And is good for centuries still. 

When man’s boasted substitutes long have decayed 
We'll be charmed by the grand Old, Old Miil. 





paved road, three miles west of Greenville, on 
Greenville creek. 

The building of this mill was started in 1812 
by a man named William Dean, but continued 
skirmishes with the Indians, then roving about 
in this section, delayed the work, and it was not 
finished until 1813. It was operated by water 
power then and has been operated by water 
power ever since. 

Tt is located on what is now one of the finest 
of modern roads, but at that time was just a 
path through the big woods, and the few set- 
tlers came from long distances with their sacks 
of grain on the backs of their horses, and 
eamped at the mill until their grists were ready 
to take home. 

In 1825 the mill passed into the hands of a 


man named Seacrist, who operated it for a 
number of years, and along in 1870 it became 
the property of the Weimer family, which has 
retained possession of it ever since. 

The mill has been remodeled a number of 
times during its long existence, but the building 
still contains many of the logs that were in the 
original structure. Twenty years ago, the old 
wooden wheel gave way to a modern turbine, 
and in 1920 the owners installed a complete set 
of modern milling machinery. The old dam 
holds back quite a body of water, and ‘‘ Weim- 


er’s Mill’’ is a favorite spot during the fishing 
season, 


Canadian Building Shows Big Gain 


WINNIPEG, MAN., March 14.—Construction con- 
tracts awarded in all the cities, towns, villages 
and rural districts throughout Canada during 
February totaled $19,516,700, compared with 
$16,771,800 in January, and $13,477,600 in Feb- 
ruary, 1926. The total for the first two months 
of 1927 is $36,388,500, being an increase of 
38.8 percent over the same period of 1926. This 
large ineréase so early in the year is attributed 
not only to the very favorable winter building 
season in some portions of the country, but also 
to the better tone of general business. 


To Expand Pine Publicity Program 


In furtherance of its extension campaign, the 
Arkansas Soft Pine Bureau held a meeting at 
the Palmer House, Chicago, March 11, with 
manufaeturing members of the group and sales- 
men, at which there were over sixty in attend- 
ance. The bureau contemplates expanding its 
publicity program this year, and considerable 
time was devoted at the session to outlining 
plans for a more intensive trade extension cam- 
paign and one conducted on a larger seale than 
heretofore maintained by the Arkansas Soft 
Pine Bureau. 

Fred Dierks, vice president of the Dierks Lum 
ber & Coal Co., Kansas City, Mo., was chairman 
of the nteeting, which was convened about 9 
a.m. The main topics discussed covered prob- 
lems relating to the motives, inauguration and 
accomplishments of the trade extension program 
of the Arkansas Soft Pine Bureau. These dis- 
cussions were instrumental in bringing out the 
viewpoint of the manufacturer, salesman and 
retailer as to the manner in which this program 
could be best adapted, as each factor saw it, to 
increasing the use of Arkansas soft pine. 

Among those who led the various discussions 
were E. W. Bartholomew, Buffalo, N. Y.; Adam 
Trieschmann, Crossett Watzek Gates, Chicago; 
Z. K. Thomas, sales manager Southern Lumber 





B i i B 1 f 
Warm. weather has aided general business, particularly wholesale and retail mer- 
chandising lines, and while the improvement has been slight it is encouraging. 
General activity is still below a year ago. Mail order sales con- 


GENERAL _ tinue below and chain store sales ahead of last year. Buliding is 
becoming active in most sections. Conditions in the automobile 





industry are spotty; some firms are working at capacity while others are consider- 
ably below last year. Unemployment continues to decrease. Bank clearings for the 
week ended March 10 showed a loss of nearly 16 percent from those of the preced- 
ing week and nearly 6 percent from those of the like week of 1926. Business fail- 
ures for the same week were 402 compared with 368 the preceding week and 475 
during the like week of last year. 


Bradstreet’s food index number for the week ended March 10 was $3.46 com- 
pared with $3.45 last week and $3.49 for the week ended March 11, 1926. This was 
a gain of three-fourths of 1 percent from the preceding week but a 
PRICES loss of eight-tenths of 1 percent from the like week of last year. 
The Harvard wholesale commodity price index for the week ended 

March 9 showed no change from the previous week, remaining at 140.6. 


Loadings of revenue freight for the week ended March 5 were 994,931 cars. This 
was an increase of 29,992 cars compared with the corresponding week of last year, 
62,887 over the like week in 1925 and an increase of 71,082 cars as 

RAILROADS compared with the preceding week of this year. All districts ex- 
cept the eastern and the southern reported increased loadings of 

all commodities compared with the corresponding week of 1926, while all districts 


except the northwestern reported increased loadings as compared with the like 
week of 1925. 


Production of ingot steel in March will be close to a new world record for output 

in one month, according to present indications. The present output of the U. S. 

Steel’ Corporation is about 97 percent of capacity and the average for 

STEEL the industry is well over 90 percent. Operation of the corporation in 

the first week in March averaged around 96 percent of capacity and a 

gain of 1 percent was made in the second week. Very close to peak operations 

have been reached and little further increase is anticipated for the remainder of 
the month. 


There is practically no change in the agricultural situation. A report just issued 

by the Bureau of Agricultural Economics shows a large increase in the number of 

tenant and a decrease in the number of owner farmers. There 

AGRICULTURE as been little change during the week in grain and live stock 

prices. Recent rains have been beneficial in California. Corn 

planting is under way in the more southern sections and some seeding of oats and 

wheat is being done farther north. The outlook for a good winter wheat crop is 

excellent, the amount of winter killing being less than usual. Stocks of grains in 
farmers’ hands are larger than at this time last year. 


Crude oil production for the week ended March 12, it is estimated, totaled 2,461,- 
050, a decrease of about 3,000 barrels from the preceding week. Anthracite coal 
production for the first week of March declined about 17 percent as 

FUEL compared with the weekly average during February. Prices have been 
reduced. Bituminous production increased last week, it is estimated 

by the National Coal Association, to 13,800,000 tons. Uniess considerable revision 


is found necessary in these figures last week’s production was the largest of any 
week so far this year. 
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Co., Warren, Ark.; A. W. Bird, sales manager 
Grossett Lumber Co., Crossett, Ark.; W. E. 
Cooper, vice president Caddo River Lumber Co., 
Kansas City, Mo.; B. L. Neimeyer, Halpin- 
Neimeyer Lumber Co., Hot Springs, Ark.; C. J. 
Ashton, Detroit, Mich.; J. F. Stocker, Boston, 
Mass.; A. E. Hart, Dierks Lumber & Coal Co., 
Kansas City, Mo.; L. J. Arnold, Crossett Lum- 
ber Co., Crossett, Ark.; E. R. Hilton, Huron, 
Ohio; J. W. LeMaistre, Jackson Lumber Co., 
Lockhart, Ala.; C. W. Bodge, Buffalo, N. Y.; 
H. C. Philbrick, Boston, Mass.; F. W. Dally, 
Elkhart, Ind.; Tom H. Montgomery, Olney, I1.; 
F. R. Linroth, Exchange Sawmills Sales Co., Chi- 
eago. In addition, R. H. Brooks, of Little Rock, 
who handles the advertising for the bureau, ex- 
plained the various publicity plans. 

Luncheon was’served at noon, after which an 
inspiring address was delivered by E. C. Hole, 
manager of the AMERICAN LUMBERMAN, on the 


subject of ‘‘Imagination and Initiative. in 
Selling.’’ ‘ 
In the evening those attending the meeting of 
the Arkansas Soft Pine Bureau had dinner to- 
gether, following which an interesting two-reel 
film was shown through the courtesy of the 
Southern Lumber Co., of Warren, Ark., the pic- 
ture being ‘‘From the Tree to the Home.’’ 
‘* The Arkansas Soft Pine Bureau maintains 
headquarters in the Boyle Building, Little Rock, 
Ark., and the firms composing this organization 
are: Arkansas Lumber Co., Warren, Ark.; 
Caddo River Lumber Co., Rosboro, Ark; Cros- 
sett Lumber Co., Crossett, Ark.; Dierks Lumber 
& Coal Co., Dierks, Ark.; Edgar Lumber Co., 
Wesson, Ark.; Fordyce Lumber Co., Fordyce, 
Ark.; Halpin-Neimeyer Lumber Co., Hot Springs, 
Ark.; Southern Lumber Co., Warren, Ark., and 
po Wisconsin & Arkansas Lumber Co., Malvern, 
rk, 


Barge Line Increases Sailings 


St. Louis, Mo., March 15.—A new schedule 
on the Federal Barge Line, which will increase 
the capacity of the line operating on the Mis- 
sissippi River south of St. Louis and the War- 
rior River 35 percent—35,000 tons a month or 
420,000 tons a year—has been announced. 

The new schedule includes three sailings a 
week, a packetboat and two tows, with towboat 
time reduced to within a day of fast packet 
schedule. Four barges will be taken in each 
tow, instead of six, as under the prevailing 
schedule of a tow every six days. Freight from 
St. Louis will reach New Orleans on the seventh 
morning after sailing, which is four days earlier 
than the present schedule. 

It also was announced by Maj. Gen. T. Q. 
Ashburn that the barge line may be. able to 
offer shippers still lower freight rates. 


Timely Display Creates Interest in Redwood 


Manufacturer's Representative, Newspaper and Retail Lumber Concerns Co-operate 
an Attracténg Public Attention to Redwood’s Merits 


Decatur, ILu., March 14.—Sowing the seed 
of desire for redwood to bring fruit when, in 
the near future, the Finkbine Lumber Co. mills 
at Wiggins and D’Lo, Miss., begin producing 
this lumber on large seale from timber brought 
from the great Cali- 
fornia forests is the 
purpose of a remark- 
able display of red- 
wood and its products 
arranged by Walter C. 
Shoop, manager of the 
Finkbine sales office 
in this city, ‘in codp- 
eration with the Deca- 
tur Herald and the 
company’s local dis- 
tributers—the Build- 
ers’ Supply Co. and 
the Decatur Lumber & 
Manufacturing Co. 

The Finkbine Lum- 
ber Co. is already 
marketing considera- 
ble quantities of red- 
wood in this territory, 
produced at its Rock- 
port (Calif.) mill, but 
this wood will soon, as 
told in the March 5 is- 
sue of the AMERICAN 
LUMBERMAN, be the 
principal product of 
its southern mills also. 
Farsightedly planning 
for the future when 
redwood consequently 
will be his principal 
stock in trade, Mr. Shoop is already working as- 
siduously throughout his territory cultivating 
interest in and a demand for this wood by bring- 
ing it prominently to public notice at every 
possible opportunity. 

One of the means toward this end is the dis- 
play already referred to, installed in a show 
window on one of the most heavily trafficked 
streets of down-town Decatur. A check-up by 
the Herald shows that during the first three 
weeks, the exhibit was viewed by 25,000 per- 
sons, or half of the city’s population. It is Mr. 
Shoop’s intention to maintain the exhibit as 
long as he can retain the window, to make sure 
that the other half of the populace will stop, 
look and consider it, too. 

The exhibit is admirably arranged to demon- 
strate many of the principal uses of redwood, 
ineluding fine cabinet work, and to visualize the 
natural beauty of the wood. The background 
consists of a wall of bevel siding, graduated 
from 4 inches at the top and 6 inches in the 
middle to 8 inches at the bottom. In the center 
of this wall is installed a French door, repre- 


sentative of redwood millwork. Leaning against 
the wall is a section of redwood gutter, and in 
each corner is an example of cabinet work. 
One of these is a handsome telephone cabinet 
patented and manufactured by the Decatur 
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Display featuring redwood arranged by Finkbine Lumber Co., at Decatur, Ill., in codperation 
with local representatives and Decatur Herald. 
public attention, 25,000 having viewed it in three weeks’ time and many having requested 


‘ further information 
 * 


Lumber & Manufacturing Co., and the other a 
winter cooler built by the Builders’ Supply 
Co. Both of. these are finished natural with 
clear varnish and bring out clearly the beauti- 
ful soft texture of the wood. The pretty grain 
in the door of the winter cooler reminds one 
of a stationery cabinet in Mr. Shoop’s office, 
also built by the Builders’ Supply Co., in which 
the door panels are cut from a redwood burl, 
giving a picturesque birdseye effect. 

The sides of the display consist of wide clear 
heart ‘unfinished boards, joined with molding 
to represent panels. To one side is an exhibit 
of redwood log siding, ‘‘something different,’’ 
as the sign reads, ‘‘for summer cottages and 
club houses.’’ In connection with this are two 
photographs of an ideal summer cottage built 
of this material by Mr. Shoop on Lake Decatur, 
in the immediate vicinity of the city, which 
cottage has attracted a great deal of local at- 
tention. To the other side is a huge piece of 
redwood bark 13 inches thick, which came from 
a tree 12 feet in diameter and 2,500 years old, 
giving a ‘very good idea of the size of these 


This is proving most effective in arresting 


California forest giants. This idea is strength- 
ened by a panoramic photograph of a typical 
redwood forest scene which occupies the fore- 
ground. Forming a sort of sidewalk from the 
door in the background are a number of shakes, 
together with which is 
a photograph of an 
old shingled house 
bearing the legend 
‘©A 45-year old roof 
—of redwood of 
course.’ 

The display is ren 
dered all the more ef- 
fective by the inelus- 
ion of numerous illus- 
trations and judicious- 
ly selected advertising 
material. Pictures of 
homes predominate 
and the following are 
some of the catchy 
phrases used in con- 
nection with them: 

‘*Fifty-seven years 
without repairs—the 
amazing record of 
this comfortable home 
built entirely of Cali- 
fornia redwood.’’ 

‘*One painting in 
ten years—yet fresh- 
looking and trim be- 
cause of an exterior 
of redwood. 

‘*__for your chil- 
dren’s children, too, if 
you build with California redwood. 

‘*Redwood is not as expensive as a great 
many people think. Build for the last time 
by using redwood for your exterior finish and 
siding. ’’ 

People not only stop and ponder on this 
display, but Mr. Shoop reports that a good 
many telephone and mail inquiries began to 
come in as soon as the display was opened. Some 
seeds are ripening into fruit as quickly as 
planted, and a great many others will follow 
as time goes on. 

POSTAL RECEIPTS continue to show an increase. 
The receipts at the fifty selected cities through- 
out the United States in February showed an 
increase of 4.31 percent over those for the 
same month of 1926. The total for February 
this year was $29,298,788.30, as against $28,088,- 
427.41 a year ago. Receipts at fifty industrial 
cities in February aggregated $3,284,403.27, 
compared with $3,172,252.99 in the same month 
last year, an increase of $112,150.28, or 3.54 
percent. 
























AMERICAN LUMBERMAN 








MarcH 19, 1997 








ee 





REALM 


of the 


RETAILER 





The Human Element in Lumber Sales 


The Importance of a Well-Trained Personnel in the 
Merchandising of Buzlding Materials 


In what the Realm has already said 
about Wilson & Greene Lumber Co., Syra- 
cuse, N. Y., we have dealt largely with the 
sales equipment and with a few of the meth- 
ods employed by the big corporation; such, 
for instance, as the down-town sales rooms, 
the Check Seal plan of giving assurance of 
quality and the methods of financing cus- 
tomers. These things, we hope, have pre- 
sented some idea of the methods and objects 
of the company; but. something remains to 
be said about the personal equation. 

It must be apparent that President Orville 
H. Greene and his fellow workers have tried 
with much success to present a well-rounded 
merchandising system; one that fits the 
buyer’s needs and capacities and one that 
takes the mystery and uncertainty out of 
home building for the once-in-a-lifetime 
builder. The Wilson & Greene system in- 
volves large stocks of materials. I have the 
impression, though I can’t speak with 
authority, that the company’s stock runs in 
excess of $300,000 at all times. While lum- 
ber is a large factor in this stock, the com- 
pany is not at all sentimental about it. Any- 
thing is sold that helps round out the service 
and make sales. In addition to this stock 
is a large service staff. These 
things are good, but every dealer 
who has expanded his business 
along service lines knows that 
just having all these things 
available is not enough. They 
will not operate themselves. If 
there is any laxness of sales ef- 
fort, this rather fixed volume of 
overhead spreads to a prohibitive 
prorated figure on each sale. 

It is rather true, as has been 
said by several dealers to this 
department in the last few 
months, that customers do not 
think much about prices unless 
the dealer gives them little else 
to think about. But this desir- 
able situation holds only if prices 
are kept reasonable. Otherwise 
the customer must think about 
them. A suitable volume, bear- 
ing a reasonable net profit and 
costing the customer a reason- 
able total, is the objective of 


every ambitious dealer. This naturally 
involves a mastery of costs and also a 
capable and active selling effort. 


Advertising Carefully Selected 


If Mr. Greene’s success in the department 
store field is evident in other parts of his 
building service, it is equally marked in his 
attitude toward salesmanship and his train- 
ing of his sales force. Nothing is omitted 
in the way of sound and aggressive adver- 
tising. He has his own advertising manager 
and spends much money each year in care- 
fully selected publicity. Keeping the com- 
pany’s nathe synonymous in the public mind 
with prompt and satisfactory service and 
keeping that name and all its implications 
constantly in the center of attention is the 
task set for the whole staff. There is an 
air of speed and accomplishment about the 
office; a feeling of a big organization work- 
ing in smooth harmony with itself and the 
public. Nobody on the staff ever forgets the 
objects which the business has in mind. No 
doubt the whole staff is highly trained in 
salesmanship, but our guess is that Mr. 
Greene himself is the star salesman. His 
gift in meeting people, his amazing acquaint- 








A Corner in the Display Room of the Wilson § Greene Company 


ance over the city, his enthusiasm, the 
lightning speed of his mind in sensing a 
situation and knowing how to deal with it, 
the positive atmosphere of partnership 
which he is able to create when talking to 
his business callers or to chance acquaint- 
ances whom he meets about town, his con- 
stant thinking of business in terms of 
service, all these things have their effect 
both upon his actual and his potential cus- 
tomers and upon his staff. He sets the pace 
for his helpers; and, if a casual visitor is 
able to judge of such things, he leads and 
does not drive these helpers. He gets re- 
sults by inspiring them with his own en- 
thusiasm rather than by the screwing down 
of rigid rules. There is a vast difference 
between the discipline of leadership and the 
discipline of the cracking whip. 

Each Sunday afternoon Mr. Greene drives 
all over the city of Syracuse, looking at the 
new construction, noticing the direction in 
which developments are spreading, noting 
vacant lots and in general getting the field 
of probable and possible developments firm- 
ly fixed in mind. He has an encyclopaedic 
knowledge of the city’s property owners and 
their probable reaction to sales suggestions, 
the industries of the place and 
the factors that with proper en- 
couragement can be made active 
in the development of the po- 
tential wealth of the city. This 
will indicate in a measure the 
intensity with which he thinks 
of business. And yet, with all 
this, he has a light touch and a 
capacity for seeing these mat- 
ters from the customer’s point of 
view. If we guess correctly, he 
never scares away a prospect by 
over zealous sales efforts. 

As has been indicated earlier 
in these articles the company 
undertakes jobs of practically 
any size if they fall within the 
scope of its services. At the time 
of our visit, several big apart- 
ment houses were going up with 
Wilson & Greene materials and 
money. But the big jobs do not 
eclipse the small. In fact Mr. 
Greene has been at infinite pains 
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‘t~ attract and serve the quantity market; 
that is, the men who carry dinner pails or 
who work for modest weekly salaries. He 
considers this field, because of the aggregate 
of its purchases, the most important part of 
pis selling territory. Everybody gets ade- 
quate and thoughtful service; but if more 
thought goes into the perfecting of service 
for one department than another, it goes 
into the serving of those families who want 
to build modest houses. 


Advice Sparingly Given 

“Usually,” Mr. Greene said, “I do not give 
people advice. If they ask which materials 
in our Check Seal line they ought to use I 
will not advise them. I'll tell them what 
I’ve done in similar situations sometimes, 
but I don’t urge one material over another 
if both are good and are suited to the pur- 
pose. Just before you came in a man asked 
my advice about roofing materials for his 
house. I told him I couldn’t advise him, be- 
cause all the roofing materials we carry are 
in the Check Seal line, and all are good. I 
did tell him, however, that I had cedar shin- 
gles on my own house. But there is one 
place where I do give advice, arid it’s about 
the only one. When a man comes to us and 
wants to build we find out what sort of house 
he has in mind, the size of his family, his 
financial status and average income from 
business or salary. If his family is of such 
size that the house he wants is the least 
that would suit his purpose, but if his finan- 
cial condition does not warrant his under- 
taking so heavy a burden, I say.to him, ‘God 
bless you, Sir, you want a house, and we 
want you to have it. There’s nothing finer 
that a man can give to his family. But you 
want this house to be a pleasure and a 
source of security; and so I believe you’d 
better wait a year and save a little more 
money. You wouldn’t want to lose your 
house or even to be worried or hampered 
with it, and I’m afraid if you build now it’ll 
mean trouble for both of us. We wouldn’t 
be giving you honest service to let you go 
ahead under the circumstances. When 
you’ve reached the point where you can man- 
age this investment comfortably and safely 
we'll be happy to put our service at your 
disposal.’ Some people tell me I lose busi- 
ness by following this policy. They’re 
wrong. It isn’t our object merely to move 
materials out of the warehouses. We want 
to keep on moving goods; and the way we 
can do that is by dealing primarily in satis- 
faction. If some laborer in one of the shops 
went ahead with us when we knew we 
couldn’t pay for his house without discom- 
fort and stood a good chance to lose it, we’d 
be risking considerably more than the value 
of the materials he bought from us. We 
might protect ourselves on that one deal 
by foreclosing the mortgage and selling the 
house; but the mortgage wouldn’t protect 
something we value a good deal more than 
that one house. It wouldn’t protect our 
reputation with the public. That man would 
be less than human if he didn’t tell every 
other man in the shop and every family in 
his neighborhood that Wilson & Greene per- 
suaded him to build and then took his house 
and all his savings away from him. That 
isn’t what Check Seal stands for. It stands 
not only for good houses, competently 
planned and honestly built, but it stands for 
customer satisfaction. We'd be failing just 
as much to meet our standards of Check Seal 
quality if we let a man build when he 
couldn’t afford to as we would by letting him 
put a worthless roof on a house that he could 
afford to build.” 


and improving service. 


At rather frequent intervals the whole 
staff holds meetings at which all sorts of 
questions are brought up and discussed by 
the employees. There is a double-barrelled 
purpose in these meetings. In the first place 
they bring out much information and many 
ideas of immediate value in extending sales 
Anybody who has 
thought of something that he believes will 
cut delivery costs or speed service or show 
goods to better advantage is encouraged to 
present it. If any one may be expected to 
know how a thing works practically it is the 
fellow who is using it every day. The other 
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“When a man who wants to build 
comes to us for help we find out what 
sort of a house he has in mind, the size 
of his family, his financial status and 
his average salary or business income. 
If his family is of such a size that the © 
house he wants is the least that would 
suit his purpose, but if his financial 
condition does not warrant his under- 
taking so heavy a burden, I say to him, 
‘God bless you, Sir, you want a house 
and we want. you to have it. There’s 
nothing finer a man can give to his 
family. But you want this house to be 
a pleasure and a source of security; 
and so I believe you’d better wait a 
year and save a little more money. 
You wouldn’t want to lose your house 
or even to be worried or hampered 
with it, and I’m afraid if you build 
now it’ll mean trouble for both of us. 
We wouldn’t be giving you honest ser- 
vice to let you go, ahead under the cir- 
sumstances. When you’ve reached the 
point where you can manage this: in- 
vestment comfortably and safely we'll 
be happy to put our service at your 
disposal.’ It isn’t our object merely to 
move materials out of the warehouse. 
We'd be failing just as much to meet 
our standards of Check Seal quality if 
we let a man build when he couldn’t 
afford to as we would by letting him 
put a worthless roof on a house that’ 
he could afford to build.” 
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purpose is to stimulate and maintain inter- 
est in the objects the company has in mind. 
Mr. Greene and Mr. Beynon, his right-hand 
man, do considerable quiet work to bring the 
reticent members of the staff into the dis- 
cussion. A person who has had his com- 


ments and suggestions received with respect 
and thoughtfully worked over feels a new 
personal partnership in the business. One 
of the real problems confronting an execu- 
tive is to discover and set to work the 
capacities and enthusiasms of his own em- 
ployees. The difference this makes in the 
efficiency of the organization is worth all the 
effort needed to release it. 

“Silent salesmanship” is much to the fore 
in this company. Mr. Greene is always try- 
ing out new ideas and new materials in an 
experimental way. Some time ago some one 
in the company heard of or saw an excep- 
tional mail box; one that is built into the 
house. The company bought half a dozen. 
As we understand it, very little promotion 
work was done. The boxes were scattered 
about the offices and on or beside the desks 
‘of the men who deal with customers. They 
sold themselves, and now these boxes are 
bought by the gross. The same experience 
occurred with a delivery box for groceries 
and the like. It is built into the house, and 
goods are put into it from the outside. 
There is a locking system that operates 
in such a way that after one delivery is made 
the outside door can’t be opened until the 
inside one is opened and the goods taken out. 
This guards against theft. Medicine closets 


. and any number of other specialties have 


been introduced in the same way. 


Stock Carefully Selected 


In selecting-a line of manufactured goods 
Mr. Greene will always carry an article on 
which he can have exclusive sales in prefer- 
ence to another equally good without this 
He never stocks anything which 
is not good enough to be put out under Check 
Seal; and he prefers an article, even though 
it is not nationally advertised, for which he 
can have the exclusive agency to a widely 
advertising one which is on sale everywhere 
without restriction. He has extended his 
line to the point where it includes everything 
going into a house except plumbing and heat- 
ing, and I believe he has an arrangement for 
selling a well-known and reputable line of 
furnaces on a commission basis. 

The yard and office are impressive for size 
and orderliness. It is a fine plant, designed 
for efficiency. But Mr. Greene has pur- 
posely avoided any show of splendor about 
the office. It is an ample, well designed and 
well kept place; but it does not suggest an 
Italian palace or a cathedral or a country 
club. It looks more like a comfortable dwell- 
ing house from the street, save for the big 
signs bearing the firm name. There is a 
reason for this, as there is for all the fea- 
tures of the plant. Mr. Greene, as was stated 
above, gives special attention to the once- 
in-a-lifetime builder who wishes to keep 
within the modest limits of his buying ca- 
pacity. A show of splendor would not help 
him meet and interest these people. It would 
frighten them away. They would be de- 
pressed in such surroundings; feel that they 
could not duplicate them in their own homes 
and that the dealer who gave himself such 
surroundings would not be interested in their 
modest problems and would not understand 
the need for keeping expense within bounds. 

At the time of our visit Mr. Greene was 
preparing to install a mason’s supply yard. 
He has extensive side tracks, and his yards 
are equipped with proven labor-saving de- 
vices. He was also remodeling a warehouse 
and installing in it a hardware and paint 
store. This is being designed with endless 


care to make it a commodious storage place, 
give it an attractive and businesslike appear- 
ance and employ here. as in all other places 
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about.the. plant, the principle of silent sales- 
manship. The show space is in front and 
the offiee room for the departments is in the 
rear. An average of 150 persons or more 
m@oter-the place every day, and in going to the 
sales desks they must walk by all these dis- 
“Plays. . The. housekeeping in the yards is 
“most extraordinary. Piles are straight and 
in order; and no matter how busy the force 
may .be, there are no piles half torn down 
and left. with pieces out of place. Whenever 
any, stock, mo. matter what, is damaged or 
ebsolete from changed lines or in any other 
way is not standard, it is placed in a storage 
.place set aside for bargains. It is listed on 
a.blackboard, with prices plainly marked. 
Many people have learned to watch this bar- 
gain blackboard, and this material is always 
sold promptly. 


We were interested in the fact that in 
spite of reports of diminishing volumes of 
sales throughout the East, this company is 
steadily increasing its sales. Mr. Greene 
was engaged in something of a controversy 
with a finance corporation engaged on a na- 
tional scale in financing construction. The 
head of that corporation has stated that the 
country is overbuilt and that there should be 
a six-months’ holiday in the building field. 
Mr. Greene feels that this pronouncement is 
bad from two points of view. He thinks it is 
not accurate in stating the facts and that it 
is frightening people away from new con- 
struction who should be building. But the 
aspect of the matter most important to us is 
that Mr. Greene’s careful and thorough in- 
vestigations have convinced him that sound 
building projects should be encouraged and 


——— 
that there is no such thing as a Saturated 
market in sight. 

The Realm is well aware that it has but 
touched a few high spots, and doubtless not 
all of them, in this account of the Wilson & 
Greene Lumber Co. Perhaps you'd like to 
know more details of some one or severa] 
of the matters mentioned. We feel confident 
that Mr. Greene, with his lively interest jn 
advancing the standards of the building 
industry, will be willing to answer letters 
that you send to him. He is the man who 
can speak with authority about his policies 
and experiences. 





BriTIsH COLUMBIA’s lumber industry broke 
all records for production in 1926 according to 
the annual report of the forest branch. 





‘*He’s a good lum- 
berman,’’ is what they 
say of J. D. Robey, of 
Monroe City, Mo. 

Mr. Robey is head 
of the Robey-Robinson 
Lumber Co., which op- 
erates five yards, at 
Palmyra, Perry, New 
London, Center and 
Monroe City, Mo., with 
headquarters at the 
last-named point. 

Having heard the above statement concern- 
ing Mr. Robey so often, I determined to investi- 
gate and if possible find out just what is meant 
by ‘‘a good lumberman.’’ And I wasn’t long 
in finding out, for all I had to do was to ask 
any of Mr. Robey’s’ customers. 

‘Why do I think he is a good lumberman?’’ 
said one prosperous farmer, ‘‘I’ll tell you. He 
has never yet misrepresented anything to me. 
And I ean say the same thing for his son Em- 
mett and his right-hand man Carl Frederick. 
That sort of treatment goes a long way with me. 
Another thing about Robey is that he’ll lose a 
sale rather than sell a customer something he 
doesn’t need.’’ 

And a second farmer, hearing this statement 
remarked, ‘‘He hasn’t told you the half of it. 
Robey knows everyone in this town and the sur- 
rounding country. Moreover he knows what we 
are interested in, our hobbies if you like, and 
when we go into his office he doesn’t talk lum- 
ber, he talks of our interests. That’s what gets 
me and it will get most everyone, too.’’ 

Then there was one of his townsmen who 
volunteered this statement: ‘‘ Robey carries a 
very complete and high-grade line. If he doesn’t 
have what you want, which isn’t often, he gets 
it for you at once. And he’s accommodating too 
about getting little items. Even though the bill 
is less than a dollar he treats you as if it were 
a thousand dollar order.’’ — 

And still another of his townsmen said, ‘‘ He’s 
square, that’s why I do business with him. And 
he knows the needs of his customers better than 
they do themselves. ’’ 

Again, one man related this incident: ‘‘ There 
are a lot of men, myself among them, who have 
small amounts of old lumber on hand who would 
buy more if they could utilize the old. I went 
to Robey and asked him for the plans and lum- 
ber to make two hay racks. He had the plans 
and the hardware to go with the lumber for the 
racks but he said: ‘What lumber have you on 





J. D. ROBEY, 
Monroe City, Mo.: 
Who Exemplifies the 


Qualities of a “Good 
Lumberman”™ 


[By Bab Bell] 


hand? You could make these much cheaper at 
home.’ I went home and came back with the 
figures showing how much old lumber I had. He 
then supplied me with the amount needed, the 
plans and the hardware. The two racks were 
then made at home at a cost of much less than 
one frame had I gone to the blacksmith who 
does this work in our town.’’ 

Frequent trips to Mr. Robey’s office would 
cause any one to rate the personnel of the office 
and sales force one hundred percent efficient. 
Cordial and sincere greetings are given to all 
customers who come and go. Quick and ready 
answers are forthcoming when any information 
is wanted, showing absolute and thorough 
knowledge of the entire business. 

The amount of information that the lumber- 
man must hand out daily to his customers is 
surprising. Here are a few samples of the ques- 
tions answered one morning: 

‘*Mr. Robey, I want 


The Marks of a Good Lumberman 


In this article, written by a woman who lives on a Missouri farm, are given the essentials 
of ‘‘a good lumberman,’’ from the standpoint of a class whose good will is becoming of 
greater importance to every dealer who sells the materials that enter into the construction 
of a home. While a particular lumberman is the subject of this article, the picture thus 
sketched of ‘‘what’s a good lumberman’’ should have an appealing interest for every deal- 
er who aspires to be the home building authority in his community and to earn and hold the 
respect of his neighbors and the people gener ally.—Eprror. 


2. He must be able to furnish authentic in- 
formation on all subjects in his line; bulletins, 
specifications, plans ete. 

3. His office and sales force must be high 
class, efficient people who are good mixers. 

4. He must constantly have the good of his 
customers at heart, selling them what they need 
rather than what they ask for. 

5. He must be ready to advise and offer sug- 
gestions, and willing to lose a sale rather than 
sell a customer what he does not need. 

6. He must never misrepresent goods. 

7. He must always be accommodating and 
interested in his customers’ plans. 

8. He must know each of his customers per- 
sonally, his individual needs, likes and dislikes. 

9. He must be conversant with a variety of 
subjects in order to hold the interest of his cus- 
tomers when discussing their hobbies. 

10. He must have the confidence of the 





to build a hog house of 
the saw-tooth type so 
that the rays of the sun 
in the month of Febru- 
ary will fall in the rear 
portion of the building. 
You see my sows farrow 
in that month and I 
want to build so the sun 
will hit them just 
right.’’ 

‘*Here’s your plans,’’ 
said Mr. Robey. And 
the man went out with 
complete plans and 





specifications. Later he 
returned and bought the 
lumber. 


Another customer asked for the best type of 
brooder house, and still another wanted to know 
the best type of roof for a town building. Then 
there was a call for a new kitchen floor. 

And when I commented on the variety of sub- 
jects he was expected to have at his finger tips, 
Mr. Robey said: ‘‘Why that’s nothing. A 
woman asked me the other day what it would 
cost to put a memorial window in a church be- 
ing built in New York State.’’ ‘‘Did you tell 
her?’’ I countered. ‘‘Why surely, that’s my 
business—to give all the information I can.’’ 

I also discovered that among other attributes 
a good lumberman possesses these: 

1. In the first place he must carry an up-to- 
date and very complete line of high-grade lum- 
ber and building materials. 








Where J. D. Robey, Monroe City, Mo., maintains the reputation which 
he has earned as ‘‘a good lumberman’’ 


community in which he lives and does business. 

Rather a comprehensive catalog of virtues, is 
it not? But what Mr. Robey does surely is pos- 
sible for other lumbermen. 

That Mr. Robey has the confidence of his 
community is demonstrated by the fact that he 
is president of one of the banks, chairman of 
the local Red Cross and secretary of the Farm- 
er’s Elevator Co. In addition, he owns and op- 
erates two farms. This undoubtedly is a strong 
bond with the farm trade, for it places him in 
position to know farmers, their needs, and what 
they can afford. Last, but not least, he is presi- 
dent of the Northeast Missouri Lumberman’s 
Association. And, it may also be significant 
that he is a reader of the AMERICAN LUMBER- 
MAN. 
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at Retailers Are Saying 


Opinions on subjects of particular interest to retail lumbermen, 
as expressed in recent letters to the American Lumberman: 


Advocates Handling All Materials 


The metal goods people, particularly manufacturers of metal 
lath and steel sash, are at present time trying to find an outlet to 
the consumer largely through the contractor. This in part may be 
due to the neglect of the dealers in being ready to push the sale 
of all such commodities. We do not hesitate to say that we are 
favorable toward advocating the sale of all building materials, 
each to be used in its proper place.—O. A. Spear, Smoot Lumber 
Co., Provo, Utah. 


Makes Hog Feeders from ‘‘Shorts’’ 


We have found short lengths no handicap when bundled with the 
long, but when bundled separately we have had to make a much 
lower price on the shorts. However, in our experience, the best 
method of disposing of the shorts has been to build hog feeders. 
Those hoppers take stock in lengths of 2 to 6 feet, and whenever 
we have a surplus of these shorts we make up a few more feeders.— 
E. 8. Euean, manager Young & Co. (Inc.), Muscoda, Wis. 


Personal Solicitation and Instalment Buying 


I can not say that I have found any sure way to make the other 
fellow want that which I have to sell. High powered salesmanship 
might do it, but so few of us possess that trait that we have to 
take the slower methods. What Will Rogers said about the farm- 
ers trading their speedometers for alarm.clocks will apply to some 
of the rest of us. Trying the educational method by advertising 
of all kinds and by personal solicitation will come as near solving 
the problem as any way that I know. 

On the subject of personal solicitation, to be frank, I believe 
in it in theory, but have been a little lame in practice, of which, I 
am sure many other lumbermen are guilty. When we see people 
putting their money into things they need less than the material 
we have to sell, but who buy the other thing because they have 
been solicited to purchase it by a good salesman, the only conclusion 
I can draw is that I should have seen the prospect first. This I 
have not done as often as I should, but it in no wise lessens my 
conviction that it should be done. 


I have quite a distaste for actual solicitation myself, and conse- 
quently have hired a salesman to canvass the community, which 
has led to some business, but I must confess, not all the results I 
had hoped for. I do not doubt that if we get the business we are 
entitled to we will have to do what we can to persuade prospective 
purehasers that he needs the goods we have to sell rather than the 
things the other fellow has to sell. 


In our business, I think price cuts such a figure that the matter 
of credits and payments are a big factor, so much so that the ques- 
tion of partial payments are to be taken into consideration. Per- 
sonally, I think the instalment buying of various commodities that 
is being indulged in by so many people is a very serious menace 
to the continued prosperity of the country, and if kept up in what 
seems almost geometric progression, can not fail to have a very 
harmful effect on business conditions in the future. But I do not 
feel that the buying of a home, or shelter for animals or machinery, 
on instalments is to be put in that class at all, as these purchases 
represent actual necessities. Instalment buying of articles that 
depreciate or wear out is to be deplored, while it is to be encouraged 
when things that appreciate in value, or save other expenditures, 
are purchased.—F. M. HartLry, manager Ives-Hartley Lumber Co., 
Baldwin City, Kan. 


Getting Names for Mailing List 


We have various ways of securing new names for our mailing 
list. Occasionally we go over our entire territory and call on the 
prospects, and make a record of any building in prospect, then 
check these records against our mailing list to see if there are any 
new ones in the territory—E. T. Rosie, Auburn Lumber Co., 
Auburn, Calif. 


Better Advertising Is Need 

We believe that the future salvation of the retail end of the 
lumber and building material industry lies in good advertising. 
The average lumber dealer is not accustomed to a sufficiently 
large appropriation for advertising to permit the engaging of an 
advertising manager, but he will gradually work around to a point 
where this can be arranged. In the meantime the numerous manu- 
facturers of specialties and building materials are offering a con- 
stantly improved advertising service to the dealer, which is of con- 
siderable assistance and enables the dealer to realize more and more 
the benefit of intelligent advertising.—T. B. HornBEcK, president 
Cameron Lumber Co. (Inc.), Newburgh, N. Y. 


Lumberman Must Handle Side-Lines 

In most districts the time has passed when the lumber dealer can 
afford to continue to sell lumber only. The inroads of asphalt and 
asbestos shingles compel the handling of those lines unless we 
wish to lose the selling of a considerable proportion of the roof 
covering requirements of our trade. The popularity of stueco com- 
pels us to handle it, or lose a large portion of the sales of side- 
wall covering. The handling of plaster, cement, brick etc. seems 
to fit quite naturally in with our business, so that it seems to us 
that the lumber dealer of this day is missing out in his volume most 
decidedly unless he handles these so called side-lines, which we find 
profitable—GrorGE OGDEN & Son Co., Cape May, N. J. 


How Building Association Met Need 

A few years ago a need developed here for houses that could 
be sold at a reasonable price to shoe factory employees, who had 
no means to build, and no opportunity to rent on account of lack 
of houses. The factory owners, together with some of the business 
men and residents organized the ‘‘ Rockford Home Builders’ Asso- 
ciation,’’ a corporation. Houses were built for lot owners on a 
basis of 10 percent cash down and payments of 1 pereent a month, 
including principal and interest. In some cases the lot value was 
included in the 10 percent down payment. Later the association 
erected a number of houses, selling lot and house on the same 10 
percent down and 1 percent a month basis. Occasionally one 
would be sold to a good prospect with no down payment but a 
larger monthly payment until the 10 percent was met. In this 
way the need for houses was supplied, and many workmen became 
home owners who could not have done so except for this plan. 

Small houses that could be sold for $2,500 to $3,000 were erected. 
The cost to the association was about $1,800 to $1,900, or 75 to 80 
percent of selling price. Mortgages were placed on the houses for 
about half the cost, and balance being financed by the association 
funds. Thus with a paid-in capital of about $40,000 the association 
supplied more than fifty people with houses, and has paid 5 to 7 
percent interest to the stockholders, and accumulated about $2,000 
surplus. A few houses have reverted, and these are rented until 
they can be resold. The village has a.population of about 1,500 
people.—DockErAy Bros., Rockford, Mich. 


Selling Complete Homes 

The selling of complete homes is a delicate proposition. Per- 
sonally, the writer is a believer in this method, and it was 
used at one of our branches for several years, to good advan- 
tage. Of course, enemies will be created by adopting such methods, 
as the contractors will insist that the company is in competition 
with them. Taking it from the customer’s standpoint, however, I 
know from experience that they prefer to do business with an estab- 
lished concern with good rating that can and will fulfill the con- 
tract. . The customer knows that a reputable concern must give 
satisfaction. Looking to the future, one might conclude that if this 
plan became general the competition would be just as keen as be- 
fore. One should consider the desires and wishes of one’s cus- 
tomers, and therefore I can not help but feel that the selling of 
complete homes will be one of the things done by the building 
material merchant in the future. I. G. KJOSNESs, vice president 
Madison Lumber & Mill Co., Lewiston, Idaho. 
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News and Business Ideas for Retailers 


Building Volume by Pushing Side-Lines 

One of the best things about handling side- 
lines in building materials is that when demand 
is slack for one class of material there may ex- 
ist a good demand for some other item, or if 
such demand does not exist, it can often be de 
veloped by exercise of a little salesmanship. In 
other words, these specialties help to maintain 
or even to increase sales volume, at times when 
it otherwise might sag. Among the various 
side-lines and specialties that lumber retailers 
are finding to be good volume builders, probably 
none is more popular than aromatic red cedar 
closet lining. 

One reason for this popularity is that the field 

is praetically unlimited. Comparatively few 
houses built more than two years ago are 
equipped with cedar lined closets or storage 
rooms. Therefore practically all of the better 
class of residences and apartments are excellent 
prospects for nice orders, provided the dealer 
goes after them in the proper manner and his 
salesmen or contractors know how to answer 
questions likely to be put to them in regard to 
the moth preventive qualities of the material. 

In the first place there is ofly one kind of 
wood from which moth-repelling cedar closet 
lining can be manufactured and that is what is 
commercially known as Tennessee aromatic red 
cedar, or according to botanical classification, 
Juniperus Virginiana. The United States De- 
partment of Agriculture has tested this partic- 
ular kind of wood for its moth. killing qualities, 
and in bulletin 707 it has reported that moths 
are actually killed by the fumes of this wood. 

The aroma which is given off by the wood 
comes from a volatile oil contained only in the 


red heart of cedar wood. Therefore a dealer in 
purchasing cedar lining should be particular in 
regard to the percentage of red heart contained 
in the product he buys. It is also important to 
see that none of the oil has been removed from 
the wood in the process of manufacture. It is 
therefore recommended that cedar closet lining 
be used that has been thoroughly air-cured 
rather than kiln dried. 


Cedar closet lining, even though it has a very 
small percentage of sap wood, and is air dried 
so as to retain the full oil content, should Be pro- 
tected from light and air so as to avoid the nat- 
ural sealing over the surface or fading of the 
eolor. Manufacturers first attempted to meet 
this requirement by wrapping the stock in 
paper, but this has not proven entirely satisfac 
tory and is not very popular with the dealers. 
The stock can now be secured in corrugated 
boxes of standard sizes and containing uniform 
footage per box. The lining put up in this way 
is kept bright and fresh until it is ready to put 
right into the closet, and the maximum effective 
ness of the material is secured. The doors should 
be made tight-fitting and the closet made as 
nearly air-tight as possible. In a closet of this 
kind, with the door kept closed, the lining will 
not fade and will continue to be effective for an 
almost indefinite period. 


With a recognized brand of cedar closet lin 
ing that will come up to the above require- 
ments in stock, and equipped with literature, 
samples ete. which the manufacturers will fur 
nish, a dealer’s salesman or contractor can make 
a very effective canvass of almost any commu- 
nity and secure a very desirable volume of busi- 
ness. 














This Week’s Timely Tip 


Changes Truck Ads Frequently 


F. E. Reynolds, vice president and treasurer Burr Lumber Co. 
(Inc.), Gloversville, N. Y., writes that he was interested in the 
“Tip” appearing in the Feb. 19 issue of the AMERICAN LUMBER- 











several years. 


thereon.” 





MAN, as his company has been using truck advertisements for 


“Our trucks,” writes Mr. Reynolds, “have stake platforms, with 
two panel boards on each side. One of these bears our name and 
address and the other has slides at each end and on the bottom 
designed to carry a piece of wallboard which is painted by a sign 
painter with some pertinent suggestion or fact. 
of a constantly changing sign of this sort is apparent. 
people to watching your trucks and the suggestions appearing 


Watch for Next Week’s “Tip” 


The advantage 
It gets 








Arizona Retailer Is Honored 


Miami, Ariz., March 14.—In connection with 
the ‘‘booster’’ campaign being put over by 
the Greater Prosperity Club of Miami, the Eve- 
ning Bulletin daily publishes a cartoon and bio- 
graphical sketch of one of the city’s leading 
business or professional men, under the caption 


‘*Pen Points of Prominent People.’’ It is fit- ° 
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THe MILLS-THEN 


The newspaper cartoonist’s conception of John 
C. Light, well known Arizona retailer 


ting that the first citizen thus to be honored was 
John C. Light, of the Norman-Light Lumber 
Co., an active member of the Greater Prosperity 
Club and a consistent booster for Miami and 
Arizona. The cartoon, reproduced herewith, 
which appeared in the March 9 issue of the 
newspaper, shows Mr. Light sitting on a log, 
but in fact he sits on anything that’s good for 
Arizona—such as the Masons, Elks, Rotary 
Club, Knights of Pythias, Modern Woodmen 
of the World and of course the great lumber 
organization, the Concatenated Order of Hoo- 
Hoo. He is a past president of the Lumber- 
men’s Club of Arizona. 

Mr. Light is one-half owner and general man- 
ager of the Norman-Light company, while his 
partner, W. F. Norman, has the other, and Mr. 
Light says, the better half of the business— 
because Mr. Norman doesn’t have to put his 
shoulders to the local wheels as his headquarters 
in business and home are in Nevada, Mo. Mr. 
Light and Mr. Norman have been ‘‘ buddies’’ 
since boyhood, working, to start with, for the 
same lumber establishment in Nevada, Mo., 
which was the inception of their lumber under- 
takings, Mr. Norman as bookkeeper and Mr. 
Light as yard foreman. 

The Norman-Light company opened its busi- 
ness in Miami on July 1, 1916, and since then 
has become known as the old reliable Norman- 
Light Lumber Co., and the Golden Rule line 
yard, as Mr. Light started giving away hundreds 
of gold-colored yard measures, and the company 
has lived up to this ‘‘monicker’’ in every way 
since. 

The Light Lumber Co., of Phoenix, which was 
started in January, 1926, is owned and con- 
trolled by John C. Light and King C. Light, 
his son. 


Retail Firm Shares Oil Prosperity 


San ANGELO, TEX., March 14.—The West 
Texas Lumber Co., B. B. Hail president and 0. D 
Burley secretary and treasurer, announces the 
increasing of its capital stock from $350,000 to 
$750,000, the result of 150 percent stock divi- 
dend out of earnings of the last two years. Or- 
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ganized in 1916 with a capital stock of $50,000, 
Messrs. Hall and Burley have refused to take 
large salaries from the business, investing earn- 
ings in additional stocks and additional yards. 
In 1920 the capital stock was raised to $150,000; 
in 1925 to $350,000. The company was the first 
to establish a yard in the Reagan county oil 
fields. It now has yards in the following oil 
field towns: McCamey, Crane City, Wickett, and 
a yard has been authorized for Midland, another 
town which is getting its share of oil field pros- 
perity. 


Establishes Downtown Salesroom 


St. Louis, Mo., March 15.—The Holekamp 
Lumber Co. has established a permanent down- 
town salesroom in the building at the southwest 
corner of Tenth and Olive streets. This is the 
only lumber salesroom in the downtown section 
east of Twelfth street. Here are carried sam- 
ples of building materials, such as roofing, floor- 
ing, ete., together with plan books. Many men 
and women have found it convenient to come 
into the salesroom for information regarding 
construction work. 

The Holekamp Lumber Co. has yards in Kirk- 
wood, Webster Groves, Old Orchard, Maple- 
wood and Affton, all suburbs in St. Louis coun- 
ty, but deliveries are made in St. Louis. 


Line-yard Concern Buys Another Yard 


OMAHA, NEB., March 14.—Weller Bros. (Inc.), 
line-yard concern operating yards in Nebraska 
and Colorado, with headquarters in this city, 
has purchased the lumber and coal business of 
the Crowell Lumber & Grain Co., at Newman 
Grove, Neb., the Crowell company retaining its 
grain business at that point. 


Guests Inspect New Warehouse 


WESTFIELD, N. J., March 14.—The biggest 
thing in the way of entertainment here tonight 
was the ‘‘open house’’ of the Tuttle Bros., old- 
line Jersey lumber dealers. Inaugurating the 
addition of a new warehouse, the company gave 
demonstrations, signalizing their entrance into 
the business of ‘‘supplying all materials needed 
in the erection of a house.’’ Several hundred 
guests visited the new plant, one of the most 
attractive business places in town. 

Arthur D. Tuttle, head of the eompany, is 
president of the North Jersey Lumbermen’s 
Club and was elected a director of the New 
Jersey Lumbermen’s Association at the recent 
convention in Atlantic City. 


A Real Aid to Selling Sun Rooms 


An exceptionally well planned and attrac- 
tively printed piece of literature is the booklet 
‘<A Sun Room For Your Home,’’ just issued by 
the Exchange Sawmills Sales Co., Kansas City, 
Mo. More than that, it is a real selling help 
for every dealer who will place it in the hands 
of home owners who are prospects for such ad- 
ditions to their residences. 

The front cover of the booklet is a potent 
sales argument in itself, as it bears a ‘‘stun- 
ning’’ picture, in warm, vivid colors, of the 
front of a modern attractive residence, em- 
bellished by a well-designed sun parlor, banked 
with shrubbery and bright colored flowers. The 
text of the book is brief and readable, present- 
ing cogent reasons why every home should have 
a sun parlor, and the pages are embellished with 
delightful pen and ink sketches. 

The greater part of the book, however, is 
taken up with actual examples showing the ef 
fect of adding sun parlors to houses that 
originally were without them. This is accom 
plished by showing a large picture of the house 
after the sun parlor was built on, with a 
smaller sketch illustrating the original appear- 
ance. The improvement in both looks and com- 
fort is so apparent that the home owner looking 
over these pictures can hardly fail to be con- 
vinced. Several pages of valuable information 
concerning the construction of sun parlors 
round out a piece of sales literature that ought 
to get excellent results for any dealer who will 
use it carefully and intelligently. 


The price of the booklet, in any quantity de-. 
sired, with name of the dealer printed on front 
cover, may be obtained by addressing the Ex- 
change Sawmills Sales Co., Kansas City, Mo. 


Helping Working Men Acquire Homes 

Sycamore, ILu., March 15.—A retail lumber 
concern which considers itself in duty bound to 
help. ereate good citizens out of the commnu- 
nity’s poorer classes by making it possible for 











Four-room house sold by Holcomb Bros., Syca- 
more, Ill., to working men for $1,700, with $500 
down, including the lot. It’s cheap, but they 
make a profit, and also help make good citizens 


them to own their own homes, and at the same 
time manages to remove from this endeavor the 
tinge of paternalism by securing a fair margin 
of profit, is that of Holcomb Bros., of this 
locality. 

S. A. and A. H. Holcomb, the brothers asso- 


ciated in the business, have found by expe 
that the working man incapable of buying” 
building a home is likely to develop into a shi 
less character, undependable as an employee 
and a detriment to the community. The mo- 
ment he becomes a home-owner,- however, his 
character changes and he becomes from then 
on a real asset to the town. 


The. Holeombs accordingly. have worked out 
a plan whereby they can build on a regulation 
50 by 100-foot lot in a good location a 4-room 
house which they can sell complete to worthy 
working men for the small sum of $1,700, with 
$500 down and the balance in monthly pay- 
ments fixed according to the family’s income. 


The accompanying illustration from a kodak 
photograph, faulty but the best obtainable, 
shows one of these houses just completed. It 
is not of the ‘‘ flim-flam’’ construction too often 
employed in cheap houses, but is well built of 
No. 1 material throughout, on a brick founda- 
tion. It measures 24 by 24 feet and contains a 
living room, dining room, bed room and kitchen, 
with provision for bath room. The walls are 
papered and the house painted inside and out, 
electric wiring installed, water piped in, and a 
3-year fire insurance policy taken out and in- 
cluded in the sale. 

As fast as the buyer is able he can add bath- 
room fixtures and such other improvements as 
he desires, but until he can afford them he has 
a home wherein he can enjoy the ordinary com- 
forts of life and around which he can build 
his future. 

‘‘The man and wife to whom we sold the 
house shown on this picture are both overjoyed 
with their home,’’ said A. H. Holcomb. ‘‘ Had 
it not been for our interest in the matter it 
would probably have been years before they 
could have secured a home of their own. They 
show their happiness in planning for the beauti- 
fication of their little place by laying out a 
lawn, flower beds and vegetable garden and 








Aside from persons actu- 
| ally engaged in construc- 
| tion work, few people give 
' much thought to the re- 
_ gale value of a home but 
_ jinourexperiencewe know 
| that it pays to carefully 
consider style and com- 
fort in selecting a house 
plan. 





Style and Comfort Are Big Factors in 


Selling a Home 


Everything in building materials from a shingle to 
a timber, including builders’ hardware and paints. 


{ Dealer’s Name Here } 


The plans we are now 
showing offer new ideas 
that you should know a- 
bout. before building a 
home. You might just as 
well have the latest in de- 
sign as well as construc- . 
tion. It won’t cost you a 
cent to see our plan books 
and get our ideas. 











A specimen advertisement prepared by the AMERICAN LUMBERMAN for dealers 
who use space in their local newspapers 
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planting shrubbery, thus not only increasing 
the attractiveness of their home but also en- 
hancing its value not a little.’’ 


Sells Materials for 500 Homes 


INDIANAPOLIS, IND., March 15.—The mate 
rials for forty of the 500 new homes to be built 
at Anderson, Ind., by the Remy Electric Co., 
have been supplied by the Acorn Lumber Co., 
located at Lawrence, Ind., according to Frank 
W. Young, president of the company and also 
president of the Indianapolis Hoo-Hoo elub. 
The houses are strictly modern and equipped 
with all present-day home conveniences. The 
building program is said to be one of the most 
pretentious of the year in the middle West. The 
Acorn company was established eight months 
ago, and since that time has handled an exten- 
sive volume of business. 


Illinois Retail Yard Changes Hands 


GALESBURG, ILL., Mareh 15.—A deal has just 
been closed whereby Lloyd H. Weisel, of this 
city, becomes owner of the yard at Kenney, II1., 
that has been owned and operated by Elmer L. 
Dodgson, as the E. Dodgson Lumber Co. This 


yard has frequently been mentioned as one of 
the finest small retail lumber establishments in 
Illinois. 

Lloyd H. Weisel is the son of Henry C. 
Weisel, who for the last thirty-seven years has 
been connected with the Alexander Lumber Co., 
being auditor and district manager of the sev- 
enteen yards of the Alexander company that are 
supervised from the Galesburg office. .For the 
last five years, or since his graduation from 
Leland Stanford, jr., University, Lloyd Weisel 
has been connected with the local district office 
of the Alexander company as auditor and book- 
keeper. As soon as a successor is secured to take 
his place in the Galesburg office he will take up 
his residence in Kenney. 


Want Company’s Timber for Reserve 


Boston, MaAss., March 15.—The Parker & 
Young Co., said to be the largest lumbering 
concern in the East, and also with large in- 
terests in the South and West, has been request- 
ed by the National Forest Reservation Commis- 
sion to hold up the construction of a logging 
railroad and preparations for lumbering opera- 
tions on a traet of about 22,500 acres of tim- 
berland in the Waterville Valley, located in the 





White Mountain range, New Hampshire, untij 
the United States Forest Service has had time 
to make a thorough survey of this proposed 
addition to the national forest. Strenuous ‘ef. 
forts have been made by various New England 
interests, including the Society for the Protee- 
tion of New Hampshire Forests and the New 
England Council, to have this land purchased 
by the Federal Government for about $1,150,- 
000; on the ground that it is about the last re- 
maining available stand of primeval spruce in 
the East, and that the preservation of the 
Waterville Valley’s timber is necessary to safe- 
guard the Merrimac River, an important in- 
dustrial: stream. 

The principal difficulty, according to Govern- 
ment officials, is the matter of cost. Ordinarily 
$5. an acre is the average price that the com- 
mission,is willing to pay for land. The Water- 
ville tract would cost the Government about 
$44: an acre, or.a total of close to the total 
amount that has been. allowed annually in 
recent years for buying new forest land 
throughout the whole country. Even at that, 
according to officials of the Parker & Young 
Co., the corporation would barely break even 
on. its aetual expenditures and would have to 
go to the expense of seeking new land for oper- 
ating in the East. 


Back Yard Playgrounds Offer Sales Opportunity 


Contest Now Being Conducted in Pacific Coast City Suggests 
Interesting Possebileties for Lumber Dealers 


In these times when automobiles are so nu 
merous, making it positively dangerous, in most 
localities, for children to play in the street, 
everything possible should be done to induce 
them to form the habit of playing 


homes and premises in best possible condition, 
and who therefore are logical prospects, from 
time to time, for betterments of various sorts, 
such as remodeling, adding sun rooms, sleeping 





in their own yard. Of course, they 
ean be forbidden to go into the 
street, but usually that does not 
work out so well, especially where 
there is no other place provided for 
them to play. A better way is to 
provide the facilities and equip- 
ment for the kind of fun and ree- 
reation that children, even the 
smallest, are entitled to and ought 
to have. 

The average back yard ean be 
made a veritable children’s para- 
dise by installing a few simple, 
easily made pieces of home play- 
ground equipment, such as a sand 
box for the smallest tots, a slide 
for those a little older, swing, ete. 
Just at this season of the year, 
and for the next few weeks, lum- 
ber dealers will do well to empha- 
size in their advertising and sales 
effort this matter of play equip- 
ment for the home, stressing it as 
a safety measure, as well as con- 
tributing to the health and pleas- 
ure of the children. Another ar- 
gument in its favor is that it helps 
to foster love for home, so that 
when the children are a little older 
they are not so likely to regard the 
home as merely a convenient place 
to eat and sleep, while finding all their recrea- 
tion and pleasures elsewhere. 

In some communities, especially where there 
is a strong feeling of civic pride and a general 
ambition toward keeping the home as attractive 
as possible, it probably would be practicable 
for an enterprising local lumber dealer to put 
on a contest, offering prizes for the best equipped 
back yard—or for that matter front yard— 
playground. This idea, if actively worked out, 
probably would lead to some sales of material 
for building the various articles of playground 
equipment, but that is the smallest part of the 
benefit to the dealer. It would put him in touch 
with some of the better class of home owners— 
people who are ambitious to maintain their 
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be no good reason, however, why an enterprise 
of this sort could not be carried on even more 
appropriately and efficiently by lumbermen than 
by a newspaper. Anyway, the Seattle contest is 
arousing the interest of both ju- 
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This photograph, of an actual home playground, shows how the ordinary 
back or front yard may be converted into a veritable paradise for the 
little folks, reducing the temptation to play in the street with accom- 
panying risk of injury. If desired to restrict the ‘‘playground’’ to a 
portion of the yard, this may be easily accomplished by a neat picket 


fence around the play equipment 


porches, ete., as well as for lawn furniture, 
trellises and other outdoor embellishments for 
the home. Another advantage would be along 
the line of publicity, as the dealer would be 
given credit for doing something in the direction 
of helping to keep the children out of the street, 
where so many accidents happen. 

At the present time, a back yard playground 
contest, in which the winners will be awarded 
substantial prizes, is being carried on in the 
city of Seattle, Wash., arousing a good deal of 
interest and attention. The AMERICAN LUMBER- 
MAN wishes that it could report that this con- 
test is being carried on under the auspices of 
lumbermen, but the plain truth is that it is 
staged by the Seattle Times. There seems to 









veniles and adults, and is recog- 
nized as a step toward safe recre- 
ation for the children of the city. 

The object primarily is to capi- 
talize the play possibilities of back 
yards. The competition becomes 
logically three-fold in character. 

The first division, which will re- 
ward the winning contestant with 
the prize of a new maple ‘ ‘kiddie 
slide,’’ is open to all boys and 
girls under 16 years of age who 
will build a sandbox and swing for 
the little brother or sister who 
otherwisé might play in the street. 

The second division is open. to 
every adult who will strive to make 
his. backyard plot the best all-round 
playground in the city. The equip- 
ment is not limited to children’s 
apparatus. It may inelude golf 
driving nets, basketball courts or 
any other equipment that will fos- 
ter the natural love of fresh air 
and set up a healthy perspiration. 

While from the beginning, the 
children’s sandbox and swing com- 
petition will be city-wide, the sec- 
ond division will be conducted on 
the basis of ‘‘ preliminaries,’’ For 
this purpose the city has been di- 
vided into seven districts, and to 
the fortunate owner of the best all-round 
playground. located in each district there 
will be awarded a small silver trophy cup. Each 
winner will be eligible for the all-city finals, 
in which the victor, as winner of the city cham- 
pionship, will be awarded a large, handsomely 
engraved trophy cup. 

In the third division are the owners and op- 
erators of apartment houses, whose contest is 
city-wide, bringing in the utilization of roofs, 
courts and other spaces for. recreational pur- 
poses. The creator of the best apartment house 
playground will be awarded a large trophy cup. 

Projects will be judged for construction, 
safety, originality and expense. Excessive cost 
will be discredited. 
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Steel Proves Utter Failure; Wood Replaces It 


Fumes and Condensation Ruin Steel Sash and Frames After Brief Service 
Necessitateng Replacement With Enduring Wood 


DecATUR, ILL., March 14.—The complete fail- 
ure of steel sash and frames to stand the acid 
test, actually speaking, is leading one of the 
greatest industrial concerns in this country to 
tear out of its plant over 1,200.immense windows 
and to replace them with wood sash and frames, 
at an expense of approximately $100,000, one- 
half of which will represent the cost of the 
material. Years of experience and a long period 
of experimentation have proved to this concern 
that of all materials, wood is the only one which 
will endure under the particular conditions ex- 
isting at its operations. 

The concern is the A. E. Staley Manufactur- 
ing Co., of Decatur, a leading corn products 
manufacturer whose plant is reckoned as one 
of the largest single unit operations in the 
world. 

The majority of the buildings of this gigantic 
plant were at the time of their construction 





equipped throughout with steel sash and frames. 
This, instead of proving an economy through 
the long life and durability which was sought 
and expected, was the genesis of untold expense, 
bother and worry to the concern. The test to 
which these sash and frames were subjected was 








Sectional view of immense wood sash and frames 
installed to replace the ruined steel ones. The 


fir sash had been installed as far back as four- 
teen years ago no trouble had developed, but 
that the wood had preserved its original sound 
appearance without any undue amount of paint- 
ing or care. While the acid fumes and con- 
densation in these buildings were not quite so 
heavy as in the steel equipped ones, the satis- 
factory manner in which the wood had resisted 
these adverse influences led officials to believe 
that wood sash and frames presented the only 
solution to the problem. Investigation along 
this line proved the correctness of this conclu- 
sion. Trial wood sash were, for instance, in- 
stalled in some of the most severely tested build- 
ings with véry gratifying results. 

Last year the company consequently began 
the work of tearing out the most severely cor- 
roded steel sash and-frames, which were scrapped 
and sold for junk, and of replacing them with 
wooden ones. About 35 percent of the windows 
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in the whole plant were thus replaced with sash 
and frames produced largely in St. Louis, Mo., 
and in part by the Decatur Lumber & Manu- 
facturing Co., of Decatur. Four carloads, in- 
voicing $15,500, were used in this operation. 
While it had been definitely decided that all 
steel must go and wood take its place as further 
replacements became necessary, the company re- 
mained undecided as to what specie of wood 
should be used for the remaining 65 percent of 
windows when they too must be installed. Ap- 
proximately one-third of the sash and frames 
put in last year were therefore of creosoted 
southern pine, one-third cypress, and the other 
third redwood. A percentage of the latter, how- 
ever, were redwood sash in cypress frames, as 
difficulty was encountered in securing redwood 


thick o—, for frame purposes. The wood 
which will finally be used will be determined by 
a study of these various sash and frames at a 
later period, after they have received a fair 
trial, though it is the belief of officials that 
creosoted southern pine will be the material 
chosen. It was pointed out that the creosoting 
would save the painting bills that are now in- 
curred—an added advantage. 

Just when the additional replacements will be 
made has not been determined. All the badly 
corroded steel sash and frames were torn out 
last year and the rest, it was stated, will proba- 
bly be permitted to remain until replacements 
become imperative. Many of those left in last 
year are already getting into bad shape. 

In this connection it is interesting to note 


that, unlike most other industrial plants, much 
of the equipment in the gigantic Staley plant is 
of wood, notably cypress. The miles of troughs 
through which the liquid corn products flow dur. 
ing the processes of purification and preparation, 
the mixing machines and much else are of 
staunch, durable, noncorroding wood. Iron and 
steel would be useless in many of these processes, 


ToTaL Imports of lumber into Havre, France, 
for 1926 amounted to 190,160 metric tons, a 
gain of 29 percent over those for the year be- 
fore, according to a report from Vice Consul 
George C. Cobb. Building lumber imports 
amounted to 70,342 metric tons and showed a 
gain of 17 percent over 1925. 


Huge Wooden Shed Speeds Tunnel Opening 


Temporary Wooden “Overcoat” Permits Winter Construction on $43,000,000 


V ehecular 


New York City, March 14.—Within a gigan- 
tic, temporary wooden building, said to be the 
largest of its kind ever erected, a brick and con- 
crete ventilating house for the Holland vehicular 
tunnel was built this last winter at summer tem- 
perature. 

This feat has prevented at least three months’ 
delay in the official opening of the two-mile 
passage under the Hudson River, set for July 1. 
To the layman thé spending of the $74,000 
which this emergency lumber shed cost, seems 
an extravagance but to the experienced builders 
a justified expenditure. Three months’ interest 
on the $43,000,000 the States of New York and 
New Jersey have tied up in this vast traffic en- 
terprise would more than equal the sum spent 
on this innovation. As 46,000 
automobiles and trucks are ex- 
pected to use the tunnel daily, pay- 


nine feet larger than the nearly completed brick 
structure which is still hidden within it. It is 
152 feet high; 133 feet long, and 93 feet wide. 
The cubic contents are about two million feet. 

More than 400,000 board feet of lumber was 
used in the construction, of which 267,000 feet 
was heavy timbers and framework and 158,000 
sheathing. The main members are of Douglas 
fir, and the walls of North Carolina pine. The 
structure rests upon mud sills, 12x12 inches, 
30 to 40 feet in length. The girders are 6x8- 
inch; the rafters 4x12-inch by 32 feet and the 
studdings 2x6 inches by 20 feet. 

The sheathing, %x6-inch is nailed to stud- 
dings two feet apart. The boarding, nearly air 
tight, was backed with building paper which 


Tunnel Connecting New York and Fersey 


further kept out the winter chill. As all the 
work within the shell is done by electric light, 


only a few windows, and these well at the top, : 


were necessary. There are also ventilating doors 
near the eaves which slide up and down by 
pulleys and cords. 

The roof is of %-inch sheathing, covered with 
rubberoid paper. It has a pitch of 1 inch to 
the foot. - 

On the exterior of the structure is a wooden 
fire escape for workmen on the top scaffolds, 
who would have a hard time getting down to 
earth, if there were any sudden blaze. The dan- 
ger from flame is kept down, however, by the 
activity of the Jersey City authorities, who 
assigned two firemen to duty there all around 
the clock. The construction com- 
pany also has two watchmen of its 





ing $25,000 in tolls, the receipts for 
half a week would meet the cost of 
temporary fabric. In three months 
the gross income would pay for the 
shed thirty times. 

Both tubes of the Holland were 
completed and lined last August 
but they can not be operated until 
the ventilating system is ready. The . 
gases from the exhausts of auto- 
mobiles would make it impossible 
for human beings to live in the 
place without frequent changes of °’ 
air. Three of the four houses for 
the ventilating machinery were un- _ 
der roof before the cold weather 
set in, but a fourth, situated in 
the Erie yards in Jersey City, could 
not be begun, owing to an unex-- 
pected inrush of water. When that~ 
engineering difficulty was overcome, 
winter had arrived. It was evident 
that the erection of the last of the 
ventilating units would have to go 
over to spring, unless something 
drastic were done. 

This is where lumber met a crisis. 
The engineers late in November 
ordered the big shed to be built. 
One hundred and twenty men, work- 
ing days only, erected the shed 
within three weeks, and before five 
had passed, all the equipment was 
installed for the masons, who began 
work about the steel frame. As 
the wooden shell was steam heated 
all workmen were warm and snug 
and the mortar and cement un- 
touched by frost. The chief en- 
gineer of the tunnel, and the con- 
struction engineer, Col. Frederic A. 
Snyder, who planned the emergency 
structure, are now confident that 
the midsummer will see traffic mov- 
ing between New York City and the 
communities in New Jersey. 

The wooden box is in every way 








This huge wooden structure 152 feet high, 133 feet long and 93 feet 

wide was constructed to permit winter work to proceed on one of the 

masonry structures that will house equipment to ventilate the Holland 

Vehicular Tunnel under the Hudson River between New York City and 

Jersey City. Through the use of this temporary structure a delay of two 
months in the opening of the tunnel was prevented 


own who devote their time entirely 
to the fire hazard. With so many 
electric wires and the use of steam 
heating, the utmost caution has to 
be observed. 

In appearance, as seen from the 
river, the shed closely resembles the 
grain elevators, of which there are 
many in the Pavonia_ section, 
within sight of the tunnel struc- 
tures. As none of the surface is 
painted, the clear yellow tone of 
the pine makes it a landmark. In 
fact, there is no sign of weathering. 

Now that the mission of this 
refuge is over, the contractors are 
tackling the problem of getting rid 
of it. There is some high quality 
lumber in it well worth saving. The 
contractors believe that they can 
make the lumber values defray 
wreckage costs and possibly more. 

At any rate, this picturesque 
shelter has done splendid service in 
completing a great public utility 
and demonstrated, that, in a crisis, 
there is nothing like sturdy lumber. 


Nimrods Cause Fires 


ALBANY, N. Y., March 14.— 
Ninety percent of all forest fires 
are caused by carelessness and 
should be prevented, according to 
a statement issued today by Alex- 
ander McDonald, conservation com- 
missioner. He called attention to 
the fact that Gov. Smith has set 
aside the week beginning April 1 
as ‘* Fire Prevention Week.’’ Fish- 
ermen begin to enter the woods 
April 2 to take trout and ‘‘the 
forest fire season opens shortly 
thereafter,’’ the commissioner said, 
in pointing out that in 1926 nim- 
rods were responsible for 61 fires 
and for 43 fires the year before. 
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Launch Lumbermen’s Club of Chicago 


New Organization Aims to Become Medium for Greater and Better 
Association’ of Lumber and Allied Industries 


With the object of bringing closer together 
the various units which compose the lumber in- 
dustry in the Chicago territory—the greatest 
lumber center in the United States, with lumber 
receipts of over four billion feet in 1926—the 
Lumbermen’s Club of Chicago was launched this 
week with a membership in excess of two hun- 
dred. The new organization starts out with the 
aim of becoming the. medium for a greater and 
better association of the different factors en- 
gaged in the lumber business in Chicago and 
Cook County, embracing retailers, wholesalers, 
manufacturers, commission and allied lumber 
interests. 

It is a constructive movement for social and 





E. W. DIERSSEN, 
Chicago ; 


Elected Trustee to 
Represent Millwork 
Interests 


P. S. FLETCHER, 
Chicago ; 
Elected Trustee to 


Represent Yellow 
Pine Manufacturers 


ethical contact of the entire lumber fraternity 
in the Chicago district. All the members of the 
Lumbermen’s Association of Chicago will auto- 
matically become affiliated with the Lumber- 
men’s Club of Chicago. The charter of the 
Lumbermen’s Association has been acquired by 
the retail interests of Chicago and Cook County, 
embraced in the membership of the Chicago Re- 
tail Lumber Dealers’ Association. The inspec- 
tion service formerly given by the Lumbermen’s 
Association will be available to the members of 
the Lumbermen’s Club. Arbitration and appeal 
on controversial matters will be provided. It 
is expected that divisional meetings of trade 
groups will be held, and adequate private rooms 
will be provided for that purpose. 


Club’s New Quarters 


This new club was brought into being through 
the painstaking efforts of E. A. Thornton, presi- 
dent of the Lumbermen’s Association of Chi- 
cago, and a number of prominent local retail 
lumbermen. As a result of this codperation, the 
Lumbermen’s Club of Chicago is now legally 
organized and ready to function, and about 
May 1 will occupy approximately 7,000 square 
feet of floor space on the south frontage of the 
twenty-second and twenty-third floors of the new 
Builders Building, 228 North La Salle Street. 
The new home will overlook the Loop with a 
view of Lake Michigan in the distance, and the 
club is assured of the codperation of the man 
agement of the Builders Building in utilizing its 
kitchen for service to the Lumbermen’s Club 
dining rooms. 

The Lumbermen’s Club of Chicago has an 


initial membership of over two hundred, and it 
is confidently expected that this number will be 
more than doubled before May 1. 


Constitution and Bylaws of New Club 


A committee of six—three from the Lumber- 
men’s Association of Chicago and three from 
the Chicago Retail Lumber Dealers’ Associa- 
tion—was appointed to frame a constitution 
and bylaws for the Lumbermen’s Club of Chi- 
cago, the personnel of this committee being: 
James Miksak, of the Pilsen Lumber Co.; John 
T. Hansen, of the John Hansen Lumber Co., 
and Frank J. Heidler, of the Heidler Hardwood 
Lumber Co., representing the Lumbermen’s As- 
sociation of Chicago; L. L. Barth, of the Ed- 
ward Hines Lumber Co.; William J. Embree, 
jr., of the Rittenhouse & Embree Co., and Frank 
S. Collins, of Barr & Collins, representing the 
Chicago Retail Lumber Dealers’ Association. 


The constitution and bylaws as drawn up by 
this committee provide for the following: 


The name of the corporation shall be the Lum- 
bermen’s Club of Chicago. 


The objects and purposes are: To foster and 
promote by moral and social influences the general 
welfare of the lumber and allied industries of 
Chicago and adjacent territory, and to inculcate 
just and equitable principles and ethical standards 
in the lumber and allied industries. 


To acquire and furnish suitable club quarters 
or club house, and to provide for the use and en- 
joyment of its members in, upon and about such 
club quarters, food, beverages, amusement, service 
and such accommodations, comforts and conveni- 
ences as may be deemed expedient and lawful and 
proper, and to charge therefor such compensation 
or fees as may be deemed proper. 

The control and management of the affairs and 
funds of the corporation shall be vested in a 
board of nine trustees to be chosen as follows: 
Three from the retail lumbermen, three from the 
wholesale and commission lumbermen, one from 
the lumber manufacturers, one from the hardwood 
lumbermen, and one from the allied industries. 


Membership 


Any lumberman, 21 years of age or over, resid- 
ing or having a place of business within 40 miles 
of the corner of State and Madison streets, Chi- 
cago, engaged or interested in the lumber business 
or allied industries, shall be eligible for admission 
and may be admitted to such membership by a 
two-thirds vote of the entire board of trustees. 
If an employee makes application he must have 





L. L. BARTH, 
Chicago ; 


Member of Constitution 
and Bylaws Committee 


GEO. D. GRIFFITH, 
Chicago ; 


Member of Nomin- 
ating Committee 


the endorsement in writing of his employer. 

Provision also is made for non-resident mem- 
bers and associate membership. 

Admission Fees and Annual Dues. 

ADMISSION Fpes—Resident members $50; non- 
resident members $25; associate members $25. 

ANNUAL DuES—Resident members $50; non- 
resident members $25; associate members $25. 

The dues shall be payable semi-annually as of 
Jan. 1 and July 1 in éach year. 

Trustees Elected 

At a meeting held in the rooms of the Lum- 
bermen’s Association of Chicago, 30 North 
Dearborn Street, on the afternoon of March 








Cc. A. STAFFORD, 


JOHN T. HANSEN, 
Chicago ; 
Elected Trustee to 


Represent Hardwood 
Wholesalers 


Chicago ; 


Elected Trustee to 
Represent Box Manu- 
facturing Interests 


17, the following nominating committee was 
appointed by E. A. Thornton, who presided 
over the session: Paul Diener, George J. 
Pope, J. Schutz, George D. Griffith and T. J. 
Curley. After due deliberation this commit- 
tee submitted the following names as trustees, 
which were unanimously approved: 

Harry Joseph, Joseph Bros. Lumber Co.; H. W. 
Bishop, Bishop Lumber Co., and Sangston Hettler, 
Herman H. Hettler Lumber Co., representing pine 
retail yards. 

Frank J. Heidler, Heidler Hardwood Lumber 
Co., representing hardwood retailers. 

John T. Hansen, John Hansen Lumber Co., rep- 
resenting hardwood wholesalers. 

E. A. Thornton, E. A. Thornton Lumber Co., 
representing pine. wholesalers. 

P. S. Fletcher, D. S. Pate Lumber Co., represent- 
ing yellow pine manufacturers. 

E. W. Dierssen, Chicago Sash, Door & Blind 
Manufacturing Co., representing millwork in- 
terests. 

Cc. A. Stafford, Rathborne, Hair & Ridgway Co., 
representing box manufacturers. 


A high compliment was paid by W. S&S, 
Frisby, president of the Chicago Retail Lum- 
bet, Dealers’ Association, to Mr. Thornton for 
his work in connection with the organization 
of the Lumbermen’s Club of Chicago, and to 
show their appreciation of his arduous labors 
in ‘this movement, the members of the club 
unanimously decided to tender a dinner to 
Mr. Thornton on the evening of April 5. A 
committee will have charge of the arrange- 
ments. for this dinner, at which officers of the 
club will be elected. 
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National Production, Shipments and Orders 


Wasuineton, D. C. March 14.—The following statistics were compiled by the National Lumber Manufacturers’ Association: 








Softwoods: Production Shipments Orders 
Week ended: 1927, March 5; 1926, March 6— 1927 1926 1926 1927 
Southern Pine Association............ PTTTTTTITITI TTT TTT Tit 64,552,377 75,659,680 59,646,435 76,198,848 63,393,855 73,520 064, 
West Coast Lumbermen’s Association. ecerececcsecoscevesocetes 74,059,575 99,191,704 63,692,892 105,517,386 74,110,118 109,251 501 
Western Pine Manufacturers’ Association..........sseeesessees 18, ‘047, 000 24,428,000 25,333,000 27,695,000 26,217,000 30,403,000 
Caligornia ReGwood AGBOCIMIOR.s oc cccciccccccccccccccccovccccccce 6, 158,000 10,399,000 7,434,000 8,986,000 10,787,000 8,200,000 
ee Ga, Sy AIOE, « oc ccc cccccecscencecesesetcecesce 5,142,222 8,440,549 5,307,247 7,418,326 5, 217, 676 4,015,587 
Northern Pine Manufacturers’ Association..........csseeeeeeee: 5,844,700 5,747,400 7,464,400 7,109,000 7,434,000 9,008,000 
Northern Hemlock & Hardwood Manufacturers’ Association..... 4,143,000 2,091,000 2,278,000 1,605,000 2,703,000 1,600,000 
Total softwoods, one week.. easdaeneeonese 177 ,946,874 225,957,333 171,155,974 234,529,560 189,862,649 235,998,152 
California White & ‘Sugar Pine Manufacturers’ ‘Association. ease De 8 | aceawexees e”)}8=§s:sh aces ee pe: 
Nine weeks ended above dates— 
Southern Pine Association............ Sh Socrcccceccereceserecece 619,098,862 658,370,131 555,875,869 663,607,897 607,530,154 697,034,881 
West Coast Lumbermen’s Association....... pegecceesecteevenees 674,762,579 823,804,259 638,923,925 841,638,606 708,390,994 889,077,264 
Western Pine Manufacturers’ Association......... oaseceteneees 142,883,000 178,183,000 218,912,000 231,667,000 234,824, 242,721,000 
California Redwood Association..... CU cei aka ne pupabeaiiondne 58,906,000 72,467,000 64,530,000 78,350,000 73,558,000 
North Carolina Pine Association............. Sdbaneecetsnaescsee 70,117,791 67,517,441 71,667,605 70,036,290 55,791,164 53,044,088 
Northern Pine Manufacturers’ Association...... ‘ 56,325,300 56,322,600 58,294,100 69,481,500 61,090,000 74,844,000 
Northern Hemlock & Hardwood Manufacturers’ “Association. 26,798,000 19,633,000 3,625,000 19,154,000 23,905,000 14,160,000 
OE ee 1,648,891 ,532 1,876,297,431 1,633,963,499  1,960,115,293 1,769,881,312 2,044; 439,233 
California White & Sugar Pine Manufacturers’ Association... 97,682,000 =... 0 ee SE ee adenceme 90,361,000 sc... cece. 
Hardwoods: 
Northern Hemlock & Hardwood Manufacturers’ Association— 
re WE sececuseevndes’ seeeeee MPYTVTITITIC TTT TTT TTT e608 5,629,000 4,792,000 2,811,000 3,354,000 3,119,000 1,889,000 
NE EE Ra a re es es ee ie eee 59,461,000 50,616,000 35,810,000 35,000,000 36,577,000 36,023,000 
Hardwood Manufacturers’ Institute— Ps 
DT cc ccudvageerekdetenseatereetoedens ciiehdeestacese 17,605,000 14,710,709 20,238,000 14,579,403 18,724,000 13,963,470 
PT EE. cawacseceded veo a + Wet) er ahy Ccneke saline eeenwkes 198,685,000 171,339,119 211,545,000 183,682,564 223,746,000 194,463,313 





Census Bureau Delivered Prices 


WasuHineTon, D. C., March 14.—The Department of Commerce has secured through the Bureau 
of the census the following prices. per thousand for lumber items and per hundred square feet 
for shingles, as the average paid Feb. 1 by contractors for building materials delivered on the 


job, these being selected from the complete list : 


No. 1 Dimension, 


S1S1E, 2x4—16’ 


Southern Douglas 


Pine r 

Springfield, Mass. ............... $55.00 $45.00 
PR .2E. Retscocesevens 43.00 42.50 
EE RS a 43.00 43.00 
Es os Sp evevanee 38.00 iets 
en étacdtpecvicesen 40.00 

Dee Oe, TUR.” koe dice coccccsse 36.00 

re (i bo... eeenne enn 42.00 

ee. oon oso. oo eee owhe 

SR Soc paneconneceede 49.00 

Ce, COED se ccweccceeesdas 52.00 

ee scan we 6 eebrewed 47.50 aaee 
RE ree ee ae 50.00 50.00 
Milwaukee, Wis. ............2... 39.00 39.00 
We Ec cvecevsccceeveece 43.00 43.00 
DE, owe dacccccaseces 47.00 47.00 
Gh cs “RS ccc ccceesces 49.00 adie 
ahs cid cdsipioe che meted Sait 44.00 
Los Angeles, Calif. .............. eave 36.00 
POPC, CRO, cc ccccccccccccccces itive 20.00 
Ds SOUL wawkeeecedveccseee cere 19.00 


Flooring, 1x” Shingles Extra 


Common 10 to Clear, 16”, 5/2 
Boards Southern Douglas 
1x6” pine fir Red 
No. 1 “C”’ eg. No.2v.g. cedar Cypress 
$42.00 $ 90.00 x 85.00 B* ie 
38.00 OO) il 6.00 $7.00 
41.00 100.00 ~~ ....... 6.00 6.25 
50.00 aoe = =—S ewes 5 i Ae 
40.00 130.00  «..... Toe 
45.00 —— 863— il G50 sieve 
57.00 ! ieee 6.00 6.80 
60.00 100.00 = ..... 6.00 7.00 
48.00 100.00 ibe cia Ge § wenn 
50.00 95.00 ~-  °Rebea @o0sron 
50.00 96.90 ..... Mn - “«ssear 
52.00 SE.00 — ivvcs + ae 
dschseetees 90.00 sa dries 5.00 a 
40.00 95.00 95.00 6.00 ..see 
aR Oe | eer 
55.00 . re 6.50 6.50 
42.00 115.00 75.00 ae. seeen 
3. are 62.00 B50 8 ca wee 
| Bere’ 50.00 ae. 86 «wee 
——— =—S—=éi‘i‘“i hn  // 50.00 2.00 





California Redwood Data 


San Francisco, Cauir., March 12.—The fol- 
lowing information is summarized from the re- 
port of the California Redwood Association for 
the week ended March 5: 


——— Redwood, White- 


No. of Percent of wood 
mills Feet procestien Feet 
Production ... 16 6,158,000 100 2,188,000 


Shipments .... 16 7,434,000 128 1. 559,000 
Orders received 16 10,787,000 180 1,245,000 


Orders on hand 15 47,123,000 6,362,000 
Detailed Distribution of Redwood for Week 





Shipments Orders 
Northern California*. 3,166,000 3,525,000 
Southern California* .... 600,000 1,816,000 
EY sen a wich wet oe dant 150,000 9,000 
De ‘Gadeune edema 1,798,000 3,440,000 
ED: S's: ig » bade 1,720,000 1,997,000 
ED, it a eS dn Bk oe da 7,434,000 10,787,000 


*North and south of the line running through 

San Luis Obispo and Bakersfield. 
tWashington, Oregon, Nevada and Arizona. 
tAll other States and Canada. 


North Carolina Pine 


NorFo.k, Va., March 14.—The North Carolina 
Pine Association makes the following analysis of 
figures from thirty-nine mills for the week ended 
March 5: Per- 


Percent Percent cent 
Normal Actual Ship- 





Production— Feet output output ments 
Normal* . 9,726,000 - ah ate 
i . saéeniwen 4,919,222 51 acute ae 

Shipments ..... 4,905,053 50 99.7 inane 

Orderst ...ccces 4,576,776 47 93 93 


As compared with the preceding week, there is 
a decrease of 8 percent in orders; but that week 
there were reports from forty-two mills. 

**Normal” is based on the amount of lumber 
the mills would produce in a normal working day. 





Hardwood Barometer 


MemMPHIS, TENN., Mareh 14.—The Hardwood 
Manufacturers’ Institute barometer for the 
week ended March 5, 163 units reporting, is as 








follows: Percent of. 
Normal Actual Ship- 
Production * — Feet output output ments 


Normal (iden- 
tical units) 27,384,000 


pO re 23,644,000 ee 
Shipmentst 25,290,000 92.4 107.0 
Orders— 
Pre 23,766,000 86.8 100.5 96 
On hand end 
WHEE. accu 169,906,000 


*Based on mill log scale. 


¢#Lumber fabricated at the mills and used in 
construction work included in total orders and 
shipments. 


Carolina Pine Costs 


NorFrouk, Va., March 12.—The North Caro- 
lina Pine Association reports that,-in February 
the total cost of rough lumber, exelusive of 
stumpage, was $21.39 for mills doing their own 
logging, the range for these being from $15.73 
to $32.16; $33.12 for mills purchasing logs, and 
that the average for all mills was $21.64—the 
statement being based on 19 reports from 15 
members representing 21 mills. Average cost of 
logs for mills doing their own logging, exclusive 
of stumpage, was $9.34, made up of $6.34 for 
logging expense and $3.00 for log transporta- 
tion; total cost of manufacturing for these mills 
was $6.59, made up of $4.16 for sawmill, 62 
cents for dry kilns and $1.81 for yarding and 
shipping; total overhead averaged $4.60, made 
up of $1.45 for insurance and taxes, $1.14 for 
depreciation and $2.01 for general overhead, and 
selling expense amounted to 86 cents. 








The West Coast Review 


SEATTLE, WaASH., March 12.—For the week 
ended March 5, 73 mills report as follows to the 
West Coast Lumbermen’s Association: 


Production ... 74,059,575 
Shipments .... 63,692,892 14% below production 
eee 74,110,118 Equal to production 
Shipments— 
Water delivery: Feet Feet 
Err 12,265,851 
PE GaSe hk se eee camera 2,601,874 
Total SO Coe Pi wa nc dese Sectebheca 14,867,725 
es. | PSR arr es oe 45,701,330 
as << . 3 eee eee 3,123,837 
Pere rere 63,692,892 
New Business— 
Water delivery: 
IDES. cccxo,n savdldiieure.ee nde 18,525,209 
ee ae ere Se 7,289, 977 
Total water (35%).............e-++. 25,815,186 
ge, RRS es re eee 45,171,095 
PE CURD SaceiweeReweeced decked rewus 3,123,837 
Total new business ................. 74,110,118 
Unfilled orders— 
Water delivery: 
Domestic cargo ........... 103,692,423 
DE canta tcaddensed on waaa 61,445,371 
EE OE co cicwaigsecueganeewended , 165, 137,794 
Ea eer rere, 
Total unfilled orders ................ 290,406,227 





Hemlock and Hardwood 


OsHKOSH, WIs., March 14.—The following 
summary is of figures supplied to the Northern 
Hemlock & Hardwood Manufacturers’ Associa- 
tion by twenty to twenty-five firms that ordinari- 
ly make about one-third the total monthly ship- 
ments, and shows averages for all 1926, for Jan- 
uary, February, and 1927 to date, and weekly 
figures for February and March: 


Hemlock 
Period— Firms Cut 
Weekly average— 
os = to Dec. 


Shipments Orders 


= ee Se 3,252,000 3,173,000 2,804,000 
ps eee 3,359,000 2,802,000 2,654,000 
February .. 2,835,000 2,607,000 2,737,000 
1927 to date.. 3,278,000 2,770,000 2,785,000 

i 1 éuecsenkes 21 1,984,000 2,088,000 2,341,000 
) Mibcecseews 21 1,787,000 2,282,000 2,581,000 
i eee 20 1,711,000 2,418,000 2,172,000 
. , eer 20 3,543,000 2,882,000 3,159,000 
MEMPCR §& ....c2- 19 4,731,000 3,299,000 3,601,000 
Hardwood 
Weekly _——- 
— to D 

ShGeas oa -- 4,165,000 4,224,000 3,922,000 
Pe eee pe dahar a atk 6,008,000 3,901,000 3,582,000 
February .... 7,731,000 4,553,000 4,877,000 
1927 to date.. .. 6,910,000 4,192,000 : 236,000 

Bee, SB ivscvccee - 21 17,331,000 3,724,000 4,108,000 
PUY Bboceuconts 21 7,699,000 4,517,000 65, 504, 000 
Feb. 19......... 20 17,348,000 4,382,000 ‘ 501, "000 
eh Mires esceee 20 6.808.000 4,284,000 4,562, 000 


March 5 ....... 19 7,240,000 3,908,000 4,289,000 
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Western Pine Summary 


PoRTLAND, ORE., March 12.—The Western 
Pine Manufacturers’ Association summarizes as 
follows reports for the week ended March 5, 
from thirty-eight member mills: 


Percent 

Percent Ship- 

Production— Carst Feet of cut ments 

Te a ass.oe eae 33,800,000 .... cise 
Fae 8,047,000 


Shipments (car).. 959 24,934,000 


Local deliveries .. SeOee sacs 
Total shipments .. 25,333,000 140.37 
Orders— 
Canceled ...... 22 572,000 
Booked (car).. 993 25,818,000 
BOGE tS 6ecures HOW 399,000 .... boas 
Total orders....... 26,217,000 145.27 103.49 
On hand end 
WEE. 6:k30-80.02 3,708 96,408,000 


+Car basis is 26,000 feet. 


Bookings for the week by thirty-seven identical 
mills were 89.72 percent of those for the previous 
week, showing a decrease of 2,834,000 feet. 


*Normal takes into consideration mill capacity, 
number of months usually operated and usual 
number of shifts—reduced to a weekly basis which 
is constant throughout the year. 

During the week, production was 53 percent of 
normal; shipments were 75 percent of normal, and 
orders, 78 percent of normal. Average for the 
corresponding weeks of the last four years was 
as follows: Production, 74 percent; shipments, 
85 percent, and orders, 85 percent of normal. 

Production is so seasonable that, during two 
winter months, actual production amounted to only 
53 percent of normal, while during two peak sum- 
mer months the production increased to 114 per- 
cent of normal. 





Southern Pine Barometer 


New Or EANS, La., March 15.—For the week 
ended March 11, Friday, 117 mills report as 
follows to the Southern Pine Association: 


Percent of 
production 
Production— Carst Feet Normal Actual 
EE oat. -o.y oan i. 377,629 Aan eae 
77a 5.94 5,834 87.49 ian 
Shipments* .. 3,033 8s. 144, 027 83.77 95.75 
Orders— 
Received* .. 3,278 68,244,682 90.54 103.49 
On hand en - 
weekt -11,572 240,917,468 


+Basis of car loadings is January average, 
20,819 feet. 


tOrders on hand showed an increase of 2.16 
percent, or 5,100,655 feet during the week; the 
same number of mills contributed to previous 
week’s report. 

*Orders were 108.08 percent of shipments. 

Of 116 mills reporting running time, 6 were 
shut down; 2 operated three days; 2, four days; 
6, five days, and 15, five and one-half days; 70 
worked full time. while 15 worked overtime. 





Oak Flooring Statistics 
The following are statistics of the Oak Floor- 
ing Manufacturers’ Association for the weeks 
ended as shown: 


March 12 a 13 Decrease 
192 192 percent 
Number of mills. 51 au 
Production ...... 8,571,000 = 499,000 18.4 
Shipments ...... 8,576, '000 9,381,000 8.6 
6 ineitoacace 9,439,000 8,784,000 *7.5 


*Increase. 





California Pine Sales 


San Francisco, CAuIF., March 12.—The fol- 
lowing are sales of California pines as reported 
by the California White & Sugar Pine Manu- 


facturers’ Association for the week ended 
March 12: 
California White Pine Mixed Pines 
Feet Common— Feet 
Nos. 1&2 clear 379,500 ge: Sree 23,500 
C eect. sccse 420,500 | a Aree 411,500 
eS ear 736,000 ) tat eRe 1,563,500 
No. 3 clear ... 117,000 ee ee 379,500 
Sibi ns Sere 25,000 
P Timbers ...... 10,500 
| Lar 120,000 Dimension— 
. Sere 279,000 “ ¥ . 866.500 
a mh esnees 1,277,500 No. 2 . f ‘ ‘ : 3500 
ae 487, a Pana 25.000 
Panel, %xa.w. 6,000 No. 2&btr. Hs 500 
Box— 
Gugar. Pine a eee 1,970,000 
Nos. 1&2 clear 196,000 me. 3 wiscos 105,000 
C. GORGE. o<nas 130,500 COE 6 cckeve 1,715,500 
3? GRENEE. nc cece 15,000 Lath— Pieces 
No. 3 clear... 105,500 No. . ee ee 1 aoe 
Shop— No. 3 1...., 5,000 
Be seseees 87,000 a aah ith 60,000 
SS 2a cy rst 
oS oer ’ Dougla ir 
wee cin. 23'000 weer 
Feet 
White Fir a iene igo 
“ ommon ..... , 
Ne oaier com 33°00 Dimension ... 176.000 
— ta 568.500 Ties & timbers 4,500 
ag : =. 1 
ya 144°500 Cedar 
No: sabte, ,dim. 109,500 Miscellaneous 50,000 


(Statistics—Continued on page 71) 





Short Lengths and the 


EverETT, WasH., March 12.—‘‘Bob,’’ re- 
marked Henry, ‘‘do you see that disreputable 
looking automobile there? Have you noticed 
what it carries on the running board?’’ 


Bob looked. He saw a ramshackle car of 
popular make, and on the running board he 
noticed a bundle of lumber. 

By ‘‘Bob’’ the reader will recognize Robert 
B. Allen, secretary-manager of the West Coast 
Lumbermen’s Association, Seattle; and by 
‘*Henry,’’ P. H. Olwell, sales manager of the 
Jamison Lumber & Shingle Co., Everett. They 
had emerged from the Cascade Club, on Hewitt 
Avenue. 


‘*That tumble-down car is the type of the 
newest and probably the best sales medium of 
short-length lumber,’’ continued Henry. ‘‘I 
have been watching it for a long time; and I 
have found that the automobile, with its defin- 
ite restriction as to length of package, is be- 
coming the favorite carrier of short-lengths. 
The reason is plain. The driver uses lumber 
in small lots. He would take long lengths, if 
he could; but he can’t, because the ear won’t 
carry them.’ 

‘*That’s one of the things I have been study- 
ing,’’ remarked Bob; ‘‘and I’ve come to the 
conclusion that it isn’t alone the small, run- 
down ear that is carrying lumber. If you watch 
closely you will see many a high-priced car 
doing the same thing.’’ 

‘*Tt certainly is a convenient way of taking 
eare of a small order,’’ continued Henry. ‘‘Go 
to the Bay Front any day, and you will see 
scores of cars, each with. its small jag of 
short lengths. I agree with you that all kinds 
of individuals are buying small lots of lumber 
that way. When they want lumber for repairs 
or new construction, they jump into a ear, drive 
to the yard, take the shorts because they can’t 
handle long stuff, and then they’re home with 
the lumber in almost no time.’’ 


‘*This new form of sales and delivery is do- 
ing another thing,’’ said Bob. ‘‘I am con- 
vinced that it’s steadily educating the small 
consumer as to the convenience and value of 
short lengths. It is teaching men who do small 
jobs to figure out exactly what they want in 
advanee. Then they find that there is almost 


no waste, for the stuff is practically cut to fit, 
if they are careful with their figures, and it 
costs less. 

**Did you see the St. Paul & Tacoma model 


bungalow on the roof of the Winthrop Hotel, 
Tacoma,’’ asked Henry. 

Figure Right; Use Shorts; Save Money 

‘*Yes,’’ said Bob, ‘‘that pretty cottage is 
one of the very best things Andy Landram ever 
did. He’s a shark on short lengths, you know. 
The building is a gem. There wasn’t much 
waste—on some of the items there wasn’t any 
at all; and the structure is proof positive that 
the man who knows how to figure shorts and to 
use them right can save a lot of money.’’ 

*“Can he!’’ exclaimed Henry. ‘‘Have you 
seen what Mr. Hoover has to say about that 
point?’’ 

‘*You mean the new short-length book pub- 
lished by the Department of Commerce?’’ 

‘*Yes. It is called ‘The Marketing of Short- 
Length Lumber ’—being the first report of the 
construction subcommittee of the National 
Committee on Wood Utilization.’’ 

‘*That little book,’’ continued Bob, ‘‘says 
on its first page that the total production of 
softwood lumber in the United States in 1925 
was 38,000,000,000 feet; and that output could 
have been increased one-fifth without the felling 
of an additional tree or the investment of an 
additional dollar in mill equipment, if lumber 
in lengths of less than eight feet had been 
in wider demand.’’ 

‘¢That’s right,’’ said Henry. ‘‘Mr. Hoover 
figures it out in dollars. A maximum use of 
short lengths, he says, would increase the returns 
of the lumber industry of the United States by 
$100,000,000 a year without increasing the log 
eut.’’ 

‘“How do you explain this loss? It is due to 
lack of consumer demand; and that, in turn, 
is due to lack of knowledge. If we could only 
get the consumer to understand this thing, the 
lumber industry would stand to save an im- 
mense sum. Every user of short lengths would 
profit, too. 

‘*That’s where my little tumble-down friend 
in the shape of a well-used automobile is doing 
a mighty good work,’’ said Henry, ‘‘There 
goes another one. That’s six-foot stuff on 
there—a little flooring, a little ceiling and two 
bundles of red cedar shingles. That fellow is 
poor; but he’s a cash customer. He knows what 
he wants; has bought it and paid for it. This 
ear-thing is the greatest sales aid I know of.’’ 

‘*They’re buying that way all over the Pa- 
cific Northwest,’’ said Bob. ‘‘I wouldn’t be 
surprised if they’d be doing it everywhere 


Flivver 


pretty soon. Just as soon as they do, every- 
body will begin to save money and make money 
on short lengths, and you’ll see the start of 
the greatest practical conservation movement 
the timber industry has ever known. But here 
comes J. B. Fitzgerald, of the West Coast Lum- 
ber Bureau. Say, Fitz, what do you know 
about short-length lumber???’ 

**Well,’’ said Fitz, ‘‘I was in California 
the other day, and at. Lodi I ran into Don 
Fraser, manager of the Lodi Lumber Co. He 
told me a rancher had come in to buy lumber 
for a pump house. That’s an irrigated coun- 
try, you know; and a pump house is rather 
important. ’’ 

‘“The buyer wanted long lengths, 
pose,’’ remarked Henry. 

‘“Maybe,’’ said Fitz. ‘‘The chances are he 
didn’t know what he wanted. That’s where 
salesmanship for short lengths came in. Don 
took a piece of paper and blocked out a house 
8 feet square. He marked in a stock window, 
and a door with lumber to be cut to length. Then 
he showed the rancher that the yard could give 
him the whole shooting-match, without any saw- 
ing necessary.’?’ 

‘*That was just like selling a knock-down. 
house,’’ said Bob. 

‘“Exactly,’’ said Fitz. ‘‘When Don got 
through figuring all the rancher had to do was 
to go home and nail his lumber together, for 
every piece of it was cut to length, and the 
different sections, around window and door, 
were marked so that anybody could follow the 
directions. The customer was more than satis- 
fied; he was delighted.’’ 

‘*Some salesmanship,’’ remarked Henry. 


‘¢Getting back to Mr. Hoover’s book, I think 
every lumberman in the United States should 
have a copy,’’ said Bob. ‘‘The eost is only 
10 cents; and the good this book could do in 
educating people to the proper use of short 
lengths, and in teaching salesmen the use of 
real sales arguments like Don Fraser’s, would 
be recorded in millions of dollars, I am going 
to suggest that the West Coast association give 
this pamphlet general circulation among the 
fir mills. ’’ 

“*Good idea,’’ said Henry. ‘‘ But don’t over- 
look the little car. It’s the best thing yet. 
Anybody can own a car. They only cost about 
$25—a banged-up one, I mean; but they will 
run, and they will earry short- Nength lumber. 
By Jove, there goes another one.’’ 


I sup- 





34 AMERICAN LUMBERMAN 


Marcu 19, 1927 





Doings in the Pacific Coast Lumber 


A Photographic Lumber Booklet 


SEATTLE, WasH., March 12.—John D. Cress, 
**forest fotographer,’’ is the author and: com- 
piler of a unique book entitled, ‘‘The Lumber 
Industry of the Pacific Northwest.’’ It is a 
photographic volume, with an attractive cover 
and leaves for twenty-six 8xl0 photographs. 
There are twenty-one leaves filled with a set 
of combination views, two to six on a page, 
illustrating standing timber. The subjects 
deal with Douglas fir, cedar, western hemlock 
and spruce; logging and log trains; manu- 
facture in the big sawmills; drying and stor- 
age; and finally the handling and shipping of 
lumber. There is a frontispiece on reforesta- 
tion. All of the views are displayed with ex- 
planatory titles, with text by Mr. Cress. 


(‘Sa a aa aa aaaeas 


Orders Four Oil-Burning Engines 

LEWISTON, IDAHO, March .12.—The Clear- 
water Timber Co., which is building at this 
place what will be the largest pine mill in the 
world, recently placed with J. P. Whitney, of 
the Whitney Engineering Co., Tacoma, Wash., 
western representative of the Heisler Locomo- 
tive Works of Erie, Pa., a contract for four of 
the famous gear-driven Heisler locomotives, 
two of them to be 80 tons and two 70 tons. All 
four of these engines are to be equipped for 
oil burning and provid- 
ed with superheaters 


The association is going to award $4,000 in 
eash prizes for the best questions asked about 
Pondosa pine. Entries in the contest have been 
arranged in groups as follows: Home owners 
and prospective owners, contractors, architects 
and lumber dealers. 

Four individual prizes of $500 have been set 
aside in each class for the best set of questions 
submitted concerning the use of Pondosa pine in 
building. Twenty additional prizes of $100 each 
will be paid to each of the five home owners, five 
architects, five contractors and five lumber deal- 
ers, whose sets of questions shall be judged to 
be the next best. The contestants may send in 
as many sets of questions as they wish and are 
allowed to get all the help they may need from 
any architects, contractors or carpenters. 

The contest rules are such that any or all of 
the individuals in architects’, contractors’ or 
dealers’ offices may compete. All entries should 
be addressed to the Contest Editor, Western Pine 
Manufacturers’ Association, Portland, Ore. 


(SEG 22208268 


Oregon-Idaho Lumbermen to Meet 


LAGRANDE, OrE., March 12.—The regular 
monthly meeting of the lumbermen of eastern 
Oregon and southern Idaho will be held here 
soon, with the Bowman-Hicks Lumber Co. as 
host. At the recent meeting in Perry the Grand 





and piston valves, spe- 
cial Heisler feed water 
heaters, and other mod- 
ern improvements for 
economical operation. 
In other respects, con- 
struction of these Heis- 
ler locomotives will fol- 
low the standard praec- 
tice of the manufactur 
er, each of the engines 
being of the direct cen-. 














ter drive type, with 
only one set of bevel 
gears to each truck. 
The selection of haul- 
ing equipment was especially important for the 
Clearwater company’s new Lewiston mill be- 
cause of the heavy investment involved in this 
great plant. In connection with the mill there 
will be four sheds, each approximately 79x1000 
feet, in which the lumber will be stored. 
The Clearwater Timber Co. is one of the 
affiliated Weyerhaeuser concerns, and _ the 
roduct of the mill will be distributed by the 
eyerhaeuser Sales Co., of Spokane, Wash. 
Logging operations will be in charge of Thomas 
E. Kinney, logging superintendent. J. P. Wey- 
erhaeuser, jr., is vice president and general 
manager; C. L. Billings, assistant general man- 
ager, and Roy Huffman, purchasing agent. 
The Lewiston mill was designed by Fred W. 
Horstkotte, mill designing engineer of Port 
land, Ore., and all equipment for both the mill 
and the logging camps was chosen after exhaus- 
tive research and study of the different types 
available. All modern short euts to economi- 
cal and trouble-proof operation were adopted, 
not the least important of which will be the 
four Heisler locomotives. 


Do You Know About Pondosa Pine? 

PORTLAND, OrE., March 12.—In order to ac- 
quaint the building and prospective building 
public with the uses of Pondosa pine, the West- 
ern Pine Manufacturers’ Association, this city, 
has announced what is believed to be the most 
unusual type of contest ever conducted. The 
contest is being advertised in large space in 
publications that reach not only the home owner 
but also the lumber trade. These publications 
include House and Garden, House Beautiful, 
Garden and Home Builder, Better Homes and 
Gardens, as well as architectural, contractor and 
lumber trade journals. 


This is the type of Heisler oil-burning locomotive that will be used by 
the Clearwater Timber Co. 


Ronde Lumber Co. was host and Elmer Stod- 
dard presided. The main discussion was on 
‘*Planing Mill Practices,’’ conducted by W. A. 
Martin, western representative of a wood-work- 
ing machinery company. Twenty-eight repre- 
sentatives of lumber companies were present. 


To Manufacture Alder for Furniture 


WARRENTON, ORE., March 12.—W. C. Trem- 
blay, manager of the Warrenton Lumber Co., 
has submitted a proposal to the county com- 
missioners for the purchase on a stumpage basis 
of alder timber which has reverted to the 
county through unpaid taxes. The company 
announces that it will soon begin manufactur- 
ing alder lumber for furniture purposes. 


Seek Barge Cargo Insurance 


Astoria, OrRE., March 12. —After April 15, 
when shippers will be able to insure barge 
cargoes of lumber, it is probable that shipments 
will be made from Tillamook to Astoria, for 
transshipment in the domestic and offshore 
trade. Plans for barging were discussed recent- 
ly at Tillamook by E. M. Cherry of the Cherry 
Shipping Co., and W. H. Nelson, traffic man- 
ager for the Port of Astoria, who visited that 
place to confer with shippers of lumber. 


Buys Washington Yard 
MaBTon, WasH., March 12.—The John Dower 
Lumber Co., which is operating a line of yards 
in this valley, has bought the yard of the 
Giard Lumber Co., at this place. Loren L. 
Wahl, who has been manager for the Giard 
company, will return to the Coast. 


Make People “Lumber Conscious’’ 


SPOKANE, WaAsH., March 12.—At a recent meet- 
ing of the Hoo-Hoo,Club of Spokane, the mem- 
bers enjoyed a short talk by Raymond P. Kelley, 
treasurer and general manager, Syverson-Kelley 
(Ine.), advertising, of Spokane. Mr. Kelley 
took for his subject, ‘‘Play For the Next 
Green,’’ and said: 


Times are changing. We accept this as a fact, 
but we don’t sense the speed with which they are 
changing nor do we always grasp. the significance 
of these changes. The invention of the radio, the 
oil burner and mechanical refrigeration—to men- 
tion only a few—have changed our habits of life 
and speeded up our living, says Robert Updegraff 
in “Advertising and Selling.” Advertising has 
played an important selling part, for without the 
means of calling these inventions to the attention 
of the people, they would get nowhere. 

Transportation by motor vehicle has taught us 
to “step on it."" We are so anxious to get it with- 
out waiting that we are out of sorts if we miss 
one section of the revolving door. 

The moving pictures, the illustrated newspapers 
and the massed circulations of periodicals show the 
news and show all the people how the leaders 
live. The war stretched our imaginations to take 
in new conceptions and threw our life into high 
gear. It speeded up manufacturing and this has 
created a need for mass selling. 

Then, there is the increased accessibility of 
things. The chain store, the automobile, house-to- 
house selling, roadside selling—these all mean new 
outlets. Lower prices, made possible by efficient 
production and quantity production, have made 
things available at lower and lower strata. Time 
payments have increased this accessibility. 





The New Competition 


The most striking manifestation of this speeded 
up condition is the new competition according to 
O. H. Cheney and the “Nation’s Business.’””’ Com 
petition used to be between units in the same line 
—one store against another. Distribution used to 
be from producer to wholesaler to retailer to con- 
sumer. ‘Today, it’s a wise man who knows his real 
competitor. Retailers compete with each other 
and so do wholesalers and manufacturers but in- 
dividuals in each group compete with individuals 
in other groups—often with those who may be dis- 
tributing or manufacturing their products. Then 
there is the competition of commodities. When I 
build a house, I may think first of lumber, but I 
find brick, stone, cement, tile, slate, asbestos and 
many other materials competing for my building 
dollar. Women are confronted with the competi- 
tion of cotton, wool, silk and rayon. Our tables 
are the battle field for oranges, apples and bananas. 
Coal meets the competition of fuel oil. Ice meets 
the competition of the electric refrigerator. Mo- 
tion pictures are troubled by the stay-at-home 
habit induced by the radio. Street cars feel the 
competition of buses. And communities compete 
for tourists. Everyone of us is competing for a 
part of the American income. 

Advertising has raised our standards of living 
and multiplied the ways of spending money. This 
has stimulated production and made more work, 
which in turn has meant more wages. Wages 
means buying power and this cycle results in: pros- 
perity. , 

Will Lumber Be Left Behind? 


Is the lumber industry sharing in this general 
prosperity? Is it competing for new outlets with 
its real competitors? This is an important ques- 
tion, for the very prosperity of Spokane and this 
region depends upon the answer. We must make 
the people of this country lumber conscious and 
wood conscious. If we do not get in step with 
the new speed of things, we shall be left behind. 

The first thing for each of us to do is to ask 
himself how he can stabilize his profits. Step No. 
1 is to define your objectives. The man who plays 
a consistent golf game does not bother his head 
about the game and the score of his opponent. He 
fixes his eye on the next green and decides how 
he must play to make the hole in par. He bends 
all his energies on landing the ball at a predeter- 
mined point and making every stroke count in 
reaching his objective. 

What is your sales policy? Can you write it 
down in black and white on a piece of paper and 
does your sales manager know what this policy is? 
When you know what your sales policy is, you are 
ready for advertising and you should see to it that 
the advertising program you lay down gears in 
with your sales policy and accomplishes a definite 
step toward your objective. You must play the 
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game, keep your eye on the next green and make 
every stroke count. 

No one man or firm can do the job alone. The 
industry must help and each of us must gear in 
with the efforts of the industry to find new uses 
and new outlets for lumber. This may be difficult, 
put I notice in just one number of the AMBRICAN 
LUMBERMAN (that of Feb. 26) at least six good 
practical ideas for selling more lumber and mak- 
ing more people lumber conscious. Let us recog- 
nize our real competitor and stop trying to com- 
pete with each other. Let us define our objectives, 
formulate our policies and then tell the world 
about it. So, and so only shall we stabilize our 
profits. 

See eeeeaaeeaen: 
Oregon Companies Merged 

[Special telegram to AMERICAN LUMBERMAN) 

PORTLAND, ORE., March 15.—The Hammond 
Tillamook Lumber Co., with A. B. Hammond, 
of San Francisco, as president, has been formed 
to operate merged properties of the Hammond 
Lumber Co. and the Whitney Co. (Ltd.), in 
Tillamook County, Oregon, it was confirmed 
here today. The Whitney Co., of which Russell 
Hawkins is president, has been changed to the 
Continental Co. Capitalization of the new com- 
pany and details remain to be worked out. In- 
cluded in merging are the Tillamook timber 
holdings of the Whitney and Hammond com- 
panies, aggregating over one billion feet, and 
the Whitney Co.’s large sawmill at Garibaldi. 
G. B. MeLeod, who has represented the Ham- 
mond Lumber Co. here many years, will be with 
the sales offices here. 


Deluding the Public on Fires 


SEATTLE, WASH., March 12.—In view of the 
lurid headlines that appear every year in the 
daily papers about forest fires in the western 
States, a statement made by George C. Joy, 
Washington State supervisor of forestry, in a 
speech delivered at the recent Tacoma forest 
fire publicity meeting is of particular interest. 
One of the listeners, commenting on it, said: 
‘*Here is an example of one of the most per- 
sistent types of mankind—a news reel specialist 
—who hunted high, low and wide in four differ- 
ent western States for a forest fire and finally 
came to the State forester’s office in Olympia, 
thoroughly discouraged, and when they tried to 
manufacture a fire for him, even that fizzled 
out.’’? Mr. Joy’s statement was as follows: 


Perhaps the difference between these land fires 
and our forest fires can best be exemplified by 
relating the experience of a news reel man, who 
eame from the East last summer, in quest of 
feature reels covering a forest fire on the Pacific 
coast. He traveled through Montana, Idaho, Ore- 
gon and Washington and finally came into our 
office in Olympia to enlist our aid in getting a 
picture of a fire. He stated that he had traveled 
4,000 miles without seeing a fire of the kind he 
was looking for, and particularly in the country 
from which the press was reporting bad forest 
fires with lots of smoke, and he had come to the 
conclusion that our much heraldéd forest fires were 
a myth and “the bunk.” He said that he had 
read about our “smoke nuisance’ but when he 
drove over Snoqualmie Pass the latter part of 
July the air was clear and no smoke was visible 
—he could see as far as the eye could reach. 

We advised him to go to Pe Ell and then to 
Eatonville but he had been to both places and 
all he had seen “was a number of men working 
to put out some smudges in the brush among 
stumps and logs.”’ These were not forest fires. 
What he was looking for was a woods conflagra- 
tion in action and he was disappointed in not find- 
ing one. His expectations in this respect had been 
whetted by reports he had read. He probably 
never will see a large forest fire for they are the 
kind that start and burn to a finish in a very 
short space of time, but they have their inception 
in the smudges among the brush, stumps and logs. 
If he ever does get in proximity to one, my wager 
is that he will not tarry long to take pictures. 
He had come across the mountains on a day when 
the humidity was high and the westerly winds 
had carried all of the smoke away. Late in the 
fall we attempted to make a fire for him by burn- 
ing a slashing, but it was no go; the slashing was 
too wet, it did not burn. 


Washington Forest Laboratory 


SEATTLE, WasH., March 12.—Just prior to 
adjournment, both houses of the Washington 
legislature passed 8. B. 228 creating a forest 
products laboratory at the University of Wash- 
ington, and appropriating $45,000 for that pur- 
pose. The bill was handled in the Senate by 
J. W. Shaw, of Clarke County, and in the House 
by C. W. Saunders, of King. Each of them is 
chairman of the committee on forestry and 
logged-off lands in his respective House. The 
bill is now in the hands of Gov. Hartley, but has 
not yet been taken up by the executive on ac- 
count of the crush of business following the 
close of the session. Lumbermen are greatly in- 
terested in the bill, declaring that a forest 
products laboratory is as necessary to the lum- 
ber industry as is an agricultural laboratory to 
the farmers; that it can be operated at less cost 
and presents greater possibilities. 





World’s Biggest Bureau 


When is a bureau not a bureau? Travelers 
passing through High Point, N. C., find there a 
bureau of information of such stupendous pro- 
portions that it passes out of the furniture 











world and is classed as an office building. Here 
is how it happened to be built: 

The Chamber of Commerce realized the neces- 
sity of having an information booth located con- 
venient to tourists and then the thought occurred 
that the building should be designed in the 
shape of a piece of furniture on account of the 
fact that High Point is one of the leading fur- 
niture manufacturing centers of the South. 
Hence came the decision to erect the ‘‘ bureau.’’ 
It was built through popular subscription of 
materials by various firms. It represents an 
outlay of about $5,000. The interior has been 
made highly attractive as it is paneled in ma- 
hogany, walnut and rosewood. The framing of 
this unique structure is of pine. 





Opens West Coast Offices 


SEATTLE, WAsH., March 12.—Coast offices for 
the Shepard & Moses Lumber Co. have been 
opened at 5548 White-Henry-Stuart Building. 
This arrangement has been made following a 
visit of several weeks by W. E. Gunter, who 
operates a spruce mill owned by Shepard. & 
Morse at Gaspe, Quebec. The Coast offices have 
been entrusted to Herbert G. Wells, widely and 
favorably known among West Coast lumbermen 
for his agreeable personality and thorough 
knowledge of the lumber business. The Shepard 
& Morse Lumber Co. is an old established con- 
cern with headquarters at 201 Devonshire Street, 


Region as Reported During the Week 


Boston, and New York offices at 21 East 
Fortieth Street. The organization has been in 
the fir business for several years, handling ship- 
ments in the Isthmian trade, and has developed 
to the point where it feels the need of a West 
Coast representative to give particular service. 

Mr. Gunter, after having closed with Mr. 
Wells, left for home by way of the Canadian 
National. This was his second visit to the 
Pacific Northwest, and while here he made a 
rather complete survey of business conditions 
in western Washington and British Columbia. 
He summarizes his impressions by saying that 
on the second trip he has gained wider knowl- 
edge and finds that he likes the people and the 
country even petter than on his first visit to the 


Wins Damage Suit Against Seattle 

[Special telegram to AMBRICAN LUMBERMAN] 

TacoMA, WASH., March 15.—The North Bend 
Lumber Co., won its suit against the city of 
Seattle to recover damages for the destruction 
of two sawmills, which resulted from the break- 
ing of the Cedar River reservoir nine years ago. 
The jury which has been trying the case here 
returned last night with a verdict of $336, 
945,80 in favor of the plaintiff. The verdict 
was the largest amount permissible, as the 
items making up the balance of the $405,000 
claimed by the company were stricken during 
the trial. 

The trial has lasted ten weeks, and the 
amount is the largest judgment ever given in 
the local courts. The case was previously tried 
in Seattle, where the jury favored the city. 
The case was appealed, the appeal granted and 
subsequently removed to the Federal courts, 
where it was tried twice, both trials resulting 
in a hung jury. Returned to the State courts, 
a change of venue was granted and the trial 
removed to this city. The claims made included 
the North Bend Lumber Co’s demand for $313,- 
308.67, the claim of W. C. Weeks for personal 
damages of $2,475, and the claim of the Druid 
Lumber Co., for $21,162.13. All three were al- 
lowed in full. The city has ninety days in 
which to file an appeal if this action is de- 
cided on. 


Oregon Companies Consolidate 


PorRTLAND, OrE., March 12.—Graham Gris- 
wold has taken over the interest of Martin Hol- 
man in the Evergreen Lumber Co., of Philomath, 
Ore., and consolidated its assets with those of 
the Griswold, Grier Lumber Co., formerly of 
Falls City, which is now moving its plant to 
Philomath. This will give the Griswold, Grier 
Lumber Co. three medium sized sawmills and a 
planing mill in Philomath. The company will 
specialize in long dimension and rough and sur- 
faced timber. R. L. Griswold, brother of Gra- 
ham Griswold, is manager of the manufactur- 
ing operations. The sales will be handled 
through the offices of the Griswold, Grier Lum- 
ber Co., in the Gasco Building, Portland. The 
mills are in a large body of old-growth, fine 
grained fir timber. 

Graham Griswold is one of the best known 
lumbermen in the Pacific Northwest, having 
been connected with many large operations be- 
fore engaging in business for himself several 
years ago, although still classed among the 
young men. Mr. Griswold returned a short time 
ago from an extended tour through the East 
and South and found the prospects for business 
activities encouraging in all sections that he 
visited. 


A TRACT of 14,000 acres of land in Elk County, 
Pennsylvania, located between Kane and John- 
sonburgh, has been added to the Allegheny na- 
tional forest. The approval of the national for- 
est reservation committee was filed last week. 
The price for the land was $12.25 an acre, 
which is the highest so far paid for lands added 
to the national forest. The tract was formerly 
owned by the McKean Chemical Co. 
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Hardwood Demand Is Improvins— 


Record Rainfall Stops Logging 

Memruis, TENN., March 15.—The southern 
hardwood territory, particularly the Memphis 
territory, was deluged with rain Friday and 
Saturday of last week, which completely stopped 
logging in most sections. This will further re- 
duce production. The rains are stopping many 
mills from cutting hardwoods at all. In the 
Memphis territory between 5 p. m. Friday and 
1 a. m. Saturday, 6 inches of rain fell, aecord- 
ing to weather bureau records, which is the 
heaviest rainfall recorded in Memphis since 
1919. All streams overflowed and brought about 
disastrous floods in many sections. All lowlands 
are now under water and will remain so for 
several weeks. The Valley Log Loading Co. re 
ports a shortage of logs and predicts that it 
will be weeks before even a fair supply will be 
available. 

The demand for hardwoods is only fair, and 
prices remain low. The furniture manufacturers, 
who have not been in the market very strong, 
still lead in buying, with the automobile group 
a close second. Some flooring plants are in 
the market for cheap oak, and the interior trim 
plants are buying a little hardwood. The build- 
ing trades as a whole are only fair buyers, but 
are expected to inerease purchases with the 
coming of spring. The export demand is bet- 
ter. The American Overseas Forwarding Co. 
reports bookings of much new business within 
the last week or ten days. It says shipments 
are getting heavier daily, and that indications 
are that April will be back to normal, or bet- 
ter. The reduction of ocean rates to Europe 
has helped, it is reported. 

Paul Rush, president Lumbermen’s Club of 
Memphis, has been named general chairman of 
the Memphis Community Fund annual drive 
which will open on March 30. W. E. Hyde, of 
Hyde Lumber Co.; Ralph May, May Bros.; 
John W. McClure, Bellgrade Lumber Co., and 
other Memphis hardwood men are on the general 
committee. 


Volume Is Increasing 


LovISvVILLE, Ky., March 15.—Business vol- 
ume since the first of the year has been fair 
to good with most of the local hardwood houses, 
but prices have not been so satisfactory. Scat- 
tered demand is reported in gum items, poplar, 
maple, elm, red oak, white oak, cypress, chest 
nut, sycamore, ash and walnut. Principal quo 
tations are: Poplar, FAS, $95@100; saps and 
selects, $70; No. 1 common, $50; 2A, $37; 
2B., $25. Walnut, FAS, $215; selects, $150; 
No. 1 common, $90; No. 2, $40. Ash, $85 for 
FAS; and common, $50. Sap gum, $58 and 
$45; quartered sap, $65 and $50; plain red, 
$100 and $55; quartered red, $105 and $57. 
Plain red oak, FAS, $80@85; common, $55; 
plain white, FAS, $85@90; common, $57@60. 
Prices show little change. There is still a good 
deal of water in some parts of the South, re- 
sulting in poor logging conditions, and rela 
tively light production. 


Inquiry Is Promising 

Burra.o, N. Y., March 14.—In some loeali 
ties, demand for hardwoods has been more ac- 
tive lately, according to wholesalers, than for 
some time. Automobile plants have been more 
interested in adding to their supplies, but furni- 
ture concerns do not show a disposition as a 
rule to lay in much lumber. No big hardwood 
demand has developed, but inquiries are increas- 
ing in a more satisfactory way. 

The lumbermen’s committee that will repre- 
sent the trade in the ‘‘Build a Home First’’ 
eampaign which is being instituted here con- 
sists of C. Ashton McNeil, of the McNeil Lum- 
ber Co., chairman; Arthur L. Miller, of the 


Blanchard Lumber & Mill. Co., and Thomas 
Mitchell, of the Elmwood Lumber & Shingle 
Co. Mr. MeNeil states that an intensive cam- 
paign of publicity will be started in April, and 
continued for a month, and that it will be fol- 
lowed by supplemental work which should be 
of permanent value to the lumber industry. The 
retail lumber dealers have underwritten a large 
part of the funds needed for the campaign, 
and excellent codperation is being given by 
wholesale lumber dealers, dealers in general 


building supplies and members of the real estate’ 


trade. 


The two representatives of the California Red- 
wood Association, R. F. Hammatt and Winfield 
Seott, who have been in this city lately to lay 
the foundation for an advertising campaign in 
the interest of that .wood, are spending two 
days in Ithaca this week, at the invitation of 
Prof. Ralph. 8. Hosmer, of the forestry depart- 
ment of Cornell University. They will speak to 
the students on various phases on reforestation 
and forest management. Last week Mr. Scott 
spoke before the Kiwanis Club at North Tona- 
wanda. While in Ithaca Mr. Hammatt will dis- 
cuss tree nursery work. 


The lumber firm of Gladding & Bacon has 
succeeded Purcell & Gladding at Hemlock, N. Y. 

Thomas R. Hurd, manager of the Tifft Lum- 
ber & Mill Co., is improving after an operation 
for gall stones. 


Fleming Sullivan has been chosen as captain 


of the lumber team in the annual charities and 
community fund campaign. 


Good Demand Continues 


Macon, Ga., March 15.—Hardwood lumber 
manufacturers reported a continuation of good 
demand, with many inquiries. Weather has been 
satisfactory for production, though there have 
been some hard rains and more showers are ex- 
pected. Logging has been slowed up a little in 
the lowlands, but the mills have plenty of logs 
to keep running to capacity. Mills are shipping 
to the East and to other sections of the country, 
and also filling orders for the export trade. The 
market situation is considered entirely satisfac- 
tory. No change in prices was observed. 


Furniture Buying Slow 


BALTIMORE, Mp., March 14.—The furniture 
trade, according to M. H. Mohlhenrich, president 
Reliable Furniture Co., this city, can not be 


called active, this being a season when the re-, 


tail demand lets down. Just now, Mr. Mohlhen- 
rich explained, the inquiry is for the low grade 
and the high grade stocks, with the medium 
quality of products least active of all, as con- 
trasted with a shifting to high grade furniture 
some time last year, when the latter division 
enjoyed an exceptionally good market while 
the low priced goods were comparatively — ne- 
glected. Just now the hardwood requirements 
of the manufacturers are comparatively small 
and buying is for immediate needs only. 


Plans of Harvey Rowland Clapp, formerly 
president of the Baltimore Box & Shook Co., 
and L. H. Gwaltney, now of the John H. Zouck 
Lumber Co., have taken definite shape. They have 
incorporated the American Lumber Corporation, 
which will have a eapital stock of $50,000. Mr. 
Clapp will be president, with Mr. Gwaltney as 
vice president and with Howell C. Gwaltney, a 
son of the latter, as secretary. Offices have been 
secured in the Garrett Building. 

The condition of H. M. Dickson, secretary 
National Lumber Exporters’ Association, who 
has been ill for several weeks at his rooms in 
the Latrobe Apartment, has grown worse and 
is causing grave apprehension. 


Good Weather Brings More Orders 


EVANSVILLE, IND., March 14.—With better 
weather in southwestern Indiana, there has been 
an increase in hardwood demand, with a good 
many inquiries coming in. Prices on most items 
are holding rather firm. Some of the whole- 
salers say that, while most buying is hand to 
mouth character, indications point to heavier 
buying a little later on. Stocks in the hands of 
the consumers continue rather low. With the 
clearing of the weather, logs will come in more 
freely, and many mills will be able to run stead- 
ily. Only a few southern Indiana logs are being 
received here. Furniture manufacturers feel 
that trade is improving, but it is not yet normal. 
Box and crate manufacturers report a fairly 
good trade. Railroad tie manufacturers are 
looking for a busy season. 


Demand Lagging; Prices Firm 

CoLuMBUS, OHI0, March 14.—While hardwood 
prices are holding steady at levels which have 
prevailed for several weeks, there has been a 
slight let-up in orders. This is believed to be 
only temporary. Buying on the part of facto- 
ries, especially those producing automobiles, fur- 
niture, musical instruments and caskets, is rather 
steady. Box factories are absorbing low grade 
stocks rapidly. Railroad business is coming in 
fairly well, with inquiries increasing. Retailers 
are showing a disposition to come in also. Oak, 
chestnut, gum, walnut and maples are all moving 
fairly well. Dry stocks are not large, owing 
to weather having hampered both production and 
curing. 

The southern pine market is showing signs of 
renewed activity, although the volume of busi- 
ness is not much larger than it was earlier in the 
year. Prices are still irregular, but there is a 
slightly firmer feeling shown in flooring, finish 
and certain other items. Boards and dimension 
are still weak, however. Transit cars are nu- 
merous and often sold at slightly less than the 
usual market prices. Retailers are pretty heav- 
ily stocked, having been buying bargains during 
the last few months. 


Trade Is Rather Slow 


CINCINNATI, OHIO, March 15.—Reports from 
hardwood dealers are somewhat irregular, some 
firms reporting they are booking a fair volume 
of orders, while others declare business is still 
slow, and that there does not seem to be the 
usual spring demand. It may be said that the 
volume so far has been below expectation, and 
below normal for this season. Demand for di- 
mension stock is said to be lagging, while build- 
ing demand has not yet opened up. The furni- 
ture inquiry is erratic. Prices for Appalachian 
woods have not been changed to any extent, 
while some of the valley woods have lost the 
firm tone that was evident about the first of the 
month. Mills generally are holding to their 
price ideas, but buyers are not showing much 
enthusiasm. 

Demand for southern pine is reported to be 
better, and with the opening of spring and the 
usual increase in outdoor building, the move- 
ment should be considerably better. 

W. F. Gammage, well known in the export 
lumber field, has resigned from the Menzies 
Lumber Co., with which he has been connected 
since discontinuing his own business about a 
year ago. Mr. Gammage has become connected 
with the Globe Wernicke Co. as export mana- 
ger. 

S. Coons, of F. E. Slaymaker & Co., New 
York City, was a visitor in the Cincinnati trade 
in the last two or three days. 

The Cincinnati Lumbermen’s Club has ar- 
ranged to give its annual ladies’ night in con- 


For Current Market Prices on Hardwoods See Pages 85 and 86 


Marc} 


nectic 
club. 
Club. 


Mi 
arriv 
Wise 
there 
days 
Yar 
side! 
dica' 
cott 
mar! 
mov 

part 
$18 


H 
the 
abr 
Coa 
up 


lun 
sai 


wa 











1927 


) —— 


5 


ers 


etter 
been 
good 
tems 
hole- 
d to 
AVier 
ls of 
the 
nore 
ead- 
eing 
feel 
mal. 
uirly 
are 


rood 
lave 
na 
» be 
eto- 
fur- 
ther 
ade 
y in 
lers 
dak, 
‘ing 
‘ing 
and 


3 of 
usi- 
the 
8a 
lish 
ion 
nu- 
the 
av- 
ing 


om 
me 
me 
till 
sche 
she 
nd 
di- 
ld- 
ni- 
an 
nt, 
he 
he 
air 
eh 


be 
he 


es 
2d 


»d 


6) 


Ww 
le 








MarcH 19, 1927 


AMERICAN LUMBERMAN 57 





—_— 


nection with the April dinner-meeting of the 
elub. The affair will be held at the Cincinnati 
Club. 


Retail Demand Has Improved 

MERRILL, WIs., March 15.—While the early 
arrival of spring has caused logging in northern 
Wisconsin to come to a sudden termination, and 
thereby curtailed woods work by about thirty 
days, it has in turn stimulated the retail trade. 
Yards have come into the market. There is con- 
siderable activity in the resort territory, the in- 
dications being that a large number of private 
cottages will be built. Farm residents are in the 
market also. No. 3 hardwoods are still the best 
moving items and 8/4 No. 3 maple hearts are 
particularly in demand, prices ranging from 
$18 to $21 at mill. 


Hardwood Floor Is Art Subject 

HACKENSACK, N. J., March 14.—Getting back 
the niiddle of last week from an extended trip 
abroad, H. B. Blauvelt, vice president Comfort 
Coal-Lumber Co., ‘‘ pitched in’’ at once to clear 
up accumulated matters awaiting his attention. 
‘“Tt seems mighty good to be back in touch with 
lumber and the regular business routine again,’’ 
said he. 

He said that one of the big thrills of his trip 
was when he came across, in the Luxembourg 


Wet Weather Handicaps 


Mill Has Famous Whistle 


Futon, Ky., March 15.— The Hutcheson 
Lumber Co., operating a hardwood mill at this 
place, has installed at its plant a historic steam- 
boat whistle. This whistle, according to Mr. 
Hutcheson, was taken from the famous old 
steamboat, the original Robert FE. Lee, which 
beat the steamer Natchez in a record race from 
New Orleans to St. Louis, a distance of 1,200 
miles, setting up a record which has never been 
equalled by any other boat on the river. Last 
year Doctor Louis Leroy, of Memphis, tried 
to beat that record with a motor speed boat, 
but in two trials was unable to do so. 

The old steamer whistle is in reality made 
up of three whistles, arranged to blow simulta- 
neously. One is four feet high, one three feet 
and the other two feet. 


Takes Over Wisconsin Company 

LADYSMITH, WIs., March 14.—Announcement 
has been made that the Bissell Lumber Co., of 
Marshfield, has taken over the holdings of the 
Fountain-Campbell Lumber Co., here, including 
its mill and railroad property. The new owner- 
ship is to become effective as soon as the Foun- 
tain-Campbell company completes its season’s 
cut, some time during the coming summer. The 
Bissell Lumber Co., which has a mill at Tripoli, 























Photographic reproduction of the famous painting by Caillebotte, ‘‘ Le Raboteurs des Parquets’’ 
(The Floor Scrapers), in the Luxembourg Gallery, Paris, France 


Gallery in Paris, the painting ‘‘Le Raboteurs 
des Parquets,’’ by Caillebotte, showing three 
muscular figures, kneeling, engaged in scraping 
down a hardwood floor. The picture was painted 
in 1875, and is one of the famous canvases of 
the Luxembourg collection. ‘‘It certainly gave 
me a thrill,’’ said Mr. Blauvelt, ‘‘to see -this 
picture pertaining directly to lumber hanging in 
one of the great art galleries of the world. 
It really is quite a glorification of an important 
branch of the lumber industry.’’ Mr. Blauvelt 
brought back a photograph of the painting, 
from which the accompanyimg reproduction has 
been made. 

While the greatest art gallery of France, and 
possibly of the world, Mr. Blauvelt explained, is 
the Louvre, tradition and custom forbid hang- 
ing the work of any living artist therein. It 
must first go into the Luxembourg Gallery, and 
after the artist has been dead not less than ten 
years it may, upon decision of the government, 
be transferred to the Louvre. The Luxembourg 
Gallery is hung entirely with pictures, bought 
by the French government, representing the 
work of the leading artists of the times. 


has a large tract of timber in Sawyer County, 
tributary to the logging railroad of the Foun- 
tain-Campbell company, and, by taking over the 
property the Bissell company will be en- 
abled to operate its mills for a number of years. 
It is thought probable that the mill will be en- 
larged and a veneer plant built here. 


Southern Hardwood Traffic Activities 


MEMPHIS, TENN., March 16.—Proposed ad- 
vances in rates from points on the Frisco rail- 
road in Alabama, Mississippi and Tennessee, 
to consuming territory in Wisconsin, Virginia, 
Kentucky, Tennessee and Canada, on lumber 
and lumber articles, have been canceled, accord- 
ing to the announcement made by the Southern 
Hardwood Traffic Association. The advance 
was to be 2 cents a hundred pounds and tariffs 
had already been published. Immediately upon 
publication the traffic association protested, and 
after consideration by officials of the Frisco the 
reduction was agreed upon. 

The traffic association announces that the 
carriers are including magnolia in the list of 
woods on which special lumber rate now applies 


Logging 


from Mississippi Valley points to Ohio River 
crossings, eastern and northern territory. 
Tariffs are now being prepared. 

Effort is now being made by the traffic asso- 
ciation to get all east of the river carriers to 
agree to the extension of time limit on rough 
material from one year to eighteen months. 
C. A. New, assistant secretary-manager of the 
Southern Hardwood Traffic Association, ap- 
peared before the general traffic committee of 
the southern lines at Gulfport, Miss., last eek. 

+ 


Increased Auto Production Schedules 


DETROIT, MicH., March 15.—Although there 
has been some improvement in demand for all 
classes of cars, increases in production schedules 
in effect this month and in contemplation for 
April are confined largely to higher priced 
lines. The Cadillac schedule. for March and 
April calls for 4,500 cars a month with indica- 
tions pointing to continued capacity production 
throughout the year. This is in line with plans 
following out the addition of facilities provided 
by a $10,000,000 expansion program recently 
completed. Packard output is stepping up to a 
considerable extent. 

One of the outstanding increases in the light 
ear field continues in Hudson-Essex production 
which is evidenced in a 37,000 car production 
for March with indications of an output. of 
76,000 cars for the first quarter of this year. 


Business Men Guests of ember Firm 


Du.LuTH, Minn., March 14.—Forty leading 
Duluth business men were guests of the Cloquet 
Lumber Co., last Friday at one of its large 
lumber camps on the Duluth & Northeastern 
Minnesota logging road. They left Duluth by 
automobile early in the morning and were ‘re- 
ceived at Cloquet by H. C. Hornby, manager 
of the company, and members of his executive 
force. Luncheon was served at the main camp 
at noon. A tour of the forest followed. 

A feature that impressed the visitors was that 
Minnesota’s picturesque lumberjack of the old 
days appeared to have disappeared and in his 
place is a new type altogether, a modern work- 
er such as one finds in any large industrial 
plant. The lumber company’s chiefs said in 
reply to queries that few of the old type of 
woodsmen are left and that they are sorry for 
it. Most of the survivors, they asserted, had 
made their way to the Pacific coast, and are 
teaching the natives out there how to lumber. 
Many of them are dead and gone; some had 
retired to farms; others are now leaders in 
camps and some are owners of mills. Some 
had drank too much and had died young. They 
were a loyal crowd, Mr. Hornby said. They 
were true to their employers and sticklers for 
their own rights and privileges. Work did not 
bother them at all. If an old-time lumber 
jack could not turn in a good day’s work, he 
did not want a day’s pay for it. The labor 
turnover was then nominal as men went into 
the camps for the winter and stayed. . Nowa- 
days the labor turnover is very high and the 
men seem to lack the old-time loyalty, which 
some officials of the lumber company attributed 
to a wider gap existing between employers and 
employees than in the old days. The visitors 
at the camp noted that there is much piecework 
in the woods at present, and that the saw has 
superseded the ax, as the logging road has 
taken the place of the logging river. 

The visitors were impressed over the fact 
that Cloquet lumbermen are doing much to 
utilize all forest growths, and are cutting out 
waste. They regard it as wise to cut down ripe 
trees, but unwise to waste by-products. Hence 
Balsam wool and other products are being made 
at Cloquet and the paper mills there are using 
classes of timber for pulpwood that would not 
have been thought of until recently. 
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Missourians Consider Problems of Management 


Salesmanship, Credits, Collections, Advertising and Merchandising 


[Special telegram to AMERICAN LUMBERMAN] 

Cape GirARDEAU, Mo., March 16.—Conditions 
in the lumber business in southeast Missouri 
during 1926 generally have been normal and 
probably will remain normal during 1927, al- 
though agricultural conditions may change this, 
declared Charles E. Kiefner, president of the 
Southeast Missouri Retail Lumber Dealers’ As- 
soles, in his annual address at the opening 
8 of the annual convention at the Idan-Ha 
Hotel here this afternoon. tot 

‘*Reports seem to indicate that the building 
program in the United States has reached its 
peak,’’? said Mr. Kiefner. ‘‘ While this has 
been discounted, I believe that there no longer 
is any shortage of building material in the 
United States. If that be true, we can look 
for a lower level of prices on building material 
this year. The level has been lower the last 
year than the previous year, and it occurs to 
me that it is likely to be a little lower this 
year.’’ With prices at a lower level, Mr. Kief- 
ner predicted that the effect would be to stimu- 
late business among the retail yards in the coun- 
try, where that would be an inducement to 
build, although that would not make a differ- 
ence in the cities, where the price of build- 
ing materials is not so great a factor. 

Mr. Kiefner having just completed a two- 
year term in Congress, told what the Govern- 
ment is doing for the lumber dealer, and began 
with details of the standardization. movement 
inaugurated by Secretary Hoover, of the De- 
partment of Commerce, to reduce the number 
of items the lumber dealer would have to carry 
in stock. ‘‘I do not expect that we are going 
to standardize types of buildings altogether, yet 
there is need for reform in the type of build- 
ings in the United States,’’ he said. ‘‘How 
many of you dealers hear complaints that 
houses do not stand up any more; that they 
do not last as long as they formerly did. How 
many frequently hear complaints that shingles 
are no good; that you can not buy a good roof 
any more; that lumber does not last as long as 
it did thirty years ago? Most ofgyou have 
heard these complaints. I have heard them.’’ 

The speaker declared that when the looked 
about him and saw the houses, he was not sur- 
prised at these complaints. ‘‘You see floors 
sagging from rot, built out of the greenest kind 
of sap pine; roofs with slate fallen off after 
four or five years; houses painted with material 
that resembles that much whitewash,’’ he con- 
tinued. ‘‘Houses do not stand as well as they 
did thirty or forty years ago, it seems to me. 
Lumbermen should try to sell the best material 
possible for the purpose that it is to be used, 
rather than to sell something cheap.’’ 


Retailer’s Interest in Reforestation 


Mr. Kiefner then told what the Government 
is doing to promote reforestation, in which he 
held the retail lumberman has a deep interest. 
‘*Many of the great lumber manufacturers have 
become deeply interested and are replanting 
cut-over lands,’’ he said, stating that the Mis- 
souri legislature should make it possible to pur- 
sue reforestation in this State. He said that 
there were 1,500 uses for lumber, requiring 
about twenty-three billion cubic feet each year. 

Mr. Kiefner pointed out the necessity for a 
reduction of the corporation Federal income 
tax, which lumbermen should work for. He 
declared that he voted for the farm relief bill, 
which was later vetoed by President Coolidge. 
He thought that the measure should have been 
passed, that later any defects could have been 
remedied. 

‘‘Honesty, truth, fair dealing and square 
shooting’’ were given as his conception of the 
principles upon which the lumber business is 
founded. ‘‘ All we ask for is fair dealing. We 
are optimists. We are not pessimists. If ad- 
versity meets some line of our business, we en- 


Some of the Subjects Discussed 


deavor to find ways and means to overcome it 
by finding another line to take its place. We 
are all citizens of this great country, interested 
in its institutions and its liberties, and we are 
all prepared to do our part in sustaining its in- 
stitutions and upholding its laws. I am proud 
that I am a lumberman.’’ 

During his address Mr. Kiefner declared 
‘*that traveling men have always been my 
friends. I would like them to know that where 
I am, they are welcome.’’ When he sat down, 
R. C. Bridges, a salesman for the T. H. Garrett 
Lumber Co., St. Louis, Mo., arose and thanked 











E. D. FERGUSON, 
Blytheville, Ark. 


Questions Mr. Ferguson Asks 
Himself Before Granting 
Credits: 


. Are they financially responsible? 


2. Will they come in and pay or will 
we have to send out a collector? 


3. Would you be willing to stand good 
for the account? 


4. Have you the correct address? 

5. Have you definitely understood the 
terms of sale noted on invoice? 

6. Have you description sufficient for 
filing lien? 

7. Will the account be tolerated or ap- 
preciated? 


_ 




















Mr. Kiefner and proposed three cheers for him, 
which were given. 

Mr. Kiefner’s address was preceded by an 
invocation by Rev. Charles H. Morton, an ad- 
dress of welcome by Mayor James A. Barks, 
and a response by J. H. Tiller, of Bloomfield, 
and reports of Secretary W. T. Nethery, of 
Hayti, and Treasurer O. F. Pfefferkorn, of 
Chaffee. 


Service Rendered by Lumber Merchant 


The suggestion that a meeting of all Missouri 
lumber dealers be held in Jefferson City, the 
capital, some time in 1928, was made by E. E. 
Woods, of Kansas City, secretary-manager of 
the Southwestern Lumbermen’s Association, the 
subject of whose address was, ‘‘ Why Is a Lum- 
ber Association?’’ Missouri now has four lumber 


associations, and a movement is now on to or- 
ganize a fifth, with Springfield as its center, he 
said. ; 

It-has been a gradual evolution, but the transi. 
tion of the lumber merchant during the 25 years 
is apparent, said Mr. Woods. Formerly the game 
was to get all you could. The public mistrusted 
the dealers; they were enemies as competitors and 
gave their customers as little as possible. A com- 
paratively small number belonged to or attended 
their trade association, and if one paid association 
dues did not wish it known, and if he left home 
to attend a convention, kept the fact very quiet, 

Today a lumber merchant seeks to render sery- 
ice. He has knowledge of the materials he sells 
and tells his customers the truth about them. He 
helps create a desire in his community for homes. 
He has available plans and architectural service 
to assist his customers in choosing wisely, that 
the home they build may be a real home with fea- 
tures that make it livable. 

He advises with his customers as to financing 
the home. In most cases he is prepared to supply 
practically all of the materials that go into the 
edifice. He handles wares that are nationally 
known and nationally advertised. He knows his 
costs and they are consistent with dealers operat- 
ing in the same line under similar conditions. The 
public has confidence in his values. He is proud 
of his affiliation in his trade association, and 
knows its value to him. His relations with his 


competitor in his home city and nearby towns are 
cordial. 


Mr. Woods said that most manufacturers wish 
to market their products along accepted lines 
through dealers and that those who do not 
should be honest enough to declare their policy. 
‘*They are free agents and may sell according 
to any rule they elect,’’ he added. ‘‘ Lumber 
associations carry no black list, they do not 
attempt to coerce, but they do preach the doe- 
trine of dealer distribution, and progress is 
being made.’’ 


Silent Forces That Sell Goods 


‘‘Salesmanship’’ was discussed by Emery 
Eade, general manager of the Arkla Sash & 
Door Co., Little Rock, Ark. He said that 
‘when a man shows that he is a little better 
than his word and a little bigger than his prom- 
ises, he is a salesman,’’ and advised: ‘‘Do not 
underestimate your competitor nor overestimate 
yourself. ’’ . 

The ‘‘silent forces that sell the goods’’ were 
enumerated as follows: ‘‘ Efficiency, display of 
goods, simplicity and completeness of your es- 
timate or your proposal, courtesy, quality and 
service.’’ The speaker stressed the importance 
of window displays. Mr. Eade closed his talk 
by repeating ‘‘A Salesman’s Ten Command- 


ments,’’ as published in the AMERICAN Lrw- 
BERMAN. 


Solving Fewer Bad Debts Problem 


The two essentials in solving the problem of 
‘‘Fewer Bad Debts,’’ the subject assigned to 
E. D. Ferguson, manager for the E. C. Robin- 
son Lumber Co., Blytheville, Ark., were to ex- 
ercise greater care in the granting of credits 
and more diligence in the collection of accounts. 

Questions asked the applicant for credit go 
into details much the same as the instalment 
houses do, Mr. Ferguson said. ‘‘Do not sell 
anyone you can not force to pay if force is 
necessary,’’ he advised. ‘‘Do not sell farmers 
on fall terms.’’ 

Instead of sending out one statement, three 
are sent out each month. Ten percent discount 
is allowed on cash purchases. Liens are filed 
at the end of 90 days. If necessary, the 
‘“sweating’’ process is used to get delinquents 
to pay up. Registered letters enclosing state- 
ments are sent when some customers say they 
failed to get statements. 

As a result of care in granting credit and 
efficient collection methods, the credit losses of 
the Blytheville yard have averaged four-tenths 
of 1 percent over a period of one year. 
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THURSDAY MORNING 

[Special telegram to AMBRICAN LUMBERMAN] 

CapE GIRARDEAU, Mo., March 17.—The first 
of two speakers at the Thursday morning ses- 
sion of the convention was A. C. Gauen, of 
Collinsville, Ill., president of the Gauen Lum- 
per Co. and former president of the Illinois . 
Lumber & Material Dealers’ Association, who 
discussed ‘‘Collections.’’ He said that in Illi- 
nois conditions had been improved during the 
last three years, and sales are being made on 
the basis of what is ordinarily termed 30 days. 
Good salesmanship includes collections, Mr. 
Gauen said. Lumbermen should learn from 
bankers that one of their best assets is to be 
able to say no and yet keep the good will of 
the applicant for credit. ‘‘Once upon a time 
a man would become insulted if you asked him 
for a statement, but that day is past,’’ said Mr. 
Gauen. Just as a bank should have a state- 
ment, so should a retail lumber dealer know 
the financial condition of the applicant. ‘‘ The 
best time to do your collecting is when the con- 
tract is made. You can not run the lumber 
business on a cash basis, but if you will have 
a definite understanding as to the terms when 
you make the sale, nine times out of ten it 
will help in the collection of account.’’ 

Mr. Gauen said that instalment selling at- 
tracted some dealers, because of the added 
profit which was made necessary. The diffi- 
culty with instalment selling was that the 
lumber dealer is competing with too many other 
lines for the wage earners’ dollar. People 
obligate themselves to pay more than they can 
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afford after paying for the necessities of life. 
In Collinsville, dealers are competing with de- 
partment stores in St. Louis in instalment 
selling. 

‘‘What happens to the fellow who hasn’t 
enough money to pay all of the fives, tens and 
twenties he has agreed to pay?’’ Mr. Gauen 
asked. ‘‘Why, the merchant that is on the 
job, the merchant who has the best system of 
collection gets his. The retail lumber dealer 
should see to it that he gets there ahead of the 
other fellow. 


Stimulating Prompt Payment 


The speaker said that in Illinois the lumber 
dealers were trying to get their money on the 
tenth of the month following the sale, although 
some places still have the idea that settle- 
ments should be made every six months or 
annually. To stimulate prompt payment, a 
discount of 2 percent is given if paid on the 
tenth, after which 7 percent interest is charged. 


Mr. Gauen said that while only about four 
or five lumber dealers are operating on a cash 
basis and these have customers sign dray 
tickets which are discounted at the bank, he 
expressed the opinion that in time the lumber 
business would be conducted on a strictly cash 
basis as it is done in other lines. When an 
aecount is over four months old, he considers 


it a slow account, and after five months it is 
subject to drastic methods. Do not be too 
eager to sell and always have a definite date 
of settlement, he advised. He believed that it 
was not good practice to put too much money 
into a business; that it should not be overcapi- 
talized, as money can be borrowed from the 
banks if necessary during the peak periods. 
‘<Don’t fool yourself. If you have an account 
on your books for a year you might as well 
charge it off, as it is not worth anything to 
you,’’ he advised. 

Mr. Gauen said that his company recently 
sold a lumber yard, the book accounts of which 
they had retained and on which they expected 
their losses would not be more than one-tenth 
of 1 percent. In closing he admonished lum- 
ber dealers to ‘‘do your collecting at the time 
of sale, by definite terms.’’ 


Modern Merchandising 


C. H. Walker, of Cincinnati, Ohio, spoke on 
‘*Merchandising,’’ in which he declared that 
‘*good will’? was the most important thing 
in modern merchandising. To obtain good will, 
he said it was necessary to advertise, The three 
forms of advertising, he suggested, were news- 
papers, show windows and direct mail. 

Mr. Walker said that the local newspaper 
was the best form of advertising, as every one 
read the local paper. He said that manufac- 
turers wanted to sell their products for, instead 
of to, the dealer and would be glad to pay half 
of the cost of such advertising. Show windows 
were important, as they tied up the newspaper 
advertising and here, too, the manufacturer 
would help by providing the proper material. 
Direct mail would constantly keep before the 
prospect what you have to sell and the fact 
that you want his business. 

‘*Some merchants don’t believe in advertis- 
ing,’’ he said, ‘‘because they have been in 
business for say forty years and declare that 
everybody knows them. This is a fallacy, be- 
cause new people are constantly coming into 
the community. Merchants should let the peo- 
ple in their community know that they want 
their business. The mail order business has 
been built up that way. Let the retail lumber 
dealer keep constantly his business before the 
minds of the people of the community so that 
they will think of him when they are ready to 
buy building materials. Let the people know 
you want their trade.’’ 


THURSDAY AFTERNOON SESSION 


Officers were reélected at the afternoon ses- 
sion, as follows: 

President—Charles E. Kiefner, J. Tlapek Lum- 

. ber Co., Perryville. 

Vice President—W. B. Massey, Miners Lumber 
Co., Bonne Terre. 

Secretary—W. T. Nethery, East Arkansas Lum- 
ber Co., Haiti. 

Treasurer—O. T. Pfefferkorn, Chaffee Lumber 
Co., Chaffee. 

It was voted to hold the 1928 meeting in 
Cape Girardeau, the date to be left to the 
officers. A code of ethics was discussed and 
approval expressed, but its final adoption was 
left for the president and secretary to decide. 

The subject of trade ethics was discussed 
by J. L. Leslie, vice-president Leslie Lumber 
& Supply Co., Pine Bluff, Ark., the first speaker 
of the afternoon, who declared that the mat- 
ter touched the dealer from three angles: Be- 
tween dealer and customer, between dealer 
and dealer, and between dealer and whole- 
saler. 

‘“As to the first,’’ said Mr. Leslie, ‘‘ what 
comprises ethical conduct is so generally un- 
derstood, and there is such general obedience 
to the mandates of honest business policy that 
it would be a waste of time to discuss that 
aspect of the subject. 

‘“Between dealer and dealer there is no need 
for a written code of ethics, because, if I 
go out on a job my competitor has sold and 
stir up trouble with his satisfied customer I 
do not have to consult paragraph two of the 
eode to know I am in the wrong.’’ Because, 
he added, there is the golden rule to follow. 

In discussing ethics between the dealer and 
the wholesaler, Mr. Leslie said: 

1—The retail dealer has no exclusive franchise 
for handling building materials. In other words, 


the mere fact that you have a lumber yard in your 
town does not entitle you to handle all the build- 
ing materials used in your territory. 

2—The wholesaler has the right to make any 
sales policy he sees fit. That is, there is no law, 
legal or moral, to prevent the distributer from 
selecting any method that appeals to him. Devia- 
tion from the heretofore accepted method of dis- 
tribution from wholesaler to retailer to consumer 
is manifested in three ways pointed out by the 
speaker. 

8—Some manufacturers have eliminated the job- 
ber and retailer and are selling direct to the trade. 
With this class we have no quarrel. 

4—Some manufacturers in their zeal for sales 
have added to their customers those who are not 
dealers, but merely consumers. 

5—Some manufacturers have ostensibly dealt 
with. the dealer, but their contact is more with the 
consumer than with the dealer. 

The retailer has the right to buy from whom 
he pleases. The remedy for trade abuse is not to ° 
plead, but to fight. And in such a fight your only 
weapon is your buying power—the combined buy- 
ing power of those engaged in the fight. 

P. A. Johnson, of Cincinnati, Ohio, discuss- 
ing ‘‘Direct Mail Advertising’’ urged lumber 
dealers to make greater use of this form of ad- 
vertising to the end that they may thereby 
realize more benefits in a tie-up with the na- 
tional advertising done by manufacturers. 

George Riddle, of Dexter, Mo., a banker and 
a lumberman, gave some interesting sidelights 
on the conduct of a bank. 

The annual banquet of the association was 
given tonight in the Idan-Ha Hotel. President 
Kiefner presided. The address of the evening 
was delivered by Robert L. Ward, of Caruthers- 
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ville, Mo. Rev. J. Pendleton Scruggs gave the 
invocation and The Teachers’ College male 
quartette entertained. The banquet was fol- 
lowed with dancing. 


Maple Sugar and Forestry 

INDIANAPOLIS, IND., March 15.—Apparently 
cognizant of the fact that even the most affable 
legislators sometimes grow sour on the job, 
Walter B. Ringo, prominent Center Point (Ind.) 
farmer, conceived a new plan recently for court- 
ing the favor of colleagues. ‘‘Gentlemen,’’ he 
said before a noon adjournment, ‘‘I am inter- 
ested in the bill to increase the State forestry 
tax levy and I would like to see some action on 
it. If you will step outside after adjournment, 
you may sample some choice maple sirup from 
my farm. As you sip it, keep in mind the fact 
that it comes from trees and that we need more 
trees.’’ 

‘“‘TIs this a bribe?’’ questioned the floor 
leader. 

‘‘Let’s hurry up with this. I’m getting hun- 
gry,’’ interrupted the speaker of the house and 
said to be a good judge of maple sirup. The 
measure was one of the first handed down dur- 
ing the afternoon and there was not a word of 
objection to its provisions on the part of the 
members. The bill provides for an increase of 
100 percent in the forestry levy. 
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Associations Plans and Activities 


March 21—Louisiana, East Texas, Alabama-West Florida 
Mississippi. and Tri-State Mill Managers’ Associa- 
tions, Roosevelt Hotel, New Orleans, La. Joint 
meeting. 


March 21—Long Leaf Pine Manufacturers’ Association, 
New Orleans, La. 


March 22-23—Southern Pine Association, Roosevelt Hotel, 
New Orleans, La. Annual. 


March 22-23—Southern Forestry Congress, Jacksonville, 
Fla. Annual. 


March 24—North Carolina Pine Association, Monticello 
Hotel, Norfolk, Va. Annual. 


April 1—Eastern Lumber Salesmen’s Association, Phila- 
delphia, Pa. Annual. 


April 12—Appalachian Hardwood Club, Hotel Sinton, 
Cincinnati, Ohio. Monthly meeting. 


April 12-14—Lumbermen’s Association of Texas, Texas 
Hotel, Fort Worth, Tex. Annual. 


April 13-15—National Association of Wooden Box Man- 
ufacturers, Palmer House, Chicago. Annual. 


April 14-15—Arkansas Association of Lumber Dealers, 
Little Rock, Ark. Annual. 


April 20-21—National-American Wholesale Lumber Asso- 
ciation, Ambassador Hotel, Atlantic City, N. J. An- 
nual, 


April 21-22—Central Kansas Lumbermen’s Association, 
Salina, Kan. Annual. 


April 21-22—Millwork Cost Bureau, Congress Hotel, Chi- 
cago. Annual. 


April 26—Roofer Manufacturers’ Club, Dempsey Hotel, 
Macon, Ga. Monthly meeting. 


April 28-29—National Lumber Manufacturers’ Associa- 
tion, Congress Hotel, Chicago. Annual. 


May 3—National Committee on Wood Utilization, Wash- 
ington, D. C. Annual. 


May 3-5—Chamber of Commerce of the U. 8. A., Wash- 
ington, D. C. Annual. 


May 9-11—Associated Cooperage Industries of America, 
Hotel Jefferson, St. Louis, Mo. Annual. 


May 12—Georgia Retail Lumber & Millwork Association, 
Macon, Ga. Semiannual. 


May 16-17—Loyal Legion of Loggers & Lumbermen, 
Portland, Ore. Semiannual meeting board of directors. 


May 23—Plywood Manufacturers’ Association, Palmer 
House, Chicago. Spring meeting. 
(SQ 2222222 aEs 


Long Island Dealers’ Meeting 


New York, March 14.—The Long Island 
Dealers’ Association will hold its spring meet- 
ing on Wednesday, March 23, at the Garden 
City Hotel in Garden City, L. IL., George H. 
Bahr, the secretary, said this afternoon that 
many questions of importance were pending 
before the dealers, but there would be no fixed 
program. 

The recent announcement of a corporation be- 
ing formed among Long Island yards has cre- 
ated quite a lot of comment, but those most 
interested have delayed all news with the gen- 
eral announcement that ‘‘There will be more 
to say later on.’’ 


Chamber of Commerce Annual 


WASHINGTON, D. C., March 14.—Under the 
heading ‘‘ The New Business Era,’’ problems of 
current interest to American business will be 
considered at the fifteenth annual meeting of 
the Chamber of Commerce of the United States, 
to be held here May 3-5. This national gather- 
ing of business men will focus its attention on 
important economic changes now taking place 
in the nation’s business life. The new com- 
petition, with entire groups battling for mar- 
kets, hand-to-mouth buying, installment selling, 
improved business standards, trade relations 
committees, more adequate statistical informa- 
tion, elimination of waste and a score of other 
modern developments will be discussed. 

Some 1,500 chambers of commerce and trade 
associations in every state inthe Union have 
been invited to send delegates to the meeting. 
Likewise individual invitations have been sent 
to outstanding business executives, leaders in 
various branches of industry, finance and com- 
merce. 

In connection with the annual meeting it is 
planned to hold a joint general session with 
the business men and officials from Latin 
America who will be in Washington for the 
Third Pan-American Commercial Conference. 
President Coolidge will address this joint meet- 
ing, which will be held on the evening of May 
8. The Latin American business men will rep- 
resent all the nations to the South. 

The topies included in the program of the 
Pan American Commercial Conference have 


been formulated primarily with a view to af- 
fording an opportunity for the consideration 
of those problems that are now confronting the 
American republics in their international trade 
relations, and to discuss means of overcoming 
the obstacles that may retard the normal growth 
of inter-American trade. For this reason in- 
vitations have been sent to the governments and 
to commercial and other associations of the 
American republics. 


Central States Safety Congress 


Kansas City, Mo., March 14.—When the first 
annual Central States Safety Congress convenes 
here April 13, industrialists from the fifteen 
commonwealths between the Rockies and the 
Mississippi will have a first chance to get to- 
gether and discuss common problems. This 
giant meet is sponsored by the National and 
Kansas City Safety Councils and various re- 
gional bodies and also includes public, home and 
school safety sessions. Opening with a general 
session April 13, there follows an industrial gen- 
eral session, at which these subjects will be pre- 
sented: ‘‘Organizing the Plant for Safety,’’ 
‘*Every Foreman a Safety Director’’ and 
**Keeping the Safety Committee Alive.’’ 

The logging, lumbering and woodworking sec- 
tion will be represented by a large delegation, 
and a special session for this group will be 
held on April 14. J. C. Rodahaffer, Penrod 
Walnut & Veneer Co., Kansas City, Mo., will 
preside. Louis Glazer, Dierks Lumber & Coal 
Co., Kansas City, Mo., will speak on ‘‘ Safety in 
Lumber Manufacturing and Logging.’’ ‘‘ Fire 
Hazards in Woodworking Plants’’ is the sub- 
ject of a speech by H. Hazelton, manager fire 
prevention department, United States Epperson 
Underwriting Co., Kansas City, Mo. T. J. 
Healy, T. H. Mastin & Co., Kansas City, Mo., 
talking about ‘‘Point of Operation Guards in 
Woodworking Plants,’’ will conclude the session. 

All sessions affecting this group will be held 
at the Muehlebach Hotel. A special rate of one 
and one-half fares for the round trip on the 
certificate plan will apply for delegates attend- 
ing the Congress. 


Wholesalers to Discuss Arbitration 


New York, March 14.—Since the directors’ 
meeting in November the members of the Na- 
tional-American Wholesale Lumber Association 
have been considering a referendum which will 
bring out the viewpoint of the members on the 
application of the principle of compulsory arbi- 
tration to non-members of the National-Ameri- 
ean, whose membership in other associations does 
not involve the compulsory arbitration require- 
ment. Heretofore, the National-American has 
bound its members to arbitrate disputes not only 
with other members but with members of’ any 
other recognized trade association and this re- 
quirement has been in effect since March, 1923. 

The National-American expected that its op- 
eration of the compulsory plan would result in 
other lumber associations enacting similar pro- 
visions. The National-American’s own experi- 
ence with arbitration has been so successful, and 
it was so hopeful that the principle would be- 
come generally adopted in the industry, that it 
has been willing for nearly five years to obligate 
its members to compulsory arbitration without 
the slightest degree of reciprocity. That is, it 
obligated its members to arbitrate with others 
who could demand arbitration under the associa- 
tion by-laws but could themselves deny the privi- 
lege to association members under reversed cir- 
cumstances. 

There has been a feeling among the members 
that after this five-year leadership on the part of 
the National-American, it is now only fair to 
give some consideration to requesting reciprocity 
on the principle of compulsory arbitration. This 
is one of the subjects which will be considered at 
the association’s convention at Atlantic City, 
April 20-21. 


Urges Commercial Arbitration 


Boston, Mass., March 14.—Daniel Bloom- 
field, manager of the retail trade board of the 
Boston Chamber of Commerce, was the prin- 
cipal speaker at the monthly luncheon of the 
Massachusetts Wholesale Lumber Association, 
held in the Chamber of Commerce Building 
last Thursday. The wastefulness of business 
in this country is appalling, Mr. Bloomfield told 
the wholesalers, it runs into millions of dollars, 
He said: 

Former Secretary of Commerce Redfield was 
right when he called us the I. W. W.—the Indus- 
trial Wasters of the World. Part of this waste 
comes from unnecessary litigation. If only half 
of the cost of litigation could be saved we would 
be considerably enriched. Our courts are clogged 
with untried cases which often take several years 
before they reach trial. Each year sees an in- 
creasing number of cases. This is why the move- 
ment for commercial arbitration, or the settle- 
ment of business disputes out of court by certain 
procedure, is gaining support of business men. 

(BSG 2222228 

Association Secretary in Business 

JACKSONVILLE, Fua., March 14.—E. C. Har- 
rell, for many years secretary of the old Georgia- 
Florida Sawmill Association, which recently 
changed its name to the Southeastern Forest 
Products Association, has announced his resig- 
nation from that organization. Mr. Harrell will 
engage in the lumber commission business in 
Jacksonville and because of his wide acquaint- 
ance both among producers and buyers, he will 
quickly build up a substantial business in that 
line. Mr. Harrell is located at 1949 Forbes 
Street, Jacksonville. 


Penn Retail Directors Meet 


PirrspurGH, Pa., March 15.—The board of 
directors of the Retail Lumber Dealers’ Asso- 
ciation of Pennsylvania met last Friday, the 
February meeting having been dispensed with 
on account of the annual convention of the 
association having been held early in that 
month. The directors were much pleased with 
the success of the convention. 

Optimism was voiced in the reports on busi- 
ness conditions by most of the directors. There 
was some diversity of views as touching various 
communities, and all were based on winter con- 
ditions. The industry is generally slow, as is 
usual at this season, but with the opening of 
spring a great improvement is expected. 

Hart B. Daugherty, of Indiana, Pa., the new 
president of the association, assumed office at 
this meeting of the directors, who outlined plans 
for a campaign of education during the ensu- 
ing year. 


Buffalo Exchange Annual 


BuFrraLo, N. Y., March 15.—The fortieth an- 
nual election of the Buffalo Lumber Exchange 
was held on March 11 with the following re- 
sults: 

President—Burton H. Hurd. 

Vice president—Charles N. Perrin. 

Secretary-treasurer—John S. Tyler. 

Directors—Burton H. Hurd, Charles N. Perrin, 
William P. Betts, Harold Hauenstein, Harry Rob- 
lin, Oliver J. Veling, Gerard Zimmermann, William 
L. Blakeslee, Henry I. George, Elmer J. Sturm 
and John S8. Tyler. 

The nominating committee was composed of 
Harry L. Abbott, who gave the report; William 
A. Perrin and F. Chase Taylor. A report was 
also made by Ganson Depew, chairman of the 
financial committee. 

The lumber exchange committee appointed to 
draft a memorial to John W. Chamberlain, for 
many years correspondent of the AMERICAN 
LUMBERMAN and other trade papers, consisted 
of Millard S. Burns, chairman; A. J. Chestnut 
and R. E. Fairchild. The memorial is as fol- 
lows: 

The members of the Buffalo Lumber Exchange, 
having learned of the death of Mr. John W. 
Chamberlin, hereby express their sorrow and ex- 
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—— 
tend sincere sympathy to his bereaved wife. 

Although not a member of our exchange, Mr. 
Chamberlin’s business often brought him in con- 
tact with our members and he was always an in- 
yited guest at our regular summer outings. We 
jearned to know him as a man of fine attainments 
and of sterling character; one who was always 
faithful, fair and trustworthy in the discharge 
of his duties. We honor his memory. We shall 
miss his friendly fellowshfp. 

Resolved, That this memorial be entered upon 
the minutes of this meeting and a copy of it be 
sent to Mrs. Chamberlin. 


Illinois District Activities 
The Bureau County Club will hold its annual 
meeting at Preston, Ill., on March 23 at a 7 
o’clock dinner in the Clark Hotel. The prin- 
cipal features of the meeting will be the elec- 


tion of officers and addresses to be made by 
Ed. M. Faber, of Peoria, and O. 8. Hutchins, 





Peterpiperisms 


Prize Contest 
FOR MARCH 


Open to any lumberman, or the 
employees of lumbermen. No em- 
ployee of the AMERICAN LUM- 
BERMAN may enter this contest. 


Each contestant may submit as 
many Peterpiperisms for each con- 
test as he desires. 


Each Peterpiperism must be a 
complete sentence and must say 
something about wood, lumber, 
home building, or the lumber in- 
dustry. Prizes will be awarded on 
the basis of originality and clever- 
ness, and winners will be announced 
in the issue of the AMERICAN — 
LUMBERMAN next after the date 


each contest closes. 


Peterpiperism Contest for March 
ends March 31, 1927. 


First Prize .......$5.00 
Second Prize ..... 3.00 
Third Prize ....... 2.00 
Fourth Prize ...... 1.00 


The letter for the month of March 
will be “F.” The words must all 
begin with the letter “F.’”’ The ex- 
amples given below are just sam- 
ples showing how the letter “P”’ is 
used instead of the letter “F,”’ desig- 
nated for March. 


Pondosa Pine, providentially pro- 
vided, perfectly prepared, pleasingly 
produced, positively provides provident 
people pleasant, permanent, practical 
palaces. 

Popular priced pickets preperly 
placed prevent pilferers purloining 
pears, peaches, plums. 

All entries must be addressed to 
Contest Editor, AMERICAN LUM- 
BERMAN, 431 South Dearborn 
Street, Chicago, Ill., must be 
plainly marked with the month of 
the contest and must be in Con- 
test Editor’s hands by the day con- 
test ends. 


See Wanted and For Sale 
Department for examples of 
Piperisms. 











of Freeport. J. F. Bryan, secretary of the 
State association, will also be in attendance as 
a guest. The present officers of the Bureau 
County Club are R. 8S. Davis, Preston, president, 
and A. M. Thompson, Manlius, secretary. 

The Henry-Mercer Counties Club will hold a 
meeting at Kewaunee, Ill., on March 24, be- 
ginning with a noon dinner at the Parkside 
Hotel. The officers of this club are T. H. John- 


ston, Kewaunee, president; and C. W. Burns, 
Joy, secretary. 


Ontario Branch Organization Effected 


Toronto, ONT., March 14.—Organization was 
completed on March 10, in connection with the 
new branch of the Ontario Retail Lumber Deal- 
ers’ Association, preliminary organization for 
which was effected on Feb. 24. Both meetings, 
which were held at Simcoe, Ontario, in the Bat- 
tersby Hotel, were well attended. At the March 
10 meeting the temporary officers were con- 
firmed with the addition of one name, and are 
now as follows: Chairman, W. J. Bailey, Jarvis; 
secretary, R. G. Wyckoff, Vittoria; committee: 
W. R. Cutting, Simcoe; C. H. Fick, Simcoe; 
K. J. MeCall, St. Williams; A. Bailey, Hagers- 
ville; and E. M. Pennington, Otterville. 

A number of the special difficulties experi- 
enced by dealers in the counties of Norfolk, El- 
gin and surrounding district were discussed and 
experiences of each member in regard to how 
they could best be handled were explained. A 
roundtable discussion of the market followed. 

Another meeting has been arranged, to be 
held at Nelles’ Hotel, Jarvis, Ont., on May 5. 


Texas Convention Program 


Houston, TEx., March 14.—The official pro- 
gram for the forty-first annual convention of 
the Lumbermen’s Association of Texas, to be 
held April 12, 13 and 14 at the Texas Hotel, 
in Dallas, has been prepared and, judging from 
the subjects to be discussed, will be an unusual 
convention. The first business session will be 
held Tuesday afternoon, April 12, with the re- 
ports of the officers, followed by an address by 
Gov. Dan Moody, a report on the Lumbermen’s 
Underwriters, by James M. Rockwell, a talk 
by Cato Sells, on ‘‘ Home Ownership,’’ conclud- 
ing with the report of the entertainment com- 
mittee. 

A number of addresses are scheduled for the 
Wednesday morning session, including Panhan- 
dle conditions and their effect on the lumber 
business, by U. N. Olver, Amarillo; by Thomas 
8. Sayles, Abilene, on the West Texas Lumber- 
men’s Association, and by W. A. Wadley, Hous- 
ton, on Rio Grande conditions. L. R. Putman, 
merchandising counsel, Southern Pine Associa- 
tion, Chicago, will deliver one of his character- 
istie addresses, after which a skit will be put 
on by the West Coast Lumber Bureau, Seattle, 
Wash. This will be followed by short talks by 
past presidents of the Texas association. 

The addresses will be continued Wednesday 
afternoon, G. H. Zimmerman, Waco, discussing 
fire insurance rates and new phases of the pro- 
posed uniform mechanics’ lien act. How re- 
tailers can cooperate with the cement manu- 
facturers will be discussed by a representative 
of the Portland Cement Association, Dallas, 
John M. Winter and Walter R. Welch, both of 
Fort Worth, will discuss the value of the build- 
ing and loan association. A representative of 
the trade extension committee on sheet steel will 
tell what that committee is doing for the re- 
tail lumberman. P. E. Turner, of Houston, will 
discuss the value of association work. A. B. 
Mayhew will discuss cost accounting, and A. F. 
Sheldon, Dallas, will take up the subject of 
trade ethics. 

At the Thursday morning session, Miers 
Johnson, of Sweetwater, wiil tell how shingle 
ordinances can be combatted. O. N. Cloud, of 
New Orleans, will tell what the Longleaf Yel- 
low Pine Manufacturers’ Association is doing 
for the retail dealer. The Thursday morning 
session will come to a close with the opening of 
the question box, which is expected to cover a 
discussion of present-day problems of the re- 
tailer from the smallest village to the largest 
city, led by Chairman E. P. Hunter, of Waco. 
The convention will close Thursday afternoon 
with the reports of committees, election of 
officers, and selection of a 1928 meeting place. 

With each announcement of the convention, 
sixteen suggested questions covering every 
phase of the conduct of the retail lumber busi- 
ness are being sent out, with the request that 
those who receive these questions check those 
that they particularly would like to see answered 
and add any other questions that would make 
an interesting discussion. These are to be re- 
turned promptly to J. C. Dionne, secretary of 
the association. 





Height 5%”, length 1014”, 
width 6);”. 


This Cedar Chest 
FREE to you 


Here is an unusual FREE Offer of a beautiful 
metal trimmed Treasure Chest or Vanity Box that 
will be a delight to every girl’s heart. 


Made from Tennessee Aromatic Red Cedar, silk 
lined, mirror in top, large size with Corbin lock and 
key, given away FREE. With every LCL order of 
Oak and Maple flooring of 1,000 ft. or more at 
LCL prices we will deliver to you prepaid one of 
these useful Treasure Chests FREE. 


Just cut this out, pin to your order and you will 
get this unique Treasure Chest without charge. 
Price without order $3.50; West of Denver $4.00. 


Flooring shipped direct from mill, or locally from Chicago. 
Any quantity, delivered anywhere. 








NEW ADDRESS—3403 WEST 48TH PLACE 
Phone Virginia 0200 CHICAGO 








3-19-27 








Sawmills That 
Stand the Gaff 


of steady running and prove effi- 
cient under emergency conditions 
must be scientifically designed and 
built right in the beginning. For 
thirty-seven years we have been 
doing this and more too for saw- 
mill operators. Our engineering 
service embraces everything from 
selecting the site to operating the 
mill for you. Learn more about 
our service now. 


“THRALLESHEA 


ICAL SAWMILL ENGINEERS AND DESIGNERS > 
Lake Charles. La. 





























Fix Your Credit Loss 


in Advance 


You can state pretty cormntety every 
item in your over-head expense btit one— 
your credit loss. That you can only guess 
at. And how often you miss the mark, 
you, only, know! Because of present con- 
ditions, your credit loss -is' more of a 
problem than ever. 

If the year’s total covered credit losses 
exceed a certain previously agreed upon 
percentage of your gross sales, we repay 
the excess. 

Thus your credit loss for twelve months 
is determined in advance and nothing can 
increase it. 

The cost of Credit Insurance is small 
compared to the security afforded. 


Over $9,500,000 paid to our policyholders 
The American Credit-Indemnity Co. 


OF NEW YORK 
511 Locust St. 1751 Ill. Mer. Bank Bldg. 537 Mer. Exch. Bldg., 
St. Louis; Me. i 


Chicago IN. San Francisco, 
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Dealers 


whoare Pushing 
Out for More 
Lumber Sales 


In the “Realm of the 
Retailer’ (see each 
week’s issue of the 
AMERICAN LUMBER- 
MAN) written by an edi- 
tor who is constantly 
visiting lumber dealers 
throughout the United 
States you will find fre- 
quent mention of dealers 
who are selling more lum- 
ber by selling ‘Homes 
Complete.” 

You can do that, too, 
if you have our 


New House 


Plan Book 


Twenty-three homes 
illustrated with floor 
plans are shown therein. 

You can loan it to 
prospective home build- 
ers for selecting the house 
plan best suited to their 
needs. 

Sample newspaper ad- 
vertisements for featur- 
ing these plans in your 
local newspaper are now 
appearing in the AMER- 
ICAN LUMBERMAN. 

Send ‘today for your 
free copy of book. 


American fimberman 


431 So. Dearborn St. 
CHICAGO 

















Among the Lumber Clubs 


Hartford District Club Activities 


SoutH MANCHESTER, CONN., March 14.— 
Nate B. Richards, of the Manchester Lumber 
Co., South Manchester, has been appointed 
chairman of the next meeting of the Hartford 
District Lumbermen’s Club, and he announces 
that the session will be held at ‘‘The Rain- 
bow,’’ a popular resort about five miles from 
here, later this month. A nice dinner and 
social time have been arranged. 

At the last meeting of the club, held at the 
Hotel Arrigoni, Middletown, John C. Barry, 
president of the Strong & Hale Lumber Co., 
Portland, presided as chairman. The program 
consisted of informal talks by different mem- 
bers on the business situation and _ business 
ideas, an address by Mr. Barry on the annual 
convention at Syracuse, N. Y., of the North- 
eastern Retail Lumbermen’s Association, and 
a talk by Rex Brown of the Long-Bell Lumber 
Co., on ‘*Lumbering in the Great Northwest,’’ 
illustrated by moving pictures. Thirty-two 
members were present, representing thirteen re- 
tail lumber firms in the Hartford district. 


SARA aa: 


Texans to Play Golf 


Houston, TEx., March 14.—The semiannual 
golf tournament of the Lumbermen’s Club has 
been set for Monday, March 21, at the Houston 
Country Club course. All lumbermen, whether 
or not members of the clubs, are eligible. 

The lumbermen’s tournament has become a 
classic for club affairs in Houston and always 
brings out a big field and creates much rivalry, 
both between opposing teams and among the 
individual players. At the last event, held at 


lands. He said fire protection in the forests has 
reached a high degree of perfection. ‘‘ We have 
reduced the percentage of disastrous fires to a 
minimum,’’ he said. Members of the club were 
amazed as the colonel told what the Government 
is doing. The radio is now being employed, 
with the telephone and other agencies, includ. 
ing an organization that ranks in perfection to 
the United States army, to protect our forests, 

Col. Greeley made special emphasis of the 
fact that the United States is looking forward 
with success to the perpetuation of the nation’s 
timber resources. Secondly, he emphasized the 
fact that the water supply, which is dependent 
upon trees, is not being neglected. 

The forester spoke of the forests of Alaska. 
He declared they are adapted especially to pa- 
per making and will supply the demands for 
pulp indefinitely. 

Joseph F. Murphy, one of the staunchest of 
the club’s supporters, followed Col. Greeley as 
speaker. Mr. Murphy spoke on the humorous 
side of the lumber business. Frank A. Niles, 
first president of the club, was not present to 
help celebrate the anniversary. 

Col. Greeley was the dinner guest of the 
Nylta directors at the National Republican Club 
before the meeting. There were more than 125 
Nyltarians present and all voted it a big night. 


Lumbermen Hear Talk on Wood Boxes 


JACKSON, Miss., March 14.—The feature of 
the Jackson Lumbermen’s club meeting held 
last Thursday was an addresse by Murray Bass, 
general manager of Rathborne, Hair & Ridgway 
Co., box manufacturer of this city. Mr. Bass 








THE MAN WITHOUT— 


A clean record is safer out of politics. 

An honest smile makes a poor salesman. 
Enthusiasm is like a car without gasoline. 

A work he can respect is a man without life. 
Someone to love is never an optimist. 

A conscience is like a truck without a steering gear. 
A friend has no one to blame but himself. 








River Oaks last September, the Long Leafs won 
by a margin of 40 points over the Short Leafs. 
Harry Dean, captain of the Long Leafs, cap- 
tured top honors with a net of 72, and is the 
holder of the silver loving cup. Jack Cooke, 
new president of the Lumbermen’s Club, was 
captain of the Short Leafs. Within the next 
few days, and as soon as all entries are in, new 
captains and new teams will be selected. 

R. W. Wier, who captured the silver cup in 
the first tournament of the Club in 1925, has 
announced that he will put up the winner’s cup 
for this event. There will be numerous other 
prizes. 


Club Hears Chief Forester 


New York, March 14.—With its membership 
approaching the 700-mark and every man a 
booster, the Nylta Club celebrated another of 
its big nights last Friday. Col. W. B. Greeley, 
United States forester, was the speaker of the 
evening. He had been the first man to address 
the club at its first meeting. Last Friday marked 
Nylta’s seventh anniversary. Col. Greeley made 
a special effort to be here. 

The forester told the club members that they 
need have no fear of losing their jobs because 
of a dearth of timber. The time is coming soon, 
Mr. Greeley said, when Uncle Sam will be in 
a position to supply the lumberman with from 
6,000,000,000 to 7,000,000,000 feet of lumber a 
year if they need it. 

‘‘The Government has no apprehension of 
the future of our timber industry,’’ said Mr. 
Greeley.. He gave the Government a big boost 
for its work in behalf of rehabilitating forest 


described the factory of the company and the 
processes used in manufacture and stated that 
from 600,000 to 700,000 board feet of rotary 
cut lumber were kept instock by the concern 
at all times to meet manufacturing needs. About 
50,000 feet of sap gum are also kept in stock. 
Mr. Bass also told of the superior merits of the 
wood container for shipping most articles and 
asked for the céoperation of the lumbermen in 
extending the markets for this product. 

The semiannual election of officers will be 
held by the club at its meeting next week. 


Ignorance Hurts Lumber Business 


MINNEAPOLIS, MINN., March 15.—The lum- 
ber business must get down to the basis of the 
layman’s understanding, not only when he is a 
purchaser but when he is discussing the eco- 
nomic phases of the industry. 

This is the opinion of D. H. Bartlett, of 
Weyerhaeuser Forest Products, who spoke 
Thursday night before Twin City wholesale and 
retail lumbermen and salesmen. 

Mr. Bartlett said that when a lumberman sells 
lumber to a prospective home builder or a man 
making alterations or repairs he should be able 
to give figures, not by the 1,000 feet, but on 
the amount needed to do the job. That’s in- 
terpreting the costs in terms which the buyer 
understands. 

The lumber industry, according to Mr. Bart- 
lett, is suffering from a lot of misinformation. 
The speaker, citing many oft-repeated declara- 
tions by misinformed persons, denied that the 
timber is nearly all gone; that the lumbermen 
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are despoiling the forests by reckless methods; 
that the lumbermen are taking the timber and 
are not giving attention to reforestation; that 
the lumber is not of the high quality as former- 
ly; or that lumber costs too much. 

"He gave exhaustive answers to all of these 
contentions. There is more standing timber 
today than all the timber cut into lumber since 
the Pilgrim Fathers landed. He emphasized 
that the lumber industry is the third largest 
in the country, with its great payrolls, and that 


Hoo-Hoo 


Twin City Hoo-Hoo Active 


MINNEAPOLIS, MINN., March 15.—The Twin 
City Hoo-Hoo Club bowling team has captured 
the first place in the Civic League in Minne- 
apolis. The team members also finished in first 
and second place in high three-game totals. 
Members of the team took part in a dinner last 
night at the Nicollet Hotel. They celebrated 
their league victory and awarded prizes. 

The Twin City Hoo-Hoo Club is making plans 
to participate in the observance of American 
Forest Week which is to be celebrated through- 
out the United State April 24 to 30. The club 
here last year carried on an extensive campaign 
as Friends of the Forest. In response to a re- 
quest from the International Hoo-Hoo organiza- 
tion’s officers, the club in the Twin Cities plans 
to give active codperation in Minnesota. 


Pleads for Co-operation 


PORTLAND, ORE., March 12.—Arthur A. Hood, 
of Minneapolis, Snark of the Universe of the 
Coneatenated Order of Hoo-Hoo, told some 
sixty-five men of the lumber industry what can 
be accomplished for the benefit of the industry 
through loyal, whole-souled codperation and co- 
ordination, when guest of honor at a dinner here 
under the auspices of the Portland Hoo-Hoo 
Club. He said that if only the 6,000,000 people 
in the United States who are identified with the 
lumber industry and lumber trade themselves 
would practice what is being preached for great- 
er utilization of forest products the output of 
the country’s mills would promptly be consumed. 
Instead of doing so, however, he emphasized, 
many examples are seen of lumbermen and work- 
ers in the lumber trade thoughtlessly patroniz- 
ing substitutes and thereby aiding the com- 
petitors. 

Introducing the distinguished visitor, E. D. 
Kingsley, president of the West Oregon Lum- 
ber Co., lamented the fact that the dining room 
was not filled to capacity with members of the 
Portland club. He said it displayed an apathy 
that ‘‘almost made one who had been through 
the mill for many years feel like withdrawing 
and let the devil take the hindmost.’’ 

‘*It is pathetic to recall,’’ continued Mr. 
Kingsley, ‘‘that in 1909 all the lumber manu- 
factured was consumed, while now sawmill 
wrecks are to be found all along the road.’’ 

Mr. Hood, however, said he was not at all 
discouraged by the comparatively small at- 
tendance, because he knew that the spirit was 
all right. He said he had become an industrial 
missionary and had chosen for his text ‘‘ Better 
understanding of the lumber industry by the 
lumbermen themselves.’’ Every lumberman 
should be a sub-missionary to make the other 
lumbermen hit the sawdust trail, he urged. At 
fifteen retail lumber dealer conventions he had 
attended on his country-wide trip he said the 
major thought had been given to merchandis- 
ing and never before, he said, had he heard so 
many constructive ideas advanced. ‘‘But,’’ 
said he, ‘‘there is a cloud on the horizon; the 
break between the manufacturer and the re- 
tailer.’? The retailer, he said, explains that he 
is no longer a retail lumberman but a dealer 
in building materials. During the last twenty 
years, he said, the per capita lumber consumption 


has decreased 40 percent while other lines of - 


building material have shown increased con- 
sumption. He said he had been told that bil- 


lions upon billions of feet of lumber are sold 
annually at a loss. 


trees mature and die and unless they are cut 
they do not serve mankind. 

Reforestation and conservation of forests has 
been a movement in which lumbermen have been 
outstanding workers, the speaker said. 

Lumber grades are institutions which have 
come to enhance the value of forest products. 
Misunderstanding and ineffective methods in 
merchandising are responsible for the conten- 
tion that the prices of lumber are too high, the 
speaker said. 


Activiti 

Blame for this situation he cast upon what 
he diagnosed as the hookworm of individualism. 
Citing examples of how the steel industry had 
prospered through codperation, he thought it 
time for the lumbermen to arrive at industrial 
consciousness, instead of continuing to work at 
cross purposes and fighting each other. Of all 
the remedies suggested, he said, none would 
prove of value without codperation and codrdina- 
tion. 

‘‘The lumber manufacturer of today,’’ he 
said, ‘‘faces two roads, one of which he must 
take, codrdination or disintegration. I am in- 
clined to think he is going to chose codrdination. 
A cable must be forged to obtain codrdination.’’ 

He thought it strange that Hoo-Hoo today 
in the eastern and middle States is doing more 
for the lumber industry than it is in the great 
lumber producing States of Oregon and Wash- 
ington. ‘‘The voice of Hoo-Hoo should be heard 
in all civie affairs. It should be a great power,’’ 
he concluded, amidst a storm of applause. 

Before closing, Mr. Kingsley stated that a 
move was on foot in Portland to pass an ordin- 
ance prohibiting the use of finish lumber above 
the seventh floor in buildings. He termed the 
scheme an outrage that should draw a fire so 
hot that the present regulations bearing on this 
part of construction be repealed and making the 
sky the limit. He assured the gathering that 
the matter was receiving attention. 


Boston Club Arranges a ““Wow’”’ 


Boston, Mass., March 15.— The ‘‘ annual 
smoker’’ committee of the Harry L. Folsom 
Hoo-Hoo Club No. 13, of Boston, has arranged 
a program for Friday evening, March 25, that 
is positively a ‘‘wow,’’ according to Treas- 
urer Fred W. White. Leading boxers of New 
England, including ‘‘Scoops’’ White, of New 
Bedford, Lou Bogash, of Bridgeport, Joe Cos- 
tello, the ‘‘ Fighting Chief’’ of Boston, Harry 
Goldstein, flyweight champion of New England, 
and others of fistic fame, are listed on the card 
of events. 

Many acts from the Keith Vaudeville Ex- 
change have also been signed, and in addition 


there are some attractive misses scheduled to’ 


show the latest possibilities in Charleston and 
Black Bottom dances. Ruggles Hall, Roxbury, 
is to be the scene of the affair. 


News from Hoo-Hoo Headquarters 


Sr. Louis, Mo., March 15.—‘‘ Parson’’ Peter 
A. Simpkin, chaplain of International Hoo-Hoo, 
spoke at the regular luncheon meeting of the 
Hoo-Hoo Club of St. Louis at the Chamber of 
Commerce last Thursday, discussing the need 
of cooperation among lumbermen to solve the 
problems which have contributed to industrial 
instability. Julius Seidel, past Snark of Hoo- 
Hoo, also spoke briefly at the luncheon. 

Parson Simpkin also spoke at the formal 
opening of a new retail yard of the Julius Seidel 
Lumber Co. at Ellisville. From St. Louis, the 
parson went to St. Paul, Minn., to speak on 
Wednesday and Thursday before officials of the 
Great Northern Railway. 

Following these appearances he will return 
to his home in Santa Monica, Cal. 

Word was received at International Hoo-Hoo 
headquarters here that A. E. Stonehouse, of the 
Fruit Growers Supply Co., Hilt, Cal., Viceger- 
ent Snark for the Hilt district, is arranging for 
a coneatenation to be held March 30. 








Order New 


SAWS 
KNIVES 
FILES 


Or Have your Saw 
Repairing and 
Knife Grinding 
Done by Experts 


Send it 








SERVICE 
STATION 


A Full Stock of 
NEW 


SAWS-KNIVES 
FILES 


Ready to ship from any 
Simonds Service Station 


Band Saws 

Metal Saws 
Tempered Knives 
Red Streak Knives 
Shaper Steel 





Circular Saws 
Inserted Tooth Saws 
Points and Shanks 

** Tungsweld” Knives 
Moulding Blanks 


SIMONDS 


Saw and Steel Co. 


“The Saw Makers’”’ 
ESTABLISHED 1832—FITCHBURG, MASS. 


Chicago, Ill. Memphis, Tenn. Seattle, Wash 
Boston, Mass. Atlanta, Ga. Montreal, Que 
Detroit, Mich. Portland, Ore. Toronto, Ont. 
New York City San Francisco, Cal. Vancouver, B.C. 
New Orleans, La. St. John, N. B. 
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Northern Wood 


Rust-Owen Lumber Co. 


DRUMMOND, WIS. 











Manufacturers of Wisconsin 
WHITE PINE 
Hemlock and 
Hardwoods 


White Pine Pattern, Flask and 
Shop Lumber our specialty 











Drewed EXTRA STANDARD” 








Some Attractive Values 


4/4 Birch No. 1 C. &B....350,000" 8/4 Maple No. 2 Common. 75,000" 

4/4 Birch No.2 Com..__. .75,000° 4/4 Basswood No.1 C.&B..45,000" 

4/4 Birch No. 3 Com......, 150,000 8/4 Basswood No.1C.&B..28,000" 

4/4 Maple No. 1 C.&B.....75,000" 8/4 Basswoed No.2 Com. ..18,000" 

8/4 Maple No.1. &B....100,000° 8/4 Ashand ElmL. R.......10,000° 
Hemlock Lath 4’ and 32” 


Write for description and prices. 


Hales Timber Go., Inc. 
FIFIELD, WISCONSIN 








JACKSON & TINDLE, Inc. 


MANUFACTURERS 
Mills at Pellston and Munisjng, Mich., and Jacksonboro, Ont. 


Maple, Elm, Birch, Beech 
Basswood, Hemlock, Pine 
Spruce. Cedar Shingles 


Main Office, BUFFALO, N. Y. 


Sales Office: 605 Murray Bldg., Grand Rapids, Mich. 
Kindly address all inquiries care Dept. 7 











Remember 


Mershon, Eddy, Parker Company 
SAGINAW, MICHIGAN 

Specialize in Mixed Cars of WHITE PINE and 

BASSWOOD Lumber, Siding, Ceiling, Flooring, 

Sash, Doors, Blinds, Window Frames, Mouldings 

and Box Shooks from SAGINAW. 


Western White Pine and Idaho White 
Pine for direct shipment from Idaho. 























17> 17 
VON PLATEN-FOX COMPANY 


Iron Mountain, Michigan 





Manufacturers of 17 different species 
of Northern Hardwoods 
17 17 











Baughman’s Buyer 
and Seller 


A well known calculator for standard lumber sizes 
to which is appended a considerable number of use- 
ful miscellaneous tables A'‘l« ditions have full cut- 
inindex Desk size, 300 pag s 5x7 nches. red water- 
pene flexible leather, $4 00; black seal grain, $5 00; 

lue morocco leather, gilt edges, $ 00; brown imita- 
tion leather, $3.00. Pocket edition, 3'4x6 inches, 
with cut-in indexes. 


in Silk Cloth, $1.50; Red Leather, $2.00 
Blue Morocco with Gilt Edg , $3.00 


FOR SALE BY 
American Lumberman 





431 So. Dearborn St, Chicago, IIL. 
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Southern Pine Convention Plans 


New Or.EANS, LA., March 14.—Trade exten- 
sion and a general discussion of outstanding 
problems confronting the yellow pine industry 
will occupy a prominent place on the program 
of the twelfth annual convention of the South- 
ern Pine Association, at the Roosevelt Hotel, 
New Orleans, March 22 and 23. An unusually 
interesting program has been prepared by the 
officials of the association and it is expected that 
this year’s attendance will be one of the largest 
ever drawn by these conventions. 

The Tuesday morning session will open with 
an invocation by Dr. George 8. Sexton, presi- 
dent of Centenary College, Shreveport, La. 
President A. J. Peavy will make his annual ad- 
dress which will be of an economic nature and 
will be followed by Secretary-manager H. C. 
Berckes who will present his report on the im- 
portant achievements of the association during 
the last year. 

Nathan Adams, president of the American 
Exchange National Bank, Dallas, Tex., will then 
address the gathering on ‘‘ Economic Conditions 
in the South’’—a topie of timely importance 
to the industry. A talk which is expected to 
stir much enthusiasm among the assembled lum- 
bermen will be made by John H. Kirby, Hous- 
ton, Tex., chairman of the Central Committee 
on Lumber Standards on the subject ‘‘ What 
Standardization Means to the Lumber Indus- 
try.’’ 

The Tuesday afternoon session will be 
launched well with an address, ‘‘ How Improved 
Manufacture Will Help in the Marketing of 
Southern Pine,’’ by J. M. Bissell, of Laurel, 
chairman of the committee on production and 
refinement. E. J. Hurst, Brookhaven, chairman 
of the trade extension and market research com- 
mittee, will then take the floor and tell in his 
address, ‘‘ Progress in Trade Extension,’’ what 
strides are being made by the association to 
break down sales resistance to and improve 
marketing conditions of southern pine. 

Following Mr. Hurst’s remarks, there will be 
an interesting discussion of important problems 
involved in the manufacture and sale of the 
product. This discussion will be extensive in 
scope and will be participated in by attending 
members of subscriber mills and officials of the 
association. The first day’s business will be 
completed by an address, ‘‘The Need for Na- 
tional Trade Extension,’’ which will be made 
by H. B. Hewes, Jeanerette, La., chairman of 
the National trade extension committee. 

‘*Building Statisties,’’ an address of major 
significance to the industry, made by one of 
the most prominent authorities on building in 
the country—Truman 8S. Morgan, president of 
the F. W. Dodge Corporation, New York City, 
will open Wednesday’s morning session. In his 
address Mr. Morgan will resort to cold facts 
and figures to show the lumbermen what is oc- 
curring in the construction field. Although Mr. 
Morgan’s talk will be of a statistical turn he 
may be depended upon to maintain his reputa- 
tion of injecting a warm interest into his words. 

Frank J. Herlihy, president of the Mid-Con- 
tinent Construction Co., Chicago, will be the 
next speaker on the program and will devote his 
talk to the ‘‘Uses of Southern Pine.’’ Mr. 
Herlihy has always been a staunch believer in 
lumber, particularly in southern pine. This affin- 
ity for the southern product was strengthened 
after the Mid-Continent Construction Co. had 
used 30,000,000 feet of it in the construction 
of Wacker Drive, Chicago. Mr. Herlihy’s talk 
is expected to be of outstanding interest to at- 
tending representatives of Southern Pine Asso- 
ciation subscriber mills. 

‘*The Value of Advertising,’’ will be an im- 
portant contribution to the program by R. B. 
White, Kansas City, chairman of the advertis- 
ing committee. L. R. Putman, merchandising 
counsel of the association, will then take the 
floor and speak on ‘‘Up-to-date Methods of 
Merchandising Southern Pine.’’ Dr. Gus W. 
Dyer, of-Vanderbilt University, Nashville, who 
aroused much enthusiasm at the last annual 


convention of the association, will again address 
the southern pine manufacturers. Dr. Dyer’s 
talk this year will be concerned with ‘‘In- 
dustrial Democracy.’’ 


A considerable portion of the last day’s after- 
noon session will be devoted to the nomination 
and election of directors. Following this the 
resolutions committee will make its report and 
J. F. Carter, field representative, will address 
the gathering on the subject of ‘‘ Industrial 
Surveys and the Organization of Salesmen’s 
Groups.’’ The convention will be brought to a 
close with the report of Leo Kraemer, field en- 
gineer. 

On Monday, March 21, the day preceding the 
Southern Pine Association’s convention, five 
southern sawmill managers’ associations, many 
of whose members are southern pine subscribers, 
will meet in joint session at the Roosevelt 
Hotel, New Orleans. It has been pointed out 
that not only should all of the managers of 
the mills be present at this joint meeting, but 
also superintendents and possibly foremen, all 
of whom would profit from the discussions. 


Saw Man Uses Transatlantic Phone 


INDIANAPOLIS, IND., March 14.—Nelson A. 
Gladding, vice president and general sales man- 
ager of E. C. Atkins & Co., of this city, had the 
distinction of being the first Indianapolis man 
to use the new transatlantic radio telephone 














N. A. Gladding, of E. C. Atkins & Co., Indian- 
apolis, Ind., making telephone call to Wolver- 
hampton, England 


service between Indianapolis and London, Eng- 
land, to complete a business transaction. On 
the day this service was opened up recently, 
Mr. Gladding called up T. W. Simpson, man- 
aging director of John Shaw & Sons, Wolver- 
hampton (Ltd.), wholesale ironmongers at Wol- 
verhampton, England, to solicit business, and 
obtained a substantial order for Atkins saws, 
tool and saw specialties, amounting to several 
thousand dollars. Wolverhampton is sixty miles 
northwest of London. Mr. Simpson expressed 
great appreciation of the honor of being the 
first recipient of the radio telephone message 
from the Atkins organization, and was delight- 
ed to get such quick service on his order. The 
rate from Indianapolis to London is $78 for a 
three-minute call, and $26 for each additional 


- minute, and this telephone conversation lasted 


several minutes. In making the call and book- 
ing this order, Mr. Gladding and E. C. Atkins 
& Co. simply lived up to their slogan, ‘‘ Atkins 
Always Ahead.’’ 
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I Knew Him When 
I knew him when he didn’t own 
A dollar to his name, 
And yet he worked along alone 
Until the moment came 
He had enough to buy a horse, 
And soon he had a team, of course, 
And soon a contract he possessed, 
Instead of working for the rest. 


I knew him when he sat behind 
A desk of solid oak, 
And many men their heads inclined 
To listen when he spoke. 
He had a mill, a stand of pine, 
A little, dinky railroad line; 
Had reached the point where folks begin 
To tell how lucky you have been. 


I knew him when—and this was just 
A week or so ago— 
When—well, a lot of good men bust, 
And bust before they know. 
He lost the pine, he lost the mill, 
The little railroad down the hill, 
He reached the point when people say 
They knew that he’d go broke some day. 


I knew him when—and, when I think 
Of both his ups and downs, 
And know it wasn’t due to drink, 
Or women in the towns, 
I think that I admire him more 
Today than any time before, 
Although he’s down to just one horse— 
But soon he’Il have a team, of course. 


I knew him when he had enough 
To please his every whim, 

And, when the road of life grew rough, 
That didn’t alter him. 

He said he took his chance, and lost, 

And now the man who bossed was bossed, 
But still he kept his head erect, 
And kept his smile and self-respect. 


I knew him when—God bless him, too! 
I’ve known him poor and rich, 
And poor again; and yet, all through, 

It didn’t matter which, 
He kept his kindness and his grin, 
Although he saw the others win, 
And_.soon he’ll be on top again— 
I know, because I knew him when. 


We See b’ the Papers 


Mussolini says that a woman is only a paren- 
thesis in a man’s life. We would say a ?. 


People wonder why more marriages are not 
a success; but how many collars fit the shirt? 


It was probably the short skirts that gave 
Mussolini the idea that woman is a parenthesis. 


Now college students are committing suicide. 
It was about the only thing left that they hadn’t 
committed. 


It is a good thing that Mr. Dawes presides 
over the Senate, because a pipe is simply awful 
around a House. 

Tom Mix, a moving picture actor, was burned 
by a blank eartridge. These moving picture 
two-gun men ought to keep away from guns. 


A picture believed to be a Van Dyck was pur- 
chased at an auction for 50 cents. That is what 
we have always thought about ‘‘old masters.’’ 


There are more judges and lawyers in French 
insane asylums than men of any other profes- 
sion, but in this country there aren’t near 
enough. 


Trying to find a method of farm relief that 
will be fair to everybody seems to be a good 
deal like looking for a black cat that is white 
all over. 

The United States, it appears, not only has a 
general, but several of them, including one 
named Gen. March, It is easy to guess what his 
first name is. 





Al Smith’s idea of farm relief, as we under- 
stand it, is to give the farmer back his licker, so 
he can drive into town Saturday afternoon and 
forget his troubles. 


Every time we pass a farm with fine buildings, 
up-to-date machinery all under shelter, a sedan 
in the yard and a tractor in the field, we won- 
der where that farmer got his relief. 


Prohibition is the cause of the distress in the 
corn belt, says Representative Black, of New 
York, another one of those Congressmen who 
think they have to talk wet. Well, if prohibi- 
tion hit us anywhere, that is about the spot. 


Custodian Ballard of the Wisconsin State capi- 
tol announces that ‘‘any employee showing visi- 
ble signs of intoxication or having liquor on 
their person * * will be promptly dismissed.’’ 
Read that sentence twice, and then just think of 
all the money Wisconsin has spent on its uni- 
versity. 

Of course, it might be suggested to Mr. Bal- 
lard that any employee of the State who violates 
the law ought to be dismissed. Apparently 
around the Wisconsin capitol the crime is not 
the crime but getting caught at it. Recently 
charges against a Chicago detective were 
dropped because he proved he was in a speak- 
easy elsewhere at the time. 


A lot of people who think they 
have trouble aren’t even married 


Between Trains 


HAMILTON, OnI0.—These two-night stands 
are getting to be quite the thing with us, and 
we like it. The other day it was Indianapolis, 
today and tomorrow it is Hamilton, and next 
week it is Stevens Point. The Hamilton Real 
Estate Board was the host at tonight’s dinner, 
and’ tomorrow night it is to be the Woman’s 
City Club. Mayor Harry Koehler, jr., who is an 
authority on gas and garbage, took to us im- 
mediately. You seldom see a mayor who knows 
good literature like Harry does. He bought all 
our books, not only that, but two of each. The 
mayor’s scheme is this: if he doesn’t like a 
book, he has an extra copy to give to a friend, 
and get even that way. If the mayor intends to 
use them for campaign purposes, we’ll claim 
this much for them: they may be bad, but cam- 
paign cigars are worse. 

Of course, the mayor had nothing to do with 
us coming here. He was just present in his of- 
ficial capacity (and Harry’s official capacity is 
not to be sneezed at) to see that we went away 
again. Jack Northway, acknowledged by the 
other Chamber of Commerce secretaries to be 
America’s greatest Chamber of Commerce 
secretary, and we mean it, really brought us-to 
town. It was our third visit in about three 
years, and we found that Hamilton had grown 
as much in that time as it had in the previous 
decade, and it never was any slouch. Now they 
are building a fine new hotel costing around 
$650,000, and the Chamber of Commerce got 
the money right around town. 


If the worst should come to the 
worst, you can eat the wurst 


Death in a Great City 


(The following letter received by the Chicago 
Tribune is illuminating. How’d you like to live 
in a place where you didn’t own a piece of 
ground big enough to bury a dog?) 


Chicago, Feb. 10.—I would like to know if there 
is a cemetery in Chicago for the burial of pet 
dogs. If not, what is the proper disposal to make 
of same? A Lover oF Dogs. 


Would You Marry a Lumberman? 


DeaR Poet: You never can tell, Sir, you never 
can tell what you'd do the next time but if the 
lumberman was the same one I married this time, 
well, I know what I would do. They're so de- 
pendable. 

Mrs. E. W. S., Lexington, Ky. 











Oak Flooring 


That Brings 
Sales to Dealers 


Meadow River Oak Flooring 
is manufactured from famous 
West Virginia Oak—the cream 
of the Oak timber in the Ap- 
palachian district. 

It takes the eye of carpen- 
ters, contractors and home 
owners and as a result has 
proved a real sales builder for 
dealers who sell it. 

You can buy it in mixed cars 
with the other items listed 
below. 


Let us have your inquiries. 


THE MEADow River LumBER Co. 
RAINELLE, W. VA. 


MEADOW RIVER 
—OAK FLOORING— 


White and Red Oak Flooring, Maple, Birch and 
Beech Flooring mixed with Poplar Siding, 
Oak, Chestnut, Birch, Poplar and Basswood 
interior trim, kiln dried or air dried hardwoods. 
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Create a 


Wood Favorable. 


Atmosphere 


in Your Community 


Have you ever felt that 
if your community knew 
more about the wonder- 
ful qualities of wood and 
its uses you would sell 
more lumber? 


In its interesting new 
book, “Touch Wood!”, the 
American Lumberman 
has made it possible for 
you to bring home to 
people in your commun- 
ity the admirable qualities 
of wood. 


By sending copies of 


Ad 


to some of the more promising 
prospects in your community, 
you can create a wood favor- 
able atmosphere which will un- 
doubtedly result in more lum- 
ber sales for you. 





“Touch Wood!” will give 
people in your community a 
greater respect and higher re- 
gard for your business. 64 
entertaining pages, fully illus- 
trated, easily understood. 


No one can read it without 
having a finer feeling for wood. 


Single Copies 50c. 


Sent on approval, money back if 
not satisfied. 


Write for special prices 
on larger quantities. 


431 So. Dearborn St. 
CHICAGO 
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Week’s Developments in § 


Changes in Arkansas Companies 

LirTtLeE Rock, ARK., March 14.—Announce- 
ment has been made by the Union Lumber Co., 
of Hot Springs, Ark., that following the recent 
acquisition by B. E. Halpin and associates, of 
its largest mill, the Industrial Wood Products 
Co., at Little Rock, effective March 15 the office 
will be moved from Hot Springs to 1823 Wood- 
row Street, Little Rock, from which point sales 
from all the company’s mills will be handled. 
While much of the output of the Industrial 
Wood Products Co. will be manufactured for 
and sold to industrial trade, probably 60 per 
cent will be marketed through the regular re- 
tail yards. The Union Lumber Co. announces 
that with this plant and its other mills, it will 
be in position to market an output of 125 cars 
a month. 


Lumber and Sheds Burned 


Lake CHARLES, LA., March 14.—The dry 
sheds and approximately four million feet of 
lumber at the plant of Hillyer Deutsch Edwards 
(Inc.) at Mab, La., were destroyed by fire last 
Friday. Although a strong wind was blowing 
at the time, through the combined efforts of 
fire fighters and apparatus from Oakdale and 
the local mill crew, the fire was confined to the 
sheds, and the mill plant was saved. 

J. B. Edwards of Oakdale, president of the 
company, estimated the loss at about $200,000, 
but stated that operations would be resumed 
today and work of rebuilding the sheds would 
start immediately. This plant of Hillyer 
Deutsch Edwards, Inc., is located about seven 
miles from Oakdale, where the company’s big 
hardwood mill is situated. 


Increase in Lumber Car Requirements 


ATLANTA, GA., March 14.—In a forecast for 
the second quarter of 1927, reports to the South- 
east Shippers Advisory Board, in session here 
March 11, indicate an increase in freight car re- 
quirements of 15 percent over the first quarter 
so far as lumber and forestry products go. Re- 
porting for the committee on this commodity, 
E. W. Owens says that as a whole ‘‘the outlook 
is good,’’ also that ‘‘the lumber industry as a 
whole is in fair condition; production is normal, 
orders are fair and stocks are normal.’’ 

Other divisions with outlook about the same as 
lumber and forestry, include brick, clay and clay 
products, cotton, furniture, grain and grain 
products, iron and steel, machinery, sugar and 
miscellaneous. Those expecting substantial in- 
creases for the second over the first quarter are 
cement, coal and coke, cotton seed and products, 
fertilizer and fertilizer materials, crushed stone, 
sand, gravel and slag, naval stores, pulp, paper 
_ products, petroleum and products and tex- 
tiles. 

There were more than five hundred registered 
at the Atlanta meeting. Thirty-three reports 
from as many railroads showed that 3,500 new 
freight cars costing about $9,000,000 had been 
bought this year and that the roads had put out 
in the three months $13,000,000 for new equip- 
ment. 

The lumber and forestry situation as set out 
by Chairman E. W. Owens is given below: 


Southern Pine 

The car requirements for April, May and June. 
1927, as compared with the same period 1926, ac- 
cording to reports received from representatives of 
the southern pine mills should be approximately 
the same as for the same period of 1926. 

An increase in business over the first three 
months this year indicates a 15 percent additional 
car supply will probably be needed. 

The southern pine mills report that their car 
requirements for April, May and June, 1927. 
as compared with the same period 1926 will be the 
same which is based on the fact that there is a 
nominal production of lumber throughout this 
section, and this stock undoubtedly will be mar- 
keted, and naturally their prediction is that simi- 
lar car supply will be required. As to the second 
quarter of this year requiring a 15 percent larger 


——_ 


supply than during the first quarter of 1927, the 
estimate is based on the theory that there are ae. 
cumulated stocks which must be moved, and with 
the opening of spring an increased demand for 
lumber in the North and East is anticipated. 


Cypress and Hardwood 

From reports received from the cypress and 
hardwood mills the second quarter of 1927 will 
show a decided improvement over the first quar- 
ter of this year and the representatives of the 
cypress and hardwood mills look for decided im- 
provement in their markets. 

A report received from the Southeast Forest 
Products Association through its traffic manager, 
whose mills are a barometer of conditions in 
Florida, indicates that they do not anticipate a 
movement for April, May and June, 1927, of more 
than 80 percent of the movement for the same 
period of 1926. 

Car supply for April, May and June, 1927, will 
be approximately 10 percent in excess of trans- 
portation required for the first three months of 
this year. 

The decrease for April, May and June, 1927, 
as compared with same period, 1926, is based on 
the following: That a very material portion of 
the movement for April, May and June of 1926 
was consumed in southeastern territory, especial- 
ly North and South Carolina, Alabama, Georgia 
and Florida, and because of the restriction in the 
purchasing power of the agricultural interests in 
the Carolinas, Georgia and Alabama, with its natu- 
ral spread to manufacturing interests, especially 
in the textile line, we can not expect that territory 
to absorb this year more than within this per- 
centage the amount of their absorptions for the 
same period of 1926. As _to Florida, this State 
is still feeling the effect of the storm of last Sep- 
tember, and while it is not fair nor proper to gage 
its requirements by the abnormal conditions ob- 
taining in 1926, and while it is felt that the build- 
ing activity for April, May and June, 1927, will be 
healthy, we must still consider the fact that there 
are yet vast quantities of distress lumber still 
within the State. Especially is this true as to 
stocks of wood from the Pacific coast, which are 
still piled high at most of the port cities. 

The estimate on car requirements from the same 
mills is approximately 10 percent in excess of the 
preceding three months as based on conditions ex- 
isting in the southern States, exclusive of Florida, 
which State will not use any more lumber than 
it did in January, February and March. 


Interesting Lecture on Forestry 


LAKE CHARLES, LA., March 14.—The feature 
of the Rotary Club luncheon last Tuesday was 
an address by H. N. Wheeler, lecturer for the 
United States Forest Service, assisted by N. 
D. Canterbury, State forester, of New Orleans, 
and G. T. Henegan, forest ranger for this dis- 
trict. Mr. Wheeler delivered this lecture at 
Bogalusa a few days previously. His lecture, 
illustrated by a series of remarkable stereopti- 
econ slides, embraced a discussion of the uses 
of lumber, the value of timber as a watershed 
protection, and its value in protecting wild 
game. 

The lecturer stated that there were 4,000,000 
acres of idle lands in Louisiana, land that is 
bringing in no taxes. He elaborated on the 
erying need for lumber for homes, furniture 
and industrial needs; pointed out that the rail- 
roads need 125,000,000 railroad ties each year; 
pulp is needed for paper and rayon; turpentine 
and rosin are needed in all of our modern ac- 
tivities. 

He showed pictures of deserted milling towns 
where the remains of prosperous communities 
are now scenes of desolation and waste. And 
in contrast to this condition he showed other 
pictures of milling communities where activities 
are continuous because of reforestation work 
which enables mills to continue their operations 
indefinitely. Other slides illustrated the dam- 
age done to young trees by forest fires. Mr. 
Wheeler explained that fires do not destroy 
eattle tick or boll weevils but that they do burn 
up approximately $120 worth of valuable fer- 
tilizer per acre in destroying the rotting leaves 
and vegetable matter. 

A number of beautiful slides showed views 
of our national forests where trees are con- 
stantly cut and sold but not until they are ready 
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for the market. And in these forests every 
effort is made to protect the young forests and 
preserve the baby trees. 


R. E. Krause, of the Krause & Managan 
Lumber Co., presided at the meeting and in- 
troduced the speaker. 
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Concentrates Offices at El Paso 


Et Paso, Tex., March 14.— Announcement 
has been sent out to the trade by the Cady Lum- 
ber Corporation, advising that on and after 
March 21, the general executive offices of that 
corporation, and also the sales and accounting 
departments, will be located on the tenth floor 
of the First National Bank Building, in this 
city. After that date, all correspondence con- 
cerning orders, inquiries and remittances should 
be addressed to the corporation at El Paso, 
Tex., from which point all lumber will be billed. 
The announcement concludes with a cordial in- 
vitation to all lumbermen to visit the Cady 
Lumber Corporation at its new offices. 

Diseussing this concentration of the office 
forces in El Paso, James G. MeNary, president 


outhern Producing States 


enough to accommodate all of the activities 
without crowding. 

A feature of the main office will be some 
magnificent reproductions of photographs of 
timber and mill scenes taken by an AMERICAN 
LUMBERMAN staff photographer on the com- 
pany’s holdings at MeNary and Flagstaff. 
These enlarged photographs finished in sepia 
and mounted on panels form a beautiful wall 
decoration and already have attracted great in- 
terest from visitors who have had an opportun- 
ity to inspect the new offices before their occu- 
paney. 

With the completion of work that has been in 
progress for some time connected with the in- 
stallation of a big battery of dry kilns, the 
Cady Lumber Corporation plants are swinging 
into full production, and it is expected that 
the two plants at McNary and Flagstaff will 
turn out approximately 150,000,000 feet an- 
nually of ‘‘Cady Quality’’ Arizona white pine. 
With its facilities for the rapid drying and 
handling of this large production, the company 
is now in position to handle orders promptly 
and in any quantity, either in straight carloads 
or mixed carloads. A specialty is made of high 




















An interior view of historic Christ Church in Alexandria, Va., where George Washington wor- 
shipped, his pew being shown at left with the open door. The pews are said to be made of solid 
mahogany, the rails natural, with the seats etc. painted white 





of the corporation, said that after due delibera- 
tion it had been decided to locate the general 
offices here because of the strategic position 
occupied and the ease with which communica- 
tions may be maintained with the mills at Me- 
Nary arid Flagstaff and with the great south- 
western lumber consuming territory. 

The executive offices of the Cady Lumber 
Corporation have been located at 347 Madison 
Avenue, New York City, the sales office has been 
located at Holbrook, Ariz., while the account- 
ing department for the Flagstaff and McNary 
units has been located at MeNary. Under the 
new arrangement, all of these various depart- 
ments will be consolidated in the new offices 
at El] Paso. : 

Handsome and commodious offices are being 
completed on the tenth floor of the First Na- 
tional Bank Building in this city. Under the 
supervision of a prominent architect, the offices 
have been planned with a view to economy in 
operation and at the same time making them 
attractive in appearance and commodious 


elass finish and molding, but the output of 
building lumber of all kinds has been increased 
and the corporation is prepared to take care 
of the general requirements of the retail lum- 
ber trade as well as the box trade and railroad 
demand. 

President James G. McNary is devoting con- 
siderable personal attention to the sales depart- 
ment and plans to have all the sales representa- 
tives visit the mills during the coming spring 
months, in order that they may become fully 
acquainted with the timber, the manufacturing 
methods and the products of the Cady Lumber 
Corporation, and be prepared to talk to their 
trade with full knowledge of Cady quality 
Arizona white pine. A. J. MeQuatters, chair- 
man of the board, will devote considerable per- 
sonal attention to the manufacturing operations 
at McNary and Flagstaff. 

The new offices in El Paso have been com- 
pleted, furniture is now being installed, and the 
various office forces all will reach El] Paso in 


_ time for the opening on March 21. 
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Change of Address 


On April 2, 1927, 
we will move our 
offices to 


JACKSONVILLE, 
FLORIDA, 


13th Floor, 


Barnett National Bank 
Building. 


After that date, 
all communications 
should be sent to us 
at our new address. 














GULF RED CYPRESS 
COMPANY 
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West Penn Lumber Co. 


Wholesale Lumber 
WHITE PINE YELLOW PINE 
HEMLOCK HARDWOODS 


PITTSBURGH, PA. 


PTT CUCU UCU ULL Ob Ob bbb bbb bbb 
HOPUEOUAEOEOUDOVEGEGUGEDUGUGUOUOUOUOUOOUGEOUGEOUOEGEOEGEOUEOUOUOUOUOUOUOEOEQOOUOOOOEOUOEPOEOCOOEOUOOOOUEDEOOON 



































White Pine 








IDAHO 
MINNESOTA 
WESTMONT 


1 LONG and SHORT LEAF 
ALSO) Yellow Pine 


WM. SCHUETTE CO. 


Pittsburgh, New York, Minneapolis, 
Pa, Ma. inn. 











“Hercules” Wire Rope 


has been tested by time and 
proven by service. Its best 
recommendation is the con 
stantly increasing demand for 
it. Its one red-strand is our 


guarantee of quality. 


Established 1857. 


A. Leschen & Sons Rope Co. ; 


ST. LOUIS f 
New York Chicago Denver San Francisce \ 
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You don’t have 

to wait for Redwood 
to come from the Pacific 
Coast. Seidel has it in stock in 
St. Louis—ready to ship by local 
freight immediately. Any con- 
cern within 600milesof St. Louis 
can have 


Delivery in 48 hours 


That means at your station, 
Twenty-seven R. R.’s to ship 
over. Complete stock finish and 
shed stock, bungalow siding and 
bevel siding. 


Let us have your inquiries. 


SG 
(<2, 












G ANC. Oo. 
St. Louis, 











Let Us Supply 
Your Spring — 
Stock 


No matter what you need in yard | 
or shed stock we can supply you | 
promptly with lumber that will 
satisfy your trade and pay you good || 
profits, Only recently we improv- || 
ed our manufacturing facilities con- ||} 

| 








siderably and increased our output 
of 


Southern Pine | 
Yard and Shed Stock || 


approximately 25%. We want your 
business and we believe you will 
find our values will merit it. We 
make a specialty of shipping yard 
and shed stock in mixed cars with 
our famous dense grain longleaf 


| 
‘“*Larite’’ Flooring | 


Why not give us a trial ? 








Carter-Kelley 


Lumber Co. “texas” 

















Stained Hard Maple Marks New Era 


Announcement made by the Wisconsin Land 
& Lumber Co., of Hermansville, Mich., that as 
a result of extended chemical research it has 
developed a line of transparent and deeply 
penetrating stains that transform hard maple 
into a beautiful interior finish and trim wood 
of a variety of shades and colors is an event 
of the first importance to the maple manufac- 
turing industry and to the lumber industry as 
a whole. This company had exhibits at recent 
conventions of the retail lumbermen’s associa- 
tions showing this stain satisfactorily applied 
to its I X L hard maple flooring, and these 
exhibits created a remarkable impression upon 
everybody who saw them. While the exhibits in- 
eluded flooring only, the Wisconsin Land & 
Lumber Co. announces that its stains are ap- 
plicable to hard maple interior finish, including 
doors, and the use of these stains promises to 
extend the use of maple in all fields where the 
various hardwoods other than maple hitherto 
have been used. 

So confident is the company of the merits of 
its process and the significance of its discovery 
that it declares that hard maple is on the thresh- 
old of a most cordial reception by the public 
for well harmonized application throughout for 
flooring, doors, interior finishes, furniture ete. 
‘There is, the company states, practically no 
limit to the colors and shades obtainable in these 
newly developed materials and formulas, and it 
is the purpose of the company shortly to make 
known to the public generally, as well as to the 
lumber industry, the extent to which its discov- 
ery can be successfully applied to the manufac- 
ture and use of hard maple. The stains are not 
only deeply penetrating, but are transparent 
and they constitute a triumph of chemistry that 
enables maple to take its position not only as 
one of the most densely fibered and stable of 
native hardwoods, but one of the most refined 
in the portrayal of exquisite finish effects. The 
Wisconsin Land & Lumber Co., of Hermansville, 
Mich., will be glad to give to interested inquirers 
additional information regarding its stained 
maple flooring and finish. 


Proposed Jap Tariff Law Discussed 


WASHINGTON, D. C., March 14.—Representa- 
tive Albert Johnson, of Washington, has placed 
in the Congressional Record a brief discussion 
of the shingle and lumber industry, with par- 
ticular reference to his own State. A pointed 
hint given by Mr. Johnson is in connection with 
the agitation in Japan for a prohibitive tariff 
duty on lumber and other forest products. He 
said the American rayon industry is growing by 
leaps and bounds and if Japan should shut out 
American lumber a natural market for the 
1,000,000,000 feet now taken by the Japanese 
annually would be in the form of artificial silk 
fiber made and sold in this country. 

‘*T hope,’’ said Mr. Johnson, ‘‘that in the 
next revision of the tariff laws the committee 
of ways and means will act favorably on the 
bill introduced by me to restore the small tariff 
duty which is necessary to revive the shingle 
industry. It can not exist in the face of com- 
petition from Canada where a preferential sys- 
tem of taxation prevails.’’ 

In referring to the basic nature of the lum- 
ber industry the speaker called attention to the 
fact that the annual production of lumber in 
the United States is 38,000,000,000 board feet, 
94 percent of which is consumed at home and 
that our large export business is due to the fact 
that American lumber is a superior product. 

Enactment of the proposed Japanese tariff law, 
Mr. Johnson said further, would curtail export 
of 1,000,000,000 feet. The proposed tariff duties 
are as follows: 

Large squares, $4 a thousand feet; small 
squares, $8.50 a thousand feet; boards, $12.50 a 
thousand feet ; and logs, $4 a thousand feet. These 
prohibitive duties would not only cut off this 
hitherto dependable Japanese market but would 
make for greater waste. 

The Japanese, in buying the so-called squares, 
which are really nothing more than logs reduced 
to a square cross section, have been taking the 
sapwood with the heartwood and the high quality 
wood with the low quality. When these same 
squares are further sawed into boards, timbers, 








and dimensions adapted to the domestic market 
the poorer material is found to be unmarketable. 
The home market, owing to a variety of reasons, 
can not absorb this relatively inferior lumber, even 
though it may be absolutely of good quality. 
Adding this potential waste to that already un- 
avoidable—owing partly to inadequate home mar 
kets for lower grades of lumber—will create a 
waste problem that should challenge the energetic 
and immediate attention of science and invention. 

Inasmuch as there is an apparent prospect of 
losing the present outlet through the Japanese 
markets it is highly important that the domestic 
use for fir timber of this quality be increased as 
rapidly as posible, and looking to that end a 
study should be made by the bureau of standards 
of the Department of Commerce and the Depart- 
ment of Agriculture to determine other than lum- 
ber uses for wood. 


Octogenarian Makes Wealth by Work 


NEw York, March 14.—John Emory Andrus, 
the multi-millionaire straphanger, owner of 
chemical factories in which he built his fortune 
and holder of extensive timber tracts in Alaska, 
New Mexico, Arizona and Florida, who makes 
his home in Yonkers recently celebrated his 
eighty-sixth birthday at Palm Beach, Fla. 

Mr. Andrus rose from a poor farm hand to 
one of the country’s wealthiest men. His only 
help was an orphan wife, but his taciturnity kept 
him from the publicity 
usually surrounding 
wealth until his sixtieth 
birthday. Then he be- 
came known through his 
continued patronage of 
the subway. He per- 
sisted in ‘‘strap-hang- 





J. E. ANDRUS, 
Yonkers, N. Y.; 


An Outstanding Disci- 
ple of Ben Franklin 





ing’’ for no other rea- 
son than that it was 
economical. 

Mr. Andrus was born 
at Peasantville in West- 
chester County, New 
York, on Feb. 16, 1841. 
His only recorded trips 
were those to Washington when he attended 
Congress between 1905 and 1913 as the repre- 
sentative from his district. Mr. Andrus’ wealth, 
amassed on returns from his enormous timber 
tracts, his chemical factories, real estate, copper 
and gold mines, is variously estimated at $300,- 
000,000 to $400,000,000. 

While Mr. Andrus has blacked his own shoes 
for the sake of economy, his gifts have totaled 
many millions. 

Mr. Andrus lives in a modest home in Yonkers, 
but the mausoleum he has prepared for Mrs. 
Andrus and himself cost about $500,000. 


Log Rolling at Outdoor Show 


Announcement is made that the Outdoor Life 
Exposition will hold its annual show on May 9 
to 14 at the Coliseum, Chicago, and in connec- 
tion therewith a log rolling contest will be held, 
which, tried for the first time last year, proved 
a wonderful success. Already a number of con- 
testants have been lined up for this year’s show 
and in addition there will be the usual tree chop- 
ping contests. Both contests were made regular 
daily features of last year’s show and will be 
again this year. In addition to the exposition 
of wild life and north woods sports, there will 
be exhibits of motors, boats, fishing tackle, auto 
camping equipment, and other accoutrements 
that make for pleasure and comfort in the great 
outdoors. 

Special attention is to be given to conserva- 
tion work at fhe Outdoor Life Conference, to be 
held in conjunction with the show this year. 
Led by Gov. Fred Zimmerman, of Wisconsin, 
the governors of the five mid-west States will be 
in attendance to take up matters of importance 
concerning conservation work. 
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Books for Lumbermen 


Rafter Tables for Roof Framing 


Roof framing is generally acknowledged to 
be a most complicated problem and it is said 
that not more than one carpenter in thirty is 
able to master it. This being the situation, 
it would appear that every lumberman ought 
to beable to figure the lengths of rafters for 
various roofs or at any rate should have in his 
office library a book that would enable him 
quickly to determine the lengths of jack, valley 
and common rafters. The most complete and 
convenient set of tables of this kind that we 
have ever seen is contained in Riechers’ ‘‘ Full 
Length Roof Framer,’’ in which are given on 
facing pages the entire lengths of the common, 
the hip or valley and the jack rafters, accord- 
ing to different pitches. The flattest pitch is 
¥%-inch rise to 12 inches of run. Pitches in- 
crease % inch of rise each time until they reach 
24 inches of rise to 12 inches of run. 

There are 2,400 different spans or widths of 
buildings given for each piteh.. The smallest 
span is 4-ineh and they increase 44-inch each 
time until they reach a span of 50 feet. There 
is a different rafter length for each quarter- 
inch of span; therefore there are 2,400 com- 
mon and 2,400 hip rafter lengths or 4,800 rafter 
lengths for each pitch; or 230,400 rafter 
lengths ean be had for the 48 pitches. By 
doubling or trebling the spans the range of 
the book can be increased to meet the require- 
ments of any building or bridge, even should 
the span run into hundreds of feet. 

In the early pages of the book the methods 
of using the tables are described, numerous 
illustrations being used to make the methods of 
measuring and eutting rafters clear. The book 
itself is of vest pocket size and is substantially 
bound in cloth. It is supplied by the AMERICAN 
LUMBERMAN at the publisher’s price, $2 a copy, 
delivered. 


New Book on Veneers and Plywood 


The most remarkable development in the lum- 
ber industry in modern times, no doubt, has 
been the manufacture, adaptation and use of 
veneers and plywood. From this it should not 
be inferred that the manufacture of veneer. and 
plywood is 4 modern invention, for in its vari- 
ous aspects it appears to be almost as old as 
the use of wood. Strangely enough, however, 
despite this wonderful development the veneer 
and plywood branch of the lumber industry has 
hitherto been .without an acceptable textbook 
devoted to its methods and processes. Recogniz- 
ing the need of an authoritative work, the man- 
ufacturers of plywood many months ago took 
steps toward insuring its compilation. The gen- 
eral direction of this work was in the hands of 
a committee, but the work as it finally ap- 
peared is the product of the efforts of E. Vernon 
Knight and Meinrad Wulpi, editors. 

The title of this book is ‘‘ Veneers and Ply- 
wood,’’ with a sub-title indicating more fully 
the ground covered and the purpose aimed at as 
follows: ‘‘Their Craftsmanship and Artistry, 
Modern Production Methods and Present Day 
Utility.’’ This book contains more than 350 
pages, 544 by 8% inches, and is illustrated with 
128 drawings, photographs and sketches, The 
work is divided into three parts, the first part 
being devoted to the history of veneers and of 
plywood; in the second veneer and plywood are 
defined, and in the third ‘‘The Manufacture of 
Veneers and Plywood,’’ is discussed. The work 
is subdivided into thirty-three chapters. In the 
first or historical section of the work the sub- 
ject is treated, of course, chronologically, the 
text devoted to the different periods being illus- 
trated by reproductions of examples of furni- 
ture ete. of each. In the second part the utility 
of veneer, the superiority of plywood and its 
advantages are explained and curved-shapes 
and the engineering aspects of plywood are dis- 
cussed. In the third part the history of veneer 
making methods is reviewed and modern manu- 
facturing methods including descriptions of ma- 
chines, saws, slicers, blades ete., are treated of. 
In Chapter 18 the various veneer woods are 


identified and in other chapters modern veneer 
cutting mills, preparing veneer for plywood, 
other uses of veneer than for plywood, the 
storage and sale of veneer, plywood assembling, 
definitions and outlines, lumber cores, glues, 
parquetry, and inlays, testing methods and 
specifications, statistics and tables are covered. 

The information contained in this compre- 
hensive: work is so practical, so detailed and so 
interesting that it would appear that every 
lumber manufacturer would want a copy of the 
book in his library, for there is every reason 
to believe that the manufacture of veneer and 
plywoods will expand until it occupies a place 
only second to the manufacture of lumber 
itself. The book is strongly bound in cloth 
and is supplied by the AMERICAN LUMBERMAN 
at the publisher’s price, $6 a copy, delivered. 
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Learning to Identify the Common Trees 

Persons who know most of the common trees 
at sight, whether in the bareness of winter or 
the leafiness of spring, by the leaf separate from 
the tree, by the bark, or by the general con- 
tour of the tree, possess a specialized kind of 
knowledge that commonly is gained only by 
long association during the early period of life. 
There is a great deal of interest among urban 
residents as well as among rural people in the 
study of nature in its various aspects. To some 
extent, of course, this is more or less of a fad, 
but there can be no doubt that in view of the 
importance of forestry there will in the fu- 
ture be among average citizens greater interest 
in trees than there has been hitherto. 

The skilled botanist, of course, can by the 
examination of the flowers, leaves, fruits, and 
perhaps the roots, of trees and other plants, 
identify them with scientific accuracy. How- 
ever, the average person who would like to. be 
able to identify the common trees may lack the 
botanical knowledge or even the taste for 
acquiring the amount that is necessary for 
scientific analysis. To such Emerson & Weed’s 
book, ‘‘Our Trees—How to Know Them,’’ must 
come as a boon. This book by means of textual 
description and numerous large photographs 
presents to the reader such a view of the tree 
as he would get if he were able to see it in the 
open during the various stages of development. 
Most of the illustrations cover an entire page 
of the book and as the pages are 944 by 7% 
inches, it will be readily seen that enough de- 
tail is shown to permit rather accurate identifi- 
cation. Many of the pictures show also, the 
entire tree, often without the leaves, so that 
its contour and habits of growth are readily 
apparent. This beautiful and instructive book 
contains in its nearly "300 pages illustrations 
and descriptions of practically all of the com- 
mon trees with information regarding their 
distribution and culture. As the work has al- 
ready gone through five editions, its usefulness 
has been demonstrated by experience. The book 
is supplied by the AMERICAN LUMBERMAN at 
the publisher’s price, $5 a copy, delivered. 


Booklet of Redwood Summer Cottages 

Among the many requests for information 
and help received by the AMERICAN LUMBER- 
MAN, one of the most frequent is that for plans 
of summer cottages or week-end homes. Recog- 
nizing the interest in this form of architecture 
and the opportunities it afforded for extending 
the use of redwood, the California Redwood As- 
sociation has published a booklet of seventeen 
selected plans of small, livable cabins and cot- 
tages. The plans for these cottages were pre- 
pared by California architects in a contest for 
plans for cottages costing $2,500 or less each. 
The California Redwood Association, whose 
office is in San Francisco, Calif., supplies the 
booklet at 25 cents a copy, and provides plans 
and specifications at moderate prices. Special 
provision is made for duplicate sets of plans in 
case more than one plan for each cottage is de- 
sired. In addition to the plans the booklet 
contains some interesting and valuable informa- 
tion about redwood. 

















Few concerns can look back 
on as long, satisfactory service 
to lumber buyers as our or- 


ganization. And today we're 
better equipped than ever to 
render service. Let us tell you 
about the values we're featur- 
ing in 

YELLOW PINE 


Timbers, Long Joists, Yard 
and Shed Stock; also 


CYPRESS LUMBER 


Straight or mixed cars. 


BOECKELER 


LUMBER COMPANY 
St. Louis, Mo.. 






























HARDWOOD FLOORING 
Maple - Oak - Beech 


Sand) Birch 





NICHOLS & COX 
LUMBER COMPANY 
GRAND RAPIDS, MICHIGAN 













Poplar 
Magnolia 
Oak 
Beech 
Gum 
Poplar Bevel 
Siding 

| Box Shooks 


‘Bedna Young Lumber Co. | 


JACKSON, TENNESSEE 





Eastman- 
Gardiner 


Hardwood Co. 
Laurel, Miss. 
Member Hardwood 


anufacturer’s Institute. 











Manufacturers of 


| OAUHITE AND RED» OAK 
GUM, ASH, POPLAR 


| YOUR INQUIRIES APPRECIATED. | 




















Mutual Lumber Co., Inc. 


JACKSON, MISS. 


Yellow 
PINE 


Dimension, 
Joists, Boards, 
Shiplap, 

K. D. Rg. Finish. 
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Service 
You Want 


is’ the kind our facilities 
enable us to render at 





all times. Our mills | 
have a daily capacity of | 
300,000 feet of 


BAND SAWN AND KILN DRIED 


N. C. PINE 


ROUGH or DRESSED LUMBER | 


You'll find our prices 
Ao?) right and our quality 
unexcelled in 
Partition, Ceiling, 
Moulding, Trim, 
Lath, Dimension. 
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Inquiries and orders solicited 
for rail or water shipment. 


Surry Lumber Company 


Manufacturers 


9th Floor Union 
Trust Building, 





Incorporated 1885 


Baltimore, Maryland 














(Talk About Values 
You sure get your share of 
them when you buy our 


* Flooring) 
N. C. Pine giz 
tens amd Yellow Pine "stehss4 

Car and Cargo Shipments. ae 


Ellington & Guy, Inc., "tue Richmond, Va. | 

















Yellow Pine 
Timbers, Lumber 
Lath and Shingles 


For our high grade dressed stock — 
“Ask the Wholesaler’”’ 


The Alger-Sullivan Lumber Co. 


___CENTURY, FLORIDA 




















Cummer Cypress Co. | 





Mills: Jacksonville and Sumner, Fla. 


™ . LUMBER 
Cypress Rough and Dressed 


Shingles and Lath | 





| Sales Office, 300 Madison Ave., New York city | 








Resawed Fables 


is a collection of the funniest 
prosewritings of “the lumber- 
man poet.” 

It is the everyday experi- 
ences of the lumberman, told 
with a smile. Every lumber- 
man owes it to himself, 


Price postpaid, $1.00. 
AMERICAN LUMBERMAN, Publisher 
431 Se. Dearborn St., CHICAGO 
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Deduction for Worthless Debts 


The board of tax appeals has handed down a 
ruling in Lamb Lumber & Improvement Co., 
petitioner, vs. Commissioner. of Internal Revenue, 
sustaining the contention of the petitioner that 
a deduction should be allowed for debts charged 
off as worthless during the tax year of 1921. 
The commissioner determined a deficiency of 
$620.63 for 1921. Petitioner found that certain 
outstanding debts could be recovered only in 
part and charged them off in part during the 
year, claiming a deduction therefor. The opin- 
ion outlines conditions in North Dakota during 
the slump in farm values in 1920 and 1921. The 
debtors were farmers. They found the bottom 
had dropped out of values. Those who had held 
grain for higher prices saw it go below the cost 
of production. Some of the chattel mortgages 
held were second, third and fourth, and the 
property—and this was true also of real estate 
—was mortgaged far beyond its value on ac- 
count of the period of inflation that preceded 
the slump. To have resorted to legal action in 
an effort to collect outstanding debts, with dis- 
proportionate expense in each case, would have 
been folly, according to the board of tax ap- 
peals, in entering judgment for the petitioner. 


Reclamation and Rural Development 


Following the recommendations of the special 
advisers on reclamation and rural development 
to the secretary of the interior, detailed studies 
will be made of the seven tracts designated by 
the States of North Carolina, South Carolina, 
Georgia, Florida, Alabama, Mississippi and Ten- 
nessee. The purpose of these studies is to de- 
termine the suitability of these tracts for the 
creation of permanent and prosperous agricul- 
tural communities. Investigators will consider 
the value of the land in its present condition, 
the cost of reclamation and improvement and 
the prices which will have to be charged for 
land to settlers. Consideration will also be 
given to transportation and marketing facilities 
and other economic factors. Coéperation has 
been arranged with the agricultural colleges and 
State authorities. 


The Trend of Fire Losses 


The building engineers of the National Lum- 
ber Manufacturers’ Association point out that 
the fire loss increases grow less each year, ac- 
cording to statistics published by insurance 
companies, whereas the volume of building con- 
struction increases annually. 

Total fire losses in 1925, insured and unin- 
sured, reported to the National Board of Fire 
Underwriters, increased only $8,000,000 over 
1924, while the value of new buildings erected 
in 1925 was close to $7,000,000,000, and the 
increase in burnable wealth was much greater. 

So great is the value of all the buildings now 
in use that annual depreciation of value due to 
obsolescence alone is many times greater than 
loss by fire, say the engineers. Poor construc- 
tion likewise has become a greater waster of 
wealth than fire damage. 

More than $23,000,000,000 worth of new 
building construction took place in 1922 to 
1925. The furnishing of these new houses, 
garages, offices, theaters, schools and factories, 
and the added stores of merchandise, automo- 
biles, radios, electrical equipment and other 
items which add to the joy of living is esti- 
mated to have cost at least $20,000,000,000 more. 
During the same period fire losses increased 
less than $43,000,000, or about $1 a thousand 
of estimated increase in burnable wealth. This 
is a decided change as compared with 1922, in 
which year the Federal Trade Commission esti- 
mated the national wealth, exclusive of land, 
at $31,000,000,000. The reported fire loss in 
that year was $405,000,000, or approximately 
$1.75 to each thousand of burnable wealth. 

The study made by the engineers shows that 
with one exception the trend of fire losses has 
slowed up steadily for several years. In 1920 





the inerease over 1919 amounted to $102,000.. 


000, or 40 percent. The engineers attribute 
this largely to the inflation of property values 
in that year, and not to a marked increase in 
the number of fires or the total amount of goods 
or buildings destroyed. An increase of $30,- 
000,000 was shown in 1921, or 8 percent over 
that of 1920, but 1922 losses exceeded those of 
1921 by only $17,000,000, or 4.3 percent. In 
1923, the exceptional year noted above, the in- 
crease was 5.7 percent, but in 1924 this had 
dropped again to $11,000,000, or 2.6 percent 
over 1923, and 1925 was only $8,000,000, or 
1.8 percent over 1924. Considering the great 
number of new homes and other buildings of 
all kinds, the estimate of the National Bureau 
of Economie Research that the net annual in- 
come of the nation now exceeds $90,000,000,000 
and the greatly increased use of gasoline, elec- 
tricity, cigarettes and other prolific causes of 
fire, this steadily decreasing trend is very en- 
ecouraging and, as viewed by the engineers of 
the National association, indicates that the 
near future may show actual as well as relative 
declines. , 
Warning to Build Soundly and Wisely 


A warning is sounded that the nation should 
awaken itself to the more important and dis- 


astrous losses which result annually from fail- . 


ure to build soundly and wisely. 
nection they say: 

There are no authoritative figures on the value 
of building construction in this country, but it 
is generally conceded to be well in excess of one 
hundred billions of dollars. Structural deprecia- 
tion, according to ratios established by long 
observation, takes away from this vast volume of 
wealth a percentage estimated at from 1.5 to 3 
percent annually, or from four to twelve times 
the reported fire losses. Obsolescence resulting 
from failure properly to adapt the structure te 
its environment; from the lack of zoning laws and 
suitable property restrictions; and from the rapid 
growth of modern cities probably subtracts as 
much more each year from the total value of 
building construction. Only a few buildings are 
destroyed by fire, but no structure escapes the 
toll of depreciation and obsolescence, and it be- 
hooves the builder or buyer of a new building to 
provide even more carefully against them. The 
annual losses, in value of property, due to de- 
preciation and obsolescence, much of which is 
preventable, are from six to eight times the losses 
from fire. 


In this eon- 


Houses Destroyed by Japanese Quake 

The Japanese embassy is advised that dur- 
ing the recent earthquake 3,119 houses in Kyoto 
Prefecture were totally destroyed, 1,685 par- 
tially destroyed, 2,815 totally burned and 158 
partially burned. 

In Osaka Prefecture the number of houses 
totally destroyed was 121 and the number par- 
tially destroyed 113. 

Hyogo Prefecture reported 56 houses totally 
destroyed and 169 partially destroyed. 


White Mountain Forest Tract 


The Waterville tract, containing one of the 
few remaining stands of virgin spruce timber 
in New England, which the National Forest 
Reservation Commission at its last meeting was 
urged to purchase and add to the White Moun 
tain national forest, contains two places of 
great seenic and forest value which are favor- 
ite spots of many visitors to the White Moun- 
tains. One of these is the Mad River Notch, 
one of the saddles characteristic of the White 
Mountains, lying between the Mad River and 
the Pemigiwassett River. The other is the group 
of small mountain lakes known as the Greeley 
Ponds. The probability that these areas will 
be impaired if not destroyed by logging opera- 
tions and their accompaniments of railroads, 
fires and elean cutting has created consterna- 
tion in New England. 

However, timber values in New England have 
reached such a level that the purchase of a 
tract of 22,700 acres of land such as the Water- 
ville tract would entail a heavy outlay of Gov- 
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ernment funds. In fact, officers of the Forest 
Service have questioned whether the Govern- 
ment would be warranted in approving the 
necessary expenditure. While members of the 
commission fully appreciate the desirability of 
acquiring this tract, absence of definite knowl- 
edge of the terms and conditions under which 
it might be purchased made necessary the post- 
ponement of a final decision. The Forest Serv- 
ice will go ahead with an appraisal to be sub- 
mitted at a later meeting. 

Meanwhile the most practicable solution ap- 
parently would be for the Government to pur- 
chase all of the lands and a minor part of the 
commercial stumpage surrounding the Notch’ 
and Greeley Ponds and on the high upper 
slopes, the present owners to retain the right 
to remove the remainder of the stumpage under 
conditions which would insure a new growth of 
timber on the cut-over lands. Forest Service 
officers believe such a plan would be acceptable 
to the New England people. 


Dimension Experts to Aid Committee 


Seeretary of Commerce Hoover has added the 
names of four prominent lumbermen to the per- 
sonnel of the National Committee on Wood 
Utilization. They are Harry B. Krausz, man- 
ager dimension department, Pearl River Val- 
ley Lumber Co., Canton, Miss.; E. F. Linde- 
wirth, manager dimension sales department, 
Chicago Mill & Lumber Co., Chicago; Charles 
Dregge, president Nichols & Cox Lumber Co., 
Grand Rapids, Mich., and A. L. McBean, gen- 
eral manager Edward Hines Hardwood & Hem- 
lock Co., Park Falls, Wis. 

By the appointment of these men the national 
committee, in the opinion of Director Axel H. 
Oxholm, has secured the services of four of the 
foremost authorities on the manufacture of 
small dimension stock in this country. 

Small dimension stock represents the utmost 
in refinement of lumber sizes, and the increase 


in the use of this material will convert billions 
of feet of wood into profitable channels, accord- 
ing to Mr. Oxholm. 

The principle which underlies the campaign 
of education in behalf of small dimension stock 
is the same as that which has been followed by 
the committee in urging the increased use of 
short lengths of less than 8 feet for building 
purposes. Mr. Oxholm states that this short- 
length stock is largely wasted at present. 





TIMBER LAND SALES 

PIKEVILLE, Ky., March 14.—In the Beefhide 
Creek section the Yost Lumber Co., Sidney, Ky., 
closed a deal Friday of last week on about 2,000 
acres of choice hardwood timber, 'a good part of 
which lies on Beefhide headwaters. It was known 
as the old Mullins tract. Development will be 
launched this spring. Belcher & Belcher, lumber- 
men of Etty, Ky., closed a deal Saturday on 1,000 
acres of hardwood timber on Shelby Creek near 
Shelby Gap. The white oak on this tract is said 
to be among the best in eastern Kentucky. De- 
velopment is to be started April 15.’ 


LOUISVILLE, Ky., March 14.—A big timber deal 
has been made in Pike County, Ky., where the 
Stiles Lumber Co., of Virginia, has purchased sev- 
eral thousand acres of timber, estimated to con- 
tain 20,000,000 feet of lumber, for approximately 
$100,000, the property having been sold in a 
bankruptcy court at Warren, Ohio, in settling 
affairs of the York Coal Co. The property is on 
Robinson Creek, and it is planned to start cutting 
at once. 


EVERETT, WASH., March 12.—The Irving-Hart- 
ley Logging Co. has bought from James D. Lacey 
& Co. a stand of 500,000,000 on the Sol Duc river, 
Olympic Peninsula, thirty-two miles west of Port 
Angeles. It is stated that the price was $2,225,- 
000. The timber comprises fir, cedar, hemlock and 
spruce. Logging operations, it is said, will not 
begin for several months. The outlet is by rail 
to Port Angeles, thence by towage to ports on 
Puget Sound. 





The annual meeting of Knox & Toombs, sash and 
door manufacturers, Hoquiam, Wash., was held this 
week, being attended by H. S. Knox, of Chicago, 
president of Knox & Toombs, which concern is 
owned by the John A. Gauger & Co. of Chicago. 
Mr. Knox stated that the market for the com- 
pany’s sash and door products was more or less 
indifferent at this time, but that its operations 
during the last year have shown unusual progress. 


Among the planing mills of St. Louis, Mo., busi- 
ness is reported unusually quiet for this time of 
year, it being estimated that the plants are op- 
erating at an average of about 60 percent of ca- 
pacity. The usual spring business has failed to 
develop thus far, but mill interests are hopeful 
of an early revival. The Planing Mill Listing Bu 
reau is only fairly busy. 


The Jersey City Millwork Corporation has been 
organized and has recently commenced operations, 
at Jersey City, N. J. The concern is headed by 
Abraham Lenkowski. 


The Los Angeles, Calif., sash and door fac- 
tories report the biggest week of the year, more 
business having been booked during the week than 
any two weeks since Nov. 15. Prices are firm, but 
stocks are a little low for this time of the year. 
Some of the mills have been buying stock heavily 
during the last ten days. 


A better feeling is developing in millwork circles 
in Columbus, Ohio, as shown by survey of the 
leading mills. Orders are coming in better, both 
for general millwork and sash and doors, and the 
plants are operating to 70 percent of capacity. 
Prospects for spring building trade are bright, 
and as a result there is considerable activity mani- 
fested in millwork circles. Labor is plentiful. 


The Kansas City, Mo., plants report demand 
slightly better last week and prospects brighter 
for an increased demand this spring. There is a 
fair volume of outside demand for yard stock, and 
some special jobs also are being placed. 


There is little of special interest to report in 
connection with the sash and door trade at Balti- 
more, Md. Building is progressing on a moderate 
scale, but competition for business is especially 
active. This results in some decidedly low prices, 


and every means to lessen cost is resorted to. One 
of these is the importation of foreign made win- 
dow glass, which it is said, costs the sash and 
door men less, even with the duty, than the Ameri- 
ean product. 


The American Glass Review reports an appre- 
ciable quickening in the demand for window glass, 
which is expected to reach “a gratifying volume 
by the end of next week, due to the present price 
situation.””’ The journal quoted says further that 
“the necessity of buying glass due to the spring 
building rush, together with the price guaranty 
of the American Window Glass Co., and other 
factors, have contributed to this increase, ap- 
parently.”’ 





(Statistics—Continued from page 53) 


National Analysis 


WASHINGTON, D. C., March 14.—The National 
Lumber Manufacturers’ Association has issued 
the following analysis for the week ended March 
5, orders and shipments being shown as percent- 


ages of production: During During 9 
Week Ended Wks. Ended 

March 5 March 5 
No. of Ship- Or- Ship- Or- 
ASSOCIATIONS— mills ments ders ments ders 
Southern Pine....... 117 92 98 90 98 
WA fe Ser %3 8& 100 95 105 
Western Pine ....... 88 140 145 153 164 
California Pines ..... 11 197 219 186 195 
California Redwood .. 16 121 175 113 133 
North Carolina Pine.. 40 103 101 102 80 
Northern Pine ...... 7 #128 127 103 108 
N. Hem. & Hdwd.... 13 55 2° «(65 88 89 
All softwoods ..... 315 99 110 104 112 


N. Hem. & Hdwd. ... ... 50 
Hdwd. Mfrs. Institute 127+ 115 106 106 113 


All hardwoods .... ... 99 94 96 101 
Softwoods and 
hardwoods oa e 
+Units of production. 
*33 percent of cut in region. 
The report for the week ended Feb. 26 in this 
department showed 328 mills and 90 units. 








Goldsboro 
N. C. Pine 








Dealers on the 
‘East Coast Know 


It Sells! 


They know that Golds- 
boro North Carolina Pine 
is a general purpose build- 
ing lumber and, therefore, 
appeals to economical 
builders. Its beautiful fig- 
ure, soft texture and care- 
ful milling give dealers 
many talking points which 
result in more sales. 


Dealers on the East | 
Coast have sold Goldsboro 
North Carolina Pine yard 
and shed stock for many 
years and they have found 
that it completely satisfies | 
their customers. 


Our excellent rail and 
water facilities enable us | 
to make prompt shipments 
on all orders. Whatever 
your requirements may be 
in North Carolina Pine we 
can fill your order. 


Check up on the items you need 
and then send us your inquiry or 
order. 








_ WASHINGTON, D. C. 
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HARDWOODS 


That Satisfy 


Factory Men 


We are regularly supplying 
an increasing number of factory 
buyers with our superior values 
in Southern Hardwoods. When 
you need hardwood lumber it 
will pay you to address your in- 
quiries to us. 


We try at all times to main- 
tain a fairly good assortment of 
dry stock in 


Oak, Gum, Ash, Elm 


Cypress a specialty. 


The BREECE-WHITE 
Manufacturing Co. 
SALES OFFICE: 

Bank of Commerce Bidg., 
MEMPHIS, TENN. 


Sales Representatives: 


Boyd White, - - 1145 Pendergast, 
Jamestown, N. Y. 


1.J. Newsome, Room 1200 First National 
Bank Blidg., Chicago, Ill 
Frank Handeyside, - Appleton, Wis. 


Mills: Arkansas City, Ark.— Fondale, La. 


Co LOVISIANA Coo 
























inane La. LORR. 


Manufacturers of Long and Shortleaf 
Southern Pine Lumber 











WATT TUMBER COMPANY 


RUSTON, LA. 
Manufacturers of 


! Shortleaf Yellow Pine 
Forked Leaf White Oak 
We Grade it Right and Ship it Quickly. 









Office. 
RUSTON, LA. 




















nufacturers 


Short Leaf Pine and Hardwoods 

















Revenue Freight Loading Data 


WASHINGTON, D. C., 
loadings for the week ended March 
cars, according to reports filed today by the carriers. 
This was an increase of 71,082 cars compared with 
the previous week ; 29,992 cars above the correspond- 
ing week in 1926, and an increase of 62,887 cars 


March 16.—Revenue freight 
5 totaled 994,931 


over the same week in 1925. All districts, except 
the eastern and southern, reported increases in the 
total loading of all commodities compared with the 
corresponding week in 1926, while all districts ex- 
cept the northwestern, which showed a small de- 
crease, reported increases over the same week in 
1925. 


Cooperage Stock Rates Reduced 


Reduction of the cooperage stock rates from 
points in the South and Southwest to the lumber 
basis, to destinations on the Pacific coast, which 
means a reduction of 16 cents a hundred pounds, 
is announced by J. H. Townshend, secretary-man- 
ager of the Southern Hardwood Traffic Association. 
The effective date has not as yet been fixed. The 
approval of the Transcontinental Freight Bureau 
of the reduced rate marks the end of years of 
fighting on the part of the traffic association to 
get the cooperage rates from the points south of 
the Ohio River, and west of the Mississippi in the 
Southwest, to the lumber basis. The Southern 
Pacifie line, through its local agent L. C. Bouchard, 
has coéperated with the traffic association in ob- 
taining this reduction, and it was through this 
codperation that the reduction was obtained. The 
present rate from Memphis is 96 cents; the new 
rate will be 80 cents, and other points in propor- 
tion. 


Export Rates on Logs in Carloads 


WASHINGTON, D. C., March 14.—In a proposed 
report in Docket No. 18,401—Gulf Trading Co. 
(Ine.), et al., vs. Alabama & North Western Rail- 
way Co. et al.—Examiner W. R. Brennan recom- 
mends that the Interstate Commerce Commission 
find that the export rates on logs in carloads from 
points in Alabama, Florida and Mississippi to Mo- 
bile, Ala., are unreasonable. Mr. Brennan sug- 
gests a mileage scale to be prescribed by the com- 
mission for the future as reasonable rates on this 
traffic. The scale ranges from 2.5 cents a hun- 
dred pounds for a haul of five miles and under to 
11 cents for a haul of 300 miles and over 275 
miles. Over the lines of carriers referred to in 
the report as recognized weak lines he suggests 
arbitraries over the above scale ranging from 
1 cent a hundred pounds for hauls of 40 miles 
and under to 2.5 cents for 300 miles and over 275 
miles. The examiner recommends that repara- 
tion be denied, the suggested seale of reasonable 
rates involving decreases as well as increases. 


Coast Rates to Southeastern Points 


WASHINGTON, D. C., March 14.—Examiner J. 
Edgar Smith in a tentative report in Docket No. 
18,151 recommends that the Interstate Commerce 
Commission find that joint rates on lumber from 
the California coast and Hawley-Truckee groups 
to destinations in southeastern territory offered 
by the defendant carriers in satisfaction of the 
complaint of the California White & Sugar Pine 
Manufacturers’ Association be found reasonable. 
Mr. Smith suggests that the complaint remain 
upon the docket until the rates offered shall have 
become effective and then be formally dismissed. 

The California White & Sugar Pine association 
pointed out that no joint rates are in effect be- 
tween the California coast and Hawley-Truckee 
groups and the Southeast, and alleged that the 
failure of the carirers to provide joint rates no 
higher than the present combination rates to south- 
eastern territory and no higher than present joint 
rates to adjacent groups in eastern territory re- 
sults in rates and charges that are unjust, unrea- 
sonable and unduly prejudicial. Other lumber 
shippers in the Pacific coast region intervened. 

At the hearing the defendants conceded that 
joint rates, based upon a reasonable minimum 
weight per carload should be established, and that, 
in substance, such joint rates should not exceed 
the present combinations. Mr. Smith points out 
that the joint rates proposed by the carriers result 
in some increases over present combinations, but 
that these are offset substantially by decreases. 
The carriers propose to divide southeastern terri- 
tory into several groups. The joint rates pro- 
posed are somewhat higher than those to adjacent 
eastern groups, but the examiner points out that 








conditions in Official Classification territory differ 
from those in southeastern territory, water compe. 
tition via the Panama Canal being one of the 
factors mentioned. Mr. Smith also states that 
there are difficulties in the way of making effective 
the joint rates suggested by the defendants. How- 
ever, he thinks complainants are entitled to joint 
rates, based upon a minimum carload of 30,000 
pounds, offered by defendants, and without delay. 


Reduction in Ocean Rates to Europe 

MEMPHIS, TENN., March 14.—Reduction of ocean 
freight rates from Gulf ports to Hamburg, Bremen, 
Amsterdam, Rotterdam, Havre and Antwerp, are 
announced by the American Overseas Forwarding 
Co. The new rates are 40 cents a hundred pounds 
on heavy hardwoods and 50 cents on light hard- 
woods. The old rate was 5 cents higher. The 
rate on the same commodity out of the north 
Atlantic ports has been reduced to 35 cents on 
heavy hardwoods, and 45 cents on light hard- 


woods. 
CRASSA 


West Coast Hearing Date Set 


WASHINGTON, D. C., March 14.—The Interstate 
Commerce Commission has assigned for hearing 
on May 11 in Room 237 Merchants’ Exchange, 
San Francisco, Calif., Docket No. 8,819—West 
Coast Lumbermen’s Association et al. vs. Boston 
& Albany Railroad Co. et al. Examiner Harra- 
man will preside. The hearing will be confined 
solely to the determination of the amount of repa- 
ration due the Hammond Lumber Co. in this case. 


Expanding Forestry Department 


ANN Arsor, MIcuH., March 14.—President Lit- 
tle, of Michigan university, announces that with 
the coming of Samuel T. Dana, of Amherst, to 
Ann Arbor, the university department of fores- 
try will hereafter function as a separate unit. 
Up to this time it has been a part of the college 
of literature, science and the arts. 

This is of peculiar interest to the upper 
peninsula, where practically all the State’s re- 
maining timber stands. Prof. Dana has had at 
least sixteen years of field work in practical 
forestry; he has acted as conservation commis- 
sioner of Maine, and he served as captain in 
the United States forces overseas throughout 
the late war. He is president of the American 
Society of Foresters and the author of several 
works on forestry. The importance of Prof. 
Dana’s appointment as head of the new depart- 
ment will be appreciated by the conservation 
interests of the upper peninsula, and in the 
last analysis, of course, that includes everybody 
here. 

It is a hopeful sign of the times that Gov. 
Green and President Little are wide awake to 
the need of conservation. Dr. Little feels that 
the university can consistently assume a forward 
role in the conservation program which the State 
is about to take. The keynote sounded by the 
governor in his opening message is finding a 
sympathetic response at Ann Arbor. If the 
legislature provides the university with the op- 
portunities for leadership in forestry, some of 
the outlines to be developed by the new depart- 
ment probably will be as follows: 

Investigation of the problems of tree repro- 
duction, under both controlled and natural con- 
ditions. 

Reforestation of waste areas by planting. 

Preservation of wild life in forest areas. 

Proper utilization of forests for recreation and 
summer camp life. 

Researeh in selective logging. 

Scrutiny of drainage problems. 

Better use of wood and wood products. 

Training of leaders in forestry work. 

Broadcasting the intimate relation of forest con- 
servation to manufacturing and industry, tourist 
traffic, agriculture, mining, saving of game, sport 
and life in the open. 


The proponents of conservation have been 
heartened not only by the developments at Ann 
Arbor, but by the governor’s strong stand for 
united action in this line, and of his appoint- 
ment of a wide-awake and forward-looking con 
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servation board. The university can materially 
aid the State in the erection of a permanent and 
highly valuable program of constructive con- 
servation and economy for Michigan. 


Patents Recently Issued 


The following patents of interest to lumbermen re- 
cently were issued from the United States Patent Office. 
Copies may be obtained from R. BE. Burnham, patent and 
trade-mark attorney, Continental Trust Building, Wash- 
ington, D. C., at 20 cents each. State number of patent 
and name of inventor when ordering: 

1,619,008. Section chip breaker for planing machines. 
Clinton G. Wilderson, Leetonia, Ohio, assignor to Cres- 
cent Machine Co., same place. 

1,619,009. Sectional feed coil for planing machines. 
Clinton G. Wilderson, Leetonia, Ohio, assignor to Cres- 
cent Machine Co., same place. 

1,619,049. Mortising and boring machine. Clinton G. 
Wilderson, Leetonia, Ohio, assignor to Crescent Machine 
Co., same place. 


1,619,151. 
Vancouver, B. 

1,619,158. Combination woodworking machine. John 
Schimmelpfennig, Cedar Rapids, Iowa. 


1,619,780. Circular saw. Frederick W. Adiof, New 
Brighton, Pa. 

1,619,836. Joint. George Tasman, Brooklyn, N. : me 
(A joint between a wooden pillar and wooden rail.) 


1,619,958. Log securing device. John T. Sannar and 
Chester R. Lawler, Enterprise, Ore. 


1,620,101. Pacific coast type trimmer -with tightener 
take-up (a saw ladder). Oharles A. Huffman, Long- 
view, Wash., assignor to Long-Bell Lumber Co., same 
place. 

1,620,152. Method of preserving wood and solutions 
therefor. Leo P. Curtin, Freehold, N. J., assignor to 
Western Union Telegraph Co., New York, N. Y. 

1,620,165. Saw tooth grinder. Elijah C. Orr, Seattle, 
Wash, “ 

1,620,370. Adjustable sawing machine. Notley Mad- 
dox, Los Angeles, Calif. 

1,620,371. Adjustable boring machine. Notley Mad- 
dox, Los Angeles, Calif. 

1,620,374. Motorized hand saw. Edward J. Maloney, 
Long Island City, N. Y. 


Log barking apparatus. John Moravec, 








Precision Made Falk Speed Reducers 


Announcement has been made by the Falk Cor- 
poration, of Milwaukee, Wis., of a new line of 
Falk speed reducers. These units feature the Falk 
continuous tooth, all steel herringbone gears. Like 
the units previously built by this company, the 
gears are precision made, silent and give high 
efficiency. Special design of housing eliminates 
any internal ribs, projections or com- 
plicated cores. Lubrication has in this 
way been simplified and all possibility of 
dirt or core sand working into the gears 
is definitely removed. Added features 
are the airplane type, steel backed, bab- 
bitt-lined bearings that are capable of 
earrying heavier loads, and an improved 
automatic continuous lubrication system. 

Based on years of experience, the Falk 
line covers a certain number of standard 
reduction ratios. Standard motor beds have been 
adopted for these units. Standardization of units 
and beds in accordance with general industrial de- 
mands makes possible stock delivery of this preci- 
sion product. 

The Falk speed reducers are made in three 
types, viz.—single reduction for ratios up to 9:1, 
double reduction for ratios up to 70:1, and triple 














Falk double reduction unit No. 7-D 


reduction for ratios up to 300:1. The accompany- 
ing illustration shows a double reduction unit No. 
7-D. 


Features of New Monarch Jointer 


A new ball bearing Monarch 12-inch jointer has 
recently been developed by the American Saw Mill 
Machinery Co., of Hackettstown, N. J. This ma- 
chine embodies the ideas of eminent woodworking 
experts and designers and, according to the manu- 
facturer, is a radical departure from conventional 
types, is of pleasing design and free from obstruc- 
tions to the operator. Among the features of this 
equipment are three-point floor contact which in- 
sures against rocking; tilting table and a guard 
that meets the most rigid requirements of safety 
regulations. 

The frame is cast in one piece, with widespread 
feet at the feeding-out end and one central leg at 
the feeding-in end, so as to give clear foot room 
for the operator. The tables are heavily ribbed 
and accurately finished. The feeding-in table is 
48 inches long, and the feeding-out table is 36 
inches long. The feeding-in table may be tilted 
to an angle of 5 degrees from horizontal for pat- 
tern draft or other taper work. The table is tilted 
and returned to a horizontal position by means of 


a crank at the end of the table. The tables are 
fitted with steel lips, but will be furnished plain, 
if desired, at less cost. 

The safety guard is unique in design and is 









Monarch 12-inch ball bearing jointer 


marked by three principal features. When in its 
operating position the guard covers the head close 
up to the work passing through, adjusting itself 
to any width. It can be held open by means of a 
latch when its use is not desired. It can be thrown 
over entirely out of the way for rabbeting with- 
out removing from the machine, and when brought 
back into position it is instantly ready for service. 
A coil compensating spring neutralizes its weight 
when thrown over. 


The fence is actuated by means of a cut rack 
and pinion, and when in position it is clamped 
fast. The fence has adjustment for alignment 
with the rabbeting edge of the table. It tilts to 
any angle to 45 degrees from vertical with posi- 
tive stops for these two positions. It has parallel 
traverse across the table. The head is mounted 
in a heavy yoke which is doweled and bolted direct 
to the bed and it can not move out of line. It is 
5 inches in diameter, of improved design, made of 
solid forged steel, and fitted with three high speed 
knives. Provision is made for knife adjustment, 
and for excluding all dust from the bearings. 


The machine may be converted from motor to 
belt drive or from belt to motor drive, and if pre- 
ferred the machine may be equipped with babbitted 
bearings for belt drive only. For connection to a 
factory exhaust system a cast-iron hood or chute 
is fastened to the under side of the yoke inside 
of the base to which an exhaust pipe may be con- 
nected. For individual exhaust a specially de- 
signed fan is placed inside of the frame and is 
driven by a small belt from the head shaft to the 
fan pulley just outside of the frame, an opening 
being left in the frame for the pulley shaft te 
pass through. 


The principal dimensions are: Extreme length, 
89 inches; width of in-feeding table, 1514 inches; 
width of out-feeding table, 13%, inches; extreme 
width over the motor and rabbeting arm, 38 
inches; depth of rabbeting groove, %-inch: 


weight, 1,600 pounds. 


This Brand 


On Every 





TheWood 
That 
Stood 


Storm and wind and 
rain have very little 
effect upon well con- 
structed houses. 


A well constructed 
house means good 
workmanship and good 
lumber. The best of the 
good lumber is long leaf 
pine. 


Long leaf pine has more 
combined strength and 
rot-resistance than any 
other commercial lum- 
ber, evidenced by labor- 
atory test and the cruci- 
ble of experience. 


It is the safest, surest, 
most economical wood 
for timbers, framing, 
car materials, or 
wherever stress is a 
factor. 


—And Calcasieu is 
the best of the long 
leaf. 


———— 


INDUSTRIAL 
LUMBER CO. 


ELIZABETH, LA. 


MEMBER SOUTHERN PINE ASSOCIATION 
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Co PACIFIC COAST Co 


alifornia White Pine 
alifornia Sugar Pine 
and Arizona Soft Pine 


Best Stock for Factory and Pattern Lumber. 


4sk LOUIS WUICHET, Inc. 
Room 712 Railway Exchange CHICAGO, ILL. 


Tel. Harrison 1295 











No.1 or No. 2 
Common S48 
West Coast 


HEMLOCK 


Here’s the kind of stock you and your 
customers will like. It’s cut from fine 
quality Upland timber and is nice,dry 
and bright. We can ship straight cars 
of 16’ or 18’ stock if you desire. Order 
some of it now. 


Pacific States 


TOSc% Lumber Co. 


WASH. 
REPRESENTATIVES : 


S. B.Marvin, 518 Peoples Gas Bidg., Chicago, Ill. 
K. J. Clarkson, 833 McKnight Bldg., Minneapolis, Minn. 
James A. Harrison, P.O. Box 745, Sioux Falls, S. D. 
Joseph Lean, P. O. Box 774, Omaha, Nebraska 
Frank Probst, P.O. Box, 1187, Fargo, No. Dakota 
O. G. Valentine, P. O. Box, 171, Denver, Colorado 














The Polleys 


Lumber Co. 
Manufacturers of 


Pondosa 
~— Pine 


Dry Selects 


General Offices and Mills: 


Shipments via N. P. 
and Milwaukee Rys. 





Missoula, Mont. 











ALIFORNIA 


WHITE PINE 








Our soft, light lumber, 


. ; H. 38. Hewes, 
cut from high altitude “oo 
timber, offers big val- W.T. Virgin, 
ues in Vice-President 
R.W. Downman 


J. W. McWilliams 
C.D. Terwilliger, 
-Treas & 
Gen. Manager 
F. E. Walker, 
Asst.Sec.& Treas. 


Clover Valley Lumber Co. 


1 LOYALTON, CALIFORNIA a 


BOX, SHOP 
and CLEARS 


Try us next time. 





News Notes from Ame 


TACOMA, WASH. 


Mareh 12.—Resolutions of sympathy for. Roy 
Brown, of Spokane, secretary Western Retail Lum- 
ber Dealers’ Association, whose wife died yester- 
day, were adopted by the Tacoma Lumbermen’s 
Club at the regular meeting this noon. 

The sale of salvage material from the buildings 
at Camp Lewis, in competition with local lumber 
mills, was discussed, but no action was taken. 

J. G. Newbegin reported for the club’s advertis- 
ing committee that the campaign for the current 
vear had been decided on, and the contracts 
awarded. 

Paul H. Johns reported on the amendments to 
the industrial insurance and workmen’s compen- 
sation acts passed at the session of the State 
legislature which ended today. Mr. Johns repre- 
sented the club during hearings. 

A. H. Landram, sales manager St. Paul & Ta- 
coma Lumber Co., was welcomed back to the club 
after his long illness. 

The usual meeting of mill operators was held 
following the regular session of the club. 

Cargo shipments of lumber were fairly heavy 
this week. From the Shaffer, McCormick, Mil- 
waukee and Baker docks and Portacoma piers, 
6,995,000 feet; Wheeler Osgood Co., 150,000 feet: 
Dickman Lumber Co., 2,800,000 feet ; Puget Sound 
Lumber Co., 300,000 feet; Tidewater Mill Co., 
600,000 feet; St. Paul & Tacoma Lumber Co., 
1,280,000 feet; Defiance Lumber Co., 1,050,000 
feet, and Tacoma Harbor Lumber Co., 600,000 
feet. Destinations: Atlantic coast, 6,830,000 feet ; 
California, 1,775,000 feet ; Japan and China, 4,550,- 
000 feet; South America, west coast, 2,600,000 
feet; South America, east coast, 500,000 feet, and 
Europe, 520,000 feet. Other than lumber: Japan 
took 500 tons box shook. Europe took 36,800 
doors, five tons veneer and 100 tons plywood. The 
Hawaiian Islands took 500 doors, 400 tons box 
shook and 100,000 feet poles. South America, 
east coast, took 300 tons box shook. 

What is believed to be the first shipment of 
box shook ever made from the Pacific Northwest 
to the Argentine went out yesterday. The mate- 
rial was furnished by the Shaffer Box Co. Argen- 
tina, Brazil and other East Coast countries use a 
large amount of box material, largely supplied by 
Sweden. 

A hearing on the rates on poles between Ta- 
coma and points in California, Nevada, Arizona 
and New Mexico was held here yesterday before 
an Interstate Commerce Commission examiner. 
The complaint was filed by the Cascade Timber 
Co., which charges the Southern Pacific, Northern 
Pacific, Great Northern, Union Pacific and other 
roads with imposing unjust and discriminatory 
rates. The new rates went into effect last Sep- 
tember. The Cascade Timber Co. supplies large 
quantities of telephone poles to the districts coy- 
ered. 

Local friends and relatives of Mrs. Barreda 
Sherman, formerly Miss Cornelia Ripley, have re- 
ceived word of the birth of baby boy at the Sher- 
man home in Mill Valley, Cal. The new member 
of the family is a grandson of T. E. Ripley, for- 
mer president of the Wheeler, Osgood Co. 

The Dickman Lumber Co. has completed a new 
office building adjoining the water front mill, and 
has moved its headquarters there. 


ABERDEEN-HOQUIAM, WASH. 


March 12.—Cargo business has been very slow 
so far as the California market is concerned, and 
the foreign export has been indifferent. Atlantic 
coast demand has been showing some activity dur- 
ing the last two weeks. 

Logging camps in the Grays Harbor district 
are practically all operating, except a few of the 
smaller camps which will not start up until or- 
ders are taken for their particular class of mate- 
rial. Log supply on Grays Harbor is sufficient 
for all immediate needs, but still short of normal 
supply except in cedar and hemlock. Prices are: 


No. 3 No. 2 No.1 
at STF TE COOOL ET COCO $12 $18 $24 
DE 6-6 waebnedeneeer se 12 19 3 
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Camp run cedar, $14 to $16. 

Camp run hemlock in few instances is selling 
a little under prices of last month, but as surplus 
decreases the market is inclined to become normal. 
Camp run cedar is moving at $14 to $16. 

Except the A. J. West Lumber Co., all the 
mills cutting lumber are operating. The mill of 
the White Star Lumber Co. is down and will re- 


main inactive -while their logging operations are 
moved from the Satsop district to the new loca- 
tion near McCleary. The strike of the shingle 
weavers and packers. has been settled. Practically 
all shingle mills will have resumed operations 
during the coming week. The old scale of wages 
in force before the strike is being used, and the 
mills are not discriminating against the men who 
went out. 

Piling is being driven for the new plant of the 
Aberdeen Plywood Co. When completed the mill 
will be one of the most modern in the Northwest. 

A. E. Hulbert, who has been a stockholder in 
the Grays Harbor Manufacturing Co., has pur- 
chased the interest of H. W. Hansen, former man- 
ager of the company. <A. A. Meyer, who is a 
brother-in-law of Mr. Hulbert, will have charge 
of the plant. 

A. W. Middleton, of Anderson & Middleton, and 
Fay Bousefield, of the General Package Co., will 
he stockholders in the New American National 
Bank which will open in Aberdeen as soon as 
quarters in the Becker building are ready. 

Patrick O’Connor, vice president Donovan Lum- 
ber Co., returned this week from an extended 
eastern trip. Mr. O’Connor visited his old home 
in Michigan, and returned via California. 


ASTORIA, ORE. 


March 12.—Extensive preparations are being 
made along the Oregon coast for barging large 
quantities of lumber to the Port of Astoria termin- 
als this season, for assembling and off-shore ship 
ment, while wide interest is being shown in a 
proposal to raft logs from Nehalem bay to Astoria 
for milling. There is an enormous volume of 
timber in the Nehalem territory and it is possible 
that plans will be worked out which will result 
in the towing of about 10,000,000 feet of logs 
annually to the Columbia River. Nehalem bay is 
but 36 miles south of the Columbia River, and it 
is entirely probable that a regular rafting service 
will be put into operation this year, with barging 
conducted from Tillamook Bay and other coastal 


harbors. 
EVERETT, WASH. 


March 12.—With loggers operating their camps 
at capacity and lumber mills curtailed, there is a 
growing accumulation of logs in the water through- 
out the Everett district. Probably conditions are 
similar in all log-producing centers in western 
Washington. Consequently, the fir log market has 
softened, with prices shaded about a dollar under 
quotations prevailing a month ago, making the 
range at present as follows: No. 1, $24@25; No. 
2, $18@19; No. 3, $12@13. Loggers aiming to 
receive the top of the market are sorting their 
rafts carefully, segregating the large logs from 
the small. Large No. 2s, for example, command 
$19. There are mills which prefer small logs, and 
consequently do not object to the sorting process, 
in view of the fact that the price of the small 
logs is favorable. 

Of cedar logs there has been an accumulation 
for a long time, due to the shutdown of shingle 
mills late in 1926 and early in 1927, and the mar- 
ket has been weak and featureless, with sales 
of off-grade and low-grade shingle cedar at very 
low figures. At present the market seems to have 
settled on the $16 base for shingle cedar, and 
$28 for lumber logs. Cedar logs are in good 
supply. The market is tending to become steady 
at $16 and $28. 

Under present conditions there is a prospect of 
a curtailment in logging operations. Camps which 
are running three sides may be expected to restrict 
their operations to two sides, or to swing their 
crews into shows where the timber is less produc- 
tive. Restricted operation, which it is thought 
will cut down production at least 25 percent, is 
regarded as necessary in order to hold the input 
close to the log-absorbing capacity of the mills. 
Otherwise, there will be overproduction and dan- 
ger of a demoralized market. Loggers apparently 
are determined not to go into the summer season 
with a heavy accumulation; moreover, during the 
interval of bad fire hazard, the shutdown of the 
camps will be general. 

The Cavano Logging Co. has indefinitely shut 
down its camp in the high country north of Cicero, 
and has moved out some of its equipment. The 
shutdown is said to be due to inability to log at 
a profit, due to high costs. The English Logging 
Co. owns timber adjoining the Cavano tract. 

The many friends of E. A. Poyneer will regret 
to learn that as the result of an automobile colli- 
sion near Kelso in February he has lost four fingers 
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of the left hand. Only the thumb remains. It is 
in good condition, since the wound is healing 
nicely. Mrs. Poyneer, who was badly shaken up 
by the accident, is also improving. 

W. H. Peabody, manager Weyerhaeuser Timber 
Co., is superintending numerous improvements, in- 
cluding the installation of eight new dry kMns, 
12x104, at Mill A; old kilns are being remodeled. 


LOS ANGELES, CALIF. 


March 12.—A week of excellent weather has 
brought about a firmer tone in both the wholesale 
and retail markets. Construction work is now 
getting under way to a greater extent. The week 
has seen the importation of more than 25,000,000 
board feet, and the coming week is expected to 
show an increase of several million feet. Re- 
serves at the docks continue low, and the’ mills 
are asking for additional time for shipment. The 
retailers in Los Angeles, hesitant about buying 
for some time, are nOW showing a greater interest 
and are.not bickering go. much about prices: Some 
of them report their stocks well below normal, 

B. W. Cadwallader, president Cadwallader-Gib- 
son Lumber Co., will leavé March 28 on a three 
months’ trip to the Philippine Islands. He will 
attend to opening up more of the company’s ma- 
hogany holdings on the island of Luzon. “The 
company is now getting just about one-half the 
imports from the Philippines that it can use,” 
Mr. Cadwallader explained. ‘‘Last year we shipped 
into Long Beach 1,500,000 feet of hardwood prod- 
ucts each month, but we ought to Wave 2,000;000 
to 2,500,000 feet monthly. For thé*present ‘we 
have had to call in our salesmen from -the’ East 
because we can not fill orders.” Mr. Cadwallader 
stated that he expected to manufaétire veneer 
and possibly panel work in the local mill upon 
his return in June. This work is now all turned 
out in the Philippines. 


BELLINGHAM, WASH. 


March 12.—The Fobes Logging Co.’s camp, idle 
since last Christmas, has resumed shipments to 
Bellingham, and the Heaton-Olsen Logging Co. 
has also resumed. Lumber and shingle traffic on 
the Milwaukee Railroad has increased to such ex- 
tent that this week daily barge service to Seattle 
became necessary. Much of the traffic originates 
in British Columbia, says George W. Blair, district 
agent. 

The new lath mill of the Skagit 224i Co., at 
Lyman, has been completed and is new,operating. 

George Christie, Whatcom County. logger, has 
formed a partnership with Frank L. Cramer to en- 
gage in the herring fishing industry. 


SAN FRANCISCO, CALIF. 


March 12.—Reported increases in orders, in; 
quiries, building permits and shipments have given 
the California lumber market revived confidence 
in the 1927 market, according. to manufacturers 
of pine and redwood. Many point. to the recent 
disastrous earthquake in Japan as a stimulant 
for the entire coastal industry, citing the fact 
that the earthquake which swept the Japanese 
empire some years ago was one of the turning 
points for the western lumber operators. This 
latest disaster to sweep the Japanese island is 
said by many to be even worse in way of lumber 
destruction than the previous tremors, because 
this one struck at the time of year when most of 
the homes had fires in them, the stoves igniting 
the wooden houses and in some localities razing 
entire towns, according to press dispatches from 
the stricken areas. It is believed that conditions 
of reconstruction there will relieve the northern 
fir market and react on the redwood and pine 
demand through the United States. 

S. Rex Black, forest engineer of the California 
White and Sugar Pine Manufacturers’ Associa- 
tion, was the principal speaker before the state 
annual convention of the Daughters of the Amer- 
ican Revolution at Santa Cruz last night. Mr. 
Black obtained the support, through resolution, 
of the state organization of the proposal to pro- 
hibit smoking in national and state forest lands 
during the dry season as a preventive measure 
to eliminate loss by forest fires. 

One of the first of the lumber companies to 
migrate to the new financial office building dis- 
trict, will be the Little River Redwood Co., which 
will enter new offices in the Financial Center Build- 
ing about April 1. The offices are being trimmed 


in redwood, designs being made to order by the 
lumber company. 
Young has announced his plan for 


Ger. ©... 


ricas Lumber Centers 


the establishment of a State department of lum- 
ber conservation, the chief executive of the de- 
partment to be titled Director of Conservation. His 
duties will be to establish and control the co-re- 
lated duties of the Board of Forestry, the Fish 
and Game ‘Commission, the Park Commission and 
the Mining Bureau. The Director of Conservation 
will be a member of the governor’s so-called “cab- 
inet” or advisory board and will represent the 
different boards or commissions under his control. 
It is believed that by this method coédrdinated 
measures, preventing forest fires, can be better 
handled. 

W. H. Sturdivant, of Sturdivant & Mauk, Toledo, 
Ohio, is paying a business call to several of the 
California mills during the week. He was a guest 
of the Yosemite Lumber Co. at Merced Falls, the 
Pickering Lumber Co. at Standard and the Madera 
Sugar Pine Co. at Madera. 

A. H. Land, vice president of the -Hutchinson 
Lumber Co., of Oroville, is' in San Francisco or 
business. -The Hutchinson operations, having run 
through the winter on one shift, is now closed 
down for repairs, preparatory to opening the sum- 
mer season. The season will be late starting, 
according. to -Mr. Land, and. will ‘be - qnGnet te, 


one shif 
; SPOKANE, WASH. 


March 142/:—TDhe .advance,’ which the!’ a 
strength. of the.‘ market for the last two: weeks. 
has foreshadowed, took ‘place the first‘of ‘this -week; 
when leading companies isued new. cards showing 
an advance in general of $1 on all items of Pon- 
dosa pine No. 3, and 50 cénts on all items of 
Pondosa pine No. 4. Some companies.also in- 
creased..their prices: slightly . on- some~ items - of 
white fir, but in these. instances their steck on 
hand is low,.and companies having large stocks 
are not increasing their prices. Lumbermen gen- 
erally, both wholesalers and manufacturers, are 
quite optimistic over the present outlook, and 
anticipate.a large increase in-the volume of busi- 
ness in the next few weeks or as soon as weather 
conditions in the East become favorable for build- 
ing. 

A large concatenation of Hoo-Hoo will be held 
in Missoula, Mont., as soon as the roads become 
good enough so that a large party of Spokane 
Hoo-Hoo. ean drive over for the affair, taking the 


- Spokane. degree team with them. 


The. mill of the Dalkena Lumber Co., at Dalkena; 
is to start its season’s run after the winter shut- 
down this coming Monday, March 14. It has 
been thoroughly overhauled and, there are enough 
logs in the boom to last until the spring drive 
starts down Priest River, probably in a few weeks. 

The M. L. Bruce Co., large cedar operator, of 
Spokane and Sandpoint, has started work on hold- 
ings near Tarry, B. C., and this week sent logging 
crews there. 

Rufus and Ben Edwards, of the Edwards & 
Bradford Lumber Co., prominent lumbermen, St. 
Paul and Chicago, were in Spokane and vicinity 
several days last week, busy looking after their in- 
terests in this district. 


PORTLAND, ORE. 


March 12.—John Dougall, manager Columbia 
River Loggers’ Information Bureau, stated today 
that the total input of logs in the Columbia River 
from Washougal, Wash., to the sea, and in the 
Willamette and Columbia rivers from Oregon City 
to the sea, during 1926, was 1,669,000,000 feet. 
This means logs dumped into the water of these 
rivers from both the Oregon and Washington 
shores below the points mentioned. Total ship- 
ments of lumber by water from these rivers dur- 
ing the year aggregated 1,303,000,000 feet. The 
remainder of the logs was shipped either by rail 
as lumber, or utilized in the manufacture of paper 
pulp. 

Nearly all of the logging companies in the Col- 
umbia River district are now operating, but not 
to full capacity. The log market is steady and 
prices are firm. The Eastern & Western Lumber 
Co.’s new logging operations in the timber about 
forty miles back of Molalla are now active, and 
logs will be brought out shortly over the rails of 
the Willamette-Southern and the company’s own 
line, which extends some twenty miles beyond the 
terminus of the Willamette-Southern. 

R. U. Shaffer, vice president 8. E. Slaymaker 
& Co., lumber dealers of New York, was here this 
week. Shaffer was here for the first time, and 
was much impressed with the magnitude of the 
mills. He reports everything pointing to a fair 
amount of business in his part of the country this 
year. His company handles fir, hemlock, spruce 


[J PACIFIC CoasT 








MIXED CAR 


Shipments from our 


Minnesota 
Transfer 
Yards 


are not only a convenience, but by 
usually filling orders the same day we 
get them assures prompt arrival. 





“Bridal Veil’ Bungalow Siding 
Big Timbers—Long Fir Joist— 
Fir—Cedar—Spruce—Western 
Pine Lumber and Red Cedar 
Shingles. 





Shipments may also be made from our 
Mills at Granite Falls, Wash. 





A request for prices promptly given. 


H. B. WAITE 


LUMBER oe. 
Minneapolis, - « 





Minn. 











IN MIXED CARS 


FLOORING, CEILING, DROP SIDING, 
FINISH, DIMENSION and BOARDS 
or can include 
CEDAR or SPRUCE BEVEL SIDING 

or CEDAR SHINGLES. 


John D. Collins Lumber Co. 


White Bldg., SEATTLE WASH. 








When You Think Lumber 
THINK"HANSEN-NIEDER” 


An office that knows its 
subject. 


HANSEN-NIE DER 
LuMBER Co,,IINC. 


1029 HenryBidg:, SEATTLE 

















Lumbermen’s Exchange 
R. P. PRAY R. H. BROWNE 


California PINE 


White and Sugar 


and North Coast Lumber, pos Shooks, 
Cut Stock, Moulding 


assge7 Fit Nation! SAN FRANCISCO 


























MAKE your timber investments poy me maximum 

returns. “Principles of Handling Wood- 

lands” by Henry Solon Graves tells how. $2.50, 

pesteals, American Lumberman, 431 So. Dear- 
rn St., Chicago, III. 
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PACIFIC COAST Co 


Douglas Fir 
and Western 
Hemlock 


Lumber and 
Timbers 





Here is the place to 
get any stock you re- 
quire—green or dry, 
rough orsurfaced, any 
size or grade. Just 
send us a memoran- 
dum of your require- 
ments and let us dem- 
onstrate our service 
to you. 


We cut timbers all 
sizes up to 80 feet in 
length. 


Car and Cargo 
Shipments Anywhere. 


DEMPSEY 
Lumber Co. 


TACOMA, WASHINGTON 














Dealers Know 


the high quality of our 
Cascade Mountain 


HEMLOCK 


There’s no better — we can fill your 
orders for all standard items in 


Fir, Hemlock, Spruce or Cedar 
Also Lath and Shingles. 
DAILY CAPACITY: 

Lumber 225,000; Shingles 150,000; 
Lath 50,000 


WHITE RIVER LUMBER CO. 


Enumclaw, Wash. 











AS CLOSE TO YOU AS 


YOUR CLOSEST MILL . 


IMMEDIATE Shipment ANYWHERE 
Air Dried Spruce from Seattle. 


NORTHWEST SPRUCE CO. 
968 Stuart Building, SEATTLE, WASH. 


REPRESENTING: 
Ketchikan Spruce Mills, - 
Wrangell Lumber & PowerCo._ - 
Juneau Lumber Mills, - - . 


Ketchikan, Alaska 
Wrangell, Alaska 
Juneau, Alaska 











os 


and Pondosa pine. Mr. Shaffer, who was accom- 
panied by his wife, said the trip was for both 
business and pleasure. 

The West Oregon Lumber Co. has completed 
installation of a new water tube boiler. The com- 
pany is running one shift, President E. D. Kings- 
ley saying that he has come to the conclusion it 
is better to operate one shift and dispose of the 
lumber than two and store it. 

G. F. Ireland, of the Ireland Lumber Yards, 
Grand Forks, N. D., was here this week on his 
way home from California. While touring Cali- 
fornia Mrs. Ireland was seriously injured in what 
appeared to be a slight auto accident and will 
have to remain in a hospital in Pasadena for 
some time. Mr. Ireland is a brother of Mrs. M. C. 
Woodard, of the Silver Falls Timber Co., Portland. 


SEATTLE, WASH. 


March 12.—Jake Lampert, of the Jake Lampert 
Yards (Inc.), St. Paul, was in Seattle this week, 
placing himself in touch with business conditions. 
Before returning home, he will go to Seaside, Ore., 
and thence go to Warrenton, where he owns and 
operates a sawmill. The Lampert Yards recently 
took over six yards owned by the S. H. Bowman 
Lumber Co., Minneapolis. Mr. Lampert will spend 
a few weeks on the Coast. 

Arthur A. Hood, Snark of the Universe, was 
the guest this week of lumbermen at Longview, 
Wash., who entertained him as representative of 
Hoo-Hoo. 

E. Q. Walton, G. L. Bartells, R. F. Reedy, 
Thomas Autzen, Philip Garland, E. E. Westman 
and A. R. Wuest, representing veneer operations 
at various points in Washington and Oregon, are 
incorporators of the Western Plywood Export Co.. 
of Seattle. The capital is $2,000. A further an- 
nouncement will soon be made by the new concern, 
which has been organized for export purposes 


solely. 
DENVER, COLO. 


March 14.—While lumber is still selling slowly 
in the Denver market, the outlook has become 
brighter for the spring and summer months, due 
to the heavy snowfall of last week. The snow 
fall was the heaviest in eastern Colorado, where 
moisture was most needed to insure good crops 
this year. Building in Denver has already got a 
fairly good start, and as a result lumber is selling 
here. According to wholesalers the outlook for 
larger sales to country yards this spring is excel 
lent and business so far is more active than it 
was at this time last year. Transit cars coming 
into Denver are selling fairly well. 

The American Timber Co. made a large timber 
buy last week in the Leadville national forest of 
Colorado. The purchase includes 12,000 railroad 
ties, 500,000 board feet of logs and 1,000,000 linear 
feet of mine prop material. The wood mostly is 
Engelmann spruce and lodgepole pine. 


MINNEAPOLIS, MINN. 


March 15.—With springlike temperatures, and 
country roads drying off, the lumber business in 
the Northwest is beginning to take on activity. 
Northern pine manufacturers reported that in the 
last few days there was increased movement of 
pine, particularly in mixed carlots. The northern 
white cedar men said that there was a slight im- 
provement in the movement of posts. Inquiries, 
however, showed real improvement in prospects. 
Lumber retailers are more aggressive in the north- 
western territory, and are going out to create 
business. If the present weather continues for a 
week or ten days, rural building work will be 
taken up in earnest. Much work is contemplated 
throughout the area, both on farms and in the 
Smaller towns. Repair work will take a large 
aggregate amount of lumber. Farmers of the 
Northwest face the 1927 planting season with 
agricultural conditions better than in 1926, if not 
the best in several years. The chief reason for 
optimism, they declare, is the heavy rainfall of 
the autumn and the deep snow of the winter, which 
has provided ample moisture and raised lakes and 
streams considerably. Freezing out has been at a 
minimum, even in the last few weeks. 

Repair work is a large factor in sustaining the 
lumber business in cities and the outlying terri- 
tory, according to M. G. O’Reilly, of Chicago, who 
was in Minneapolis recently and talked to members 
of the Retail Lumber Salesmen’s Club. 

James G. Wallace, of the Wallace-Ballord Lum- 
ber Co., Minneapolis, has just returned from a 
trip to the West Coast. 

The lumber business in Iowa has been fair 
throughout the winter, H. F. Partridge, of the 
T. M. Partridge Lumber Co., of Minneapolis, found 
while on a business trip into that State. Except 
for northern Iowa, there has been an open winter 
and roads have been passable, permitting move- 
ment of lumber to the agricultural communities. 

Iowa is coming out on top of depression, in the 





opinion of Ed. Hudson, of the Central Lumber Co., 
of Minneapolis, which operates a line of retai} 
yards. Mr. Hudson just has returned from a trip 
to Iowa points. Iowa lumber dealers express g 
belief that the forthcoming year will bring them 
a fairly large volume of business. 


TORONTO, ONT. 


March 15.—Hon. Wm. Finlayson, minister of 
lands and forests for Ontario, and George Wilson, 
manager of the White Pine Bureau, accompanied 
by other members of the Toronto board of trade, 
are paying a visit to various lumbering, pulp and 
paper, and mining towns in northern Ontario. 

W. H. Harris, wholesale lumber dealer, Toronto, 
and president of the Harris-Brooks Lumber Co., 
Meridian, Miss., has returned from an extended 
business trip to the operations of the company 
throughout that State. 

A. E. Gordon, of the A. E. Gordon Lumber Co. 
(Ltd.), Toronto, is on an extended business trip 
to the Pacific coast. 

Wm. McNeil, manager of the Timber Industries 
Council, Vancouver, was in Toronto, Ottawa, and 
other cities recently on business. 

Jas. E. Green, late of Nicholson-Green-Gilbert 
(Ltd.), Montreal, has gone on a business trip to 
Vancouver and other points west. 


MILWAUKEE, WIS. 


March 15.—Activity in the building trades, 
which has increased during March due to the 
open weather, has created a volume of business 
here which will exceed that of the same period a 
year ago. Prices are firm on West Coast products, 
although quotations have advanced only a shade 
compared with earlier in the year. Southern 
woods continue to hold about the same. There 
is a firmness in the northern hardwoods due to 
shortages in dry stocks. While the retailers are 
buying hand to mouth only, the wholesalers: and 
jobbers are quite satisfied with the present volume. 
The favorable condition of building affects the 
millwork plants in the city, which are enjoying 
a good volume of business and have orders booked 
into the summer months, with prospects of re- 
ceiving more every day. Some of them have been 
taking all kinds of lumber and report that on the 
whole, prices they paid were very easy, except 
on southern gum, which was strong. Box manu- 
facturers are maintaining an average production 
and are absorbing lower grades. Maple flooring 
plants are not satisfied with their volume, due 
to oak ‘being a much stronger competitor, forcing 
the maple flooring men to take a short profit. 


KANSAS CITY, MO. 


March 15.—Lumber demand here held up well 
last week to the mark set the previous week, which 
was one of the best this year. The market is 
gaining a little in strength and, if the weather 
would just stay good for three days at a time, 
sales managers would be inclined to be optimistic. 
The week-end blizzard which swept into western 
Kansas Friday may hold up some business there 
for a few days, but it will start the wheat crop 
off in that section with enough moisture to run 
it well along toward harvest time. 

Local walnut mills report that the demand for 
manufactured walnut is taxing their facilities, 
and as much as $500 a thousand is being paid for 
better grade items. There is a strong demand for 
veneer also, and curly walnut is not in large 
enough supply to meet the demand. 

A further dispersion of the wholesale lumber 
trade here is in prospect. The latest change is 
the leasing by the Bowman-Hicks Lumber Co., of 
an entire floor in the Congress Building. It is 
reported that negotiations are under way for the 
removal of some other lumber companies to the 
Congress Building. 

J. H. Hemphill, manager Madera Sugar Pine 
Co., of Madera, Calif., was here last week to 
confer with Clyde Baxter, of the Baxter Lumber 
Co., local representative. 


DULUTH, MINN. 


March 14.—A substantial pickup was reported 
in volume of trade as a result of mild weather. 
Operators of line retail yards have been coming 
into the market freely, especially for mixed cars. 
Considerable improvement work is being under- 
taken in agricultural districts, on account of the 
spring being apparently unusually early. Demand 
for medium and lower grades continues active, 
and stocks of these are lower than for years at 
this season. Some inquiry has recently come from 
eastern points for No. 2 and better for pattern 
work. Some business was reported for rail ship- 
ment to Buffalo and Pittsburgh. Interest in box 
lumber has shown expansion lately. Box manu- 
facturers were reported to be thinking it would 
be wise to cover their needs early in view of the 
admitted falling off in log production. Initial 
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inquiry for lath was also said to have been en- 
couraging to producers. The market situation in 
lath is regarded as certain to be tight all season 
in consequence of numbers of small operators hav- 
ing been compelled to close down early. The 
supplying of box lumber and lath is thought cer- 
tain to be left to the larger sawmill interests. 
With logs moving to them freely by rail sawmills 
at Cloquet, Virginia, and International Falls are op- 
erating full time, but with curtailments in log 
input it is assumed that their spring and summer 
lumber production will fall below normal. Quo- 
tations of all classes of northern pine are being 
fully maintained. 


NEW YORK, N. Y. 


March 14.—Three retailers interviewed today 
said they were just as busy as their resources per- 
mitted, four said business was “fair,” and two re- 
ported volume below normal. In the suburbs an 
unusual spell of mild weather has started ham- 
mer and saw going. Distributers of fir reported 
sales below expectations, whereas pine in all 
grades had shown an improvement over last week. 
The general expression is that hand-to-mouth 
buying still prevails. A general brace in prices 
for nearly all items of Western Pines, especially 
Pondosa, was a feature of the reports. 


Jules Tollner, Dick Foster, Jewett M. Brown, 
Howard Mulford, William F. Houston and William 


PITTSBURGH, PA. 


March 15.—Fifteen hundred building crafts- 
men, who had been on strike a few days, tying 
up $100,000,000 worth of big building enterprises 
in the city, returned to work during the week. 
Wholesalers report a little improvement in busi- 
ness in the last week. The retail yards still have 
low stocks and must buy to take care of imme- 
diate needs. The volume of prospective building 
in-the Pittsburgh district. particularly in the city, 
continues to expand. Wholesalers report demand 
for West Virginia maple strong. Lower grade 
hardwoods are active, The demand from the fur- 
niture industry for wormy chestnut and 2A pop- 
lar continues good. Prices in Idaho white pine 
are reported a litle stronger on some items. Pon- 
dosa pine and California white and sugar pines 
are also higher on some items. Mill stocks in these 
varieties are more or less broken, which means 
that mixed cars are hard to handle. Southern 
pine prices are reported very unsteady. 

John W. Kendall, secretary Kendall Lumber 
Co., will leave early next week for Oregon to look 
over the company’s timber holdings in that State. 


BOSTON, MASS. 


March 15.—Eastern spruce frames are offered 
at $38@39 base this week, and the market is 
not really active. Random lengths of eastern 

spruce are selling rather 





slowly at the same fig- 
ures quoted for some 











time. Lath are not 
steady even at recent de- 
clines. Both white and 
red cedar shingles are 
firm, although demand is 
still quiet. Both hard- 
wood and southern pine 
flooring are offered at ir- 
regular prices and cur- 
rent demand lacks the 
snap usually expected 
toward the latter part of 
March. The tone of the 
market for Pondosa pine 
is firmer and demand is 
slowly improving. Some 
Idaho white pine sellers 
are conceding. Local 
business in Douglas fir 
and western hemlock has 
not been _— brisk this 
month. Pacific Coast 
lumber shippers say that 
eargo rates will bear 
watching, as it is a fact 
that as much as $14.50 
has been paid very re- 
cently. 











It is surprising how the appearance of an otherwise plain dwelling 
may be changed for the better by substituting for an entrance lack- 


ing beauty and character one that is in 
as a whole. 


harmony with the structure 
Old expressionless doors and entrances may be replaced tive of 
with new ones of wood at a surprisingly low cost, and the money thus 
spent is returned many times in the increased value of the property and 
the satisfaction that comes to the owner with the knowledge that the 
entire building is in harmony and pleasing to the eye. 
trance way which, while plain, is well proportioned and should be inex- 
pensive to construct. It blends in well with the stucco house of which 
it is a part and tends materially to make attractive what would other- 
wise be a plain, severe and rather wninteresting structure 


Several retailers who 
keep in close touch with 
the building industry in 
the metropolitan district 
stated to the representa- 
the AMBERICAN 
LUMBERMAN that their 
late information indicates 
a larger volume of spring 
construction work is in 
prospect than they had 
expected. Severe weather 
and other adverse condi- 
tions have held back 
building operations in 
New England so far this 
year, so that construction 


Here is an en- 





O’Hoara make up the committee in charge of the 
supper-dance to be held Friday night at the Elks’ 
Club in Freeport under the auspices of the Long 
Island Salesmen’s Association. 


Neil Kennedy, prominent wholesaler of spruce, 
is on a six weeks trip to California. 

_ Hugh McDonald, of the Wykagyl Supply Co., 
New Rochelle, is also spending a month in Cali- 
fornia. 

Conrad Pitcher, of the Wright Lumber Co., will 
be among those present when the International 


Rotary Convention is held early next summer in 
Ostend, Belgium. 


Seven thousand persons attended the recent: 


opening conducted in Huntington, Long Island, by 
the A. S. Pettit & Sons Co. The buildings of the 
company on the main street in Huntington have 
been thoroughly remodeled. Company officials re- 
— the attendance far surpassed all expecta- 
ions. 

The Indiana Flooring Co., with headquarters in 
New York, recently has opened a branch office and 
warehouse at 161 Day Street, New Haven, Conn., 
where a full stock of its products will be carried. 


This company now has offices or warehouses in 
nine cities. 


work actually started is 
' perhaps 10 percent be- 
hind last year’s record. But there is a large vol- 
ume of construction work contemplated or for 
which contracts have already been let. 

The BE. L. Bruce Co., oak flooring manufactur- 
er, has opened a selling agency in Boston. 


_LAKE CHARLES, LA. 


_ March 14.—The market for southern pine con- 
tinues to improve slowly. The last week has seen 
a slight increase in both orders and production, 
but heavy rains served to check the movement 
somewhat. Logging throughout the territory is be- 
ing carried on with difficulty, as most of the 
streams are out of bounds and country roads are 
in bad shape, so that the movement of logs to 
small mills is very difficult. While the larger 
plants are reporting a slight increase in pro- 
duction, smaller mills continue to operate on short 
schedules. The demand continues to run to com- 
mon stocks and low grades. Mills are accumulat- 
ing a good stork of B&better items, especially 
flooring, but manufacturers expect a marked in- 
crease in demand for this class of lumber and 
for finish items as soon as spring building gets 
under way. Dimension is in good call, and there 


is a very satisfactory market for common boards 


CI PORTLAND, ORE. 


/ 
Sumpter Valley Pine 


quality and texture is remem- 
bered long after the price is 
forgotten. Yourcustomers will 
with this soft tex- 
tured Pine lumber, as well as 
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Western 
LumberProducts 


Order a trial car today. 


H. J. Anderson 
Lumber Co. 


Manufacturers and Wholesalers 
301-338 Northwestern Bank Building 
PORTLAND, OREGON 
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Willapa Lumber Co. 
Fir 


Spruce 
Hemlock 
Our Specialty 
Vertical Grain Uppers 
Carefully dried—Well manufactured. 


Mills: - - RAYMOND, 
General Sales Office: PORTLAND, ORE. 
Chicago Representative 

Western Wood Products Co., Tribune Tower 
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When You 
Need FIR 


Long Dimension 


Plank, Timbers ana 


Long Joists 


WRITE OR WIRE, 


TheGriswold Lumber Co>] 
Gasco Bldg., PORTLAND, ORE. 


Griswold-Grier Lumber Co. 
Evergreen Lumber Company. 


SALES AGENTS: 
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Sitka Spruce 


We cut our own timber, in a modern 
Band Mill, equipped with latest type 
Kilns and High Speed Planers. 
OUR SPECIALTY IS SHOP 


65 TO 80% EDGE GRAIN 
We Also Manufacture 


FIR AND HEMLOCK 
LUMBER AND LATH 
Capacity 150,000 Feet 8 Hours. 


Winchester Bay Lumber Co. 


SALES OFFICE: 
910-11 Porter Bldg., PORTLAND, ORE. 


Mill at Reedsport, Ore., 





| MEMBER WEST COAST LUMBERMEN’S ASSN. 
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Practical Specialists 
PacificCoast Lumber Products 





. |) DRYAD, WASH. 
MILL: | NP. Ry,, C. M. & St. P. Ry. 


SHIPMENTS 100,000,000 FEET ANNUALLY 


DUNCAN LUMBER GOMPANY 


MANUFACTURERS and WHOLESALERS 
PORTLAND, ORE., U.S. A. 











[DAVENPORT | 
HOTEL pressor 


Lumb f 
Spokane, ng ee ot 
Reasonable Rates 

Informal 


Numerous Dining 
Rooms, including 
Coffee Shop 


Circulating Ite Water 


Washed Air 
Ventiiztion 


























WARREN AXE & TOOL CO. 
WARREN, PA. 


honors Panama ~- Pacific GRAND ad 44 


International Exposition 


ALSO ALASKA-YUKON PACIFIC EXPOSITION 


AXES-LOGGING TOOLS (77) 2a pacity uscd Axes Tools 


tory capacity 3500Axes& Tools 


The Woods 


Every sentence an essay 
on lumber and life, flashing 
with humor or stiring the 
heart with sentiment and 
good common-sense phil- 
osophy. Abeautiful book. 

$1.25 postpaid. 
AMERICAN LUMBERMAN, Publisher 
431 Seath Dearborn St., CHICAGO 

















and siding. Heavy dimension for the oil fields is 
also in good demand. Some business is also being 
booked from the railroads. The export demand 
continues good, and some West Coast fir is being 
shipped into southwest Louisiana for milling and 
stocking purposes. A good number of the orders 
continue to be of the rush variety, indicating that 
stocks in the hands of retailers are low. Prices 
are generally regarded as firm, though some con- 
cessions of a minor nature are frequently re- 


orted. 
’ SHREVEPORT, LA. 


March 14.—Considering the amount of rainfall 
there has been, it is remarkable that the mills 
have been able to ship anything at all. Orders 
are being considerably delayed and northern cus- 
tomers are making the wires hot with urgent ap- 
peals for shipment. Wholesalers say that there 
is a fair amount of business, and probably more 
direct shipment orders than usual are being 
placed. Fir competition has reduced pine prices 
on common lumber several dollars a thousand. 
The recent reductions in fir rates have brought 
fir competition five hundred miles nearer pine pro- 
ducing centers than it has ever been before. Pine 
prices seem to be practically unchanged. Demand 
for oil field timbers seems somewhat slacker. 
Yard stock is in fair demand. Pine finish has 
slumped a little in price, probably due to lessened 
millwork demand on account of unseasonable 
weather. Orders are light from Kansas, Missouri, 
and the East, the best demand being from western 
sections. Small mills are being forced to take 
care of greater variety of mixed orders in order to 
get desirable business. 


LAUREL, MISS. 


March 14.—The last week has been featured 
by the increased amount of interest shown by 
retail dealers, inquiring for and purchasing spring 
stocks. While there has been no _ noticeable 
reaction in price trend there is no doubt that buy- 
ers are less inclined to haggle and delay than they 
were during the winter. The demand for lower 
grades, especially in boards, shiplap and roofers 
is unquestionably better. Stocks of these items 
in the hands of the mills are becoming low. Crat- 
ing stocks are much in demand, and have advanced 
50 cents to $1. Upper grades of flooring continue 
slow. Special cutting is strong. Timber orders 
of all descriptions are being constantly offered to 
the mills. Prices on this class of business are 
very firm. Export demand continues to improve. 
A number of important sales have been made for 
South America and Burope. While considerable 
stock is moving to Cuba, this business is, as a 
rule, very low priced and unattractive. 

R. G. Wallace, general sales manager Mason 
Fibre Co., Chicago, was a visitor to the plant 
and local office during the last week. 

J. B. Perry, of the J. B. Perry Lumber Co., New 
York City, was a recent visitor to local mills. 

Arthur J. Cox, director of Eastman Gardiner & 
Co., has returned to Iowa City, after a stay in 


Laurel. 
NORFOLK, VA. 


March 14.—There has been very little activity 
to the North Carolina pine market. “All kinds 
of prices” are being quoted, according to reports, 
competition being very keen. A number of mills 
are closed down or are producing on a scale far 
below normal. Retailers in many instances are 
afraid to buy, for a “bargain” one day does not 
look so good two or three days afterward. In- 
quiries are increasing for framing, mixed cars 
of flooring etc. and new orders should not be far 
behind. 

There has been no improvement yet in demand 
for 4/4 edge No. 2 and better, band or circular. 
Mills are sitting tight so far as band sawn stock 
is concerned. Small mills have found that low 
prices are not bringing forth much new business. 
Edge 4/4 No. 3 has been very quiet. No. 2 and 
better 4/4 stock widths, band sawn, continue slow, 
rough or dressed. Good circular sawn No. 2 and 
better has been quiet also, but mills are not ac- 
cumulating this very rapidly, due to woods condi- 
tion making logging difficult. Much circular stock 
widths of fair grade and manufacture is being 
offered in Norfolk as low as $42.50. No. 3 4/4 
stock widths are slow. The 5/4 and thicker, No. 
2 and better stock widths continue quiet, although 
6/4 show a little more life. Bark strips and mis- 
cuts are rather dull. 

There has been very little change in demand 
for kiln dried 4/4 edge No. 1 box. Box makers 
are still complaining of slow business. They are 
using a lot of gum and poplar, and these woods 
are rather scarce and are stronger. More good 
air dried edge box is being offered as woods and 
roads dry out, and box makers here are buying 
some. No. 2 4/4 edge box has been very quiet. 
No. 1 4/4 stock box, kiln dried-and air dried, rough, 
and dressed and resawn, has been moving very 
well and prices are firm because not much unsold 


stock is available. No. 2 4/4 stock box has been 
through another quiet week. Prices are stronger, 
as few mills have stock ready for quick shipment, 
Edge box, 6/4 air dried, dressed and resawn, ig 
being inquired for more freely. Box bark strips, 
4/4 rough and dressed, have been rather quiet. 
Sales of flooring, ceiling, finish etc. have been 
very light. One mill has broken the general rule 
and has made a rather good sale of 244-inch face 
No. 2 and better flooring, and a large block of 
6- and 8-inch kiln dried roofers, to be shipped by 
water. Good net mill prices were received. There 
is a wide range in quotations, but they are no 
lower than they were several weeks ago. Yards 
right now are pretty well lined up with stock. 
Kiln dried and air dried roofers have been moving 
a little better but volume is not satisfactory. The 
6-inch air dried are now selling at $17.50 f.o.b. 
cars Georgia main line rate, with other widths 
$1 higher, and many mills claim these prices are 
below cost of production and have suspended op- 


erations. 
MACON, GA. 


March 15.—Roofer production is still curtailed 
throughout this territory, and comparatively few 
sales are being made. Some wholesalers have re- 
ported purchases at $17.50 and $18.50, but the 
manufacturers are endeavoring to obtain a better 
price. 

Longleaf pine manufacturers in southwestern 
Georgia and southeastern Alabama are having a 
little trouble with high water in the streams of 
that section, but production for the week has 
been close to normal. Reports received here in- 
dicate that there is still a good demand, sales 
being equal to the output. 


BIRMINGHAM, ALA. 


March 14.—All yards report renewed activity, 
finding a ready sale for stock for repairs. Prices 
remain at about the same levels as last week, 
except for an advance in green lath. Few mills 
have lath to offer. Sales have been ranging from 
$3.75 to $3.95, delivered here, but today’s market 
stands firm at $4, with some mills asking as much 
as $4.25. No. 3 common flooring, which sold free- 
ly in this market for the last six months, has 
declined to as low as $14, but the average seem 
to stay around $15.50, while longleaf No. 3 com- 
mon flooring is selling as high as $16.50. No. 2 
common shortleaf, droppings grade, of 1x4-inch 
flooring is coming in at $23, with the regular 
grade as low as $20. Trim items not moving in 
the S4S stock as freely as in rough. Dimension 
is around $21 for 16-foot and under. There is a 
fair demand for 18- and 20-foot dressed stock. 
One dealer reports better demand for longleaf 
dimension, and for shortleaf trim. Small timbers 
are moving in limited quantities and at good 
prices. Oak flooring continues to hold around 
February prices, but demand is slower. Building 
material in general is holding firm. 

Those interested in forestry in Alabama will 
hold a meeting in Birmingham March 21. This 
meeting preceds that of the Southern Pine Asso- 
ciation in New Orleans. 

Allan K. Wood, of the W. D. Wood Lumber 
Co., who has been confined to his home has re- 
turned to the office much improved. Mr. Wood is 
secretary of the Retail Dealers’ Association in 
Birmingham, and is making things hum in an 
associational way. 

Maj. Jack C. Persons, formerly general manager 
of the Persons-Hughes Lumber Co. and president 
of the Hughes Lumber Co., and later president 
and owner of the Jack C. Persons Lumber Co., all 
of Tuscaloosa, Ala., and who has been active vice 
president of the First National Bank of Tusca- 
loosa, has been elected president of the Traders 
National Bank, Birmingham, Ala. 


BROOKHAVEN, MISS. 


March 15.—Market volume is holding up ex- 
tremely well and the character of demand has 
shown a decided improvement, running heavily to 
shed stocks, such as flooring, ceiling, siding,’ parti- 
tion etc. This kind of business makes possible 
big shipments. Sales are running possibly 20 per- 
cent better than production, and shipments so far 
this month are about equal to production. Despite 
the heavy volume, prices are fairly weak, and it is 
believed that most mills wish to reduce stocks 
before making any attempt at price increases. 

Flooring, 1x3- and 4-inch has been moving in 
excellent volume, especially rift flooring, and stocks 
are now getting extremely low, except those of 
one or two grades in 4-inch. Flat grain flooring, 
1x3-inch B&better, has shown excellent movement, 
and all mills are oversold. No. 2 grade has moved 
nicely, but has not kept pace with B&better. Spring 
demand is bringing forth considerably moré orders 
for siding stock, so supplies built up during the win- 
ter are dwindling fast. Ceiling, %4x4-inch, has not 
been showing as much activity as %x4-inch ceil- 
ing, and partition is a little inactive. 
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Shortleaf finish 1-inch, B&better has been moy- 
ing in nice style, quite a bit of this finding its way 
to casing, base, molding etc., and the molder ma- 
chines are sold ahead for possibly sixty days. 
Longleaf finish has not been quite as active as has 
shortleaf. The thicker finish has displayed only 
nominal strength. In No. 1 and C grade, most 
demand seems to be for 4/4 and 5/4. 

Fencing, No. 2, 4-inch, has continued to move 
in good shape in both longleaf and _ shortleaf. 
Longeaf No. 2 fencing and flooring are sold well 
ahead, while there are good stocks of 10-inch, but 
12-inch is still sold ahead. Of shortleaf fencing, 
6-inch No. 2, there are fair stocks, as there are of 
8- and 10-inch No. 2. Island trade is showing 
some pick-up, and nice sales of the 8- and 10-inch 
are being made right along. The Oklahoma trade 
has absorbed all 12-inch No. 2 shortleaf boards. 
The No. 3, 4-inch fencing remains oversold, while 
6-inch No. 3 is oversold in shortleaf, and there 
are small stocks of longeaf. The 8-, 10- and 12- 
inch No. 3 boards are in surplus in longleaf, with 
no surplus in shortleaf. Box shook are oversold. 

Orders for No. 1 lath will shortly be needed. 
Bookings during the week sold No. 2 lath fairly 
well ahead. No. 2 pine shingles remain oversold, 
but there are fair stocks of No. 1 heart and better 
grades. 

Longleaf dimension, Nos. 1 and 2, has shown 
unusual movement of late, and stocks are broken 
and getting very low. No. 1 shortleaf dimension 
stocks are very well rounded out, while stocks of 
No. 2 are broken. There is a very small supply 
of No. 3 dimension. Longleaf timbers remain 
badly oversold. Shortleaf are not active. The 
export market is still holding firm. 

The hardwood market seems to be slowing down 
slightly, but dry stocks are very light. 


WARREN, ARK. 


March 14.—Demand for Arkansas soft pine this 
week has shown some increase and is heavier than 
for some time. Prices have strengthened only 
slightly, as most mills that had been offering con- 
cessions have them still in effect. The business 
that has been placed this week has been well as- 
sorted as to kinds of products wanted. Most or- 
ders have called for mixed cars for the dealers in 
small towns. Some straight car orders have been 
placed for yard items, also for floorings, especially 
No. 1 and 2 flat grain. Some Bé&better flat grain 
flooring has been bought, but usually at conces- 
sions. Industrial buying has been increasing a 
little over the last few weeks, and includes orders 
from step ladder people and also for crating. Buy- 
ing of car material is quiet. Production this week 
has been normal, mills having been able to main- 
tain log supplies. There has been quite a bit of 
rain in this locality, and it has affected logging to 
some extent. Shipments this week have been on 
parity with new business, and both are somewhat 
under production. Stocks at most mills are larger 
than for some time. Labor is plentiful, and there 
is a surplus of cars. 


NEW ORLEANS, LA. 


March 14.—Improving weather in consuming 
territory is credited with having caused an in- 
crease in sales of southern pine, and in lesser deé- 
gree of cypress. Hardwood demand held its own 
but seemingly marked time despite further weath- 
er-forced curtailment of logging operations and con- 
sequent restriction of cut. It does not appear that 
the average volume of individual orders registered 
increase, the gain being generally attributed to 
increase in number of bookings. Heavy down- 
pours in Louisiana, Mississippi and a part of the 
Memphis territory brought streams out of their 
banks again at the week-end. These conditions 
chiefly affect the hardwood mills, though some of 
the smaller pine operations are also hit in their 
logging departments. 

Jas. D. Lacey is establishing a New Orleans of- 
fice at 1504 Pere Marquette Building, which is now 
being fitted up for his occupancy. Mr. Lacey has 
been spending a part of the winter season here 
and in establishing a New Orleans office restores his 
old status as citizen, in a sense, of New Orleans. 
For a good many years he maintained a residence 
on St. Charles Avenue, and offices in the Whitney- 
Central Building. 

It is reported that the Celotex Co., operating 
extensive building board plants in New Orleans, 
has purchased two sugar plantations in Terre- 
bonne Parish and plans the development of these 
properties along modern lines in the cultivation of 
sugar. The company uses bagasse, a waste prod- 
uct of the sugar factories, as raw material for its 
celotex, and naturally is interested in the continu- 
ance of successful sugar culture in Louisiana as one 
of its important sources of bagasse supply. 

Dispatches from Plaquemine, La., report the dis- 
covery of six salt domes in Iberville Parish, with 
the consequence that a number of oil companies 
are actively engaged in placing lands in the “dome” 
territory under lease. Three Plaquemine lumber 


organizations which are extensive land-owners— 
the A. Wilbert Sons interests, the Schwing inter- 
ests and the Baist Lumber Co.—are mentioned as 
having leased large areas—the Schwings 40,000 
acres and the Wilberts 14,000 acres—to the oil 
companies which have entered the field. 


HOUSTON, TEX. 


March 14.—The volume of pine business is fair, 
but prices are poor. Orders are practically even 
with production. Finish and shed stock items are 
weak. Dimension is about holding its own. Floor- 
ing, ceiling and siding are $4 to $5 lower than at 
this time last year; and finish is $6 to $7 less. 

Heavy rains have curtailed logging operations 
and several mills have closed down. Low grades 
are moving better than the higher grades, and 
there is a good demand for box factory stock. 
Export trade is picking up. Flooring oak is off 
about $2. Prices on flooring oak, No. 1 white, 
$40; No. 1 red, $38; No. 2 white, $28; No. 2 red, 
$26; sound and wormy, $15; No. 3 A, $12. Red 
gum low is $40 for No. 1 4/4, and $18 for No. 2. 
Magnolia FAS is $53; No. 1, $32; No. 2, $16. 
Tupelo FAS is $33; No. 1, $23. Sap gum 4/4 
FAS is $47; No. 1, $33; No. 2, $15. Sap gum 
5/4 FAS is $50; No. 1, $35; No. 2, $17. 

B. F. Nelson, president Nelson Tie Co., long 
known as one of the largest exclusive producers 
of ties in the South, recently has turned over his 
sales to Nelson Bros. & Rothermel, of this city. 
This concern in now building several miles of rail- 
road that will make accessible a large amount of 
hardwood and pine owned by it. Officers of the 
company are L. F. Rothermel, president; A. F. 
Nelson, vice president and general manager, and 
S. E. Nelson, secretary and treasurer. 


JACKSONVILLE, FLA. 


March 14.—Reports from manufacturers and 
wholesalers in the southeastern district show per- 
haps a larger quantity of business being placed, 
but confined mostly to large orders for special 
cuttings, such as yard timber orders and those 
calling for other items not usually carried in 
stock. The pine mills report no decrease in hold- 
ings of yard and shed stocks. Reports from the 
consuming sections do not indicate a willingness 
among the buyers to stock up. The mills that 
get orders for special cuttings are facing the 
proposition of getting rid of the standard items 
that are bound to accumulate. Price reductions 
have not brought the desired effect among the 
buyers. There nave been unusual prices quoted 
on longleaf framing by some of the mills, and 
other prices are in about proportion. It is under- 
stood that quotation of $17 for 1x4-inch No. 2 
common flooring, and $16.50 for 2x4-inch random 
length No. 2 common air dried, have been made 
by some of the larger mills. Stock lists show 
1x4-inch B&better flooring at $38, and No. 1 com- 
mon at $35. Prices on other items are about the 
same, with the usual differentials. Roofers and 
shortleaf finish are holding up fairly well. There 
is no demand for shortleaf framing in this section. 

Cypress continues to move slowly and the mills 
are not selling their cut, even though many are 
closed down or curtailed. The movement to the 
East and middle West bas shown some improve- 
ment of late. Now that prices have eased off a 
little, former users are turning their attention 
to cypress again. Consumers can get dry stock 
according to their specifications. Business in 
cypress should continue to get better, and prices 
will in all fikelihood be further adjusted. There 
is some demand for special cut stock. Timber 
orders are not plentiful, and railroads are not 
doing “their spring buying yet. Demand for 
cypress shingles and lath is poor. 

Hardwoods are making an improved showing, 
especially the gums. There is sufficient demand 
for FAS and No. 1 common red gum, and for No. 2 
common and FAS sap gum, to take about all that 
is being manufactured. Other grades are lagging 
and the mills have large stocks. Poplar is slow, 
and export business has fallen off considerably 
since the higher freight rates went into effect. 
Oak is moving very slowly, especially in No. 1 
common and under. FAS oak is moving fairly 
well but is not bringing attractive prices. Oak 
flooring plants have reduced purchases of rough, 
as they are not able to move the accumulation of 
manufactured stock on a fair margin. Ash, as 
usual, is moving very well, for although domestic 
demand is decidedly easier, foreign buyers are 
taking up available stocks and are paying very 
good prices. Elm, hickory and other hardwoods 
are not moving in a satisfactory manner. 

Joseph Rtttiner, commission salesman, of 
Toledo, Ohio, accompanied by C. Tracy Lacost, 
of the Lacost-Powers Lumber Co., Toledo, was 
a recent visitor to Jacksonville in an effort to 
further his connections. The party visited sev- 
eral Louisiana and Arkansas mills. 


(Concluded on page $2) 


Every Dealer Has a Direct 
Responsibility to His 


Community 


T IS a careless 
doctor who recom- 
mends paris green to 
cure a stomach ache. 


And so, too, it is a 
careless lumber or 
building material 
merchant who rec- 
ommends one prod- 
uct for certain uses 
which other products 
better fill. 


After all, a dealer should not be content 
with selling mere buildings of lumber, 
wallboard, or shingles. He should also 
sell an advisory service. Only in this 
way can he establish a CONFIDENCE 
in his customer that he is a good man 
to deal with. 





W. H. UPSON, JR. 


The lumber merchant has the definite 
responsibility to know his products. And 
he should know the rightful uses for each 
product he handles, rather than to blindly 
endorse the multitude of uses recom- 
mended by over-enthusiastic manufac- 
turers. 


For example, we as a manufacturer 
know that there are better products than 
Upson Board for use as a plaster base— 
even though Upson Board can be used 
for that purpose. Neither do we claim 
that it is “fireproof”—yet it is an excel- 
lent fire-retardent. 


We recommend Upson Board for only 
its legitimate and rightful uses. We 
know that it is the best product on the 
market for walls, ceilings, and partitions 
—that it is a splendid insulator—that it 
can be used to excellent advantage in the 
manufacture of many different products. 


And so it should be the dealer’s responsi- 
bility to know and recommend only the 
rightful uses for each product that he 
handles. He is the advisor—the building 
expert—on building materials in his com- 
munity. And his customers have a right 
to expect this service from him. 


Without such responsibility, any dealer 
can edsily kill his business with “paris 
green.” 


“A Good Reputation Is Founded 
on Confidence” 


Confidence in business is created by sell- 
ing the right merchandise for the right 
purpose, in a fair way, and at a fair price. 


That is why The Upson Company, in sell- 
ing Upson Board, has endeavored to 
advertise and recommend it only for the 
uses for which it is properly fitted. 





MarcH 19, 1927 








80 AMERICAN LUMBERMAN 


CHICAGO 











_VANLANDINGHAM LBr. CO. | 
19 So. LaSalle St., CHICAGO 


W.B. Vanlandingham Lawrence F. Braun 
E. T. Vanlandingham William E. Krueger 
C. B. Cunningham James Allee 





Southern Pine 

West Coast Products 
Hardwood Flooring 
Hardwood Lumber 


SALES SERVICE 


on a Commission Basis. 














Joun A. Spencer Lumser Co. 
Suite 800, 624 So. Michigan Ave., Chicago, IIL 
Wholesale and Commission 






—- FIR AND 
CALIFORNIA igiegy = YELLOW 
WHITE PINE Wig _ 











GILBERT NELSON & CO. 


Public Accountants 
I! SOUTH LASALLE STREET 
CHICAGO 


TELEPHONE RANDOLPH 2220 














More Sales +- 
Careful Credit Granting= 


Increased Profits 
It’s simple arithmetic and can be easily done with the aid of 
Clancy’s Red Book Service 


of credit and sales information. This infor- 


mation makes credit granting safer for those who 
sell anything to concerns that make carload purchases of lum- 
ber, millwork or other allied products. It is also an aid in 
selling to those classes as it gives the names of all carload 
buyers, new ones being furnished TWICE a week. 


Order the service now or at least write for rates and 
pamphlet No. 49-S. 


Try our Collection Department any time on ordinary past due 
or disputed accounts; whether or not you are a subscriber. 


For rates ask for Pamphlet No. 49-C. 


Lumbermen’s Credit Association 


608 S. Dearborn Street, CHICAGO 
Eastern Headquarters: 35 S. William St. 











NEW YORK CITY 
Established 1847 


C. B. Richard & Co, | i" 


29 Broadway, NEW YORK Customs Brokers. We 


handle oh ame o* 

Ocean Freight = sfViiscunt ‘Grats. 
Brokers 

Special department handling export lumber shipments 


rcial Credits 
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between 2 feet and 29,000 feet at any price between 

qase and Gs. a t eet. Seventh edition. A 
every lumberman can tse. Price 
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D. H. Bartlett, of the Weyerhaeuser Forest Prod- 
ucts, St. Paul, Minn., made a business trip to 
Chicago this week. 


E. G. Morgan, of the Foster-Morgan Lumber 
Co., whoesaler of Seattle, Wash., was in Chicago 
last week calling on the local trade. 


F. H. Burke, district manager of the Weyer- 
haeuser Sales Co., spent a couple of days in St. 
Louis, Mo., this week on business for the company. 


B. M. Gibbs, of B. M. Gibbs & Bro., Princeton, 
Ill., and Mrs. Gibbs were in Chicago March 14 
doing a little shopping before leaving for a vaca- 
tion in Florida. 


Frank Barnard, formerly connected with the 
Nichols & Cox Lumber Co., has opened an office 
in the Murray Building, Grand Rapids, Mich., for 
the Gideon-Anderson Co., of St. Louis, Mo. 


W. J. Thomas, of the C. D. Johnson Lumber 
Co., Portland, Ore., was in Chicago this week con- 
ferring with R. O. Crozier, manager of the local 
office. Mr. Thomas left for the East on March 16. 


O. N. Brendgord, of New York, eastern sales 
manager for the J. Neils Lumber Co., of Libby, 
Mont., returned this week to New York headquar- 
ters following a business trip to Minneapolis and 
Chicago. 


Don Dardis, of the Dardis Lumber & Fuel Co., 
Burlington, Wis., accompanied by Mrs. Dardis and 
their 7-year-old son Hugh Gene, was in Chicago 
last week en route to Hot Springs, Ark., for a 
month’s vacation. 


R. D. Barnes, of the Kirby-Wood Lumber Co., 
retailer of Muncie, Ind., when in Chicago last 
Friday reported that the company .was enjoying 
a very satisfactory business in the territory in 
which it operates. 

Mrs. B. Grovenstein, sales manager for the Red- 
ding Lumber Co., wholesaler of Macon, Ga., spent 
several days in Chicago this week on business, and 
left March 16 for Grand Rapids and other Michi- 
gan consuming centers. 


W. M. Hazen, of Three Rivers, Mich., retail lum- 
ber dealer, stopped off in Chicago March 15 to eall 
on some of the local trade. He was en route to 
Florida to spend two or three weeks on a combined 
business and pleasure trip. 

The Charles L. Baxter Lumber Co. on March 16 
moved its offices from the sixteenth floor to larger 
quarters in Suite 1840-42 in the Conway Building, 
111 West Washington Street. The same telephone 
numbers—Franklin 0240-1-2—have been retained. 

Noel Ridlon, of the Aberdeen Lumber Co., re- 
turned last Friday from a business trip to south- 
eastern Louisiana, and reported many of the mill 
operations handicapped by high water caused by 
the recent heavy rains experienced in that section. 

Earl Kenyon, manager of the sash and door 
department of the Long-Bell Lumber Co., Kansas 
City, Mo., was in Chicago the latter part of last 
week conferring with C. W. Lawrance, district 
manager of the company with offices in the Con- 
way Building. 

Dave Swenson, general auditor of the Winton 
Lumber Co., Gibbs, Idaho, manufacturer of Idaho 
white pine, Engelmann and Saskatchewan white 
spruce, stopped off in Chicago March 15 on his 
return from Washington, D. C., on business for 
the company. 


W. H. Peters, manager of the Port of Grays Har- 
bor, Aberdeen, Wash., is in Washington, D. C.. 
conferring with Army and Lighthouse Service 
engineers in an effort to secure a deeper bar chan- 
nel and improvements in channel markings. Mr. 
Peters believes that a jetty system is the only per- 
mament solution of the bar problem. 


Geo. A. Hoene recently announced that he has 
severed his previous connection and has reorgan- 
ized his old company, the Geo. A. Hoene Lumber 
Co., which will be located in Suite 917 Blum Build- 
ing, 624 South Michigan Avenue, Chicago, until 
May 1, when the concern will move to Suite 2138 
Builders Building, LaSalle Street and Wacker 
Drive. 


R. C. Clark, manager of the Chicago office of 
the Tremont and Trinity County Lumber com- 
panies, returned March 12 from a.three weeks’ 
business trip to the mills and a vacation spent in 
Hot Springs, Ark. He reports that?*the mills are 
getting a fair run of orders for both southern pine 
and hardwoods, and are in position to ship modst 
items promptly. 

Elmer Xanten, who recently resigned from the 
H. J. Anderson Lumber Co., Portland, Ore., stopped 
over in Chicago for a couple of days this week 
en route to Springfield, Iil., where he will, estab- 





lish headquarters for the sale of the products of 
the C. D. Johnson Lumber Co., of Portland. For 
the present Mr. Xanten will be located at the 
Abraham Lincoln Hotel, Springfield. 


L. P. Wilbur, in charge of the hardwood depart- 
ment of the Chicago Lumber & Coal Co., St. Louis, 
Mo., was in Chicago this week conferring with the 
local office. He reported a good business with the 
automobile interests, the company being oversold 
on elm, maple and gum, dry stocks of which are 
depleted. Mr. Wilbur stated that planing mills 
and retailers are not ordering very freely at pres- 
ent, but good weather of the last few weeks should 
stimulate the demand from this source, as well 
as from other hardwood consumers. Furniture 
and flooring factory trade is quiet. 


Change in Corporate Name 

Announcement was made on March 15 by the 
Hoene-O’Neil Lumber Co. of the retirement of 
George A. Hoene as president and director of the 
company, and the change of the corporate name 
to the O’Neil-Carney Lumber Co., with P. E. O’Neil 
as president, and Charles F. Carney as secretary 
and treasurer. Offices will be maintained at the 
same location in Suite 1115-16 Blum Building, 624 





P. E. O’NEIL, 
Chicago ; 


President and Secretary-treasurer, Respectively, of 
the O’Neil-Carney Lumber Co. 


Cc. F. CARNEY, 
Chicago ; 


South Michigan Avenue, Chicago. There will be no 
change in the policy of the company, according to 
Mr. O'Neil. 

Mr. O’Neil has been engaged in the commission 
lumber business in Chicago since 1923. Mr. Carney 
was formerly connected with the International 
Lumber Co. and the Acme Lumber & Shingle Co. 

The O'Neil-Carney Lumber Co. conducts a com- 
mission lumber business, handling northern and 
southern hardwoods, Douglas fir, white pine, south- 
ern pine, oak and maple flooring. 


T. B. Richardson, southern sales manager of the 
Foster Creek Lumber & Manufacturing Co., Steph- 
enson, Miss., and M. Stanford, the company’s 
hardwood expert, were in Chicago March 14 on 
their return from an eastern trip. They visited 
Rockford, Ill, before returning to headquarters 
later in the week. Mr. Richardson reported a very 
fair business so far this year in southern pine, and 
expected a good volume this month as a result 
of the favorable weather experienced in many 
sections, which has enabled building operations 
to be carried on earlier than usual. 


Richard Cortis, of the Richard Cortis Lumber 
Co., and Mrs. Cortis returned March 13 from a 
nine weeks’ vacation trip in the South, their itin- 
erary including visits to the plant of the Arkansas 
Oak Flooring Co. at Pine Bluff, Ark., in which 
Mr. Cortis is interested, and the company’s new 
mill at Alexandria, La. Visits. were also made 
to other southern operations. Ten days were spent 
at Hot Springs, Ark., and New Orleans, La., thence 
to Biloxi, Miss., and Florida, putting in some time 
in Orlando and Tampa, with an automobile tour 
over that section of the country. On returning 
North, Mr. and Mrs. Cortis visited with their 
youngest married daughter in Roanoke, Va. Mr. 
Cortis reported that there was very little build- 
ing in progress in the parts of Florida. visited, but 
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considerable construction in Roanoke, particularly 
of homes. Mr. and Mrs. Cortis usually spend a 
couple of months each winter in a warm climate, 
either West or South, last winter making an ex- 
tended stay in southern California. 
CS ASAALBBLAGD 

Activity in Airplane Manufacture 

BuFFALo, N. Y., March 14.—Two Buffalo air- 
plane companies were last week awarded con- 
tracts by the Navy Department. The Consolidated 
Aireraft Corporation was given a contract for 
70 training planes, and to complete the contract 
by Sept. 30, the time limit, the company will in- 
erease its working force of 400 men and women by 
10 percent. The Curtiss Aeroplane & Motors Cor- 
poration was given an order for 27 pursuit planes, 
to complete the fighting complement of the air- 
eraft carrier Lexington. 


Appointed Sales Manager 


George J. Pearson, who has been with the Bis- 
sell Lumber Co., of Marshfield, Wis., for the last 
fourteen years as office manager and assistant 
sales manager, has been promoted to the position 
of sales manager made vacant by the resignation 
of Lee H. Schoenhofen. Mr. Pearson has grown 
up with the Bissell organization, having started - 
with the old Yawkey-Bissell Lumber Co. at Arbor 
Vitae, Wis. These years of tutelage under such 
manufacturers has equipped Mr. Pearson to handle 
his new position in a highly creditable manner to 
the Bissell Lumber Co., and with equal satisfac- 
tion to the trade. 


To Represent Northern Manufacturer 


Frank Sawtell, who has at various times repre- 
sented some of the best manufacturers of north- 
ern woods and has the reputation of being one 
of the most thoroughly posted salesmen traveling 
the Wisconsin territory, has recently become con- 
nected with the Rib Lake Lumber Co., of Rib 
Lake, Wis. This firm is one of the largest in- 
dividual manufacturers of northern hardwoods, 
hemlock and pine remaining in Wisconsin. Its 
virgin timber holdings lying west of Wausau and 
Merrill, between the Chicago, Milwaukee & St. 
Paul and Soo Line railroads, will supply the Rib 
Lake Lumber Co.. with a cut of approximately 
50,000,000 feet annually for a great many years, 
so Mr. Sawtell will be in position to furnish his 
trade with practically anything desired in well 
manufactured northern lumber. 


TROUBLE AND LITIGATION 


RocHESTER, N. Y., March 14.—The Locke Co., 
manufacturer of automobile bodies, is in the hands 
of creditors. The largest claims against the com- 
pany are reported to be thosesof New York con- 
cerns. It is planned to continue the business. 





JACKSONVILLE, Fia., March 14.—E. T. Roux of 
the Roux Crate Co., Plant City, Fla., has been 
appointed by the circuit judge of Manatee County 
as receiver for L. Dowling & Sons (Inc.), 
Bradenton, Fla., who recently discontinued opera- 
tions and asked for the receiver. The firm oper- 
ates a large sawmill and planing mill near 
Bradenton. 








New Mills and Equipment 


ARIZONA. Holbrook—Cooley Lumber Co.,_ building 
) x 150-ft. building for warehouse, office and lumber 
yard. ‘ 

ARKANSAS. Glenwood — Highland Peach Orchards 

Ine.) reported to. build box, crate and basket factory 
to cost about $100,000 

KANSAS. Atchison—Fred W. Stein, radio manufac- 
turer, building $175,000 plant; reported will build kilns 
to dry 8,000 feet of lumber daily. 

KENTUCKY. Barbourville—T. W. Minton & Sons, in- 
corporated with capital of $375,000; will erect $500,000 
plant for production of golf shafts, auto spokes, dowels, 
etc. 

LOUISIANA. Leesville—W. L. Brown, of Alexandra, 
erecting stave mill here. 

Ouachita—Louisiana Exploration Co. plans erection of 
plant for manufacture of turpentine and pine oil. 


MISSOURI. Neosho—Mills Bros. Fruit Package Co. 
will establish a factory on Buffalo Creek, steam power, 
to manufacture grape baskets, egg cases and tomato 
crates. 

TENNESSEE. Kingsport—Tennessee Eastman Corpo- 
ration to erect 8-ft. band sawmill on Horse Creek; ca- 
pacity of 30,000 feet daily. 

TEXAS Jasper—Jasper Lumber Co. has let contract 
for two 20 x 110-ft. dry kilns. 


WASHINGTON. Aberdeen—North Bay Lumber & 
Box Co. has been adding about $2,500 worth of ma- 
chinery to its equipment. 

Dryad—Leudinghaus Lumber Co. adding over $15,000 
worth of new machinery. 

Montesano—Schafer Bros. Lumber & Door Co. has put 
in a sprinkler system. 

WEST VIRGINIA. Fenwick—Eakin Lumber Co. 
erecting plant with single band and resaw, daily ca- 
pacity of 50,000 feet. 


Business Changes 


ALABAMA. Adamsville—L. T. Shiflett succeeded by 
W. A. Shiflett. 

Bessemer—Brooks & Lewis Construction Co. suc- 
ceeded by Lewis Construction Co. 
e =) aereaeriiaemaans Lumber Co. sold to Ensley-Fair- 
eld Co. 
Ensley—Wadsworth Lumber Co. merged with Ensley- 
Fairfield Lumber Co. under name of latter. 


ARKANSAS. Earl—Arkmo Lumber Co. succeeded by 
Luther Wallin and B. E. Dickey. 

CALIFORNIA. Santa Rosa—John A. Blanken Lum- 
ber Co. succeeded by BH. U. White Lumber Co. 


COLORADO. Bovina—R. H. Mitchell succeeded by 
R. H. Mitchell Lumber & Hardware Co. 

FLORIDA. a Valley Hard- 
wood Co. succeeded by EB. H. Scott 


ILLINOIS. Bluford—DeWitt Hardware Co. succeeded 
by DeWitt Lumber Co. 

Chicago—Ashland Lumber & Wrecking Co. changing 
name to Ashland Lumber Co. 

Ohicago—A. August (Est.) succeedell by A. August 
(Inc.), capital, $1,000. 
ce + “Chee Loreus succeeded by Calumet-Lansing 
umber 

Peoria—Smith Lumber Co. sold retail department to 
A. W. Allen; will continue wholesale business. 
INDIANA. Delphi—Delphi Lumber Co. sold to Metz- 
gar Lumber Co., of Lebanon, Ind., making the eighth 
yard in that company’s chain. 

KENTUCKY. Mt. Sterling—Guy Sandipur purchased 
an interest in Mt. Sterling Lumber Co. 

Vanceburg. Wamsley ere by Wamsley 


Lumber Co., incorporated; capital, $25,000 


LOOT AMA, Crowley—Crowley Lamber Co. sold to 
Managan Lumber Co. 


Krause & 


MINNESOTA. Boyd, 
Hazel Run—S. H. Bowman Lumber Co. succeeded by C. 
M. Youmans Lumber Co. 


Dawson, Hanley Falls and 


Clarissa—Thompson Yards (Inc.) have purchased Swan 
Benson and Harry Lee Lumber yards in Clarissa and 
will consolidate. 

NEBRASKA. Palmyra—Palmyra Lumber Co. suc- 
ceeded by J. E. and J. C. Maloney. 

NORTH CAROLINA. Hendersonville — Howell-Pless 
Lumber Co. discontinuing business, following purchase 
of the interests of J. E. Cliatt and G. 8S. Dellinger by 
the Rigby-Morrow Lumber Co. 

OHIO. Dalton—Heibner Co. succeeded by Fred H. 
Buel. 

OREGON. Marshfield—Interest of John Gruenwald in 
the sash and door manufacturing business of the Oregon 
Frame Co. sold to John 8S. Davies. 

TEXAS. Smithville—Smithville Lumber Co. 
Few-Moore Lumber Co. 

. Trent—Hamner Lumber Co. sold to Qualline Lumber 

0. 

WEST VIRGINIA. Buckhannon — Layfield Planing 
Mill Co. succeeded by Layfield Planing Mill & Hard- 


ware Co, " 
Incorporations 


CALIFORNIA. Oakland—Adams Lumber Co. of San 
Francisco, incorporated; capital, $100,000. 

CONNECTICUT. New Haven—Mutual Lumber Cor- 
poration, incorporated; capital, $50, ; 


ILLINOIS. Chicago—Northern Hardwood Sales Co., 
incorporated; wholesale. 

Chicago—Northwest Side Lumber Co. increasing capi- 
tal from $275,000 to $500,000. 

Wood River—Community Planing Mill Co., incorpo- 
rated; capital, $20,000. 

KENTUCKY. Louisville—Arterburn Lumber Co., in- 
corporated; capital, $15,000. 


LOUISIANA. Abbeville—Reaux Lumber Co., incor- 
porated; capital, L 

‘<> Senmenan Lumber Co., incorporated; capi- 
ta , J 

New Orleans—Rosado Lumber Co., incorporated; 625 
Audobon Bldg. 


MISSOURI. St. Louis—Lincoln Equipment & Mate- 
rials Co., incorporated; capital, $10,000. 


NEW YORK. Caroga—Caroga Lakes Lumber Co., in- 
corporated; capital, 600 shares. 

Mamaroneck—Suburban Trim & Supply Co., incorpo- 
rated; capital, $150,000; old concern. 

New York—William R. Taylor, incorporated; capital, 
$10,000; 1475 Broadway. 

Wantagh—Cox & Van Tuyl, incorporated; capital, 
$500. ; old concern. 

OHIO. Beebetown—Strongsville Lumber Co., incorpo- 
rated; capital, $25,000; to deal in all kinds of lumber 
and building materials. 

. Toledo—Rettiner Lumber Co., incorporated; capital, 
30,000; commission and wholesale. 

PENNSYLVANIA. Jessup—Connolly & Carey Lumber 
Co., incorporated; capital, ,000. 

Philadelphia—Keystone Wooden Heel Co., incorpo- 
rated; capital, $200,000. 

SOUTH CAROLINA. Batesburg — Bradson Lumber 
Co., incorpotated; capital, $90,000. 

Johnsonville—Bennett- Walker Lumber Co., incorpo- 
rated; capital, $75,000. 

TENNESSEB. Meme his—Central Lumber Co., incor- 
porated; capital, $25,000; old concern. 

TEXAS. Dellae ee Lumber & Mfg. Co., increas- 


ing oot from $60,000 
Plainview—J. Woolridge "Lumber Co. increasing 
capital from $125,000 to $300,000. 


VIRGINIA. Tazewell — Virginia Hardwood Lumber 


sold to 





WEEDS— 
A Fire Menace!! 


Remove this menace— 
by removing weeds! 
Wilson’s WEED KILLER Kills Weeds 


Inexpensive, clean and easy to use. Simply dilute 
WILSON’S WEED KILLER [1 gallon to 40 gallons of 
water} and sprinkle around your yards. One good ap- 
plication a year is sufficient. 


Send in a trial order today ! 


1 Gallon, $2.00 10 Gallons, $15.00 
.5 Gallons, 8.00 25 Gallons, 30.00 
50 Gallons, $50 00 
Freight Allowed East of Mississippi 


Booklet mailed on request. 
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Industrial Buyers! | 


Let us supply your needs in 


PORT ORFORD CEDAR 


P. O. Cedar Boat Stock 
Straight or Mixed Cars. 


Air Dried Rgh. P. O. Cedar 
and Rgh. Spruce in stock. 


Can forward on through 
rate, east and south. 


R. L. Smith Lumber Co. 


1900 Armour Road, North Kansas City, Mo. 
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Maple, Birch, Beech 


FLOORING 


Made from Michigan’s Finest Stumpage 


We also manufacture Maple, Beech, 
Birch, Elm. and Hemlock lumber. 


Grand Rapids Trust Company 


Reciever for WILLIAM HORNER 


: Plant: Perkins Building, 
Newberry, Mich, Grand Rapids, Mich. 





























The Biggest Card in the Business World 


The skill and care exercised in engraving 
a Wiggins plate has made the 


Wiggins Peerless 
Patent Book Form Card 


the choice of a long list of America’s biggest card users. 
If you admit the value of a proper card representation we 
would like to send you tab of specimens. Ask for it; de- 
tach the cards one by one and observe their clean cut 
edges, their general excellence and the protection afford- 
ed by being encased in convenient book form style. 


The John B. Wiggins Co. 


Established 1857 
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_ VANLANDINGHAM LBR. Co. 
19 So. LaSalle St. CHICAGO 


ee 


W.B. Vanlandingham Lawrence F. Braun 
E. T. Vanlandingham William E. Krueger 
Cc. B. Cunningham James Allee 





| 

| Southern Pine 

West Coast Products 
Hardwood Flooring 
Hardwood Lumber 


SALES SERVICE 


on a Commission Basis. 











Joun A. Spencer Lumser Co. 
Suite 800, 624 So. Michigan Ave., Chicago, IIL 
Wholesale and Commission 


FIR AND 
oc abe YELLOW 
PINE 





Southern Hardwoods 














GILBERT NELSON & CO. 


Public Accountants 
11 SOUTH LASALLE STREET 


CHICAGO 


TELEPHONE RANDOLPH 2220 














More Sales +- 
Careful Credit Granting= 


Increased Profits 
It’s simple arithmetic and can be easily done with the aid of 
Clancy’s Red Book Service 


of credit and sales information. This infor- 


mation makes credit granting safer for those who 
sell anything to concerns that make gg ey of lum- 
ber, millwork or other allied products. It is also an aid in 
selling to those classes as it gives the names of all carload 
buyers, new ones being furnished TWICE a week. 


Order the service now or at least write for rates and 
pamphlet No. 49-S. 


Try our Collection Department any time on ordinary past due 
or disputed accounts; whether or not you are a subscriber. 


For rates ask for Pamphiet No. 49-C. 


Lumbermen’s Credit Association 


608 S. Dearborn Street, CHICAGO 
Eastern Headquarters: 35 S. William St. 














NEW YORK CITY 
Established 1847 


(.B. Richard & Co, | t™ 


29 Broadway, NEW YORK 3 Customs Brokers. We 


handle all classes of 
Ocean Freight 


cargo, collect invo'ces 
Commercial Credits 
Brokers 


for exports & imports 








a discount drafts. 
Special department handling export lumber shipments 





THE LUMBERMAN’S ACTUARY 


Bhows at a glance the amount of any number of feet 
2 feet ont, 29,000 feet at any price between 


Pa FO eet. Seventh edition. A 
every lumberman can tse. Price bound 
in leather, $8.50. AMERICAN LUMB ° 

as, 431 8. Dearborn 8t., Chicago, 


D. H. Bartlett, of the Weyerhaeuser Forest Prod- 
ucts, St. Paul, Minn., made a business trip to 
Chicago this week. 

E. G. Morgan, of the Foster-Morgan Lumber 
Co., whoesaler of Seattle, Wash., was in Chicago 
last week calling on the local trade. 


F. H. Burke, district manager of the Weyer- 
haeuser Sales Co., spent a couple of days in St. 
Louis, Mo., this week on business for the company. 


B. M. Gibbs, of B. M. Gibbs & Bro., Princeton, 
Ill., and Mrs. Gibbs were in Chicago March 14 
doing a little shopping before leaving for a vaca- 
tion in Florida. 


Frank Barnard, formerly connected with the 
Nichols & Cox Lumber Co., has opened an office 
in the Murray Building, Grand Rapids, Mich., for 
the Gideon-Anderson Co., of St. Louis, Mo. 


W. J. Thomas, of the C. D. Johnson Lumber 
Co., Portland, Ore., was in Chicago this week con- 
ferring with R. O. Crozier, manager of the local 
office. Mr. Thomas left for the East on March 16. 


O. N. Brendgord, of New York, eastern sales 
manager for the J. Neils Lumber Co., of Libby, 
Mont., returned this week to New York headquar- 
ters following a business trip to Minneapolis and 
Chicago. 


Don Dardis, of the Dardis Lumber & Fuel Co., 
Burlington, Wis., accompanied by Mrs. Dardis and 
their 7-year-old son Hugh Gene, was in Chicago 
last week en route to Hot Springs, Ark., for a 
month’s vacation. 


R. D. Barnes, of the Kirby-Wood Lumber Co., 
retailer of Muncie, Ind., when in Chicago last 
Friday reported that the company .was enjoying 
a very satisfactory business in the territory in 
which it operates. 

Mrs. B. Grovenstein, sales manager for the Red- 
ding Lumber Co., wholesaler of Macon, Ga., spent 
several days in Chicago this week on business, and 
left March 16 for Grand Rapids and other Michi- 
gan consuming centers. 

W. M. Hazen, of Three Rivers, Mich., retail lum- 
ber dealer, stopped off in Chicago March 15 to eall 


on some of the local trade. He was en route to 
Florida to spend two or three weeks on a combined 
business and pleasure trip. 


The Charles L. Baxter Lumber Co. on March 16 
moved its offices from the sixteenth floor to larger 
quarters in Suite 1840-42 in the Conway Building, 
111 West Washington Street. The same telephone 
numbers—Franklin 0240-1-2—have been retained. 

Noel Ridlon, of the Aberdeen Lumber Co., re- 
turned last Friday from a business trip to south- 
eastern Louisiana, and reported many of the mill 
operations handicapped by high water caused by 
the recent heavy rains experienced in that section. 


Earl Kenyon, manager of the sash and door 
department of the Long-Bell Lumber Co., Kansas 
City, Mo., was in Chicago the latter part of last 
week conferring with C. W. Lawrance, district 
manager of the company with offices in the Con- 
way Building. 

Dave Swenson, general auditor of the Winton 
Lumber Co., Gibbs, Idaho, manufacturer of Idaho 
white pine, Engelmann and Saskatchewan white 
spruce, stopped off in Chicago March 15 on his 
return from Washington, D. C., on business for 
the company. 


W. H. Peters, manager of the Port of Grays Har- 
bor, Aberdeen, Wash., is in Washington, D. C.. 
conferring with Army and Lighthouse Service 
engineers in an effort to secure a deeper bar chan- 
nel and improvements in channel markings. Mr. 
Peters believes that a jetty system is the only per- 
mament solution of the bar problem. 


Geo. A. Hoene recently announced that he has 
severed his previous connection and has reorgan- 
ized his old company, the Geo. A. Hoene Lumber 
Co., which will be located in Suite 917 Blum Build- 
ing, 624 South Michigan Avenue, Chicago, until 
May 1, when the concern will move to Suite 2138 
Builders Building, LaSalle Street and Wacker 
Drive. 


R. C. Clark, manager of the Chicago office of 
the Tremont and Trinity County Lumber com- 
panies, returned March 12 from a.three weeks’ 
business trip to the mills and a vacation spent in 
Hot Springs, Ark. He reports thatthe mills are 
getting a fair run of orders for both southern pine 
and hardwoods, and are in position to ship modst 
items promptly. 

Elmer Xanten, who recently resigned from the 
H. J. Anderson Lumber Co., Portland, Ore., stopped 
over in Chicago for a couple of days this week 
en route to Springfield, I1l., where he will estab- 








lish headquarters for the sale of the products of 
the C. D. Johnson Lumber Co., of Portland. For 
the present Mr. Xanten will be located at the 
Abraham Lincoln Hotel, Springfield. 


L. P. Wilbur, in charge of the hardwood depart- 
ment of the Chicago Lumber & Coal Co., St. Louis, 
Mo., was in Chicago this week conferring with the 
local office. He reported a good business with the 
automobile interests, the company being oversold 
on elm, maple and gum, dry stocks of which are 
depleted. Mr. Wilbur stated that planing mills 
and retailers are not ordering very freely at pres- 
ent, but good weather of the last few weeks should 
stimulate the demand from this source, as well 
as from other hardwood consumers. Furniture 
and flooring factory trade is quiet. 


Change in Corporate Name 


Announcement was made on March 15 by the 
Hoene-O’Neil Lumber Co. of the retirement of 
George A. Hoene as president and director of the 
company, and the change of the corporate name 
to the O’Neil-Carney Lumber Co., with P. E. O’Neil 
as president, and Charles F. Carney as secretary 
and treasurer. Offices will be maintained at the 
same location in Suite 1115-16 Blum Building, 624 








__________—} 
P. E. O’NEIL, Cc. F. CARNEY, 
Chicago ; Chicago ; 


President and Secretary-treasurer, Respectively, of 
the O’Neil-Carney Lumber Co. 


South Michigan Avenue, Chicago. There will be no 
change in the policy of the company, according to 
Mr. O'Neil. 

Mr. O'Neil has been engaged in the commission 
lumber business in Chicago since 1923. Mr. Carney 
was formerly connected with the International 
Lumber Co. and the Acme Lumber & Shingle Co. 

The O’Neil-Carney Lumber Co. conducts a com- 
mission lumber business, handling northern and 
southern hardwoods, Douglas fir, white pine, south- 
ern pine, oak and maple flooring. 


T. B. Richardson, southern sales manager of the 
Foster Creek Lumber & Manufacturing Co., Steph- 
enson, Miss., and M. Stanford, the company’s 
hardwood expert, were in Chicago March 14 on 
their return from an eastern trip. They visited 
Rockford, Ill., before returning to headquarters 
later in the week. Mr. Richardson reported a very 
fair business so far this year in southern pine, and 
expected a good volume this month as a result 
of the favorable weather experienced in many 
sections, which has enabled building operations 
to be carried on earlier than usual. 


Richard Cortis, of the Richard Cortis Lumber 
Co., and Mrs. Cortis returned March 13 from a 
nine weeks’ vacation trip in the South, their itin- 
erary including visits to the plant of the Arkansas 
Oak Flooring Co. at Pine Bluff, Ark., in which 
Mr. Cortis is interested, and the company’s new 
mill at Alexandria, La. Visits. were also made 
to other southern operations. Ten days were spent 
at Hot Springs, Ark., and New Orleans, La., thence 
to Biloxi, Miss., and Florida, putting in some time 
in Orlando and Tampa, with an automobile tour 
over that section of the country. On returning 
North, Mr. and Mrs. Cortis visited with their 
youngest married daughter in Roanoke, Va. Mr. 
Cortis reported that there was very little build- 
ing in progress in the parts of Florida. visited, but 
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considerable construction in Roanoke, particularly 
of homes. Mr. and Mrs. Cortis usually spend a 
couple of months each winter in a warm climate, 
either West or South, last winter making an ex- 
tended stay in southern California. 
SCS ABLAABGLAAAGD 

Activity in Airplane Manufacture 

BurFFaLo, N. Y., March 14.—Two Buffalo air- 
plane companies were last week awarded con- 
tracts by the Navy Department. The Consolidated 
Aircraft Corporation was given a contract for 
70 training planes, and to complete the contract 
by Sept. 30, the time limit, the company will in- 
erease its working force of 400 men and women by 
10 percent. The Curtiss Aeroplane & Motors Cor- 
poration was given an order for 27 pursuit planes, 
to complete the fighting complement of the air- 
eraft carrier Lezvington. 


Appointed Sales Manager 


George J. Pearson, who has been with the Bis- 
sell Lumber Co., of Marshfield, Wis., for the last 
fourteen years as office manager and assistant 
sales manager, has been promoted to the position 
of sales manager made vacant by the resignation 
of Lee H. Schoenhofen. Mr. Pearson has grown 


up with the Bissell organization, having started - 


with the old Yawkey-Bissell Lumber Co. at Arbor 
Vitae, Wis. These years of tutelage under such 
manufacturers has equipped Mr. Pearson to handle 
his new position in a highly creditable manner to 
the Bissell Lumber Co., and with equal satisfac- 
tion to the trade. 


To Represent Northern Manufacturer 


Frank Sawtell, who has at various times repre- 
sented some of the best manufacturers of north-. 
ern woods and has the reputation of being one 
of the most thoroughly posted salesmen traveling 
the Wisconsin territory, has recently become con- 
nected with the Rib Lake Lumber Co., of Rib 
Lake, Wis. This firm is one of the largest in- 
dividual manufacturers of northern hardwoods, 
hemlock and pine remaining in Wisconsin. Its 
virgin timber holdings lying west of Wausau and 
Merrill, between the Chicago, Milwaukee & St. 
Paul and Soo Line railroads, will supply the Rib 
Lake Lumber Co.. with a cut of approximately 
50,000,000 feet annually for a great many years, 
so Mr. Sawtell will be in position to furnish his 
trade with practically anything desired in well 
manufactured northern lumber. 


TROUBLE AND LITIGATION 


RocHeEster, N. Y., March 14.—The Locke Co., 
manufacturer of automobile bodies, is in the hands 
of creditors. The largest claims against the com- 
pany are reported to be those of New York con- 
cerns. It is planned to continue the business. 





JACKSONVILLE, FLA., March 14.—E. T. Roux of 
the Roux Crate Co., Plant City, Fla., has been 
appointed by the circuit judge of Manatee County 
as receiver for L. Dowling & Sons (Inc.), 
Bradenton, Fla., who recently discontinued opera- 
tions and asked for the receiver. The firm oper- 
ates a large sawmill and planing mill near 
Bradenton. 








New Mills and Equipment 


ARIZONA. Holbrook—Cooley Lumber Co.,_ building 
™) x 150-ft. building for warehouse, office and lumber 
yard. 


ARKANSAS. Glenwood — Highland Peach Orchards 


Inc.) reported to. build box, crate and basket factory 
to cost about $100,000 
KANSAS. Atchison—Fred W. Stein, radio manufac- 


turer, building $175,000 plant; reported will build kilns 
to dry 8,000 feet of lumber daily. 

KENTUCKY. Barbourville—T. W. Minton & Sons, in- 
corporated with capital of $375,000; will erect $500,000 
plant for production of golf shafts, auto spokes, dowels, 
ete. 

LOUISIANA. Leesville—W. L. Brown, of Alexandra, 
erecting stave mill here. 

Ouachita—Louisiana Exploration Co. plans erection of 
plant for manufacture of turpentine and pine oil. 

MISSOURI. Neosho—Mills Bros. Fruit Package Co. 
will establish a factory on Buffalo Creek, steam power, 
to manufacture grape baskets, egg cases and tomato 
crates. 

TENNESSEE. Kingsport—Tennessee Eastman Corpo- 
ration to erect 8-ft. band sawmill on Horse Creek; ca- 
pacity of 30,000 feet daily. 

TEXAS Jasper—Jasper Lumber Co. has let contract 
for two 20 x 110-ft. dry kilns. 

WASHINGTON. Aberdeen—North Bay Lumber & 
Box Co. has been adding about $2,500 worth of ma- 
chinery to its equipment. 

Dryad—Leudinghaus Lumber Co. adding over $15,000 
worth of new machinery. ‘ 

Montesano—Schafer Bros. Lumber & Door Co. has put 
in a sprinkler system. 

WEST VIRGINIA. Fenwick—Eakin Lumber Co. 
erecting plant with single band and resaw, daily ca- 
pacity of 50,000 feet. 


Business Changes 


ALABAMA. Adamsville—L. T. Shiflett succeeded by 
W. A. Shiflett. 

Bessemer—Brooks & Lewis Construction Co. suc- 
ceeded by Lewis Construction Co. 
e 1) ~  ——nemtitiatara Lumber Co. sold to Ensley-Fair- 
eld Co. 

Ensley—Wadsworth Lumber Co. merged with Ensley- 
Fairfield Lumber Co. under name of latter. 

ARKANSAS. Earl—Arkmo Lumber Co. succeeded by 
Luther Wallin and B. E. Dickey. 

CALIFORNIA. Santa Rosa—John A. Blanken Lum- 
ber Co. succeeded by HB. U. White Lumber Co. 

COLORADO. Bovina—R. H. Mitchell succeeded by 
R. H. Mitchell Lumber & Hardware Co. 


FLORIDA. ~~? ee Valley Hard- 
wood Co. succeeded by EB. H. Scott 


ILLINOIS. Bluford—DeWitt Hardware Co. succeeded 
by DeWitt Lumber Co. 

Chicago—Ashland Lumber & Wrecking Co. changing 
name to Ashland Lumber Co. 

Ohicago—A. August (Hst.) succeedell by A. August 
(Inc.), capital, $1,000. 

Oak Glen—Fred Loreus succeeded by Calumet-Lansing 
Lumber Co. 

Peoria—Smith Lumber Co. sold retail department to 
A. W. Allen; will continue wholesale business. 

INDIANA. Delphi—Delphi Lumber Co. sold to Metz- 
gar Lumber Co., of Lebanon, Ind., making the eighth 
yard in that company’s chain. 

KENTUCKY. Mt. Sterling—Guy Sandipur purchased 
an interest in Mt. Sterling Lumber Co. 

Vanceburg—C. W. Wamsley soocontes. by .Wamsley 
Lumber Co., incorporated; capital, $25,000 

LOUMEAMA, Crowley—Crowley Lester Co. sold to 
Krause & Managan Lumber Co. 


MINNESOTA. Boyd, Dawson, Hanley Falls and 
Hazel Run—S. H. Bowman Lumber Co. succeeded by C. 
M. Youmans Lumber Co. 

Clarissa—Thompson Yards (Inc.) have purchased Swan 
Benson and Harry Lee Lumber yards in Clarissa and 
will consolidate. 

NEBRASKA. Palmyra—Palmyra Lumber Co. suc- 
ceeded by J. E. and J. C. Maloney. 

NORTH CAROLINA. Hendersonville — Howell-Pless 
Lumber Co. discontinuing business, following purchase 
of the interests of J. E. Cliatt and G. S. Dellinger by 
the Rigby-Morrow Lumber Co. 

OHIO. Dalton—Heibner Co. succeeded by Fred H. 
Buel. 

OREGON. Marshfield—Interest of John Gruenwald in 
the sash and door manufacturing business of the Oregon 
Frame Co. sold to John S. Davies. 


TEXAS. Smithville—Smithville Lumber Co. sold to 
Few-Moore Lumber Co. 

Trent—Hamner Lumber Co. sold to Qualline Lumber 

WEST VIRGINIA. Buckhannon — Layfield Planing 


Mill Co, succeeded by Layfield Planing Mill & Hard- 
ware Co. 


Incorporations 


CALIFORNIA. Oakland—Adams Lumber Co. of San 
Francisco, incorporated; capital, $100, L 

CONNECTICUT. New Haven—Mutual Lumber Cor- 
poration, incorporated; capital, $50,000. 

ILLINOIS. Chicago—Northern Hardwood Sales Co., 
incorporated; wholesale. 

Chicago—Northwest Side Lumber Co. increasing capi- 
tal from $275,000 to $500,000 

Wood River—Community Planing Mill Co., 
rated; capital, $20,000. 

KENTUCKY. Louisville—Arterburn Lumber Co., in- 
corporated; capital, $15,000. 


LOUISIANA. Abbeville—Reaux Lumber Co., incor- 
porated; capital, $20,000. 

er Lumber Co., incorporated; capi- 
ta 

New Orleans—Rosado Lumber Co., 
Audobon Bldg. 


MISSOURI. St. Louis—Lincoln Equipment & Mate- 
rials Co., incorporated; capital, $10,000. 


NEW YORK. Caroga—Caroga Lakes Lumber Co., in- 
corporated; capital, 600 shares. 

Mamaroneck—Suburban Trim & Supply Co., incorpo- 
rated; capital, $150,000; old concern. 

New York—William R. Taylor, incorporated; capital, 
$10,000; 1475 Broadway. 


incorpo- 


incorporated; 625 


Wantagh—Cox & Van Tuyl, incorporated; capital, 
$500,000; old concern. 
OHIO. Beebetown—Strongsville Lumber Co., incorpo- 


rated; capital, $25,000; to deal in all kinds of lumber 
and building materials. 

. Toledo—Rettiner Lumber Co., incorporated; capital, 
30,000; commission and wholesale. 

PENNSYLVANIA. Jessup—Connolly & Carey Lumber 
Co., incorporated; capital, $10,000. 

pgp ror Wooden Heel Co., 
rated; capital, $200 

SOUTH CAROLINA. Setesbrs -~ Brokers Lumber 
Co., incorporated; capital, $90 
Johnsonville—Bennett- Walker | Lumber Co., incorpo- 
rated; capital, $75,000. 

TENNESSEE. Memphis—Central Lumber Co., incor- 
porated; capital, $25,000; old concern. 

TEXAS. Pelee Lumber & Mfg. Co., increas- 
ing — from $60,000 

Plainview—J. © Wooltidge "Lumber Co. increasing 


incorpo- 


capital from $125,000 to $300,000. 
VIRGINIA. Tazewell — Virginia Hardwood Lumber 





A Fire Menace!! 


Inexpensive, clean and easy to use. Simply on 


WILSON’ 


water} and sprinkle around your yards. 
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WEEDS— 


Remove this menace— 
by removing weeds! 
Wilson's *VEED KILLER Kills Weeds 


S WEED KILLER [1 gallon to 40 gallons of 
One good ap- 
cation a year is sufficient. 


Send in a trial order today ! 


1 Gallon, $2.00 10 Gallons, $15.00 
.5 Gallons, 8.00 25 Gallons, 30.00 
50 Gallons, $50 00 
Freight Allowed East of Mississippi 


Booklet mailed on request. 
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Industrial Buyers! 


R. L. Smith Lumber Co. 


1900 Armour Road, North Kansas City, Mo. 


Let us supply your needs in 


PORT ORFORD CEDAR 


P. O. Cedar Boat Stock 
Straight or Mixed Cars. 


Air Dried Rgh. P. O. Cedar 
and Rgh. Spruce in stock. 


Can forward on through 
rate, east and south. 
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‘Newberry, Mich, Grand Rapids, ide Mi Mich. 
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Maple, Birch, Beech 


FLOORING 


Made from Michigan’s Finest Stumpage 


We also manufacture Maple, Beech, 
Birch, Elm. and Hemlock lumber. 


Grand Rapids Trust Company 


Reciever for WILLIAM HORNER 























The Biggest Card in the Business World 


Patent Book Form Card 


the choice of a long list of America’s biggest card users. 
If you admit the value of a proper card representation we 
would like to send you tab of specimens. Ask for it; de- 


tach 


edges, their general excellence and the protection afford- 
ed by being encased in convenient book form style. 


The John B. Wiggins Co. 


The “ Il and care exercised in supa 
Wiggins piate has made the 


Wiggins Peerless 


the cards one by one and observe their clean cut 
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Co. increasing capital from $350,000 to $700,000. 
WASHINGTON. Everett—Jamison Mill Co., increas- 
ing capital to $75,000 
$5 Ste Logging Oo., incorporated; capital, 
> 
. yale Sound Veneer Oo., 
Oo 
Seattle—Western Plywood Export Co., incorporated; 
capital, $2,000; veneer export. 
WISCONSIN. Marshfield—Hub City Lumber Co., in- 
corporated; capital, $2,500. 


BRITISH NORTH AMERICA. 


MANITOBA, Winnipeg—Tripp Lumber Co., incor- 
porated. 
ONTARIO. Trenton—W. J. Nolan & Sons (Ltd.), 


provincial charter; capital, $40,000; to carry on gen- 
eral lumber business. 


New Ventures 


ARKANSAS, Flippin—T. W. Boswell, who operates 
several stave mills in Marion County, has installed a 
mill here. Thos. Millard Stave Co. has also installed 
a mill here 

CALIFORNIA. Crescent City—Hobbs, Wall & Co., 
redwood mfr., opening office at 234 Chamber of Com- 


increasing capital 


merce Bldg., Los Angeles, with A. W. Donovan in 
charge. 

Hynes—W. S. Scamahorn will open lumber manufac- 
turing business; will erect mill, 

Los Angeles—Hubert Quinn Millwork Co. has engaged 
in business here. 

Oakland—O. Takahashi and U. Yamane, of 2760 Grove 


ae have engaged in business as Yma Hardwood Floor 
0. 


COLORADO. Salida—Salida Lumber Co. adding glass, 
furniture and china department. 


CONNEOTIOUT. New Britain—Hardware City Lum- 
ber Co. opening new business at 1241 East St. 


FLORIDA. Miami—Bailey Lumber Yard opening re- 
tail business. 


ILLINOIS. Peoria—Wahlfeld Mfg. Co., millwork, 
opening retail business; new shed, 60 x 160 feet will be 
erected at Washington and Persimmon streets. 

Waterloo—P-H Lumber Co. opening lumber yard and 
warehouse in addition to contracting business, 


INDIANA. Indianapolis—Hawkins Auto Body Works 
opening plant on South Missouri St. 


KANSAS. Dodge City—Carl G. Heitman opening 
lumber yard April 1. 
Hutchinson—Engstrom Lumber Co. 


opening lumber 
yard at Ave. F and Main St., 


in charge of H. D. Beebe. 
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day. 


40th and Holden 





~—] believe 


it NOW-” 


“ew we take the lumber right from the 

saw mill and put it through our Uni- 
versal Vacuum Dryer. 
has been thoroughly dried, testing on an av- 


“TI have been engaged in the manufacture 
of products for 40 years and frankly didn’t 
believe the statement that hardwoods could 
be dried in a manner suitable for our require- 
ments in such a short time. However, J be- 
lieve it now because we are doing it every 


That’s what Mr. Roy Missick, of the 
Alemeda Manufacturing Company, at 
Kansas City, says about his Universal 
Vacuum Dryer. 
such letters on file in our office. 


Send for details as to how we can assist 
you in reducing the unnecessary expenses 
of wood drying. 


UNIVERSAL VACUUM DRYER CO. 






In 72 to 96 hours it 


There are many more 


Kansas City, Mo. 





KENTUOKY. Louisville—McPhail Land & Lumber 
Co. opening wholesale lumber business. 


MONTANA. Arlee—Herzog & Graham starting saw. 


mill. 

Kevin—Oil Field Lumber Co. opening lumber yard. 

NEW MEXICO. Santa Rosa—M. V. Wood & Bros, 
opening lumber business. 

NEW YORK. Utica—R. W. Walker Lumber Co. has 
started in business. 

NORTH CAROLINA. Boone—Tri- County Lumber Co, 
has started a sawmill. 

Charlotte—Piedmont Wood Preserving Co. organized 
with capital of $100,000; will treat timber by zinc chlo- 
ride impregnation process; plant to be erected; dry 
kilns, handling equipment to be installed. 

OREGON, Condon—Kensowa Lumber Co. has started 
a sawmill. 

SOUTH CAROLINA. Marion—L. C. Lawrence has 
started a handle manufacturing plant. 

TENNESSEE. Kingsport—Tennessee-Eastman Oorpo- 
ration has started a sawmill. 

Memphis—Smith-Payson Lumber Co. 
wholesale business. 

WASHINGTON. Seattle—Butler-Elias Lumber Co, 
opening wholesale lumber business at 817 White Bldg. 

WISCONSIN. Bagle River—John Benson and John 
Shattuck will operate a retail lumber yard here. 


New Sheds and Yard Improvements 


PENNSYLVANIA. Sunbury—Broscious Lumber Co. 
purchased site and will install lumber yard; railroad 
sidings, sheds, office, etc. to be constructed. 

VIRGINIA. Roanoke—Exchange Lumber Ce. ; eae 
$10,000 office building at 100 Walnut Ave., S 


Casualties 


FLORIDA. Ocala—J. W. York, sawmill and crate 
manufacturer, suffered fire loss of $75,000 

ILLINOIS. Toulon—Johnston Lumber Co., loss by 
fire, $3,000. 

INDIANA. Roann—Roann Lumber Co., 
$4,000; will rebuild. 

IOWA. Indianola—Harlan Lumber Co., loss by fire in 
storehouse. 

KANSAS. Varner—Geo. W. Ultch Lumber Co., hard- 
ware and lumber plant destroyed by fire. 

LOUISIANA. Mab—Hillyer-Deutsch-Edwards Lumber 
Co.’s dry sheds and 4,000,000 ft. of stock destroyed by 
fire; loss estimated at $200,000; sawmill and planer 
saved. Sheds will be rebuilt at once. 

NEW YORK. Brooklyn—Homestead Lumber & Mfg. 
Co., loss by fire, $500,000; plant practically destroyed; 
will be rebuilt. 

Pulaski—Salmon 


has begun a 


loss by fire, 


River Table Co., loss by fire, 


OHIO. Portsmouth—Planing mill and lumber stock 
of Walter Hannah Planing Mill Co. destroyed by fire; 
loss, $25,000 


WASHINGTON. Chehalis—Mill of Maple Leaf Lum- 
ber & Shingle Co. destroyed by fire; company discon- 
tinuing lumber business. 


WEST VIRGINIA. Huntington—fFive-story factory 
building of Fickinson Furniture Co. damaged by fire; 
loss $365,000. 


News Letters 


(Continued from page 79) 
JACKSONVILLE, FLA. 


L. M. Peacock, of Gregertsen Bros., Chicago, is 
in Jacksonville visiting the cypress mills in this 
section. 

Ross J. Sloniker, of Mowbray & Robinson Lum- 
ber Co., Cincinnati, visited Jacksonville and 
Savannah during the past week. 

A recent visitor to Jacksonville was Richard 
Schues, president of Schues & Nordstrom, Ham- 
burg, Germany, accompanied by Dr. Oskar Schu- 
bert. While in this city, they were the guests of 
the Hirsch Lumber Co., whom they represent in 
Germany. 


PHILADELPHIA, PA. 


March 15.—Hardwood dealers in the Philadel- 
phia district report that the furniture trade de- 
mand is improving, and that building trades are 
also taking a normal seasonal volume. Exports 
have also increased. Prices are advancing, but are 
still below the levels of last summer. Retail lum- 
ber yards in this city and South Jersey are moving 
stock to jobs, with the demand for softwoods par- 
ticularly brisk. 

Plans are said to be under way for the extension 
of Hoo-Hoo activities to Philadelphia. Announce- 
ment was made last week that undoubtedly the 
Philadelphia chapter will become active in the near 
future. 

At the luncheon meeting of the Philadelphia 
Wholesale Lumber Association, held Monday, F..A. 
Dudley, president of the organization, related his 
recent experiences in Florida. Mr. Dudley foresaw 
an improvement in the Florida situation this fall. 
Secretary Joseph Comegys read an extract from 


_ the recent address of W. M. Ritter before the Hard- 


wood Institute in which he stressed the import- 
ance of the wholesaler in the lumber industry. The 
members voted to have five thousand copies of the 
excerpt printed for the uses of members as en- 
velope enclosures. The wholesalers voted to inform 
the Pennsylvania legislature that they were op- 
posed to the imposition of a gasoline tax of 8 cents. 
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Latest Reports on Lumber Prices 








The following f.o.b. 
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Hat- Kan- Hat- - - - " 7 
ties- sas tiee- sas oo —_ ties. = _ os 
burg, City, burg, City, burg, City, bur; City, City, 
oo Miss. Mo. Finteh Miss b Cesta a oa Mo. ie Mo. 
n as an " 
1x3” EG A B&better rough: Bé&better: . No. en ee qnigaaien, sislE 15.60 
eee oe 55.18] 2x 4”, 10’ ....... 25.00 29.32 2x10” ...... 18.25 15.63 
swine line Seana 56.62 ae scemelers -80 27.97 “ie peeeesrens be 
ambs 16’ hegees 24.06 28.45 2x4 to 12”... 11.12 ..... 
B&better— 8 & 20 27.19 32.57 ” ’ 
—_ a0", 19 ..... 00° BBMD cones 
ra BEE Pearcecres senses 56:25| 2x 6", 10° ....... 22.75 24.50 18’ & 20’.. 23.00 ..... 
< 1%, 1% & 2x4 & 6” ..... 78.77 = seteees aged aged 2x 8”, 12" .....45 18.00 s+. 
; Fencing, 818 PE Seem Hk 9 ee SERRE 1 - nas 
- -» 27. . . No. 1— 2x 8”, 10’ ....... 22.04 26.14 18’ & 20°. 20.50 °.... 
1x4” EG Ba&better. 60.88 67.73] 1% & 2x4 to 12”. 60.75 . re oa 2 ja’ (11.252 92:97 24:49 a eee 
sunwate -geden 45.62} 6/4 & 8/4x8° .--- GREE ose Other Igts. ..... 33.79 eatin "87 26.88 | No. 1— Shiplap 
No. Discs Gateall 28.75) 6/4 & 8/4x12”... ,.... 81.75] 1x6”, 16’ ....... ee | 18 & 20’... 25.72 28.00 1x8”, 14 & 16’. sess, 84.02 
FG B&better.. 40.20 44.33 Other Igts. 34.00 38.92) 2x10”, 10’ ... cacae - Eee Other igts. 30.91 34.02 
D 36.81 B&better surfaced: N ’ sees vas . No. 2 (1 20’): 
eecnaoie engi . a ts ....... ’ oo. | No. 2 (all lengths): 12’ -.....° 23.87 28.21] No. *, to 20’): 
Ng ype ror lll 48.18 51.82 ee 16.75 17.30 16’ 2 ...5:. 24.65 81.42 seseeee 2128 21.55 
No. B secs 18.40 24.15 RM 51.19 52.33 F exeekeae 20.20 20.30 18 & 20’... 25.82 30.90 21.30 21.44 
a eee ere — Rewpeteenpeta 52.15 58.81 | No $ (all lengths): 2x12”, 10’ ....... 25.50 34.79 | No. 8 alt “lengths 
1x6” No. 1,0. M... 38.86 ..... He Spade 6261 68.98) 154% -neeeee - 18.59 12.56 12 25.18 35.25 mw teeeeee 17.68 17.09 
No. 20. M1. 19.900 2002] tenor (7777011 60.36 68.56 ee 16.51 15.60 26.48 87.70 Beno" 200000) U8 1188 
No. 3, C. M.. BESS coves 1%4x4 to 12”..... 56.93 ..... Boards, 818 or 828 18 & 20’ 28.44 40.00 Lanient Timbers 
Ceiling SY secawseds . 61.38 61.62] No. 1— No. 2— No. 1 8a. 848, 20’ 
x4” B&better .... 37.61 32.04) 5/4x8” .......... ..» 61.62| 1x 8”, 14 & 16’.. ..... 36.30) 2x 4”, 20.00 24.21 & under: 
BS occas 16.93 ..... CFE BD Bocce cccee 78.73 Other Igts. 34.00 36.30 12 20.86 21.21 m trtesseseeses ceeee 30,78 
5gx4” Babetter Vv eg°DU U8 Od 72a 18.73| 1x10”, 14 & 16’.. ..... 37.14 20.86 25.17] OM cncececeseeee ceeee 95 
x °. babietes $1.12 31.60] 6/4 & 8/4x6”.... ..... 68. Other Igts. 36.31 37.14 ‘.¥ 21.99 28.56| 127 ceeeeeeeeeeee cree 96.88 
we 17.77 19.80] 6/4 & 8/4x8”".... 10... 68.56| 1x12”, 14 & 16’.. ..... 48.33] 2x 6”, 17.25 19.00] 14% ceceseeeeeees eevee 46.80 
%x4” Bavecter GP sx20s C surfaced: Other Igts. 52.00 48.33 18.038 22.88] 16” ---eseeseceee sees 
No errr 35.00 1x6 to 12” No. 2 (all 10 to 20’): 18.97 20.81 Shortleaf Timbers 
Te Be enses ee = weeees BEE sccccccesese 21.37 21.14 ~~ 20.09 23.28] No. 1 84S, 20’ & under: 
Partition coe *0°"°* 1x10” puvsaseant 80 21.75] 2x 8”, : TEED ccesel OF ccncocccscesen, MEE bende 
1x4 &6” Ba&bdetter.. ls 44.62| 1x5 & i0”: ; Bg cccccccccce 23.69 27.28 - yf 1% r Lath 
a O crancces 36.50 39.25) 1x12” ........21: ' ao) Me. 3 Cath nathe): 18 19:04 25.22| No. 1, $7, 4)..---- 3-58. 3.88 
0. 2 eeoccceccee evoce 4.25 ll RRA # 1x6 t eevcce 16.66 cece 2x10”, 10’ ...000- 19.78 poets No. 2, » Beeccece 2.43 2.28 
Drop Siding ee Pa Se ey iz" permit he 138 1035 a seers 21:00 a (All 1x4 ou — 
1x4 or 6” B&be : " ’ g 3 Y > weseee eeeee . REELED, i x x _ 
RE OF OU NO. 1) 3188 3764] 1% & 2x4 to 12°. 46.00 00. mw yt fy hpeaimeped , 18,& 20’... 21.49 25.98] Bé&better, 9 £18". 
No. 2. 28.04 27.52 4 Caps lengths .. ass any @ @ >: ‘sores a panes 
Te, i ane ME eccwe ct i ee eal . . 2 a secccee 19.61 24.25| No. 1,9 & oy coves 
14”, 20’ & Byrkit Lath eee . 24.26 30.69 10 & 20’ 
Xo. 2. inge ooters ' under.. ..... 50.88 | 4 i cenaemiee” seaeed 12.25 18 & 20’... 25.38 30.41 
No. 2, 1x6” ....... 20.66 .ccce Bevel Siding FF o eccoe SEO, B BE cccecce 10.66 14.59 
xe” cccceve SEBO cescs %x6” Bé&better ... ..... 30.25112’ & longer....... cooce Se BEG” ncccces 12.82 13.50 
Following are f.o.b. mill sales prices from Shreveport (La.) territory made during the period ended March 9: 
P Flooring Finish poesia, 81S or 82S Shortleaf Dimension, SISIE;Shortleaf Dimension, — Jenapent Dimension, S1S1E 
1x3 Ea hrt. B&bet.. 80.50]B&bet. rough No. a tn a eRe No. 1— 
Sap Babte. eaes ) BS eee 60.75 x8”, other Igts.... 38.00 Be tal abi aytteteute tH Qx 4", 12? ....ee000 29.75 
2 = : eoeccccecs 4 TRF”  scdccccescccs 60.75 1x10", a Se: “3 2x 4”, = eocccccce ys 18 & 20’..... 29.00 ox ¢ 4 eeeeeeees 4 
cecceccces x B&bet. surfaced: x12”, other Igts 1  Sevenocee ae 7, 12? .ncccevee See 
BG het. Bébet.. saso| seas ene: 52.50 No. 2, (all 10 to 20’): Lo smmapene we =, s Sinan, mae. P ascsccece Stem 
Sap B&btr. ..... 47.50 1x6” desealeumanie Oo Jee 21.75] ox 6”. 19° ana = Cf (téC 14°25 18 & 20’..... 30.00 
1x4” EG sap Bé&bet.. 66.75] 1x8” ............+. 53.50 i sto" RE ae 22.25 aiatin,  Joxeantaece e-4 Palate 12.50) 2% 8”, 10° ...--++++ 25.00 
FG hrt. B&bet.. 51.00] 1x5 & 10”.......... 63.25] 1x12”, 10/16’ ...... 27.00 as 50 aoe sineeiiees . 12’ .eseeevee 25.25 
Sap Ba&btr. Sayiate Bo aera 73.25] 1x12”, 18 & 20’..... 29.50] o: g 16... 26.75 Longleaf Timbers Bes eseeees 20.25 
Bs EB svsoccsecs 37.00 5/4x4, 43 oer 69.00 N 3 (all 1 ths): 2 10”.  ipengeee 2 7 No. 1 Sa. B&S, S848, 18 20 ++ 32.25 
No. 3 cone aGaon 22.50| 5/4x5 & 10”........ 75.00] S40 a Re ah rk 438 20’ & under: O00, TY isccscces 28.75 
1x6” No. 1, oO. M baat 40.00 5/4x12” a 13.75 = eeoveesececece 18°50 o ” Suacpaepigieions. o 8” seer erereseeeee 30.25 12’ eeeeeeeee 31.00 
No. 2 C. M..... 19.50 1% & 2x4 to 12”.... aan oe | SRS Ste Re eR ree 2x12”, 12 teecerons 33.2 a sere eeeeese eee yy a _, meoneeens 36.00 
No. 3. 0. M . 14.2510 surfaced: Shiplap 18 & 20’..... 38.75 : a Doeseesecosooes . = 2x12”, 12’ 990009600 36.25 
elite gfe 40.00] No. 1— No. 2— > srmpertreeseoes ; omacveeee: Caras 
” nd ; ¥.% other Igts.... 37.25] 2x 4”, 10’ ......... 25 Shortleaf Timbers 18 & 20 - 4. 
54 x4 Babe. sacar is 34.75 Fencing, 818 "4 50|No. 1 rough, 20’ & under: No. 2— 
og eetteee 32.00|No. 1 2 (10 to 20°): ep] 87 .& UNA..... 0,008 26.75] 2x 4”, 10’ ....-+00s 27.25 
— 19.50] 1x4”, other Igts.... 37.50 “x's M  teneeeeeeeees 21.00 ME BY cckscvscansesss 35.75 25.00 
Partition 1x6”, other Igts.... 39.00] 110” ...--.+--s+++ 21.75 Ten BEY csncocorsencees 42.75 . 23.75 
Ixt & 6” B&bet...... 45.75 |"0. 2, (all Ists.): sy severed : | Rec taee 25 Plaster Lath 32-80 
a 17.00 epee 18 & 20° 00)|No. 1, 36”, 4’....---- 3.50 . 
Bevel Siding 1x6” al aie cn 20.25 1x10” Soeececeneess ME evs ae my B Bf Lath 21.50 
54x6” B&bet. ........ 47.00 No. e3 (all Igts.): MN scsecescvacee 18.50} 2x 8”, 12’ .......-. ge saw — 12.50 26.25 
Drop Siding Bias Sotetersesese ag Casing and Base 18 & 20°..... 24.75 Car Material 24.75 
1x4 or Dec net eters OY | B&better: gt ee 23.00] (All 1x4 & 6”): 82.25 
jabieonanae 39.75 Ties DO WP vcescceccescs ae 16’ ......... 25.25] No. 1 random...... 40.25 - 35.25 
No. © inaseeenen® 26.5016x8”, 8’, 90% heart.. 35.00] 8 & 10”...........- 58.50 16. B WP occa 28.50] No. 2 random...... 23.50 38.25 
The following are current f.o.b. mill prices on Arkansas soft pine made during the week ended March 11: 
Flooring Finish—Dressed Dimension—Dressed Fencing and Boards 
Edge grain— 1x3” 1x4” B&better C No. 1 No. 2 od He. Pores : 
" I cptln tea cia bebe phan $70.50 CO iL ccitvtracieimanie $66.50 $50.00 | 12, 14, 10, 18, 12, 14 10, 18 i are oo. 934. 1 i 
B&better ........... i?) ~— CLE aeeenbeetssaneneee- 67.50 52.00 1s’ 40’ "16° 20° | 1x 6” ...... 12. 35.50 20.00 16.25 
adeysakanchedd’ Peas eros | xs, 80" 2 22ILIILITL 7180 84200 | 26.00 $28.00 2x 4” $23.50 $25.75 | 1x 8” ....----. 35.00 21.50 17.75 
ST > cniiiecnteniatina’ 72.75 56.00 | 24.00 25.50 2x 6” 20.50 22.00 | 1x10” ....... -» 37.00 22.00 17.75 
Flat grain— 1%, 1%, x4 to peas 73.50 eee | 25.50 27.25 2x 8” 21.00 23.00 1X12” oe sere ees 48.00 25.75 19.00 
EDs inatgennsl 45.50 $40.75 4, 1%, 2”x 4 . - | 26.25 28.50 2x10” 00 24. 
No. 1 sed oS vie eed eens vis 50 rte 28.00 30.50 2x12” 25.00 26.75 Casing and Base cele 
Mt 8 cictiscdesbens 23.00 21.50 Ceiling and Partition o 379.50 
Clg, Gis: Clg. Part. $2S&CM—Shiplap 1x4, we cecensecenseesseseses 72°60 
u” ei Wek Mo.B | rte 8 20 eserescereeeeeeeees 8. 
: Moldings B&better 33. 00 40 25 +1 50 $44.50 | 1 x6” ........ ..$36.25 $20.50 $16.50 Lath 
15” and under..27 percent discount | No. 1 .......... 7.50 a(oneat Be ecckeenna's 5.75 21.50 17.75 No.1 No.2 
1%” and over...23 percent discount ' No. 2 ........- . 30. 50 SE -«sanceeuwe ee 2.00 18.00 1 3x1%—4’ ......-.+- ..-$4.30 $3.65 
The following are f.o.b. mill“prices on Wisconsin hemlock: | -_ 
No. 1 HeMLocK Boarps, S81S— No. 1 HeMuiock, S81Si1B— ‘ 
8’ 10’ 12’ 4’ 16’ - 18&20’ 8/16’ 8’ 10’ 12’ 14’ 16’ 18&20’ 22724’ 
Oe... Vccotne $26.00 $27.00 $27.00 $27.00 $28.00 $30.50 $27.00 EE . apucsan $29.00 $30.00. $29.00 $28.00 $30.00 $32.00 $34.00 
i eet. 28.50 29.50 29.50 29.50 31.00 33.50 29.50 4 See 26.00 27.00 27.00 27.00 29.00 31.00 4.00 
Se aire 30.50 31.50 31.50 - 50 33.00 35.50 31.50.) 25 8 ..ccece 28.00 30.00 . 29.00 29.00 30.00 32.00 34.00 
Sn. écaqaws 31.50 32.50 32.50 $2.68 34.00 36.50 32.50 Salis a vee" ws 28.00 *B1.00 31.00 31.00 32.00 33.00 35.00 
a eeeeeie 32. ve » ait; ~! Py wu ; om Ms " - 6 e * ae 2x12 4... .5'./ 29.00 32.00 - 32.00 32.00 33.00 34.00 36.00 
‘or merchantable 81 educt rom pr ~ of No ‘or No educ . ” 
For shiplap or flooring, ‘add 50 cents to prices of No. 1 boar i. 2 Rogmeck. rough, 6’ and longer, 2x4” and wider, $21.00; 1x4” and 
Crating stock,-S1 or 2S, 6” and wider, 6’ and ER, No. 2, $25.00; | Wider, $21.00. 
‘ For No. 2 dimension, deduct $4 from price of No. 1. 


3, $21.50 
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Duluth, Minn., March 14.—Inquiry for northern pine continues active, as are shipments of mixed carlots. 


follows: 
Common Boarps, nenee— 


NORTHERN PINE 


FENCING, RoucH— 


—$$—. 


Prices f.o.b. Duluth are unchanged, as 


8’ 10’ 12° 14’ 16’ 18’ 20° 6’ 8’ 10, 12 & 14° 16’ 18 & 20° 
SS ae $55.00 $57.00 $62.00 $62.00 $62.00 $60.00 $65.00 $65.00 6” No. 1 .....-.cceeceeeeees $51.00 $55.00 $59.00 $61.00 $61.00 
© ieee 61.00 63.00 - 69.00 71.00 66.00 66.00 71.00 71.00 it a seseheaaiessunell 38.00 41.00 43.00 46.00 46.00 
eager 67.00 70.00 77.00 77.00 72.00 72.00 77.00 77.00 8 reat: 28.00 30.00 32.00 33.00 33.00 
Es te 35.00 37.00 46.00 46.00 46.00 44.00 50.00 50.00 4” No. 1 ....cccccceeeeeeeee 47.00 50.00 56.00 62.00 62.00 
pilates 38.00 40.00 49.00 45.00 45.00 45.00 53.00 55.00 ye Sekaaaarenee ioe nists 33.00 36.00 41.00 47.00 45.00 
sin ccs cuan 41.00 44.00 54.00 54.00 50.00 49.00 60.00 60.00 ae eee ett 25.00 28.00 29.00 30.00 29.00 
ON Sy salina 29.00 32.00 33.00 y ? ¢ i : 2 . 4’ ” 50. 
© beige: 29:00 31.00 33.00 33.00 33.00 33.00 33.00 33.00 No. 4, 6-foot and ~— wnined widtha, ¢", 005; S, Ga00 
hee epee 31.00 33.00 35.00 35.00 35.00 35.00 39.00 39.00 5” fencing same as 6". 


For all white pine, Nos. 1 and 2, add $1. 


Boards, 6 to 20’, 8, 10, and 12”, No. 4, $30.50; No. 5, $21. 


For Si or S2, add 75 cents; SISIE, add $1; for resawed, add $1. 
Drop siding, grooved roofing and. O.G. shiplap, 8’ and up, add $1.50. 


Shiplap and D&M, 8’ and up, add $1.25. 
No. 1 Piece Sturr, 81S1E— 


All white pine, Nos. 1 and 2, add $1. 


$1 or S82, add 75 cents; SISI1E, add $1. 
Flooring, 5s- and %-inch ceiling, or beveled well tubing, add $2. 
Drop siding or partition, add $1.50. 


Well tubing, D&M and beveled, add $2. 


SIDING, 4 AND 6”, 4 TO a “a 


50 $92.50 $3450 $32.50 $82.50 $33.50 $95.50 $36.50 a i ge 
OS rer rrr rrrr rT $28.50 $32.50 $34.50 $32. : : . SRD: cc cccecenatn *. 00 Da 2D ¢aceseanmaanesbaa cae 20.00 22.00 
re toe 28.50 29.50 32.50 8250 32.50 32.50 34.50 34.59 &better ......-.+++- +4 00 $34.00 Norway, Sebastes”. Sates =e 
SM “teeeneeees ue 28.50 31.50 33.50 33.50 aH $3.50 aged oes _ Set aeaeke -? 00 31.00 
= pi etcdete lp pe He et eee a HH “50 “50 i 36.50 Siding may contain not to exceed 20 percent of 4- and 9-foot. 


36.5 4.5 36.50 
No. et stuff, $3 less than No. 1; pine, rough, deduat 75 cents; D&M 


or S458, a 


~ HK, larch, 2x4- and 2x6-inch, $3 under Norway pine. 


pains run to O.G., 
grades 


$2 a thousand extra; product of the strip as it 


Beaded ceiling, %-inch, $1.50 more than same grade of siding. 





NORTH CAROLINA PINE 


Norfolk, Va., March 14.—Following are typical 
average f.o.b. Norfolk prices, made during the 
week ended March 11, as reported to the North 
Carolina Pine Association: 


Rough: 

ee I, Dv cvcccsccccseteaceevacseent $34.75 

BO ini ree ne eenes Conene dad 49.50 

nn + vc. 2s ke ebe66.6 206k 00 406s COaeRON 49.50 

i i i a ne cccccurerwernesecnewes 30.50 

en ME ccccceceentnereneadtes 35.00 

ME: cv ccudus es ceeveseces newegine 16.50 

EE Gncwecteoerseves+sossevienin 5.25 

Dressed: 

Flooring, #”— 2%” 
No. da&better bins coronas ncaa $44.75 $50.00 
2 we Sedecnenkwaseonesnenver 42.50 51.75 
ok: SE RE nee 41.75 44.25 
No. : ORT rere aan 45.50 

Bark strip partition ............2-.+-scee00. $41.00 

Box bark strips (dressed or resawed)..... 18.25 

*Air 

Roofers: No. 1 dried 

De: csebtticnvatenéabsnasanewenal $27.50 $17.50 

lS SR SF aa RE 28.50 18.50 

ill Ee te 18.50 

SPS rr aes 31.00 19.25 


Nore : Report of Feb. 28 shows “Bark strips, 
2, $17;” this should read, “Box bark 





RED CEDAR SIDING 


Seattle, Wash., March 12.—Prices of red cedar 
lumber, new bundling, 8-18’, f.o.b. mill, are: 


Bevel Siding, 2-inch 


Width— Clear wae — 

 <ntincndiené oa acvew’ $25.00 $24.00 $16.00 
Ee ccheeeseanr aeons 27.00 25.00 20.00 
inns ae eead or ee eee 31.00 nae 24.00 
SD a20¢59 eadata naan 35.0 wae 
Dt idctesbsavenneenn 43.00 

Clear Bungalow Siding, S-inch 

 '.ica gc eie aaah ine Mk de hb wks & daw k wee $46.00 
PD tcadhigehaniaadaaverdeuansnvesvesnew ie 56.00 
EN Schiele icahit ics ats ie Shinde «i Oat hb So hak rei odl 65.00 





RED CEDAR SHINGLES 


Seattle, Wash., March 12.—Eastern prices f.o.b. 
mill are: 


Per square Per M 
4 bunches 4 or 5 bunches 


First Grades, Standard Stock 


Hixtra stars, 6/2......... $1.64@1.72 $2. S803. 15 
Beene. SORTS, B/8 ..cccccces 1.76 2.2 
Eo ccceceesecess 1.80@1.88 2. 35@2. 35 
DE Ue ccceveceeaaea 2.33@2.41 2.90@3.00 
ee 2.27@2.32 3.10@3.15 
CO 2.90 3.90 
First Grades, Rite-Grade Inspected Stock 
Wxtra stars, 6/3 .........- $1. 76@1. 84 $2. 20@2. 30 
memtre, stars, 6/2 ......00+- 40 
Ce. ssecerhedqns 2: Tee. 20 2 '65@2. 75 
Pn Ue n<¢dieserecdec’ 2.45@2.53 3.05@3.15 
E> oncecchenne da wGkie 2.51@2.55  3.45@3.50 
DE . scanner. eens aon 3.00 4.05 
Second Grades, Standard Stock 
Common stars, 5/2 ....... $0. $0@ 84 a 00@1.05 
Common stars, 6/2 ....... 92@ .96 1.15@1.20 
Common clears ........... 1.40 .75 
British Columbia Stock, Seattle Market 

rr ee oc ceetsres $3.00 
DE, Gide Wee cavcsbeosu $2.73 3.40 
EE Finn uc cuheenae koe 2.88 3.95 
DD | ccscaawvecetde ¢ 3.07 4.15 





WESTERN PINES 


Spokane, Wash., March 12.—-Following are re- 
vised prices, f.o.b, mill, according to discount 
Card No. 3, which became effective March 4: 
Pondosa Pine, 16-Foot, Inch— 

No.1 No.2 apes No.4 No.6 


 sccanntant $42.00 $28.00 $19.50 ..... «eee 

PY ccaneneses 42.00 28.00 23°60 inven vecws 

- tsnnwewenns 40.00 24.00 ko rere 

Se ccncrwenad 42.00 24.00 20.560 ...2. ceooe 

ae” siethaeeue 44.00 26.00 21.50 .ccce cocce 

ee Cs sass baeee 2000s $15.50 $ 7.00 
Pondosa Pine Shop— 
vagy 

No.1 No.2 No.3 Com. 

hy & 6/4. $81 4 $41.50 $25.50 $16.00 ..... 

$/4 wcccccccce 51.50 36.50 16.50 ..... 


4/4 cccccccece cocee eecee eecce soees $24.50 


0.1 No.2 No.3 No.4 =e. . 

- sacsesseus $47.00 $39.00 $23. ee 
- cvecesesse 48.00 40.00 29.50 coee 8 eevee 
Oe ccccctscen GD Ge «6D «sence 8 = teens 
seas ee hl Ul lURDl Se 
a sseuss 0 Uw! UE! Eo 
4” & wider...... - S6eee  Soees $19.00 $ 7.00 

White Fir, 6- to 20-Foot, Inch— 

6” 8&10” Lp gerne. 
pos. 1 & 2...$22.00 $25.00 $26.00 $27.0 ee 
S csvedese 15.00 18.00 19.00 30:00 ah atiee 
No O rvceseecée etecs sa0ad See0s 60003 $14.00 


[Special telegram to AMBRICAN LUMBERMAN] 
Portland, Ore., March 15.—The following are 
f. o. b. Chicago prices on Pondosa pine shop, S28: 
No.1 No.2 No.3 
s/s OE GE. osc02s0000eeeen * 00 $41.00 $33.00 
DPE sdcbcbinddeaneeneesdcasens 6.00 651.00 33.00 
Above shop prices are for bl of No. 3 


and better. For straight cars of specified grades, 
add $5. 





CALIFORNIA PINES 


San Francisco, Calif., March 12.—The following 
average f.o.b. mill prices of California pines, 
those on commons including inch stock only, 
were compiled from the weekly report of the 
California White & Sugar Pine Manufacturers’ 
Association: 

California White Pine 
~~ 1&2 clr. C sel. D sel. No. 3 clr. 


Ae 69.55 $63.60 $54.20 $46.15 
5/4za.W. ....-- 70.90 62.45 53.95 57.35 
6/4xa.w. ...... 68.40 59.35 45.00 57.90 
S/4NB.W. cccces 78.45 69.75 59.90 68.50 
California Sugar Pine 
Nos. 1&2 clr. C sel. D sel. No. 3 clr 
4/4xa.w. ..... $101.55 $84.45 $69.45 $53.35 
5/4xa.w. ..... 84.60 77.50 61.40 63.45 
ON eee $2.40 73.25 53.35 63.80 
SSSR. acces 91.95 84.50 70.00 78.50 
Sugar Pine Shop White Pine Shop 
Inch shop ...... $35.95 No. 1 shop, 5/4 x 
~~. 1 shop, 5/4, x as peices alate 42.30 
Dn atiwnnenta .30 2 shop, 6/4 x 
, St” 4. > eee eer ee 24.00 
GW ‘ebacsecess 7.65 oy ‘shop Pe 28.30 
White Fir Panel, %xa.w. .. 71.50 
i 5 Mixed Pines 
C&btr., all sizes $48.85 no. 1 common. .$45.05 
i os, 23.85 No. 2 common.. 30.05 
No. 1 dimen., ly. le vs066 bestae es 20.15 
~ A  seaieatereaieadaitie 20.45 ‘Timbers ........ 21.55 
No. 1 dimen., 1% 
a wees Fir Ne ee aoe 17.70 
. ssscseces $45.35 Lath No 1 2 : 5.75 
coaie a+ EE 16.15 ath No. 2 .... 4.05 
Ties & timbers. a SS toe 1.60 
Dimension ...... 7.60 , ell 
Cedar Australian, 4/4x 
Miscellaneous’. .$19.35 ee saneacaese $51.80 





DOUGLAS FIR 


[Special telegram to AMERICAN LUMBBRMAN]) 

Portland, Ore., March 16.—F.o.b. mill prices on 
actual sales of fir, March 12, 14 and 15, direct 
and wholesale, reported by West Coast mills 
to the Davis Statistical Bureau, were as follows: 


Vertical Grain Flooring 


B Bé&btr. Cc D 
Dr. iecanadeuedces $36.25 = 25 $30.00  ..... 
i”. tn¢ecceewec ha mead - sachs  peeas 
POE - cvassdeanae eulene 36. a “sewen  senek 

Flat Grain Flooring 
Sr it¢usctedecake: deans 26.00 | S- Sieerrr 
Be” ssbcasesegesacwenes 32.00 28.00 =... a ee 
Mixed Grain Flooring 
MU” sistarddcianss weaves eee  deeek $16.75 
Ceiling 
Se” wvetncrvinbae wanes 24.75 20.00 = nnwee 
Mn ~xtasintisenas ween 25.25 Fk aoe 
Drop Siding, 1x6” 
i achecaanniahieenenwred 29.50 ieee 
BEE, ikg6604 dead dans worer 29.00 |) Are 
GE tes-ecmcostecevenehvn “Gheis ‘ans 17.25 
Finish, Kiln Dried and Surfaced 
1x6” 1x8” 1x12” 
Tee Creer $44.00 $45.00 $51.25 
Common Boards, and Shiplap 

1x6” 1x8” 1x10” 
Be EE aserbacewsred $17.25 $16.75 $16.75 $18.50 
3 Peer 10.25 11.25 13.25 14.75 
By DE eecendunwaeas 8.50 7.50 7.50 eg 

Dimension 


12’ 14’ 16’ 18’ 20° 22&24’ 26-32’ 


No. 
4”. .$16.25 $16.25 $18.25 $19.75 $19.00 ..... ..... 
6”.. 15.50 15.50 17.50 18.00 18.00 $20.50 $21.25 
8”.. 16.25 16.25 17.75 18.25 18.25 19.50 21.00 
10”.. 16.50 17.00 18. 4 18.25 18.25 20.25 24.00 
: -00 17.00 18.25 18.75 18.25 20.00 24.00 
2x4”, 8’, $16.00; 10’, 518, 75; 2x6”, 10’, $15.75. 


Random— 2x4” 2x6” 2x8” 2x10” 2x12” 
EO. B iccceces = 50 su. 75 ne ” - ” $8.50 
NO. SF ncccccee 6.75 7.00 eee 


No. 1 Common Timbers 


3x3 to 4x12” to 20’, surfaced ............. $19.75 
Se Ob Bee GD GO", TO cecccsccscvcces 18.75 
5x5 to 12x12” to 40’, surfaced ...... i ee 20.00 
Fir Lath 
Be. Ts a, GE: ce tdadevewaenusadsowaceid $2.75 
B&better, Flat Grain Car Siding, 9 or 18’ 
EY lb Sth oh Wis Scale ti arid wal Guaelaes egw ecerea aed $36.50 
BE * Rs sim ob o-nive stein Tamara: hte ain i i Ake ar i ds 40.00 





WEST COAST LOGS 


[Special telegram to AMzrican LUMBERMAN) 

Portland, Ore., March 15.—Log market quota- 
tions: 

Fir, yellow: No. 1, $22; No. 2, $17; No. 3, $12. 

Fir, red: Ungraded, $15.50@16. 

Cedar: $16. 

Hemlock: No. 2, $12 to $13; No. 3, $11 to $12. 

Spruce: No. 1, $25; No. 2, $19; No. 3, $13. 


Everett, Wash., March 12.—Log quotations: 
an” No. 1, $24@25; No. 2, $18@19; No. 3, $12@ 


Cedar: Rafts of shingle logs only, $16 base; 
25 cents added for each 1 percent of lumber logs. 


Hemlock: No. 2, $13 to $14; No. 3, $11 to $12. 
Spruce: $1 higher than fir. 
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CYPRESS 


St. Louis, Mo., March 14.—The following are 
current quotations on cypress, f.o.b. St. Louis: 
GULF COAST RED CYPRESS— 


New Grades— Factory No.1 
Tank Selects Shop Box 


OD ccactnsoueses $116.75 $68.75 $51.75 $31.75 
BPE evcccccscvees 121.75 78.75 63.75 33.75 
Oe coenecedceses 123.75 81.75 66.75 33.75 
RSE eee 131.75 88.75 73.75 31.75 
SED scecees osebes 136.75 93.75 78.75 shiek 
| aa a 93.75 78.75 aca 
cncuamiaendans 75 98.75 93.7 anne 
Peck random, ij (Uhateekerneeenaneddeedes $24.75 
Common Rough— No.1 No. 2 No. 3 
Seb cccvcene ee $43.75 $32.75 
Dl . s1sedsdeseieneaeaue -75 50.75 34.75 


x 
Add $2 for specified lengths on common grades, 
Finish, $1S a nr 


Cc D 
$108 16 $ 98. 7 $ 93. cs $ 83.75 $73. a 


1x4—10” . 
De ¢sasvas 110.75 106.75 101.75 91.75 
Se -keseuds 120.75 115.75 110.75 102.75 eens 
Se” onsets 125.75 120.75 115.75 106.75 
Bungalow Bevel Siding— A B.. .C&btr. 
OE osckeecete ove ccccc ct een $45. $43 
ea ornere PPTTTITT TTT TT Te - 64 55 °° “B63 
ae shaven hawesawe ceeows 70 61 59 
Goes Siding— A B Cc D 
errr oeeeee--$48.50 $45.00 $41.00 $28.00 
YELLOW CYPRESS— 
Factory— No.1 No.1 No.2 
FAS Select Shop com. com. 
Se -$ 72 $59 $36 $31 $26 
BPS siceceuneew ae 62 48 35 29 
GE cccccsceese BW 63 50 35 29 
— ao seco. ae 68 55 37 31 
) | ae ooo Oe 75 65 a ‘ea 
Boards— No. 1 com. No. 2 com. 1” random 
UE OY ‘cvccccccéscacooee $33.00 Save’ 
DES 02s0¢e0e0se00%0 Ge 34.00 “aoe 
a venceeeweseeos EE 35.00 ewan 
i” asieie eoececces Ge 36.00 es 
beck, ME cceceess bees ween $23.00 





CYPRESS SHINGLES & LATH 


Cincinnati, Ohlo, March 15.—The following are 
average wholesalers’ carlot prices today f.o.b. 
Cincinnati: 


Shingles— Best Primes Economies 
$3. “is 
4.85 $3.90 
eveteveenses 4 4 4.30 
© -canscccessasecense GaP 5.45 4.30 
Lath, 4-Foot, 3x1/2-Inch— 
NO. Loccicoccococcteee ae ee $7.90 





WEST COAST SPRUCE 


[Special telegram to AMERICAN LUMBERMAN] 


Portland, Ore., March 15.—The following are 
prices for mixed cars prevailing here today: 





Finish— — stock— 
SE sasieannet $73.00 vt 
1x4—10” ...... 62.00 14" 
Bevel siding— 2 
Mr aicepeeo 29.00 Lath 
ae ssweesees 31.00 Green box lumber 19. 00 





ENGELMANN SPRUCE 


Prices f. o. b. Chicago on kiln dried Engelmann 
white spruce boards, S4S, D&M, shiplap, drop sid- 
ing, ceiling and standard patterns, in lengths 6- 
and 16-foot, containing not more than 10 percent 
of shorts nor more than 50 percent of 16-foot: 


D&better No. 1 No. 2 No. 3 

4/4 5/4 6&8/4 4/4* 4/4* 4/4* 
Ce $56 $82 $82 $53.00 $42.00 $33.00 
Or «neces 61 82 82 54.00 41.50 35.00 
- seses 65 82 82 54.00 39.50 35.00 
a wanes 80 85 85 55.00 41.50 35.00 
IS skins 91 95 85 58.50 47.00 35.50 


*For 5/, 6/ or 8/4 in No. 1, add $10 to price of 
4/4 in same width; in No. 2, add $6; in No. 3, 
add $5. 

Random widths, 6- to 16-foot lengths— 
eV, 4, “ode $30.50; 5/4, $34.50; 6/4, $38.50; 

No. 5, 4/4, $25.50; other eae, $29.50. 
For ail rough stock, add $2.5 
Spruce lath, 4-foot No. 1, $8. 45: No. 2, $6.95. 


BLACK WALNUT 


Cincinnati, Ohio, March 15.—The following are 
today’s prices on American black walnut f.o.b. 
Cincinnati: 

FAS, 4/3. me ae 5/4, $245@250; 6/4, $250@ 
255; 8/4, $260@265. 

Selects, 4/4, $160; 5/4, $165; 6/4, $170; shy $175. 
+ i, 4/4, $95; 5/4, 6/4, $115; or. , $130. 





, 4/4, $45; 5/4 on C4, $50; 8/4, 





POPLAR 


Cincinnati, Ohio, March 15.—The following are 
average wholesalers’ carlot prices, Cincinnati 
base, on poplar: 


Sort TexTuRE— 4/4 5/4&6/4 8/4 


. eee $100@110 $110@120 $110@120 
Saps & select.. 72 77 82 88 82 88 
No. 1 com..... 50 55 65 70 70 %5 


No. 2 com. A.. 36 38 42 45 45 48 
No. 2 com. B.. 25 27 27 29 28 30 


VaLLEY— 


OSs $ 90@ 95 $ 56108 $100@105 
Saps & selects. 60 65 70 75 80 
No. 1 com..... 45 48 52 55 60 


No. 2 com. A.. 35 36 8 37 rr 40 42 
No. 2 com. B.. 25 27 26 28 27 80 


POPLAR BEVEL SIDING 


Louisville, Ky., March 14.—With poplar lum- 
ber steady and in very fair demand, siding is 
quite steady as a whole. The movement of sid- 
ing is fair only, better weather being needed to 
create activity. Prices at Louisville: 





Clear Select No.1 No. 2 
6-inch .$54@55 $38@40 $28 $20@22 
5-inech ... 54@55 37@38 25@28 19@22 
4-inch ... 46@65@ - 36@37 22@24 18 


HARDWOOD LOGS 


Memphis, Tenn., March 14.—Following are av- 
erage quotations on logs in Memphis, and at 
points in the Memphis territory, based on aver- 
age dimensions, 14-inches and up in diameter, 
and 12- to 16-foot in length: 


F.o.b. cars 

Delivered Memphis 

Memphis territory 

Variety— Per M Per M 

Red and white oak. 7. 4 40.00 $27.00@32.00 
Ss beéwaeedetananee 42.00 29.00@34.00 
Poplar detuvevevsdees 37 00 42.00 28.00@33.00 
ME. bacdeoesees Reenee 37.00@42.00 29.00@34.00 
Ash, 12” and up..... 45.00@50.00 38.00@43.00 
Hickory, 12” onal emt 35.00@40.00 27.00@32.00 
Maple, 16” and up... 35.00@40.00 27.00 @33.00 


Logs are classified by buyers here roughly as 
No. 1 and 2, and the foregoing price range is 
supposed to cover the average prices paid for 
both. 


The differences between delivered and f.o.b. 
price ranges are based on the distance the logs 
are hauled, and the weight of the timber. Oak, 
ash and hickory are drawn from wider dis- 
tances; while gum, poplar and elm can be profit- 
ably drawn into Memphis only from nearby 
Points. 








HARDWOOD INSTITUTE PAST SALES REPORT 


Memphis, Tenn., March 14.—The following is a summary of Chicago/Cleveland average hard- 
wood prices obtained during the week ended March 8, as reported to the Hardwood Manufacturers’ 


Institute: 























RED GUM BLACK GUN-CONTD) a ee COTPONWOOD-CONT D 
Quartered Plain ere —_—_—_—_—_—_—__— 
a wot c Clev ¢ 
ev ev Cleyv Vv 
—- - *. o 1 Com Sexe wo 1 Coe & Seis Firsts i Seosnls 13-177" SdbMhs 
4-4 131,25 .., 32,00 ... 5-8 58.75 ... 8-4 110,75 125,75 4-4 78,25 ... 
Plain ue - Common Plain 10-4 124°75 . 9-12" Box Boards 
Firsts 4 Seconds 4-4 28.25 Firsts & Seconis 12-4 134,75 145,75 4-4 65,75 ... 
4-4 123,00 ... 50 1-2 48,75 ... 16-4 142.50 155.75 || Firsts & Seconds 
Qquarte Bo om els 5-6 70,00 ,.. No 1 Com'& Sels 4-4 57,25 ... 
Firsts 4 Seconds 4-4 45,25 ... ae 8 ie oa ee ee Fe ee 
4-4 105,00 .., 6-4 50,25 .., 4-4 82,50 106,75 || 3-4 55,75 ... 6-4 60,00 
5-4 105,00 .., 8-4 $3.25 .., 5-4 93.50 123,50 || 4-4 52.75 68200 || No 1 Com & Seis” 
6-4 102,75 ... Plein 6-4 104,25 ... 5-4 64.00 .., 4-4 41,00 ... 
6-4 106,75 ... Firsts & Seconds 7-4 116,00 6-4 65,25 ... No 2 Common 
Iso 1 Com’ Seis 5-8 42,00 ... No 1 Com & Seis” 8-4 79,50 ... 4-4 36,25 ... 
3-4 50,50 .., 4-4 45,00 .., 3-8 31, pale 10-4 97,50 4... No 3 Common 
4-4 60,25 .., 5-4 51,5C ... 1-2 37,50 ... 12-4 100,00 .., 4-4 23,00 
5-4 65,75 ... 6-4 51,50 .., 5-8 49,00 |... 14-4 112,75 2... = 
6-4 62,75 ... No 1 Com & Seis 3-4 48,00 ... 16-4 115,75 ... 5 Ory 
8-4 73,50 .., 5-8 31,00 .., 4-4 57,00 63,00 ||No 2 Common 4-6 ... 46,75 
Plain 4-4 37,50 .., 5-4 59.75 72.00 |] 4-4 32,25 ... Plain 
irsts 4 Seconds 6-4 42,25 ... 6-4 66,75 80,50 8-4 35.75 ... Firsts & Seconis 
1-2 70,75 Bo 2 Common No 2 Common Ho 3 Common GE oss 97, 
4-4 105.75 89.00 4-4 26,25 5-8 27,75 ... 4-4 25,00 5-4 <.. 120,00 
5-4 108.75 ,.. = 3-4 30,50 *.. —soht uPLE 6-4 2°.) |«(126,85 
6-4 112,75 vad Firsts ‘econds 4-4 45,75 48,00 oo” oon 8-4 ... 184,25 
oO 1 Com'& Seis 5-8 87,00 5-4 46.25 54,75 78,50 .., No 1 Com & Sels 
4-4 56,25 .., 4-4 128.25 146,50 || Sound Wormy 12-4 coe 115,75 4-4 ... 62,75 
5-4 65,50 |. 5-4 138,50 168.25 |] 4-4 40,25 .., No 1 Com & Sela” B4 2. 68,25 
6-4 68,50 ... 6-4 147,75... 6-4 64,00 ,., 6-4 ... 61,25 || 6-4 .., 68,25 
8-4 66,75 22, 8-4 157,25 20, 8-4 68:25 || 8-4 63:50 ... No 2 Common 
fio 2 Common No 1 Com & Sels Porta 12-4 2. 85,75 ee 32,25 
4-4 36,25 ... 1-2 54,75 ... Firsts econds No 2 Common 5-4 ... 34,50 
8-4 44.75 | 5-8 64,50 ... 4-4 91,00 117,00 |] 4-4 .., 38,00 |] Sound Wormy 
= 3-4 72,00 .., No 1 Com & Sels 6-4 38,25 ... ma . 
ise ‘eoonds 4-4 78.00 96,00 |] 4-4 pits 74,25 || 8-4 34.75 6-4 45,25 
5-4 74,50 ... ain 
5-4 $8200 pms 6-4 81.50 ... Panel & Wide No 1 Firets & Second 8 Firsts & Seconds, 
6-4 69,75 2. 8-4 87,50 ... 4-4 ... 147,00 |] 6-4 ... 96,50 || 5-8 64.7 
8-4 70.75 ... No 2 Common 5-4 ... 149,50 |] 8-4 ,., 97,00 4-4 66.75 82,00 
0-4 85,50 °.. 4-4 54,50 .., 13-17" Box Boards ||/10-4 96:50 ..; 5-4 ... 87,00 
2-4 83,50 5-4 54,50 .., 4-4 117,00 ||Ho 1 Com 4 Seis 6-4 ... 87,00 
© 1 Com & Sels Plain Firsts" a Seconds 6-4 ... 76, 8-4 94,50 
4-4 53.25 ... Firsts & Seconds 5-8 65,50 94,50 |] 8-4 .., 70,00 || No 1 Com & Sele’ 
5-4 63,25 ... 3-8 45,75 ... 6-4 ... ; 10-4 76.50 .., 4-4 46,25 55,00 
6-4 55.75 ... 1-2 63,75 ... 8-4 5°. 1346.75 || No 2 Common 5-4 ... 63,25 
8-4 59.25 .., 5-8 70,00 ... 12-4 5°. 150,50 |] 6-4 ... 53,50 |] No 2 Common 
h2-4 68,50 .., 3-4 77,50 .., 16-4 ... 160,50 |}10-4 48,50 t 825 30,75 
Plain 4-4 89,75 112,25 || Saps 
h3-17" Box Boards 5-4 111.25 130,75 || 4-4 72,00 89,50 || Firsts & Seconis 4-4 29,75 
4-4 67,75 ... 6-4 121.25 130,75 || 5-4 77,50 ... 4-4 61,75 ... 2c et 
13" amar, FAS 8-4 116,00 137,75 || 6-4 77,50 .., No 1 Com & Seis Firs oom 
4-4 68,50 ,,. 10-4 ...° 166,00]| 8-4 82,00 °°. 4-4 45,00 .., 5-8 57,50. .., 
Firsts 4 Seconds 12-4 <.. 176,00 || 12-4 107,00 .,, 6-4 51,00 ... No 1 Com & Seis 
5-8 44,75 ... No 1 Com & Sels Saps & Selects No 2 Common 5-8 42,50 ... 
4-4 60,25 ... 3-8 35.75 ... 4-4 65,25 6-4 87.90 ... Ko 2 Common 
5-4 64,75 ... 1-2 43,75 ... Ho 1 Com & Seis” a. 6-4 31.00 5-8 27,50 
5-8 49,00 ., 8 cnc " 
es je ey 3-4 58,25 par or 83,00 || Firsts & Seconis Firsts & Seconds 
5-6 32,75 .., 4-4 62,00 ... No 1 Common 8-4 74,00 4-4 62,25 ... 
3-4 35,00 ;.. 5-4 72,00 95:25|| 4-4 50,75 56,75 || No 1 Com 4 Sele” 5-4 69,00 ... 
4-4 47,00 |: 6-4 77,50 ... 5-4 51.50 60,50 || 8-4 54,00 ,,. No 1 Com & Seis 
5-4 50.75 |... 8-4 78.50 74.25|| 6-4 58,75 .., 10-4 69.50 ... 64 06.295 .;.. 
6-4 52,50 °.. Bo 2 Common 8-4 57,00 .,. No 2 Common 5-4 50,00 ... 
8-4 59.75 |.- 5-8 27.75 ... 10-4 80,00 .., 8-4 34,00 35,50 || No 2 Common 
io 2 Common ~—— 3-4 30,50 .., 12-4 85,00 .., ec. = 
5-8 18,00 4-4 47.25 58.00 |] No 2 Common To 2 Com & Bele No 3 Common 
4-4 27°75 °° 5-4 47.75 ., wot, 54.75 — 77,25 4-4 20,00 
8.75 ‘°° 8-4 ... 59.75 || No ommon 
ona 26°28 ae No 3 Com Fle Grade |] 5-8 25,50 ,., Firsts & Seconds Firsts & Seoonts 
8-4 31.50 _- 4-4 30,50 ... 4-4 35,75 43,00 5-4 63,25 ... 1-2 ae 
= | Ho 3 Common 6 47) cco 6-4 66,25 ... 5-8 57°28 aaaie 
Firs econ 4-4 23,50 28,75|| 6-4 40,50. .., 8-4 70,00 ... 3-4 63,50 ... 
4-4 52,00-,.. eee . 32,00]] 8-4 40,50 ... No 1 Com’ 4 Seis 4-4 71,00 ... 
5-4 56,25 ... rs. Worny No 2B Common “Il 4-4 40,25 ... S-4 74,75 2.2. 
6-4 55,25 |... 4-4 ..,  63,25|| 4-4 27,25 30,00 || 5-4 46.25 .., 6-4 76,00 ,.,. 
io 1 Com & Seis 6-4 ... 83,00 |] So 3 Common 6-4 48,00 ... 8-4 81,50 ... 
re-a 40.75 i... 10-4 5°. 3«6124,25]] 4-4 .., 30,75 |] 8-4 55,00 .., No 1 Com & Sels 
5-4 43,50 ... Sound Wormy 5-4 35,00 No 2 Common S46 Eve sce 
6-4 45.25 .., 4-4 46,50 53,00 4-4 25,50 ... 6-4 54,75 ... 
Pl 8-4 68,25 Mivste, & Seconds 6-4 28,50 ... 6-4 64,25 ... 
Firsts 4 Seconds - 56, jeson 8-4 33,50 No 2 Common 
4-4 42,50 .., Firsts conis 528 a’. : 6-4 382,75 ... 
5-4 51,50 4-4 108,50 131,50]| 6-4 104, he 8-4 33,75 2... 
° ose 4-4 99,25 ... 
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“SOFT TEXTURE” SOUTHERN HARDWOODS 


Cincinnati, Ohio, March 15.—Average wholesale prices, carlots, Cincinnati base, on Virginia, 


West Virginia and Tennessee hardwoods today: 
4/4 5/4&6/4 8/4 


4/4 5/4&6/4 8/4 


Bass woop— 
QUARTERED WHITE OAK— 
RAE $135@145 $145@155 $155@165 zAs teeeeeees $ ge Rhy $ 19@ 7s § 700 i 
Selects ....... 105 110 110 115 115 120 No H com..... +4 5 5 ; 
No. 1 com..... 80 85 85 90 90 0. 2 com..... 31 33 38 «#638 «64 
No. 2 com..... 45 50 54 59 55 60 CHESTNUT— 
Sound wormy. 438 45 62 57 55 60 FAS Ni ea al $ 25@100 $110@115 $120@125 
ES So 2 Oc ccc 
Gaga See Oax No. 3 com..... 20 21 21 22 21 22 
vas. sedeasens oe ee er Sd. wormy and 
B® Saeco es ee 40" 08 Om No.2com... 36 388 38 40 40 42 
No. 3 com..... 40 45 Sd. wormy and 
PLAIN WHITH AND Rep OakK— No. 1 com. & 
Wee ceeiecees $105@110 $115@120 $125@135 DOCUEP .ccces 38 42 43 45 45 47 
Selects ....... 70 7% 75 80 85 90 Biecn— 
No. 1 com..... 65 70 7 7 80 Pare $ 95@105 $105@115 $110@120 
No. 2 com..... 42 45 47 50 48 52 7? ann on 
No. 8 com..... 22 24 23 25 24 27 ed oe 65 70 10 15 710 15 
Sound wormy.. 43 48 53 58 55 60 No. 2 com..... 31 33 33 38 38 40 
Hickorr— Brerecu— aa ” conm 
ehawonees . $ 95@105 $ 95@105 F ee 0@ 65 $ 65@ 70 
Ne1 re ane. -o00 see 70 age 70 ey 2 Oe ccc 40 438 45 48 45 £50 
No. 2 com..... — meee 35 40 35 40 No. 2 com..... 25 28 28 30 30 388 
MAPLa— 4/4 5/4&6/4 8/4 10&12/4 16/4 
DD. dene cneeeoseoeetesenooned 72 17 $ 77@ 82 $ 85@ 90 $ 95@105 $110@115 
Aad GE. ccncsénnresaseneeeas . ye 53 60 65 65 7 75 80 85 95 
Os SS GEER cccccccccccccocess e 31 86 35 40 40 45 45 50 50 53 
— $105@110 $110@115 $125@130 $150@160 
so disdk ei ila at acs toed Pee ll 
Ne 1 Comm. and Beh. cccccccccccce . g3e 58 70 75 75 80 95 110 100 105 
Be, BH Ge oc cccctecectencsocs - 82 35 35 40 40 45 45 50 50 55 





MICHIGAN HARDWOODS 


The following list represents present values of 
hardwoods, f.o.b. Lower Michigan mills: 


No.1 No.2 No.3 
FAS Selects com. com. com. 

Bass Woop— 
4/4 $62@ 65 $52 as $42@ s $27 
6/4 75@ 80 65@ 70 52 


8/4 80@ 8 T0@75 57 
10/4 95@100 85@ 90 


BEEKCH— 
5/8 No. 2 common and better 


4/4 60@ 65 ug 50 33@ 35 23@25 18@20 


9 $21@23 


55 35@ 37 28@30 19@21 
60 40@ 42 30@32 20@22 
70 50@ 52 33@35 20@22 


4/4 95@100 75 
5/4 100@105 80 
6/4 105@110 85 
8/4 110@115 90 
10/4 120@125 105 


Anocoo-w-) 


QOHOHDHO 
wo 
) 
OMo-0'C1 


12/4 125@130 110@115 90 50@55....... 
16/4 140@145 120@125 1 Mae ¢é0ucn xteans 
Sorr ELM— 

4/4 65@ 70 55@ 60 45@ 50 26@28 20@22 
5/4 75@ 80 60 65 50@ 55 28@30 22@24 
6/4 85@ 90 70@ 75 60@ 65 30@32 22@24 
8/4 90@ 95 75 80 65@ 70 35@40 ...... 
10/4 95@100 80@ 85 70@ 75 40@45 ...... 
12/4 100@105 85@ 90 75@ 80 40@45 ...... 
16/4 120@125 105@110 95@100 50@55 ...... 


Harp MAPLE— 


4/4 70@ 75 60@ 65 47@ 50 28@30 15@17 
5/4 80@ 8 65@ 70 55@ 58 30@32 17@19 
6/4 90@ 95 75@ 80 65@ 68 33@35 18@20 
8/4 100@105 tt 909 70@ 75 38@40 20@22 
10/4 115 105 85@ 90 45@50 26@28 
12/4 125@130 110@115 95@100 45@50 28@30 
14/4 140@145 125@130 115@120 50@55 ...... 
16/4 160@165 145@150 135@140 50@55 ...... 


Hard MAPLE RovuGH FLooRING Stock— 


a Waxiseed “daneudes 40@ 42 28@30 18@20 
Dh. ‘Cctedeee padbudes 43@ 45 28@30 20@22 
Sort MAaPpLe— 


4/4 65@ 70 55@ 60 40@ 45 28@30 16@18 
5/4 75@ 80 65@ 70 50@ 55 33@35 18@20 
6/4 80@ 85 70@ 75 55@ 60 38@40 18@20 
8/4 85@ 90 75@ 80 60@ 65 40@45 20@22 
EnD DrigeD WHITE MAPLe— 

4/4 105@110 ........ seesaw. e0teen 
5/4. 115@120 cc cece. DM ¢enres “ehive 
6/4 115@120 ........ Pi S6mbes ebdabe 
a ee weeseeen Se ae tcsrcee wabeia 
OaK— 


4/4 90@ 95 70@ 75 55@ 60 33@35 18@20 
5/4 95@100 75@ 80 rg 70 35@37 2003 


6/4 95@10 
8/4 105@110 85@ 90 75 





SOUTHERN PINE TIES 


New York, March 16.—Following are quota- 
tions on southern pine railroad ties, f.o.b. New 
York: 


All 8° 6”— Sap Heart 
i MTCC eevcccccccceccccccccs as $1.85 
THe” = ccccce eecccccccccces evccces 1.75 
TEE = cvccccrvccdcccesces Ceccccce i 25 





WISCONSIN HARDWOODS 


Following are prices of Wisconsin hardwood 
f.o.b. mill points: 

No.1 No.2 No.3 

Fas Selects com. com. com. 


AsH— 
i/¢ 5 SO os 8 80 3 ¢Re & & 35 $19@21 
5/4 105 70 33°40 207 at 
ws ito 115 $6 100 10 75 40 45 20 21 
8/4 115 120 100 105 75 80 4 50 23 24 
Bass woop— 
4/4 70@ 72 60@ 62 48@ 50 28@31 20@22 


5/4 72 7 62 65 60 53 30 32 22 2 
6/4 7 78 68 70 65 67 33 34 23 265 
68 65 36 37 ...... 


4/4 100@105 80@ 8 48@ 50 30@32 20@21 
5/4 105 110 85 90 63 65 34 36 21 22 
we 110 115 90 95 658 60 36 38 21 22 
8/4 115 120 95 100 75 80 42 44 23 24 
10/4 125 130 106 110 90 95 65 60 ...... 
12/4 130 135 110 115 95 100 60 66 ...... 
Sorr ELm— 

4/4 67@ 70 
5/4 72 «74 3 21 23 
6/4 80 85 70 75 65 60 30 32 21 2 
8/4 85 90 75 80 65 70 35 40 23 26 
10/4 90 95 80 85 70 75 40 46 ...... 
12/4 95 100 85 90 75 80 45 60 ...... 


Rock Etu— 


_ Ae ae 45@ 47 25@28 19@21 

5/4 80 82 ee 50 «553 30°33 on 

HG Ge FD cccccces 55 4660 32 35 20 22 

$/8 8B Dn cccccee 65 35 40 21 23 
10/4 96 98 ..... ese Ee Ee ae EF “Sacens 
32/6 108 GS icc cce 7% 80 50 55 ...... 
Hagp MaPlte— 

4/4 70@72 60@ 62 45@ 50 30@32 16@18 


5/4 75 78 65 68 50 55 33 35 18 20 
6/4 85 88 75 78 60 62 33 35 18 20 
8/4 90 95 80 85 65 70 38 40 20 22 
10/4 100 105 90 95 75 80 45 50 ...... 
12/4 115 120 105 110 90 95 55 60 ...... 


Oaxk— 
4/4 95@100 
5/4 100 105 80 85 65 70 40 42 
6/4 105 110 85 90 70 75 44 46 
8/4 110 115 90 95 75 80 47 650 23 265 


CROSS TIES 


St. Louis, Mo., March 14.—The following cross 
tie prices prevail f.o.b. St. Louis: 


Untreated 
White Southern 
Oak 





Sap Pine 
No. 56, 7x9”, 8’, 9-inch Seco... SE $1.25 
No. 4, 7x8”, 8’, 8-inch face..... 1.35 1,10 
No. 3, 6x8”, 8’, 8-inch face..... 1.20 1.00 
No. 2, 6x7”, 8’, T-inch face..... 1.10 35 
No. 1, 6x6”, 8’, 6-inch face..... 1.00 16 
Red oak and heart cypress ties, 10 cents less 


than white oak; tupelo and gum cross ties, 15 
cents less than white oak; sap cypress, 20 cents 
less than white oak. 


Switch Bridge 
Ties Plank 
Red oak ME sncnseorocsnscesesnel 38.00 





PE ncabxtonseved 


VALLEY HARDWOODS 


Cincinnati, Ohio, March 15.—Average whole- 
salers’ prices, carlots, Mississippi Valley woods, 
Cincinnati: 


Rep GuM— 4/4 5/4&6/4 8/4 
Qtrd. red— 
ee -$108@ 108 9298113 $105 @110 
No. 1 com.. 
Qtrd. red, sap no » th. : 
aaa 58@ 60 62@ 65 68@ 70 
No. 1 com 49 52 54 
Plain red 
Barer 19808 1083 '3 eh fry 
No. 1 com... 54@ 56 58@ 60 63@ 68 
Sap Gum— 
Bxbds. ey eh sce sae sae dee 
“7 vA _. 58@ 59 60@ 62 65@ 68 
wider... 
No. 1 com... 25 25 26 29 
No. 2 com... 25 25 26 29 
CoTTronwoop— 
FAS, oS wer.S BS sesuec cae 6mm 
No. 1 com..... ‘ne aan 
We. S GOB. cece 34 36 ~“e a06 
Sorr ELu— 
ae $ 65 $ 70 Sie oss 
ee 47 52 Oe sve 
No. 2 com..... 25 29 a ses 
MaPLe— 
Spot worms N. 
D. log run...$ 40 3 55 $ 60 


QuARTERED Rep Oak— 
FAS Po a ta “he «ae eee a 
No. 1 com..... a. wie sen wee 
No. 2 com..... $5 io jke “ee eee ous 
PLAIN WHITE AND Rep ft 00 $105@11 
Pe cescccecee On 95@1 105 0 
Ra babeoes es ha + 72 
No. 1 com..... 533 58 58 68 
No. 2 com..... 42 44 45 ... 45 50 
hk Be eescces BE cas Oe ses 25 30 
Sound wormy.. 37 38 40 45 45 £56 
QuaRTERED WHITS Oaxk— 
See i: 1% ar a = 183 @1388 
Selects aerate e 97 102 #ib2 lor 
No. 1 com..... 70 75 7% 80 80 85 
Ne. 2 com..... 40 45 45 50 50 £55 


PHILADELPHIA PRICES 


Philadelphia, Pa., March 15.—Wholesale prices 
secured from authoritative sources exclusively 
for the AMERICAN LUMBERMAN are as follows: 

Southern Pine, Merchantable—1905 
(Steamer Delivery) 





3x4” and 4x4”... .$44.00 TOKIO... ccccccee $49.00 
3x6” and 6x6”.... 42.00 BEER cccccceecee 58.00 
a 4x8” and TERED” . ccccvcccece 56.00 

Sl ceihitnnt 43.00 BEES i ccecsecece 68.00 
SRE” cevsccccce 50.00 oi covevcccces 65.00 


Lengths 22 to 24 feet, d $2. 
_ Each 2 feet additional add $1.50 to 32-foot 
pric 


Each 1 foot over 32 feet, add $1. 
Longleaf Pine Flooring, 25/32x23%4-inch Face 
(Rail Delivery) 


a > EE ee ees ene $90.00 
EE COED dtkabecuseecekneetesannennen 77.00 
DE Mimikenbbdewesntwarretecdeanwas te 58.00 
ee Oe 0 ee eT ee ae 47.00 
ee eee 25.50 
Air Dried No. 2 Common Roofers 
1x6”, ext ar ataieda $26.00 1x10”, %x 9%....$27.50 
1x8”, x7%...... 27.50 1x12”, %x11%.... 28.00 
Shortleaf eRETEN, 22. » ames Scant, 10- to 
6-foot 

2x4” eee ey ae 
Dt wéiveceseccss GE | «ET cachees cocce SOO 
BD” s0ceessece oon HS 00 


North Carolina Pine Flooring 
No. 2&btr. No.3 No. 4 


He | eee $80.00 $63.00 ann 
Se” TE -sessses once Se 44.00 $27.00 
Kiln Dried North Carolina Roofers 

1x 6”, %=x evensseeceeenes (tsketusdeaes $29. 
1x 8”, %x 7 Rn hiaRanetenin see pineeee® eco 31.50 
1x10”, %x 9 bbabGdecnsahaeusanes eoseccuns Se 
x12”, ED ian ian ad aie Cin gti area tide ecee 38.00 
#- -inc thick, $1 more. 
Red Cedar Bevel Siding 
3 EE ee ae - ++ +$42,00 
2 <t err (pekbhaneoinenneee - 62.00 
x10”, DT Uctandewschonesusmieea 
Maple Flooring f.o.b. Philadelphia 
of Ge cocerscseees ooanane es 
wawaleias pibatinionen cose GD 
dl Geen “ aweee ° os 3 
” and ott inch clear. eesénus ls 





1x10” ......... 87.50 77.50 

BRET” cvcccces: 16850 92.50 44.25 38.75 

13” and up... 107.50 97.50 sine sees 
Lath, 4-foot No. 1 

PD: os.0nenueeuemonce $6.75 c.i. 197. 25 delivered 





5.25 c.i.f.— 5.75 delivered 





lz 


ob 
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'@110 
; 8 


@ 70 
ou 
68 


@ 68 
29 
29 


‘ices 
vely 


9.00 
8.00 
6.00 
8.00 
5.00 


foot 








MarcH 19, 1927 


AMERICAN LUMBERMAN 87 








OAK FLOORING 


The following are average prices, Memphis base, 
obtained for oak flooring during the week ended 
March 5, as reported by the Oak Flooring Manu- 
facturers’ Association : 


$x1%” 38x2%” %x1%” %x2” 
Clr. qtd. wht....$124.50 $122.90 ..... ....-. 
Clr. qtd. red..... bs aca 85.44 


Sel. qtd. w.&r.... cata 75.81 $57.22 $56.50 
Clr. pln. wht.... 67.50 82.79 54.75 63.87 
Clr. pin. red..... 63.48 74.91 53.32 58.95 
Sel. pln. wht.... 56.30 67.64 46.87 49.65 
Sel. pln. red..... 54.06 66.89 46.48 46.27 
No. 1 common... 38.11 45.72 28.59 28.52 
No. 2 common... 15.09 See ‘“sssc0. Beees 

1x14” %x2” x1” x2” 
Ce: e660. wek: .. Be. cacesa | | $e 0 us $120.00 
Sel. qtd. w.&r...... 78.50 $74.36 ..... 71.75 
Clr. pln. wht.... 80.50 |) ea 84.17 
Clr. pln. red..... 73.50 ee ltedes 74.49 
Sel. pln. wht.... 63.93 a) Oe 60.21 
Sel. pln. red..... 64.50 62.83 ..... 56.05 
No. 1 common... 47.61 ee Nsesu 39.24 





HARDWOOD FLOORING 


Sales by Michigan and Wisconsin flooring mills 
ef maple, beech and birch flooring, as reported to 
the Maple Flooring Manufacturers’ Association, 
averaged as follows, f.o.b cars flooring mill basis, 
during the week ended March 12: 


MaPLe— Clear No.1 Factory 
CIEE  cactcsocewres ee 
Pe vets vuneneeay 68.83 $60.86 $37.68 
a ccvcvneatnceewe 0 0Olokaaes 0=—0C(ié« TG 





For Editorial Review of Current Market Con- 
ditions See Page 39 


NORTHERN PINE 


MINNEAPOLIS, MINN., March 15.—Demand 
for northern pine, especially in mixed carlots, 
increased in the last week as the weather im- 
proved. Industrials are buying in fairly large 
volume for current needs. Prices have remained 
steady. 


BUFFALO, N. Y., March 16.—The northern 
pine market is called quiet, but the outlook is 
considered favorable to increased business from 
industrial plants as well as builders, and in- 
quiries for some items are getting to be more 
numerous. Prices are unsettled, though the 
scarcity of stock causes firmness in both the 
upper and lower grades. While box lumber de- 
mand is not very active, prices on Nos. 3, 4 and 
5 boards are up about $1 from the figures of a 
year ago. 


EASTERN SPRUCE 


BOSTON, MASS., March 15.—The market for 
eastern spruce frames is quiet and prices look 
just a shade easier. The base quotation of $39 
is sometimes shaded $1 by smaller mills on easy 
schedules. Retailers have done little buying 
of Provincial random yet, and yard stocks are 
light. Boards are slow and prices remain 
steady, due to light offerings. 


HARDWOODS 


CHICAGO, March 16.—Consumers of northern 
hardwoods are more actively represented in the 
market, with automobile, furniture and retailers 
placing orders in larger volume. Mill stocks 
generally are low, especially thick maple, bass- 
wood in all grades and No. 3 hardwoods. Prices 
are firm with a stronger tendency in all items 
of No. 3. Gum and tupelo are the most active 
items in southern hardwoods, furniture facto- 
ries taking fair amounts of these two woods. 
Industrial concerns are ordering No. 2 sap gum 
for crating, and there is a pretty good demand 
for cut-to-length stock for casing, base and 
interior trim. Oak is slow. Prices are steady. 


NEW ORLEANS, LA., March 14.—Thick elm 
and maple continue in strong call, the buyers 
accepting these items in some cases, it is said, 
after thirty days’ seasoning, the drying to be 
completed in their own kilns. Sap gum demand 
is said to be holding its own, though lacking 
some of the “pep” it had thirty days ago. Red 
gum and oak are reported in rather quiet call. 
This week-end was marked by heavy rains 
and flooded conditions in northern Louisiana and 
in Memphis territory, further interfering with 
logging operations and prolonging the period 
of restricted cut. Despite these bullish weather 
developments, prices have not stiffened, it ap- 


‘Knowrt the 





World Over’ 











EXPEDITIOUS SERVICE — 


in shipment of 


Soft - Yellow 


COTTONWOOD | 
| Oak—Ash—Gum-—Elm | 


in fact 


All Southern Hardwoods 


Wire or Write 


Turner-Farber-Love Company 


Home Office: MEMPHIS, TENN. 
Mills at Memphis, Tenn., Leland, Charleston, Tchula, Miss. 



























Birch 
Maple 
Beech 
Basswood 
Elm 
Norway 
White Pine 
Hemlock 





Quality 


from Quality Timber 
Stack Lumber Co. 


MANISTIQUE, MICHIGAN 


NORTHERN 
HARDWOODS 








pears, though fairly well maintained on the 
items in active and fair request. 


ST. LOUIS, MO., March 14.—Southern hard- 
wood business has eased off somewhat, and 
wholesalers note a weakening in the market. 
Inquiries are few and prices fail to interest. 
The automobile trade is still coming through 
with demands for thick elm, maple and sound 
wormy oak, but call from furniture factories and 
woodwork concerns is of negligible proportions. 
Wholesalers feel the consuming trade is buying 
only fill-in requirements. 


CINCINNATI, OHIO, March 15.—March busi- 
ness in hardwoods has been disappointing. The 
market remains strictly a hand-to-mouth affair, 
with buyers in the saddle. Prices have not been 
materially changed, though it may be said that 
the tone if anything is somewhat weaker. 


COLUMBUS, OHIO, March 14.—Prices at the 
Ohio River for the leading varieties of hard- 
woods are: Quartered oak, FAS, $140; No. 1, 
$92; No. 2, $50; plain, FAS, $103; No. 1 com- 
mon, $70; No. 2 common, $48, and No. 3 com- 


mon, $20. Chestnut prices are: FAS, $91; No. 1 
common, $55, and sound wormy, $38. 


BUFFALO, N. Y., March 16.—The hardwood 
demand is called about steady. Some yards 
are quite busy, while others report a slight 
dropping off. The leading automobile concerns 
appear to be coming into the market more ex- 
tensively than for some time. The furniture 
factories are trying to reduce their stocks. 
Most woods hold firm in price. Some items of 
common red gum are rather scarce, and the 
same is true of birch. 


FIR, SPRUCE, CEDAR 


CHICAGO, March 16.—The fir situation is get- 
ting stronger, particularly on dimension. The 
broken condition of mill stocks, owing to adverse 
weather on the Coast, has caused an advance 
of 50 cents to $2 on various items, and this 
strengthening tendency is being reflected in the 
local market. Business is improving gradually 
in Chicago territory, but the retailers are con- 
servative in their buying. Local prices on:.di- 
mension have advanced $1 owing to its scarcity 
and increased demand, 
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When the first Conti- 
nental railroad was com- 
pleted in 1868, the last 
spike driven was gold. 


Like the driving of that 
last gold spike, the 
stamping of our trade 
marks on Nicholson and 
Black Diamond Files 
stands for the comple- 
tion of worth while 
work well done. 





OL 
SSSy 





When the Last Spike Driven Was Gold 


NICHOLSON FILE Co. 


Providence, R.1., U. S.A. 


| 





Especially proud is this 
company of the reputa- 
tion its saw files have 
won among lumbermen. 


For these men know 
good tools. And saw 
filers recognize the merit 
of Nicholson and Black 
Diamond Files. 


At hardware dealers, 
everywhere. 








U.S.A. 


STRADE MARKY 





Providence Factory 
Nicholson File Co. 








A File for Every Purpose 


= 


Philadelphia Factory 
G. & H. Barnett Co. 

















This Trailer Handles 15-Ton Loads 


It is especially designed for use with Tractors in muddy, sandy, or 


swampy logging roads. 


The strong, durable construction of this trailer 


enables it to withstand the continuous abuse of difficult logging operations. 


WRITE FOR 
CATALOG 
TODAY 


Lumbermen everywhere recognize Hemming logging 


trailers and wagons as the best equipment obtainable. 
Investigate our line now. 


HEMMING WAGON FACTORY, Meridian, Miss. 


Hemming Heavy 
Duty 8-Wheel 
Tractor Trailer 








NEW YORK, March 15.—Fir supplies have 
been considerably augmented by recent ship- 
ments, but the market is in good condition when 
compared with what it was at this time last 
year. A stiffening of prices in the last few days 
has brought encouragement to wholesalers. Re- 
tailers are not buying liberally, however. Whole- 
sale prices for common fir, rough, delivered 
c.i.f. New York harbor, range $32@34; dressed, 
$31@32. 


BALTIMORE, MD., March 14.—Fir receipts 
here are being held down to far smaller propor- 
tions than during the greater part of last year. 
Because of prevailing sharp competition, there 
has been no marking up in quotations. 

KANSAS CITY, MO., March 15.—There is a 
little better demand for fir here, chiefly from 
country yards. City yards appear to have good 
stocks and are not expected to increase pur- 
chases until spring building starts up. 


LOS ANGELES, CALIF., March 12.—Consid- 
erable improvement has been noted in the fir 
market this week, activity being more pro- 
nounced than at any time since the first of 
December. Many purchases are being made 
and a great number of inquiries have been re- 


ceived by the wholesalers. The retailers report 
a very satisfactory trade for the week. Prices 


are firm. 
CYPRESS 


NEW ORLEANS, LA., March 14.—Somewhat 
improved demand is reported, with brisker in- 
quiry, though no featurable change in market 
conditions or character of demand is noted. 
Mixed-car demand is predominant. Prices by 
the local account rule unchanged and steady. 


CHICAGO, March 16.—Cypress orders are be- 
ing received in greater volume from the retail 
yards, good weather having helped the demand 
from this source. Industrial trade is fair. Manu- 
facturers of tanks and greenhouses, and some 
planing mills, are represented in the market, 
although the demand from industries has not 
yet got into its full stride. Mill stocks are well 
assorted and prices are steady. 


ST. LOUIS, MO., March 14.—Little change is 
noted in the yellow cypress market, trading con- 
tinuing sluggish. Low grade stock continues 
most in demand, and the list reflects no change. 
Red cypress business is quiet at unchanged quo- 
tations. 


HEMLOCK 


BOSTON, MASS., March 15.—Some western 
hemlock is being sold here but current trade in 
northern and eastern hemlock is very light. 
Plenty of stock is in transit from the Coast and 
retailers are not placing many orders for mill 
shipment, for which quotations now run about 
50 cents to $1 above going prices for transits. 
No. 1 common western hemlock boards are of- 
fered all the way from $25.50 to $28 ship’s tackle. 
Eastern clipped boards are $31@32; northern 
clipped $31, and random are $29. 


NEW YORK, March 15.—A general stiffenirig 
of prices in all West Coast items has been re- 
flected in hemlock. Lumber has been moving 
fairly well into retail yards. Wholesale prices 
on western hemlock water shipments delivered 
e.if. New York harbor range: No. 1 western 
rough, $31@33; dressed, $30@30.50. 


WESTERN PINES 


CHICAGO, March 16.—The open weather of 
the last two weeks has stimulated the demand 
for western pines from the retail yards in local 
territory. Prices are still firm, especially on 
items in short supply at the mills, these includ- 
ing Nos. 3 and 4 common Pondosa pine and 
No. 3 common Idaho pine. Industrial trade is 
spotted. Bad weather has curtailed production 
of California white pine. There is a scarcity of 
No. 1 shop. Local sash and door factories are 
active in the market, and there is a good de- 
mand for boards from retail yards. Prices are 
firm. 


SAN FRANCISCO, CALIF., March 12.—There 
is a sustained demand for upper grades of pine, 
and demand for common seems to have in- 
creased. Rail shipments are on the upward 
trend, and Australian orders are reported show- 
ing some gains. Prices have shown virtually 
no change within the last two weeks. Retail 
business is better than it was last month, and 
inquiries forecast a decided increase in this 
business. 





NEW YORK, March 15.—Continued strength- 
ening characterizes the market in western pines, 
and some important items are scarce. Common 
Idaho white pine, wholesale, 1x4-inch, No. 1, 
$62; No. 2, $54.50; No. 3, $38. No. 3 is selling 
better than others and is scarcer. No. 3 com- 
mon in 1x6-inch and 8-inch is selling around 
$43, and 1x10-inch is only slightly higher. No. 2 
common Pondosa, 1x4-inch, is $45.25; No. 3, 
$36.25. 


BUFFALO, N. Y., March 16.—The buying in 
the California pines is restricted to small lots in 
most cases, and many consumers say they are 
carrying sufficient stocks to last them for a 
while. Prices on sugar pine are well maintained, 
but white pine is easy. A rather firm market 
now prevails in fir, and wholesalers are hopeful 
that the same condition will develop in other 
western woods. 


KANSAS CITY, MO., March 15.—There is 
a stronger tone to western pine, though there 
appears to be no trouble in getting items wanted, 
except No. 3 inch stock. Demand here was 
reported a little better last week, with an in- 
crease in the inquiry for shop stuff. City yards 
are getting into the market and there is more 
country inquiry. 


LOS ANGELES, CALIF., March 12.—Very lit- 
tle change has been noted in the western pine 
market during the week, except that there are 
a greater number of inquiries and a stiffening 
of the market. Few sales have been made, but 
the coming week is expected to see larger place- 


ments. 
REDWOOD 


SAN FRANCISCO, CALIF., March 12.—De- 
mand for redwood showed gains last week over 
the previous week, which was one of the best 
of the year. Orders continue to keep well ahead 
of production. Orders on hand are increasing, 
and stocks are being cut down. While prices 
are reported stationary, several manufacturers 
forecast an increase within a short time. Rail, 
export, and coastal demand were all inereased 
during the week. Retail business showed re- 
markable gains for March. 


LOS ANGELES, CALIF., March 12.—Whole- 
salers say the redwood market has developed 
additional strength during the week, and that 
the demand is still much ahead of production. 
Demand from rural California yards is showing 
a nice improvement. Prices are firm and mill 
stocks are low. 
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SOUTHERN PINE 


CHICAGO, March 16.—There has been a con- 
siderable increase in the volume of orders for 
southern pine during the last week. Retail 
yards are moving fair amounts of lumber to 
pbuilding jobs, and dealers are replenishing on 
a larger scale than heretofore. Industrial busi- 
ness is holding up to the seasonal normal volume. 
Some mills are short of 4-, 6- and 8-inch Nos. 
2 and 3 boards, prices on which are firming up. 


NEW ORLEANS, LA., March 14.—Mill reports 
registered a gain in bookings, cut and shipments 
for the week, with sales leading, production sec- 
ond and shipments third. Local offices say that 
sales and inquiry both registered improvement 
for the week. The showing is generally attrib- 
uted to improving weather in consuming terri- 
tories. Prices by general report are holding 
their own on most items. 


ST. LOUIS, MO., March 14.—The demand for 
southern pine is rated slightly better than it was 
last week, the improvement being in retail yard 
trade, as industrial interest appears somewhat 
less. The betterment is attributed to Missouri 
and Indiana, conditions in Texas and western 
States, remaining the same. Mixed cars are 
most in demand. Wholesalers report difficulty in 
moving upper grade stock even at the prevailing 
low prices. Lower grades are better, one strong 
item being No. 3 boards. 


KANSAS CITY, MO., March 15.—The larger 
demand for southern pine was well maintained 
last week, and there has been some stiffening 
of prices, with the prospects of a continuation 
of the better volume of orders. The mixed 
car still makes up the bulk of the demand, and 
southern buyers are placing most of the orders, 
but the volume from the other parts of the 
country is increasing. Demand for finish grades 
still is rather slow, and they are weakest in 
price. 


BOSTON, MASS., March 15.—Demand for 
southern pine is disappointing and competition 
is very intense. The concessions offered by some 
eager sellers may have a tendency to make 
buyers dilatory. Efforts to stimulate demand 
for flooring by concessions have not proved 
successful. Bé&better rift, 1x4-inch, is $73@84.50; 
C rift, $55@75, and Bé&better flat, $49.50@55. 
Roofer prices are very irregular. Wholesale 
yards report quiet business in longleaf timbers, 
dimension and plank. 


NEW YORK, March 15.—Southern pine floor- 
ing remained stationary in price during the last 
week, and distributers said business was noth- 
ing to boast of. The market for general lumber 
has become steadier, and prices are on a very 
firm basis. 


SHINGLES AND LATH 

SEATTLE, WASH., March 12.—The market 
for red cedar shingles is featureless, with pro- 
duction equal to requirements, and demand 
slack due to the fact that winter conditions 
still prevail in some parts of consuming ter- 
ritory. Although the undertone is soft, there 
is a belief that spring buying will come on with 
a rush and that the market will quickly 
strengthen. 


MINNEAPOLIS, MINN., March 15.—Whole- 
sale and retail buying of red cedar shingles con- 
tinues light. There is an absence of pressure 
to sell, however, despite reports from the West 
which indicate overproduction. There is a light 
volume of transit offerings. Prices of clears are 
at around $2.25, and stars at $2.10. A moderate 
demand for lath characterizes the market. With 
the supply of balsam and jack pine bolts about 


50 percent under that of a year ago, many - 


mills will begin mill operations within a month. 
Prices remain firm. 


KANSAS CITY, MO., March 15.—There does 
not appear to be any fixed price for shingles. 
Buyers are scarce, and usually they get stuff 
at the price they are willing to pay. In general, 
clears bring around $2.20, and stars are quoted 
at $2. Lath demand is a little better, and both 
the southern pine and western mills are getting 
business. Siding demand continues slow, with 
redwood and California pine in best demand. 


NEW YORK, March 15.—The eastern spruce 
lath market is normal for the middle of March, 
shipments being adequate. Wholesale prices by 
vessel are about $7.25, 10 cents more by rail. 
Coast shingles are selling well, but there are 
large quantities in the market and bargains 
may be found. Retailers are not carrying large 
reserve stocks. 


NEW. ORLEANS, LA., March 14.—Cypress 
shingle call is rated seasonably quiet, with stocks 


at mills relatively light and prices unchanged 
for the week. Cypress shingles are said to be 
selling in satisfactory volume at unchanged 


prices, BOXBO s 


BOSTON, MASS., March 15.—The boxboard 
market retains the slightly firmer tone noted in 
recent weeks, owing to reduction of output and 
mill stocks. Demand is not really active, but is 
about fair for the season. Some large consumers 
are contracting for future requirements; the 
smaller box and shook mills continue to buy for 
immediate needs only. Round edge white pine 
boxboards, inch, are quoted $27@30. 


CLAPBOARDS 


BOSTON, MASS., March 15.—Important sales 
of clapboards have been few so far this month, 
but the tone of the market is fairly firm. Few 
retail yards have many clapboards in stock. 
Offerings of eastern spruce and native white 
pine clapboards are light, and prices are very 
firm. Wholesalers have good supplies of red- 
wood, red cedar, western spruce and California 
pine clapboards to offer, and are disposed to 
maintain quotations. 





|. OBITUARY 


WILLIAM REYNOLDS PARK, president of 
Park, Winton & True Co., Addison, N. Y., and 
one of the foremost figures in the millwork in- 
dustry in the East, died suddenly on March 7 
from a heart attack with which he was seized 
while riding in his car near Addison. Although 
he had been in ill health for the last two years, 
his death was a shock to all who knew him. 
Mr. Park was one of a third generation of lum- 
bermen. He was born in Addison, N. Y., Aug. 
22, 1869, the son of James H. and T. Adelaide 
Park. At an early age he spent some time on 
the docks at North Tonawanda, studying the 
rudiments of the lumber industry. After that 
he returned to Addison and became associated 
with his father, the late James H. Park in the 
Park, Winton & True Co. Following the death 
of his father, twenty-five years ago, he and 
his brother, Charles F. Park, took over the 
management of the company and developed it 
into one of the leading millwork concerns of the 
present day. It is probable that few people 
had the knowledge of the millwork business 
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Take off that broken body 
from your old motor truck, 
give the chassis a coat of 
paint, put on an ORTON 
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got one of the fastest little 
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Write for Bulletin No. 
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that William R. Park had. Twenty-seven years 
- Mr. Park married Miss Carolyn Ainsworth 
of Addison and to them two children were born, 
a son, James H., who is now associated with 
the Park, Winton & True Co., and a daughter, 
Hmma A., a senior at Wells College at Aurora, 
N. Y. His mother and brother, Charles F. 
Park, vice president of the company, also sur- 
vive. Mr. Park was a member of the Addison 
Lodge, F. & A. M. No. 118, the Addison Chapter 
R. A. M., the Consistory at Corning, N. Y., the 
Shrine of Kalurah Temple at Binghamton, N. Y. 
He was also a member of the B. P. O. E. at 
Sorning, N. Y. He was affiliated with the 

piscopal Church in Addison, N. Y. During 
the World War, Mr. Park served as chairman 
of the local draft board and because of his in- 
terest ' spent a great deal of time and energy 
on this work. He was a trustee of the village 
for many years, a member of the Republican 
County Committee, and at all times a loyal sup- 
porter of the Republican party. 


LEWIS LONG, brother of R. A. Long, of the 

ng-Bell Lumber Co., died at a hospital in 

elbyville, Ky., on March 7, at the age of 68. 
Mr. ng was formerly connected with the 
Long-Bell Lumber Co. for about twenty-five 
years, retiring some years ago. His death was 
caused by a heart attack with which he was 
stricken the perenne before. - His wife, Mrs. 
Fannie Smith Long has been a patient in the 
same hospital for several weeks. Lewis Long 
was born in Shelby County, Kentucky. A sister, 
Mrs. P. R. Slater, of Shelbyville, also survives 
him. R, A. Long left Kansas City at once upon 
hearing of his brother’s death and was present 
at the funeral services held in Shelbyville on 
March 10 at the Shelbyville Christian Church. 


CHARLES E. COFFIN, secretary and assist- 
ant mamager of the Byrd Lumber Co., of Mari- 
on, Ind., died at his home there on Feb. 23. 
Mr. Coffin had been associated with the Byrd 
Lumbef Co. for the last eighteen years and for 
nine years had part in the management. The 
greater part of his business life had been spent 
in the Jumber business and he had been a resi- 
dent of Marion for fifty years. He was a life 


member of the First Methodist Episcopal 
Church, of that city and took an active part in 
its work. He was also prominent in the activi- 


ties of the Odd Fellows lodge and the Lions 
Club. A man of high standing in his com- 
munity, Mr. Coffin leaves many warm friends 
to mourn his death. He was one of Marion’s 
leading citizens and bore an enviable reputation 
for integrity and high principles. 


WILLIAM HENRY ALLEN, retired St. Louis, 
Mo., lumberman and Civil War veteran, who 
died in that city recently was buried in Men- 
ominee, He was born in Orono, Mo., 85 
years ago. As a young man he enlisted in the 
5th Mich. Infantry at the outbreak of the Civil 
War. He served throughout the conflict, win- 
ning a citation for bravery under fire, and at 
the close of-the war was made a brevet cap- 
tain. He left Wisconsin in 1903 for St. Louis 
to become an executive of the Knapp-Stout 
Lumber Co., and he later became identified with 
the Paul Lumber Co. He retired from business 
ten years ago because of ill health and failing 
eyesight. He is survived by his widow, Mrs. 
wate —— Allen, and a daughter, Mrs. George 

. Ruhl. 


MRS. A. J. MAY, of Laurel, Miss., died last 
week at Hot Springs, Ark., where she had been 
ill for about five months. The body was taken 
back to Appleton, Wis., her old home, for burial. 
For many years Mr. and Mrs. May made their 
home in Laurel, where they were universally 
esteemed. Alex May, as he is familiarly called, 
is one of the best known lumbermen in that 
section. He is connected with the Gilchrist- 
Fordney Co. 


WILLIAM E. WOODING, wholesale lumber- 
man of Chicago, and head of the W. E. Wooding 
Lumber Co., of this city, died at St. Petersburg, 
Fla., Thursday, March 10, at the age of 68. 
Mr. Wooding was formerly engaged in the in- 
spection and shipping of lumber at Muskegon, 
Mich., later doing business in the same line in 
Ashland, Wis., Sault Ste. Marie, Mich., and 
Georgian Bay. For the last eight years he was 
engaged in the lumber business in Chicago with 
an office in the Conway building. He was well 
known in the lumber trade and will be greatly 
missed, leaving many warm friends both in the 
city and in the North. His body was sent to 
Newmarket, Ont., for burial. 


ELMER GRANT MATHIS, aged 54, secretary 
of the Mathis Bros. Grain & Lumber Co., 
Prophetstown, Ill., died March 7 at his home 
there following a two months illness. He was 
born in Hooppole, near Prophetstown, March 
18, 1872 and had been a lifelong resident of the 
town. The widow, his parents, a daughter and 
two brothers, associated with him in the lum- 
ber business, survive. 


WILLIAM MEUWISSEN, retail lumber dealer 
at Cologne, Minn., died at his home in that 
city, March 8 Mr. Meuwissen had been ill 
nearly three months. A son, three daughters 
and a brother survive. Joseph Meuwissen, the 
brother, is to continue the retail lumber busi- 
ness. 











Advertisements will be inserted in 
this department at the following rates. 
25 cents a line for one week. 

45 cents a line for two consecutive weeks. 

60 cents a line for three consecutive weeks. 

75 cents a line for four consecutive weeks. 

Eight words of ordinary length make one 
line. Count in signature. 

Heading counts as two lines. 

Ne Gees except the heading can be ad- 


Remittances to accompany the order. 
No extra charge for copies of paper 
containing advertisement. Copy must 
be in this office not later than Wednes- 
day morning in order to secure inser- 
tion in regular department. All adver- 
tisements received later will be placed 
under heading Too Late to Classify. 























WANTED—BALED SHAVINGS—SAWDUST 


We pay higher. gfices than anyone for baled shavings. 
Also buy all Kinds of sawdust. Advise kinds of wood 
cutting, wh r-dry or green. Se samples. 
NABIONAL SAWDUST sy. mR 
North 6th St., Brooklyn; N. Y. 
*, . 


OWNERS OF TIMBER LANDS 
Can get in touch with buyers through the AMERICAN 
LUMBERMAN. Put an advertisement in the Wanted 
and For Sale department. 

REACH THE BUYERS. 








WARREN-HUCKINS COMPANY 
JACKSONVILLE, FLORIDA 
ARCHITECTURAL WOODWORK 


We occasionally have vacancies for highly skilled bench 
and machine men, not over forty-five. 

Modern plant, individual electric drive. Open shop. Ex- 
cellent working and living conditions. 

Qualified men seeking improvement and permanent po- 
sitions and willing to submit their history and refer- 
ences may write for enrollment blank. 





GENERAL MANAGER WANTED 
For a codperative yard, a real hustler and business 
getter, with references as to character and ability, in 
buying and selling, estimating bills, bookkeeping, man- 
aging other help etc. State age, wages, experience, in 
first letter. Wanted about April 10. 
Address E. J. PRUESSING, Sec’y Hecla, So. Dak. 


A 1 MAN EXPERIENCED IN 
Sash and door estimating and selling with aptitude for 
accounting and system can establish and own  — 
nent profitable business clearing from $350 to $ per 
month. No competition. No investment. Write now for 
free information. 
ddress “Pp, 115,"’ care American Lumberman. 


STENOGRAPHER WANTED 
One who can do stenographie work and act as assistant 
to sales manager. Must have a good head and willing 
to work. 
Address 








*““P, 122,” care American Lumberman. 


AN EXPERIENCED MAN 
In the manufacture of parquetry flooring with some cap- 
ital to invest. 
Address 





“Pp, 102,’’ care American Lumberman. 





WANTED—YOUNG MAN 
For general office work, retail yard, at Flint, Michigan. 
State full particulars in first letter. 
“P. 108,’’ care American Lumberman. 


Address 





Pine producers publicity properly placed promises profit. 
Have you sent in yeur Piperism? See page 61. 





THERE IS A FINE OPENING 
For a young and experienced wholesale lumberman who 
is acquainted with the needs of the trade in the states 
of Michigan and Indiana—must not be afraid of hard 
work. The opportunity is one which does not come often. 
It will reward the right man handsomely. Must be able 
to furnish first-class references as to ability, integrity, 
Correspondence will be treated as confidential. 
Address “*R. 115,”"" care American Lumberman. 


WANTED—ASSISTANT SUPERINTENDENT 
A man of proven ability, character and habits and able 
to handle men and production and produce results in a 
well planned and organized plant manufacturing high 
grade, special millwork, veneered doors and panels. 
State age, past connection, experience and salary in 
first letter. None but first class men need apply. 

Address ““R. 108,’’ care American Lumberman. 


WANTED ESTIMATORS 
DETAILERS AND BILLERS 
High grade, thoroughly experienced in special millwork 
on large buildings, desirable positions for competent 
men; send experience, references and personal informa- 
tion first letter. 
ddress “RR. 101,’’ care American Lumberman. 


WANTED—MILL SUPERINTENDENT 
For sawmill located in San Francisco Bay district of 
California. Must be under 45 years, mechanically in- 
clined and have had experience in box or shook plants. 
Must be able to take complete charge of mill. Write 
full particulars, previous positions and salary expected. 
ddress “P. 101.”’ care American Lumberman. 














Proud people prefer polished pine pedestals principally. 
Have you sent in your Piperism? See page 6!. 





MILLWORK DETAILER AND DRAFTSMAN 
Must be oa to take off sash, door and interior fin- 
ish quantities, measure at job and detail and bill into 
the mill. Give experience, salary desired and when 
available in first letter. 

Address “L. 104,”" care American Lumberman. 


MANAGER WANTED 
For lumber yard and hardware in a good small town in 
southwest. Health conditions good. Three to five thou- 
sand interest in the business required. 
Address “Pp. 2,’’ care American Lumberman. 


WANTED—COMPETENT MILL FOREMAN 
For double band and resaw mill cutting hardwoods. 
Pleasé state age, experience and salary wanted. 

Address “R. 105,’’ care American Lumberman. 











WANTED—SALESMAN, 

Now employed by wholesale lumber company. 
man who has good position and an established trade. 
Large wholesaler maintaining offices in Portland, Ore- 
gon; Spokane, Washington, and Meridian, Mississippi, 
will offer an attractive sition—drawing account and 
percentage of profits. ant to place men particularly 
in Indiana, Maryland, New York, New Jersey and New 
England. 

Address 


Prefer 


“*H. 116,’ care American Lumberman. 


WANTED 

A yellow pine salesman. None but real lumbermen with 
good personality and address and the best of character 
need apply. We want a man who is in close touch with 
the retail trade in and around the metropolitan district. 
In reply state age, experience, references, salary. Ad- 
dress “SOUTHERN YELLOW PINE WHOLESALER,” 
eare American Lumberman. 


COMMISSION SALESMAN ATTENTION 
Sell our ‘‘Mothdoom’’ Tennessee aromatic red cedar 
closet lining as a side line. Plenty of sales available. 
We pay a very liberal commission. 
THE M. B. FARRIN LUMBER CO., 
Cincinnati, Ohio. 


WANTED YOUNG MAN 
With some sash and door experience to cover Chicago 
territory for established distributer. Previous selling 
experience not absolutely necessary. State age and ex- 
perience. 
Address 











““R. 116,’ care American Lumberman. 


WANTED—SALESMEN 
On a commission basis to sell N. C. pine, yellow pine 
and cypress lumber. Prefer experienced salesmen with 
established trade located anywhere in Va., W. Va., 
Md., Pa., N. J., N. Y., Conn. and Mass. 
Address OLYDE EBY, New Bern, N. C. 


FOR EASTERN OHIO 
One who knows retail trade intimately and has thorough 
knowledge of Inland Empire products, yellow pine and 
West Coast lumber. Salary and bonus basis. State age, 
experience, salary expected. 
Address “G. 127,’ care American Lumberman. 


COMMISSION SALESMEN 
West Ooast manufacturer and wholesaler, long estab- 
lished, highest rating, wants reliable representatives. 











High-class references required and given. Exclusive 
territory. 
Address “R, 28," care American Lumberman. 





ATTRACTIVE SELLING POSITION 
Offered by large Door manufacturer to one familiar with 
Eastern Sash and Door jobbing trade. Good salary to 
right party. 


Address “Pp, 118,”’ care American Lumberman. 
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